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What a relief that foreclosure wasn’t necessary, | 
satisfaction to know that you saved a home for a fatherless «i 
And what a great forward step in community relati 
Federal’ s Mortgage Life Insurance is solving these dif 
problems every day for more and more banks. Customers} 
Federal’s Mortgage Insurance because of its com 
protection at low cost—just a few cents per day aj 
to their monthly mortgage payng 
Banks like the Federal Plan because it 
simple, so flexible. It was designe 
bankers for bankers from almost 50 years 

experience in the personal protection 

. . . Why not make the Federal Plan avai 

to your customers. Write Today For Complete| 

mation and Portfolio on Both Federal’s Mor 

Plan and Credit Life and Disability Prog 


Complete Credit Life & Disabil 
Plans Also Available for Y 
Installment Loan Departme 


Federal Offers Y 


A Custom Designed 
based on a careful study 
your operations. 


Proven Customer App 


Simplified Streamlined 
Procedure. 


Complete Flexibility ind 
ing Health and Accident 
coverage. 


Prompt Service. 
All Promotional Tools. 


HIGHEST RATING 


See Best’s and Dunne's 
reasons why Federal ej 
their unqualified rec 
mendation. 


PERSONAL PROTECTION 


| SINCE 1906 
President 


LIFE and CASUALTY COMPANY 


WOLVERINE FEDERAL TOWER + BATTLE CREEK, MICHIGAN + SERVICE OFFICES FROM COAST TO © 
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"Now we can have our own home!” 


THE WAVY LINES @ ARE 
A LAMONTE TRADE-MARK 


When a bank grants a mortgage, it not only makes dreams come 
true, it supports one of the key industries in the American econ- 
omy. No less vital to the economy is the safe, convenient transfer 
of money made possible by the safety papers banks use for 
checks and other negotiable documents. For over 80 years, the 
countrys leading banks have made La Monte Safety Papers 
their first choice. 


A Check Paper All Your Own — Thousands of banks and many of the larger corpo- 
rations use La Monte Safety Papers with their own trade-mark or design made in the 
paper itself. Such wwpitviWuALIzED check paper provides maximum protection against 
both alteration and counterfeiting — makes identification positive. 


Ask your lithographer to show you samples’ 
. or we will gladly send them direct. 
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The Convention Will Please 
Come to Order 


Yes, Convention Time is just down 
the calendar, and before you know 
it President Homer J. Livingston 
will be rapping his gavel to open 
the 81st annual meeting of the 
American Bankers Association. 

Chicago, for the 11th time, is the 
convention city; the dates are Sept. 
25-28. The program, previewed in 
last month’s BANKING, is tuned to 
these record-breaking times, and 
will provide commentaries on world, 
business, and banking affairs by 
many prominent men. 


Just a Minute 


& 


o> 


The attendance looks like about 


8,000—a comfortably large conven- 
tion! 


This BANKING 


Tue Preconvention Outlook Issue 
this year is BANKING’S biggest, sur- 
passing last year’s by several pages. 

The theme, as is customary in 
the issue that immediately precedes 
the convention, is the outlook at 
home and abroad—the view ahead, 
from the threshold of a new As- 
sociation year. 

On the home front we have ex- 
perts’ appraisals of the prospects 


THIS MONTH’S COVER 


An historic event of the greatest signifi- 
cance for every one of us and for all 
our descendants was the “atoms-for- 
peace” conference held in Geneva, Swit- 
zerland in August. The implications for 
banking and business are discussed in 
the article that begins on page 37, and 
some pictures and comments pertaining 
to the Geneva meeting appear on pages 


39 to 41 


= BANKING is a member of the Audit Bureau of Circula- 
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lished in this Journal. 


A busy corner in the convention city: 
Washington and State Streets, and the 
Marshall Field clock 


for credit, trust service, bank earn- 
ings, personnel, investments, opera- 
tions, public relations, advertising. 

The foreign scene is covered more 
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ing national industries 
‘here and others are 
on their way. 


For facts and figures, write our 
Industrial Development Dept. 


TUCSON, Mundey Johnston 
PHOENIX, Leslie A. Wood 


VALLEY 


NATIONAL 
BANK 


ARIZONA'S 
STATEWIDE 
BANK 


36 OFFICES 
Home Office: Phoenix 
Longest Bank inthe Rocky Mowctain, State 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


BANK SIGNS 


THE BANK | 
OF 
YORK | 


NEW 


Picture the name of your bank in en- 
during bronze and aluminum .. . the 
names of your personnel in handsome 
desk plate of the same dignified metal. 

Let us show you how we can give 
you the very finest signs, desk plates 
and bulletin boards to suit your every 
need . . . at most economical prices. 


Send for free illustrated catalog 
i FRANK J. BR 


DESK NAMEPLATES 
2°*x10°" one line of copy $7.50 
2V2°'x10"* twe lines of copy $9.00 
on bronze easel—other styles available 


“Bronte Tablet Headquarters” 


UNITED STATES BRONZE SIGN CO., Inc. 
S70 Broadway Dept. 8 New York 12, W. Y. 


thoroughly than usual. There are 
comments on the economic outlook 
in several sections of the globe, in- 
cluding Latin America, India, the 
Middle East, the Philippines. And 
the outlook from the World Bank’s 
point of vantage is reported, too. 

The special Convention Section 
includes pictures of Association 
leaders, notes on Chicago, a report 
on the new banking equipment and 
services that will be shown at the 
Educational Displays, and a list of 
the advance registrations to August 
11. 


Obituary of a Bank Building 


Tae old Fifth Avenue Bank build- 
ing in midtown New York has been 
carted into whatever limbo awaits 
the good and faithful structures 
that are discarded along Progress’s 
line of march. 

This bank, as you probably know, 
became part of The Bank of New 
York in 1948, and is functioning 
just across the Avenue while await- 
ing a new home in the 25-story 
structure that will rise on the new 
site. 

The Fifth Avenue didn’t give up 
without a struggle. Its two vaults 
stood “like sturdy forts after the 


entire bank landmark had beep 
leveled,” notes the prospective sky. 
scraper’s agent. But a wrecker’s bal] 
and acetylene torches proved per. 
suasive. 

Souvenirs of the old brownstone 
bank, last reminder of an elegant 
era, have been distributed around 
town. The decorative iron grillwork 
that surrounded the mansard roof 
went to the Tarrytown Historical 
Society, some 30 miles up the Hud- 
son in the Sleepy Hollow country, 
The chandeliers that once lighted 
the Fifth Avenue’s lobby and fa- 
mous patrons were given to various 
New York churches. And the Mu- 
seum of the City of New York got 
a vice-presidential roll-top desk, the 
19th century tellers’ grill windows, 
and a batch of historical photo- 
graphs. 


The Mightier Pen 


Pusu-surton ballpoint pens, bear- 
ing the insignia of the statewide 
Valley National Bank of Arizona 
and normally only distributed in 
that area, this moment are popping 
up behind the Iron Curtain.” 
That startling statement is quoted 
from a piece sent us by Charles W. 
(CONTINUED ON PAGE 6) 


‘Imagine making all that fuss over one little decimal 


point!” 


REPRINTLD BY SPECIAL PERMISSION OF THE SATURDAY EVENING post. 
COPYRIGHT 1955 BY THE CURTIS PUBLISHING COMPANY. 
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This is Apota. The name is a contraction of Automatic Positioning of Telemetering Antenna. 


It Takes Messages from Guided Missiles in Flight 


This mysterious object is Apota. 

If it sounds and looks like some- 
thing from Mars, there is good 
reason. For what Apota does is to 
teceive messages from far out in 
space. 

When a missile is launched, the 
observers on the ground want to 
know what is happening way up 
there on its flight. 


So they equip it with a radio 
that will send back data to the 
earth. Apota is the giant antenna 
that automatically tracks the missile 
in flight and picks up these radio 
messages. 


It’s an instrument designed by 
the Sandia Corporation, a Bell 
System subsidiary in New Mexico. 


There Western Electric and Bell 


Telephone Laboratories direct work 
on the development of atomic 
weapons for the armed forces. 


This is just one of the many 
major defense projects undertaken 
by the Bell System at the govern- 
ment’s request. 


BELL TELEPHONE SYSTEM 
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(CONTINUED FROM PAGE 4) 
Pine, the bank’s press relations di- 
rector. Inasmuch as there’s no bet- 
ter way to complete the story than 
by continuing the quotation from 
Mr. P.’s release, we do so: 

“They [the pens] are making their 
point in Russia, as a matter of fact, 
half way around the world from the 
bank’s home office in Phoenix. This 
time the distributor is John M. 
Jacobs, a director of the bank and 
one of the Southwest’s largest and 
best known produce growers. 

“Jacobs is one of 12 farmers re- 
cently selected by the U. S. State De- 
partment to inspect farming methods 
at the grassroots level in that coun- 
try. The tour was part of the ex- 
change plan whereby 12 Russian 
farmers visited this country. 

“Before leaving Phoenix, Jacobs 
told Carl A. Bimson, Valley Bank 
president, that he planned to bring 
along some gifts for his farming 
hosts behind the Iron Curtain. For 
the ladies he had in mind embroid- 
ered handkerchiefs; to the men he'd 
like to distribute push-button ball- 
point pens bearing the bank’s name. 
Did Mr. Bimson have any available? 

“It was Saturday, the bank was 
closed, and Jacobs was leaving for 
New York the following day. But 
Bimson hastened down to his office 
and began ransacking his desk 
drawers and those of nearby vice- 
presidents. Sure enough, he found 
25 brand-new pens, the exact quan- 
tity Jacobs had requested. 

“Inasmuch .as ballpoints are re- 
ported to be virtually non existent 
in Russia, Jacobs was delighted to 


These Debentures have not been and are not being offered to the public. 
This announcement appears only as a matter of record. 


NEW ISSUE August 3, 1955 


$5,500,000 


The Trust Company of New Jersey 


Subordinated Debentures due August 1, 1975 


Direct placement of these Debentures was 
negotiated by the undersigned. 


The First Boston Corporation 


New York Boston PirrsBURGH Cuicaco 


PHILADELPHIA CLEVELAND San 


AUTOMATIC COIN 
WRAPPERS 


ARE SO ACCURATE 


AMERICA'S No. 1 SELLER! 


MISTAKES ARE IMPOSSIBLE 


Wrap all coins from 1c to $1.00 
so accurately ... they're made in 
a special machine that affords 
this unusual precision ..any chance 
of error is eliminated! Patented 
Red Windows, revealing amount 
and denomination... always in 
register... afford ease of visibility. 
Tapered or gummed edge. 


‘KWARTET’ COIN WRAPPERS 


1 WRAPPER WRAPS 4 DENOMINATIONS 


IN HALF SIZE PACKAGES 


A single wrapper designed to wrap pennies, nickels, 
dimes & quarters in HALF SIZE packages. Tapered 
or gummed edge. Printed in 2 colors. Made of 
Northern spruce pulp Kraft for greater strength. 


The 


HANNIBAL, MISSOURI 


L. DOWNEY Co. 


introduce them to his hosts behind 
the Curtain. 
(CONTINUED ON PAGE 11) 


“Did you enjoy your vacation lying in 
the sun?” 
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JOE CONLON 
Chicago Office 


at the Sist annual : JUSTUS DeVRIES 


New York Offi 
American Bankers’ Association 


Convention=—Conrad Hilton Hotel, 
Chicago—September 25-28 


These men, experienced representatives of the world’s 

largest designer and builder of financial quarters, have 

one single assignment at this great convention . . . to 

help you solve building and modernization problems. ™ JACK MINER 
They’ll be looking for old friends and new ones... so St. Lovis Office 
make it a point to meet them at the Bank Building , 

and Equipment Corporation booth. 


C 


Headquarters: ST. LOUIS, 9TH & StpNEyY STREETS Offices in: 
ATLANTA, WEsTERN UNION BLDG. CHICAGO, 333 NortH MICHIGAN 
MIAMI, 5204 West FLAGLER NEW YORK, 103 Park AVENUE 
SAN FRANCISCO, 275 Post STREET 
Operating Outside the Continental U. S. as: BANK BuILDING CORPORATION INTERNATIONAL was 
Operating in Mexico as: Epiricios PARA BANcos HARRY MOYER 


San Francisco Office 


OF PROJECT PLANNING 


Bank Building’s attractive convention 
display takes you, step by step, through 
the basic stages of planning, designing, 
and construction. Outstanding projects 
are shown in full color. 
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occupies just half the film width. Record one 

side of each document, down one half of film, 
up other half. Or record both sides of each document 
simultaneously, side by side on full film width. 


4 REDUCES FILM COST. Each image 


HERE IS THE MICRO-TWIN—the spec- 
tacular microfilming machine that has put 
the penny back into business! It costs less to 
buy, less to use. It’s well within the reach of 
your bank—of every bank, large or small. 


ENDORSES AUTOMATICALLY. Onl 

the Micro-Twin with new automatic check er- 

dorser gives you such clean, fast, easy, accurate 
check endorsing during microfilming. No more partial 
endorsements or total blanks. You always get a com- 
plete, distinct endorsement in the proper position. 


SHOWS SHARP IMAGES. You get a 
bright, clear, full-size image—even at high 
noon. To make facsimile prints, just place 4 
piece of sensitized paper in-the viewer and process the 
print in a moment. You don’t even need a darkroom! 
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OR BANK MICROFILMING! 


The new Micro-Twin recorder-reader costs less 
than you’d expect to pay for a recorder alone! 


It gives you a combined recorder-and-reader for 
less than the usual price of a recorder alone. With 
this superior Bell & Howell equipment, you can— 
in seconds—microfilm any bank record or docu- 
ment with a 37 to 1 reduction. For hard-to-read 
material, the Micro-Twin is also available with a 
24 to 1 camera lens. The film stores in 2% of your 


tional Acro-Feeder feeds checks, statements 
and any other important documents into the 
Micro-Twin as rapidly as your operator can get them 
ready. Thus you get the maximum productive use from 
your Micro-Twin with the minimum of operator time. 


=> FEEDS AUTOMATICALLY. The op- 


former filing space, is quick and easy to refer to. 


The Micro-Twin is available as table model, or 
with matching stand. For situations where you 
need separate equipment, we recommend the 
Model 205 Recorder. It’s the same equipment with 
Reader removed, providing extra working space. 


D MONEY: 


ing Meter facilitates rapid location of desired 
items. The right dial indicates movement of 
film through camera. Left dial traces movement of 
film through viewer. To refer to microfilmed docu- 
ments, watch index dial of viewer for correct number. 


3 INDEXES EASILY. The exclusive Index- 


NEW PORTABLE READER 


There are times and places where separate readers may be needed. 
The new Model 206 Reader, built by Bell & Howell, weighs only 
16 pounds, projects 8-, 16- or 35-mm. film with same lens and film 
guide. Choice of interchangeable 37 to 1 or 24 to 1 lenses. Image 
can be completely rotated for convenient reading. 


Discover now how much your bank can save with this 
modern microfilm equipment. For a demonstration, call 
our nearest branch office. It’s listed in your phone book. 
Burroughs Corporation, Detroit 32, Michigan. 


Belle Howell 


MICROFILM EQUIPMENT 
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SOLD AND SERVICED BY 


Burroughs [Pero 


“Burroughs” and “‘Micro-Twin” are trademarks 
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Serving Many Different Industries 


These brief reports indicate the many diversified businesses 
and industries which Ebasco assists with a wide range of services 


CHEMICALS 


« Made detailed study of 
potential market for a new 
product of a manufacturer. 
« Made appraisal of equip- 
ment and plant for a South- 
western firm. 

Developed a comprehen- 
sive group insurance pro- 
gram for a dye works. 


FROM ATOZ 


AUTOMOTIVE 


« Assumed responsibility for 
complete organization sur- 
vey for leading manufacturer 
—from purchasing through 
design, production, assem- 
bly, sales and management. 
« Recommended ways to re- 
duce costs, increase effi- 
ciency, boost production and 
sales. 


PIPELINES 


¢ Conducted economic study 
and assisted in the financing 
of a proposed crude oil pipe 
line and a refined petroleum 
products pipe line. 

¢ Performed general con- 
sulting, engineering, insur- 
ance and space planning 
services for a large South- 
western company. 


Airlines Newspaper Pubg. 


Oil 


Here is a partial list of the 
large and small businesses 
and industries which have 
made use of Ebasco’s wide 
range of services. 


Pulp ond Paper 
Quartz and Glass 
Railroads 

Steamship Lines 
Garment Mfg. Textile Mfg. 

Hotels Utilities 

investment Firms Valve and Pipe Mfg. 
Jobbing 

Kraft Pulp Mills 
Lumber 
Machine Tool 


Chemical 
Dept. Stores 
Exporting 
Food 


Yarn and Fiber Mfg. 
Zinc and Mining 


Wire and Cable Mfg. 
X-Ray Equipment Mfg 


FOOD 


Developed a comprehen- 
sive insurance program for 
a Florida orange juice 
processor. 

« Made a job evaluation 
study for a quality baking 
company. 

¢ Prepared a detailed space 
planning study for a large 
syrup producer. 


“The Inside Story of Outside 
Help” describes Ebasco services 
and how they may be of use to 
you. For a copy, wrile Ebasco 
Services Incorporated, Dept. L, 
Two Rector St., New York 6. 


NEW YORK CHICAGO DALLAS 
PORTLAND, ORE. + WASHINGTON, D. C. 


Some of Ebasco’s Services are listed below: 


Appraisal * Consulting Engineering 
Design & Construction © Financial & 
Business Studies ¢ Industrial Relations 
Insurance, Pensions & Safety 

Purchasing, Inspection & Expediting 
Rates & Pricing * Research « Sales & 
Public Relations * Space Planning 
Systems, Methods & Budgets * Tax 
Washington Office 


BANKING 


Conducted study of, 
business which was vital iy 
assisting a New York bank 
to make an important 
decision. 

¢ Planned expansion of 
facilities for Southern bank, 
e Made an organization ani 
management study for 4 
major urban bank. 


ee 


RAILROADS 


¢ Prepared management de 
velopment program for 4 
large Eastern road. 

¢ Made economic and finan 
cial study of a Midwestem 
road’s properties. 

¢ Analyzed and maderecom 
mendations for revamping 0 
a company’s accounting sy: 
tems and methods. 
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(CONTINUED FROM PAGE 6) 
“ ‘Tn fact,’ he told President Bim- 


" gon just before departing, ‘if they 
' ever get around to visiting us, I'll 
gladly buy them refills. 
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4 Seeing-Eye Bank 
¥ Tue First National Bank of Qui- 


taque, Tex., in a recent issue of its 
newsletter, offers an example of 
what could happen if loans were 
made carelessly. 

“A woman came into the bank 
leading a blind man, and together 
they applied for a $50 loan,” said 
the First. “The man wanted the 
loan for a seeing-eye dog which he 
claimed he’d been trying to get for 
over a year, and it was now ready 
in a northern city. They had no se- 
curity for the loan, but they pro- 
fessed to know some of our cus- 
tomers not far from Quitaque, and 
they assured us the loan could be 
repaid the first of the month from a 
Government check due the blind 
man. 

“Tt’s hard to imagine how you feel 
when you’re placed in such a posi- 
tion. We don’t like to have to turn 
down any loan, and particularly one 
in circumstances such as these; how- 
ever, after further questioning, we 
began to note several discrepancies 
in their story. So after careful con- 
sideration we told them we were 
sorry but we just wouldn’t be able 
to make the loan. Upon hearing this 
they became highly indignant, made 
a few distasteful remarks, and left. 

“That should have been the end 


of the story—but it wasn’t! A few 
days later we received a hot bulletin 
from the bankers association giving 
a. detailed description of a ‘blind 
man and his wife’ who were making 
a good living by preying on banks. 
They had already soaked some area 
bankers for over $450 on that see- 
ing-eye dog routine, and without 
doubt your First National Bank was 
all lined up to be next on their list.” 


That Extra Effort 


Wauen an American Institute of 
Banking student gets a Pre-stand- 
ard, Standard or Graduate Certifi- 
cate, Dr. Leroy Lewis, A.I.B.’s na- 
tional educational director, writes a 
letter to the president of the stu- 
dent’s bank calling attention to the 
accomplishment. 

In their replies the presidents 
have some pleasant things to say, 
not only about the new graduates 
but about the Institute. 

“The extra effort and the outside 
work that is required to earn the 
Institute’s Standard Certificate,” 
says one executive, “means that 
these people are devoting their lives 
to the business of banking. We 
honor them for their accomplish- 
ment and look forward with confi- 
dence to their ability to continue to 
positions of greater responsibility.” 

“She is a wonderful employee,” 
writes another president concerning 
a. graduate, “and a real credit to the 
banking profession. We are mighty 
fortunate to have her in our bank.” 

The head of a southern bank com- 


“At least we’ve been going into debt systematically since 
I started this budget” 


THE 


MITSUBISHI 
BANK. 


LTD. 


MEAD OFFICE: TOKYO JAPAN 
BRANCHES: 155 throughout Japan 
NEW YORK BRANCH: 
111 Broadway. New York 6. N.Y 
LONDON REPRESENTATIVE OFFICE: 
62, King William St. London, E.C. 4 


Correspondents all over the wotid 


Is big spending vital 
to the U. S. economy = 


End federal controls? ? 
Which? How? When : 


Can monetary controls 9 


curb recessions * 


What national policies ? 
for a stable economy -: 


Inflation? What perils 9 
lie ahead «+ 


Rea 
THE FUTURE OF 


AMERICAN PROSPERITY 
by Philip Wernette 


An important contribution to clear thinkin 
on our economic destiny..~a sound an 
encouraging “road map” to the decades 
ahead — for everyone with a stake in the 
U.S.A. $3.50 


At your bookstore—or from: 


She Macmillan Eo. 


Dept. B-1, 60 Fifth Avenue, New York 1] 


: | when you thank of Japan 

| 

| 
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YOU WILL WANT 
THIS NEW 
1955-1956 
CATALOG 


It will save you time 
now or later! 


The new 1955-1956 Abbott 
Catalog contains the “best se- 
lection of equipment for coin 
and currency handling—plus 
dozens of other useful new 
items.” 


PLEASE CHECK YOUR FILES 


If you do not have a copy of 
this timely booklet, please fill 
out the coupon below and 
we'll mail one promptly. 


COIN COUNTER COMPANY 


Manufacturers for Banks Since 1911 


143rd to 144th Sts. and Wales Ave. 
New York 54, N. Y. 
Phone: LUdlow 5-1200 


ABBOTT COIN COUNTER COMPANY, INC. 
143rd to 144th Sts. and Wales Ave. 

New York 45, N. Y. Dept. A 

Gentlemen: 

Please send me the New 1955-1956 Catalog. 


ments: “There are many advantages 
to young people in banking these 
days, and I wish more would avail 
themselves of these opportunities.” 

An eastern bank anticipated its 
employee’s completion of the course 
by giving him “a new assignment, 
with additional responsibilities, 
which he is now carrying on with 
credit.” 

A president in the Midwest says 
his bank’s student traveled more 
than 60 miles for each class session. 

A metropolitan bank that regards 
“very highly” the earning of a 
Standard Certificate gives “special 
recognition” to employees who suc- 
cessfully complete their studies. 


A Bank Aids an Immigrant 


Vasu PETROFF SVILANSKY is pre- 
sumably back in his native Bulgaria, 
just 16 years after coming to the 
United States on a roundtrip ticket. 

The “presumably” is present be- 
cause the First National Bank and 
Trust Company of Tulsa, Okla., 
which helped him clear the red tape 
and make the arrangements, hasn’t 
heard of his arrival. But Vasil Pe- 
troff doesn’t know English, and it’s 
quite possible that his reabsorption 
ky the homeland will go unreported. 

The 72-year-old immigrant made 
several attempts, starting in 1948, 
to return to his homeland. He con- 
sulted the bank, and two of its em- 
ployees, Mrs. Ruth Fitzwater and 


| C. C. Lawrence, Jr., did most of the 


groundwork in getting the visas and 
making the travel arrangements. 
Illness halted his plans four times, 


“We never argue over finances. George 
doesn’t make enough to argue over” 


but Vasil Petroff finally got away 
this summer. The bank assumes he 
made it. 


DOOD OOD WOK 


How sharper than a _ serpent’s 
tooth is a sweet tooth with an un- 
filled cavity. 


With one car for every three per- 
sons, it won’t be long until every 
pedestrian has either a car or wings. 


A joy rider is a person who rides 
while we walk and a jay walker is 
one who walks while we ride. 


A great many persons try to live 
a limousine life with a motorcycle 
income. 


An optimist is a person who be- 
lieves everything he reads on the 
summer resort advertising folder. 


“JT wouldn’t mind scrimping in order to spend, but I hate 
to scrimp just to save.” 


BANKING 


@ | 
= 
| 
| | 
| ae | 
Ze 4 A | 


1G 


on Octobe. 19 


ANK of Houston 


A Vf 
© EXAS NATIONAL BANK is 


approaching a milestone in its 69-year history. 


With these larger and most efficient facilities, Texas National 
Bank will increase the scope of its services to you and your 
customers . . . will cement its position as Gulf Coast 
headquarters for the nation’s banks. 


TEXAS 


OF HOUSTON 


MEMBER FEDERAL INSURANCE CORPORATION’ 
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for 2 10 BILLION DOLLAR 
COMMERCIAL MARKET! 


Retail Sales . . $5,354,923,000 
Wholesale Sales 4,943,992,000 


...in a market of 59 counties 
within 100 mile radius of the 
city. Half of these sales in 
Metropolitan Pittsburgh alone. 


for your Pittsburgh 
Correspondent needs 


Peoples First National has 
made special efforts to develop 
correspondent services which 
offer real assistance to banks 
with interests in the Pittsburgh 
area. Take advantage of the 
more than 20 specialized serv- 
ices which are available to you 
here at Peoples First. 

f you are thinking of a 
Pittsburgh correspondent, we 
welcome the opportunity of dis- 
cussing your particular needs. 


PEOPLES FIRST 
NATIONAL 
BANK & TRUST COMPANY 
Correspondent Bank Department 
Pittsburgh 30, Pa. 


Member Federal Deposit Insurance 
Corporation 


‘AROUN 
BANK. 


Mosr folks in banks are accus- 
tomed to giving “extra-curricular” 
service to customers, particularly 
in times of stress, from the recep- 
tionist who holds a crying baby 
while his mother figures up her de- 
posit or writes a check, to the presi- 
dent who fills in as an impromptu 
speaker for a programless service 
club, or a secretary who looks up 
in the bank’s directory telephone 
numbers of people in the near-by 


| larger city for a customer. 


Here is a story of a bank that 


| went all out in behalf of a prodigal 


son seeking his father. A letter ad- 
dressed to the “Manager” of the 
bank turned up in the mail one 
morning, reading something like 
this: ‘Would you please do me a 
great favor. I need to get this to 
my father and I don’t have his ad- 


| dress—he just moved to a place 
| near your town. I know he has a 


bank account with you. His name 
is I. B. Blank and he is about 64 
years old and comes from Texas. I 
will thank you very much. I am his 


| youngest son and needing help from 
| you and him.” There was no sig- 
| nature, but enclosed was another 


letter, unsealed, bearing the father’s 


| name, saying: 


“Hello, Daddy: Well I have been 


here since Monday night. I wag 
stopped for speeding. They booked 
me as Tom Blank, so I just let it 
ride. That is one reason I need you 
to come and get me. I will get a 
job and pay you back. 

“Papa, I’m serious. I need to get 
out. The fine will be about $20. Come 
and get me, please. If you don't, 
they may find out I have no license, 
and that would be 15 more days, 
Be sure to ask for Tom Blank if you 
come to get me. Please help me, 
Bunny.” 

The officer reading this pitiful 
plea found, on investigation, that 
the father did have an account with 
the bank, but that he lived in a 
town about 25 miles distant. It 
seemed to him a matter of urgency 
that the father would want to at- 
tend to immediately, so he sent the 
outside collection clerk over in the 
bank’s car to deliver the letter in 
person. From its general tenor he 
thought the prisoner must be quite 
a young lad. 


The father, found at his home in 
another part of the county, was very 
grateful for the bank’s locating him 
so promptly. He said his son had 
only recently returned from over- 
seas service in the Army, that while 
he was gone, he—the father—had 
moved to this state from Texas, so 
the boy did not know his exact ad- 
dress. The boy, he declared, was a 
good boy on the whole, but inclined 
to be a little wild and thoughtless. 

With tears in his eyes, he said, “I 
just never heard of a bank’s going 
to all this trouble to help a customer 
out. It’s one of the nicest things 
anybody ever did for me.” 

We have never heard just how af- 
fairs turned out for the boy—but 
we are inclined to think there was 
a happy ending... for everyone ex- 
cept the fatted calf. 

BELLE S. HAMILTON 
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These hands can borrow from any bank in town 


A frank statement about loans 
... how they’re made...why 
they’re sometimes turned down. 


The hands above belong to a skilled 
craftsman. He’s a solid citizen and a 
hard worker. He’s also proud of his 
work, independent about money as a 
hog on ice, and downright strait-laced 
about meeting his obligations. 

That makes him a good risk for 
any banker. Here’s why. 


Your Money at Stake 


Most of the money in banks is money 
that belongs to the public . .. money 
that you deposit in your bank. Bank- 
ers therefore must see to it that this 
money of yours is lent out only when 
there’s an excellent prospect of its 
being paid back. That’s why occa- 
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sionally some loan applications are 
turned down. 


Willing to Take a Risk? 


Bankers naturally like to lend money. 
That’s their principal source of in- 
come. They’ll take a considered risk 
but they can’t afford to take long 
chances with other people’s money. 
All in all, it speaks well for American 
business and the individual American 
that the great majority of loan appli- 
cations are granted. When you hear 
someone growl about being turned 
down, ask yourself this question: 


“Would I be willing to risk my own 
money on this promise to pay?” 


You might or you might not. Bank- 
ers make mistakes, too. But the 
difference between a bank and an 
individual is that a bank has to have 


a high batting average in order to 
stay in business. 


Banker’s Judgment 
There you have it. The banker has to 
be somewhat of a financial perfec- 
tionist. You may not always agree 
with his judgment but of this you 
can be constantly certain: his deci- 
sions are based on experience and old- 
fashioned horse sense. He makes them 
competitively, knowing that you can 
always go to another bank. As long 
as this remains banking’s way of do- 
ing business, your money will be in 
good hands. 
The Chase Manhattan’ Bank is 
proud of banking’s contribution to 
the progress of our country. 


The Chase Manhattan Bank 


HEAD OFFICE: 18 Pine Street, New York 15 
(Member Federal Deposit Insurance Corporation) 
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PROMOTION IN HISTORY 


@ 


U.S. STEEL HOMES DEALERS || 


BIGGER THAN THE BIGGEST! 


The Bride’s House promotion last spring was the big- 
gest sales promotion ever to hit the building industry. 
And the most successful. It helped United States Steel 
Homes Dealers sell 2,000 homes, and to break all their 
previous sales records. 


This fall, they will do even better. They will again 
surpass all previous sales records, even the records they 
set on the Bride’s House; because they have a bigger, 
broader promotion going for them—a nationwide pro- 
motion of Personalized Coronados, homes designed for 
family living. 


EVERYONE HELPS TO SELL 


A feature story on these homes in the September issue 
of Living for Young Homemakers kicks off the promo- 
tion. Then the excitement begins. 

Advertising will be everywhere—in Living for Young 
Homemakers, in Life Magazine, on TV, on radio, in 
local newspapers. 

Tie-in advertising and promotion by department 
Stores, local dealers, and manufacturers of appliances, 
furniture, plumbing fixtures, rugs, kitchen equipment, 
and building materials will help the dealer to sell. 

Publicity will help—mentions in shopping columns of 
local newspapers, feature stories by building editors, 
and special sections of newspapers devoted exclusively 
to Personalized Coronados. 
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The promotion explodes locally just before the dealer 
opens his demonstration homes. Home buyers will be 
excited about these beautiful homes. They’ll know about 
them. They’ll want to see them. They’ll be out to see 
them. Once people have seen these homes, they’ll want 
to buy. It happened on the Bride’s House and it’ll hap- 
pen again on Personalized Coronados. 


WHAT'S IN IT FOR YOU? 


The tremendous sales developed through promotions 
like this mean more mortgage business for you, of course. 
But the promotion means more than just that. 

Through intensive sales activity of this type we are 
building a reputation for the products of United States 
Steel Homes among the home-buying public. When 
ready to buy, they’ll think of United States Steel Homes 
first, when they think of homes. This will pay off next 
year, and the year after, as well as today. It will pay 
off both for you, and for us. 

Continued promotion, advertising, and selling of 
products of United States Steel Homes will sustain the 
saleability and re-saleability of these homes. 

As a result, when you finance a Personalized Coro- 
nado you're financing a good, saleable home that will 
stay good and saleable. There will be a lot of them to 
finance, so write today for complete information. 


“Coronado”—trade-mark of United States Steel Homes, Inc. 


Manufactured by 


UNITED|STATES STEEL 


© NOMCS.. 


NEW ALBANY, INDIANA 
SUBSIDIARY OF UNITED STATES STEEL 
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New FHA Folders Give Data 
for Homebuying Servicemen 


and on FHA Trade-In Loans 


Two folders dealing with FHA 
loans are available, as follows: 

(1) “Information for the Home- 
Buying Serviceman” (FHA 895), 
which includes data on the law, 
certificates of eligibility, FHA in- 
surance function, use and terms of 
mortgage, insurance premium, pro- 
cedure to follow, answers to ques- 
tions, and list of FHA insuring or 
service offices. This publication is 
available through the U. S. Govern- 
ment Printing Office in Washington 
for a dime. 

(2) “FHA Financing of Trade- 
Ins — Under Provisions of 1954 
Housing Act.” After discussing how 
“FHA Dual Commitments and 

fe 
Get there faster...arrive fresh and relaxed! | Lower Down-Payments on Older 
omes Aid ‘Trade-In’ Activity,” the 
folder gives a step-by-step outline 


of procedure to be followed in ob- 
FLY UNITED AIR LINES taining an FHA dual commitment 
to finance new conditioning and re- 
. sale of the trade-in. This folder 
fo the annual convention of is available through the National 
Association of Home Builders, 1028 
Connecticut Ave., N.W., Washing- 


AMERICAN BANKERS 


Chicago, September 25-28 Congress spends a lot of time 


playing with its blocs. 


Take advantage of United Air Lines’ fast, dependable Main- 


liner service to Chicago from “all the West” and “all the East.” Traffic violators should be sen- 
tenced to 30 days as pedestrians. 


United’s First Class service includes “red carpet” DC-7 non- 

In 1 we'll have an income tax 
stops © Chicago, full-course served aloft, and 
economical half-fare family plan and optional routing privi- think of anything else but. 
leges to other cities at no extra fare. Thrifty Air Coach 


services also available from many cities. Civilization is a slow and painful 
process by which we get rid of some 


Bring your family and treat them to an exciting Holiday of our prejudices and acquire others. 
Vacation in Chicago—2 to 4 days including hotel, entertain- The Kremlin’s strength lies in 
ment and sightseeing may be enjoyed for as low as $13.50 knowing exactly what it wants— 


per person, plus tax and air fare. Get details today! everything. 


— Father wears last year’s hat. 
Call your nearest United office today! drives this year’s car, and lives on 


UNITED AlR LINES next year’s income. 


It isn’t long before a June hus- 
| band forgets how to drive with one 


hand. 


BANKING 


Un, 
| | 
| 
| 
18 


ne 


n- 


INSTANT ACCEPTANCE—with no questions asked! 


The original travelers cheque — instantly 
recognized and accepted throughout the world. 


ON-THE-SPOT REFUNDS —in case of loss or theft! 
At any of the hundreds of American Express 


Offices in the U.S.A. or abroad. 


EXCHANGE OF TRAVELERS CHEQUES — 

without charge! 

Large denomination travelers cheques ex- 
changed for smaller ones—at no extra cost to 
your customers. 


TRAVELERS CHEQUE DELIVERY—by mail or cable! 


For travelers who desire additional funds, 


AMERICAN EXPRESS 


American Express does 
more for you by doing 
more for your customers! 


American Express makes delivery anywhere in 
the free world. 


TRAVEL INFORMATION— around the world! 
American Express offers complete hotel, travel, 
ticket, and auto rental information. 


REPRESENTATIVES IN UNIFORM— 

at terminals abroad! 

Friendly representatives help your customers 
at principal docksides, airports and rail ter- 
minals abroad. 


MAIL SERVICE—at all American Express Offices! 
Customers’ mail is received and forwarded 
at all American Express Offices. 


AMERICAN EXPRESS TRAVELERS CHEQUES 
Since 
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This department is compiled by 
THEODORE FISCHER of BANKING’S 
staff. 


For Road-Users 


drive-in bank is not an ex- 
clusively American development. 
For instance, there is now one in 
Brussels, Belgium, a facility of the 
BANQUE DE BRUXELLES SOCcIETE 
ANONYME. This was set up, accord- 
ing to the bank, “for the use of 
motorists and road-users of its cli- 
entele.” The new drive-in was 
planned “in such a way that motor- 
ists and road-users are able to drive 
in with their vehicle alongside spe- 
cially designed offices and execute 
their operations there in record time, 
thanks to most up-to-date methods 
and especially the use of television.”’ 

This continental drive-in offers 
many services not often listed in 
connection with its U. S. counter- 
parts; such as revenue stamps sold, 
licenses visaed, foreign bank notes 
purchased or sold, coupons collected, 
und withdrawal of securities from 
one’s portfolio. 


THE First NATIONAL BANK of 
Memphis has been given a Certifi- 
cate of Award by the Newspaper 
Advertising Executive Association 
for outstanding newspaper advertis- 
ing published in the Memphis Com- 
mercial Appeal, 


Robert M. Jaup Colby Cogswell 


ROBERT M. JAAP, until recently a 
vice-president of the First Nationa! 
Bank of Arizona, has been named a 
vice-president of Valley National 
Bank, Phoenix. 


CoLBy ADAMS COGSWELL has been 
elected vice-president of Chicago 
National Bank and will handle the 
securities portfolio of the bank and 
act in an advisory capacity to the 
correspondent bank division and the 
trust department. 


W. Howarp LOWE and GEORGE G. 
DEAN rose to vice-presidencies at 
the main office of Long Island Trust 
Company, Garden City, N. Y. 


The Bank of Highland Park, Ill., became a member of the American Bankers 

Association on its opening day, July 15, and Cashier’s Check No. 1 was in pay- 

ment for the new bank’s A.B.A. membership. In the photo, President Harry J. 

Lazarus, center, hands the check to Philip L. Speidel, the Association’s regional 

vice-president for Illinois, who is also president of The First National Bank of 

Lake Forest. At the left is Charles Burgess, executive vice-president of the Bank 
of Highland Park 


Clinton W. Bell Walter J. Delaney 


CLINTON W. BELL was appointed 
treasurer of The Seamen’s Bank for 
Savings, New York. 


WALTER J. DELANEY, vice-presi- 
dent of Continental Illinois National 
Bank & Trust Company, Chicago, 
has been honored for distinguished 
service by Robert Morris Associ- 
ates. To be so honored he had to 
fulfil seven rigorous requirements: 
25 years or more; presently active; 
served as national director; presi- 
dent of chapter; attended many fall 
conferences; served on national com- 
mittees; made contributions to liter- 
ature (Association’s Bulletin). 


Some 15,000 persons turned out 
for the formal opening of BROWARD 
NATIONAL BANK’s new million-dol- 
lar 4-story building in Ft. Lauder- 
dale, Fla. 


Gets Merit Award 


HE Massachusetts Bankers Asso- 

ciation has received the Award 
of Merit of the American Trade As- 
sociation Executives for its educa- 
tional and public relations program 
entitled “You and Your Community 
Bank,” which has been adopted as 
the official story of banking by 
some 30 other states. 

“In the first year of its use,’ says 
an ATAE announcement, “the pro- 
gram has attracted the attention of 
many financial and educational or- 
ganizations as attested by the fact 
that BANKING, the official magazine 
of the industry, featured the story, 
with a cover shot of the author 
[Edward R. Tufts, MBA executive 
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Main Street 


Charles G. Garrett Harry F. Tappen 


secretary] demonstrating the use 
of charts, and a follow-up story in 
the August [1954] issue.” 


CHARLES G. GARRETT and HARRY 
F. TAPPEN are now vice-presidents 
of Bankers Trust Company, New 
York. 


Distaff Commissioner 
Ws VIRGINIA now has a lady 


State Banking Commissioner. 
She’s NELL W. WALKER, vice-presi- 
dent and assistant cashier of the 
Winona National Bank. Mrs. 
WALKER has been with the bank for 
35 years, and has been a member of 
the State Assembly for the last 20 
years. 


JAMES GRANVILLE ROUSE, of 
Springfield, Colo., was honored on 
August 14 by being made chairman 
of the board of the First State 
Bank of Norton, Kansas, for the 
one day. The day was a special one, 
to be sure—his 100th birthday. Ac- 
cording to the Norton Daily Tele- 
gram, “he probably will be the only 
man of his age who ever served as 
a bank chairman.” 


The BANK OF DwIGHT, IIl., staged 
quite a celebration to observe its 
centennial. Thousands of people 
came from all over the country. 
There were exhibits, contests and 
prizes, souvenirs, and even a square 
dance in the street. John P. McWil- 
liams, president of the bank, is a 
grandson of the founder. 


Grorce N. Wriiams, head of the 
Inactive accounts department of 
Union Dime Savings Bank, New 
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York, retired August 1 after 29 
years there. He was with the Brook- 
lyn Trust Company for 15 years be- 
fore joining Union Dime. 


CHARLES E. WALKER, formerly 
financial economist for the Federal 
Reserve Bank of Dallas, has been 
named economist of the Republic 
National Bank of Dallas. 


REx EARL STALEY, president of 
Farmers and Stockmens Bank, 
Phoenix, Ariz., has been elected to 
membership in the Young Presi- 
dents Organization, New York. The 
Y.P.0. membership is made up of 
men who became presidents before 
reaching the age of 39; they remain 
active until 49. Mr. STALEY was 38 
when he became president of the 
bank in 1954. 


Disneyland Branch 


ANK OF AMERICA has opened a 

new branch in the town square 
in Disneyland, the big new Califor- 
nia amusement park. It has an old- 
time setting of teller wickets, brass 
hatracks, a roll - top desk, shiny 
cuspidors, and Gay Nineties cos- 
tumes. “There will even be an 1880 


Fred F. Florence, left, president of Re- 
public National Bank of Dallas, pre- 
sents to Dallas Police Lt. Il. C. Kockos 
the bank’s check for tuition covering 
his attendance at the Traffie Institute at 
Northwestern University, Evanston, 
Republic will sponsor the scholarship 
annually, enabling one Dallas police- 
man to attend the 9-month school year 


typewriter in first class working or- 
der,” said FRANK M. DANA, opera- 
tions vice-president at the San 
Francisco headquarters of the bank, 
‘but the banking service offered will 
be modern in every respect.” The 
branch will be open for business 
every day, including Sunday. 


A merger of the Grosse Pointe 
(Mich.) Bank with the NATIONAL 
BANK OF DETROIT has been proposed. 


The CHASE MANHATTAN BANK, 
New York, has received permission 
to open a branch office in Beyrouth, 
Lebanon. It is the first American 
bank to receive such authorization 


Bank of America’s new Disneyland branch features modern service in an 1890 

setting. Note teller’s visor, striped vest, and sleeve garters. The adding machine, 

a product of American Can Company, and the Remington typewriter both date 
to the last century 
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Because we 
work 
around 

the clock... 


YOUR 
CHECKS 


ARE 
COLLECTED FASTER 


THE NATIONAL CITY. 
BANK of Cleveland 


£5845% 623 Euclid Ave. 


Member Federal Deposit Insurance Corporation 


MR. BANKER! 


It you believe that 
banking- by-mail is the long 
range answer to— automobile 
congestion, crowded lobbies, future 
expansion, branch bank restrictions, 
savings and loan competition, in- 
creased profits . . . that depositors 
are the life blood of any successful 


bank, 


newest tool to promote bank serv- 


that merchandising is the 


ices . . . then find out about the 
DuPlex Plan for increasing bank- 


by-mail business. 


Write for particulars NOW! 
Or better still — visit 
our Display — Booth +21 
ABA 81st Annual Convention! 


THE DUPLEX PLAN 


30 North LaSalle Street 
CHICAGO 2, ILLINOIS 


U. S. Patent DI70,286 with others pending 


22 


from the Lebanese government, and 
had prior approval of the Board of 
Governors of the Federal Reserve 
System and by the New York State 
Banking Board. 


KyLe K. Fossum has been pro- 
moted to vice-president of the Fed- 
eral Reserve Bank of Minneapolis 
and assigned to the Helena Branch 
where he replaces CLARENCE W. 
GROTH who returns to the head of- 
fice as vice-president to assume en- 
larged duties. Mr. Fossum, a 1953 
graduate of The Graduate School of 
Banking, is succeeded as general 
auditor by ARTHUR J. MCNULTY. 


Lois A. WHITE has advanced to 
vice-president of the National Bank 
of Washington, D. C. Miss WHITE 
retains her former title of secretary 
to the board of directors. 


Bucks CouNTY BANK AND TRUST 
CoMPANY, newly formed through 
consolidation of four banks, is alter- 
ing and modernizing the former 


| First National Bank of Perkasie, 
| Pa. The other banks in the consol- 
| idation are Quakertown Trust Com- 
| pany, Perkasie Trust Company, and 
| Dublin National Bank. 


GILES B. Cook, JR., has been pro- 
moted to vice-president and trust 
officer of Crawford County Trust 
Company, Meadville, Pa. 


Sixteen European Boy Scouts, in 
a visit to Chicago, were guests for 
lunch at the employee cafeteria of 


HARRIS TRUST AND SAVINGS Bank. 
Reports the bank: “They set an all. 
time record for food consumption,” 


W. G. Poot has joined Bishop Na- 
tional Bank of Hawaii at Honoluly 
as auditor. He had been with the 
Old National Bank of Spokane, 
Wash., for 26 years, of which he 
was auditor for the last 10. 


E. JOSEPH BANNON, president of 
the First Merchants National Bank 
and Trust Company, Lafayette, Ind, 
has been named to the Indiana 
Board of Public Harbors and Ter- 
minals. 


JEFFERSON - GRAVOIS BANK, St. 
Louis, has purchased adjoining 
property and will construct auto- 
banking facilities, give additional 
space for instalment credit and per- 
sonal loan departments, and pro- 
vide an employees’ recreation room. 


Work is under way on the new 
$4,000,000 building of the Buffalo 
Branch of the Federal Reserve Bank 
of New York. Ground breaking 
ceremonies featured JAY E. CRANE, 
chairman, and ALLAN SPROUL, pres- 
ident, who turned over the first 
spadesful of earth with silver spades. 


First NATIONAL BANK in Dallas 
has established a separate depart- 
ment devoted exclusively to the fi- 
nancial needs and problems of small 
business. Director of the new de- 
partment is LEON A. THURMON, vice- 
president. 

(CONTINUED ON PAGE 24) 


Miniature covered wagon drawn by Shetland ponies advertised the opening of the 
East Ridge branch of Pioneer Bank, Chattanooga. George M. Clark, the bank’s 
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« LONG-TERM investments 


YOUR BANK ENTRANCE 
with a Pittcomatic installation is an in- 
vestment that pays you big dividends— 
now and for the long pull. For, when you 
take this step, you not only hold and 
please your present customers, but you 
expedite traffic, and attract new business. 
Bankers from coast to coast have proved 
this to their profit. 

This is quite logical, because when you 
modernize in this Way you give your 
whole bank a progressive, forward look. 
You create an inviting and pleasant atmos- 
phere—one in which people like to do 
business. 

The Pittcomatic operates so easily that 
doors open at a touch. It is a compact unit, 


operating on a simple hydraulic principle. 


First National Bank, Akron, Ohio. Architects: FIRESTONE AND CASSIDY. 


No critical adjustments are required. Once 
the controls are set, no attention is neces- 
sary. A double-acting hinge, the Pittco- 
matic is entirely self-contained. It has no 
visible operating mechanism. Regular 110- 
volt house current is used to run its one- 


third horsepower motor. And it consumes 


PITTCOMATIC 


-.. the nation’s finest 
automatic door opener 


iP PAINTS + GLASS « CHEMICALS 


G 
PITTSBURGH 
IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 


September 1955 


PLATE 


BRUSHES + PLASTICS - FIBER GLASS 


GLASS COM 


no more electricity than the conventional 
home refrigerator. It is available either for 
handle or mat operation. 

Why not fill in and return the coupon for 
complete details on the Pittcomatic—“the 
nation’s finest automatic door opener”? 


There is no obligation on your part. 


Pittsburgh Plate Glass Company 
Room 5354, 632 Fort Duquesne Blvd. 
Pittsburgh 22, Pa. 


Without obligation on my part, please 
send me complete information on the 
Pittcomatic door opener. 
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RST... CHECK FIRST 


What is Dixie's 


newest crop? 


Dollars are Dixie’s newest and 

biggest crop. Per capita income is up 
over 250% since 1939—64% over 

the national gain. When your customers 
cast profit-wise eyes Southwards, first check 
the folks who know the new South ... 


THE fut NATIONAL BANK OF ATLANTA 


The bank 
that knows its neighbors 


MAIL TODAY 


The First National Bank 
Atlanta 2, Georgia 


| know all about dollars. I’d like to know more 
about the South. Send me information on: 


Name 
Address. 
_Zone___State 


MAIN STREET (Continued) 


Stockholders of First NATIONAL 
BANK in St. Louis and of UNITE 
BANK AND TRUST COMPANY have 
voted to ratify an agreement of con- 
solidation effective December 30, 
1955. The banks would merge un- 
der the name of the former which 
would have total resources, as of 
May 31 statements, of $619,114,000. 


The OLD FREEPORT BANK, Free- 
port, Pa., has published a story of 
its 87 years. A flyleaf message re- 
lates that it is “the story of a com- 
munity enterprise, published on its 
eighty - seventh anniversary as a 
souvenir for the customers to whom 
its success is due.” 


GEORGE A. SPEER has been elected 
executive vice-president of North- 
western Bank, St. Louis. 


DEWEY BECK, formerly director 
of public relations of the Illinois 
Bankers Association, has joined the 
Citizens State Bank of Park Ridge, 
Til., as a representative in the busi- 
ness development department. 


Newly promoted to vice-presi- 
dencies at Crocker First National 
Bank of San Francisco are JESSE 
D. MIDDLETON, CHARLES B. NEUMAN, 
JR., WARREN M. JOHNSON, and LES" 
TER T. BARTMAN. 


STEPHEN E. MCLOUGHLIN, JR., has 
rejoined Trademens Bank and Trust 
Company, Philadelphia, and has 
been elected a vice-president. Mr. 
McLOUGHLIN had been on leave of 
absence from the bank in order to 
serve as City of Philadelphia con- 
troller and subsequently as admin- 
istrative vice-president of Land 
Title Insurance Company. 


Andrew Price 


— Price, founder of the Ma- 
rine Bancorporation and honor- 
ary chairman of its principal 
subsidiary, the National Bank of 
Commerce of Seattle, died on July 
7. He had spent 37 years in the 
banking field. Mr. PRICE was 4 
past president of the Washington 
Bankers Association, the Seattle 
Clearing House Association, and (in 
1940-41) of the National Bank Divi- 
sion of the American Bankers As- 
sociation. 
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J. P. Hobson Herbert Wayne 

J. P. Hopson and HERBERT M. 
WAYNE were named senior vice- 
presidents of The Commercial Na- 
tional Bank, Charlotte, N. C. 


PARKES ARMISTEAD, president of 
First American National Bank of 
Nashville, Tenn., recently enter- 
tained officers, branch managers, 
and department heads of the bank 
at his home “Burlington” with a 
stag dinner and party. Honor guest 
was L. G. SADLER, vice-president, 
who recently retired after 35 years 
with the bank. Mr. SADLER has been 
named president of Citizens Bank, 
Cookeville, Tenn. 


At the Third National Bank and 
Trust Co., Toledo, Ohio, L. E. MAR- 
cUM was named to the board of di- 
rectors, ROBERT LADD became vice- 
president, and HAROLD SIPE was 


named secretary of the board. The | 


three promotions were made to 
share the duties of the late vice- 


president WILFRED SHERMAN who | 


died on June 3 after having been 
shot by a crazed gunman on May 31. 


FIRST NATIONAL BANK of Bir- 
mingham, Ala., has awarded con- 
tracts for construction of a nev 
building for its branch at Bessemer. 


It is to be the largest of the bank’s | 


11 branches. 


RICHFIELD (Minn.) STATE BANK 
ig erecting a new building just 
across the street from its present 
location. The new building is to be 
ready about April 1 next. The bank 
has been open only since February 
3, 1947, when it started out with five 
employees. It now has 67 employees 
and plans to have five times as much 
floor space as is now in use. There 
will be 21 tellers, three drive-in win- 
dows, a large community room. 


At Second National Bank of Hous- 
ton, E. H. DEININGER was promoted 


to vice-president; BRYAN E. Hor- | 


TON, a bank examiner mostly in the 
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MARQUETTE CEMENT MANUFACTURING CO.. 


the 
MARQUETTE 
PATTERN 


NASHVILLE, TENN. 


| 
for stability in U 


OGLESBY, ILL. 


DES MOINES, IOWA 


CAPE GIRARDEAU, MO. 


L.. an axiom in the cement 
industry that the more you broaden your 
markets the more you gain in year-to-year 
business stability. 

Marquette’s growth pattern is based on this 
axiom. Our eight cement manufacturing plants 
serve the construction markets in 18 states aianinelnceuee. 
throughout the midwest, south and southeast. 
While construction activity and cement demand 
may vary from area to area and year to year, 
the very broadness of the over-all market makes 
for a leveling off of peaks and valleys, and the 
stabilizing of business volume. 

This pattern is significant in Marquette’s 
continuing growth, which has seen property account, 
producing capacity and working capital doubled, 
sales trebled, and earnings quadrupled 
since World War II. 


SUPERIOR, OHIO 


MARQUETTE Cement 


Annisal 
capacity 
13,600,000 
barrels 


Operating eight cement 
producing plants in Illinois, Iowa, 
Ohio, Missouri, Tennessee, Mississippi and Georgia. 


20N. WACKER 


+ CHICAGO 6G, ILLINOIS 
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OFFICE 
GUIDE 


Just off the press! 292 
pages of ideas and equip- 
ment to ease and shorten 
office work. 


FREE to Purchasing and 
Office Executives. Request 
on business letterhead. 


“Built like a 
Skyscraper” 
Largest Exclusive 
Maker of Office Fur- 
niture and Filing 
Equipment in the 
orld. 


GHAW-WALKER 


FACTORIES AND HOME OFFICE 
MUSKEGON 30, MICH. 


U.M.B.A. Wings 


More than 2,000 leading banks are now 
regularly using U. M. B. A.—*Universal 
Match Book Advertising — to get and 
keep customers economically. Here’s 
proof it will work for you. If you can’t 
attend the A.B.A. Convention, send 
today for your FREE copy of “Business 
Building Ideas for Banks.” Without 
obligation, we'll include full details 
and PRICES on many Universal pro- 
grams for building various departments 
of your bank. 


NIVERSAL MATCH 


CORPORATION 
Offices in Principal Cities 


1501 Locust St. 
St. Louis 3, Mo. 


Texas area since 1928, has joined 
the bank as a vice-president. 


The Brazilian National Bank for 
Economic Development has an- 
nounced appointment of SR. ZEUXIS 
FERREIRA NEVES as its official rep- 
resentative in the United States. Sr. 
NEVES succeeds Dr. MARIO DA Ca- 
MARA, who recently returned to 
Brazil to serve as Sub-Chefe in 
President Cafe Filho’s Civil Cabi- 
net. The Bank’s new representative 
will maintain his offices at the Bra- 
zilian Embassy in Washington, 
where for more than 15 years he 
has served his country in financial 
and economic relations with vari- 
ous U. S. Governmental agencies. 


Adds Department 


AND SOUTHERN NATIONAL 
BANK OF SOUTH CAROLINA, 
Charleston, has established an in- 
dustrial and commercial develop- 
ment department, first of its kind to 
be undertaken by a South Carolina 
bank. Vice-president William C. 
Coleman heads the department, 
whose aim is to assist industries in 
locating in the communities where 
both the industry and the commu- 
nity will best be served. Two spe- 
cific objectives are the attraction of 
desirable firms to the state, and en- 
couraging sound expansion of exist- 
ing industries. 


Subject to all necessary approvals, 
the First National Bank of Buffalo, 
N. Y., will become the midtown of- 
fice of the MANUFACTURERS AND 
TRADERS TRUST COMPANY. 


Ross PERNER, one of Arizona’s 
better-known cattlemen, has joined 


1;Citizens National Trust & 
Savings Bank, Riverside, 
Calif., opened its ney 
Twentynine Palms Lranch 
Aug. 8 and began paying 
off insured deposits of the 
defunct Joshua Monument 
National Bank by FDIC 
check, 2 weeks after the 
Joshua closed because of 
a shortage of $678,000. 
Four hours after employee 
Emma Swystun opened the 
door, the new branch had 
nearly $600,000 in depos- 
its—some 70% of which 
was new money not related 
to FDIC payoffs. 


the agricultural and livestock loan 
department of Valley National Bank, 
Phoenix. 


The Timepay (instalment finance) 
Department of FIRST NATIONAL 
BANK IN DALLAS has moved its en- 
tire operation into new quarters in 
an adjoining building. With more 
than 45,000 customers, the depart- 
ment needed larger quarters. 


Carl W. Allendoerfer 


ARL WILLIAM ALLENDOERFER, a 

director and honorary board 
chairman of First National Bank, 
Kansas City, died on July 3 at the 
age of 75. In a long and honored 
banking career he had been presi- 
dent of the Missouri Bankers Asso- 
ciation, member of the executive 
council of the American Institute of 
Banking, president of the Clearing 
House Section and of the National 
Bank Division of the American 
Bankers Association, and member of 
the A.B.A. Executive Council. 


Co. W. B. BATES, board chairman 
of the Second National Bank, Hous- 
ton, Texas, was initiated as an hon- 
orary member of the Ezekiel W. 
Cullen Senate of Delta Theta Phi, 
the nation’s largest law fraternity. 
Cot. BATES was honored ‘because 
he is considered an outstanding edu- 
cator and lawyer, and it is con- 
sidered that the principles for which 
he stands would be an inspiration to 
law students of the University of 
Houston. .. .” 


W. D. BLACK, JR., vice-president 
of the First National Bank in Hous- 
ton, was one of 10 Texans to receive 
the Honorary Lone Star Farmer De- 
gree from the Future Farmers of 

(CONTINUED ON PAGE 28) 
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The Mobzle Home Industry 


Continues to Move Forward 


AGAIN RECOGNIZED 
BY CONGRESS! 


From The Congressional Record, 
August 2, 1955— 
Congress Passed the Following 
Amendment to The Housing Bill 
and The President Signed It: 


“Subsection (b) would amend 
section 207 of the National 
Housing Act (the section re- 
lating to the regular FHA 
rental housing program) to 
enable FHA to insure mort- 
gages on trailer courts or 
trailer parks. Such mortgages 
could not exceed $1,000 per 
trailer space or $300,000 per 
mortgage. This mortgage in- 
surance would not relate to 
the mobile homes, but to the 
land, utilities, and other im- 
provements where the mobile 
homes are to be located. The 
requirement of the National 
Housing Act that the project 
covered by the mortgage be 
‘economically sound’ would 
apply to an insured mortgage 
on a trailer park, and it is 
expected that FHA will im- 
pose such additional require- 
ments and standards as neces- 
sary to assure that mortgage 
insurance for these parks will 
improve the living conditions 
of the occupants of mobile 
homes.”’ 


THE WALL STREET JOURNAL 


MONDAY, AUGUST 8, 1955 


On-the-Go Americans 
Buy Record Number 
Of Homes-on-Wheels 


* * * 


ground utility connections and cement patios. 
Help From Housing Bill 

There are about 12,000 trailer parks in the 
U. S., but only 5,567 have been approved by 
the Mobile Homes Association. The new hous- 
ing bill passed by Congress on August 2 may 
help solve this “‘critical’? problem, however, 
says Mr. Sedlak. The bill provides F.H.A. in- 


| surance up to 80% on a maximum loan of 


| $300,000 for construction of trailer parks—with 


House Trailer First Half Totals 
Bring Predictions of ’55 Sales 
of $400 Million 


By a WALL STREET JOURNAL Stag Reporter 


CHICAGO— Manufacturers of houses on | 
wheels and makers of the furnishings and ap- 
pliances for these mobile homes are enjoying 
a boomlet. 


America’s sizable population of people on the 
go purchased a record 47,107 mobile homes 
worth $201,241,104 in the first six monthsof this 
year. This was 33% more than in the first half 
of last year, according to Robert Sedlak, presi- 
dent of the Mobile Homes Manufacturers 
Association, Chicago. Mr. Sedlak predicts sales 
for the year will reach a record 90,000 units 
valued at more than $400 million, compared 
with sales of 76,899 units worth $324 million 
in 1954. 

Blue Skies Trailer Village in Palm Springs, | 
Calif., financed by Bing Crosby and such illus- | 
trious business partners as Jack Benny, Hum- | 
phrey Bogart and Rosemary Clooney, is a 
rather spectacular example of how the industry 
is overcoming one of its biggest drawbacks—a | 
place to put the trailer home. In marked con- 
trast to the old ‘‘trailer camp,’’ Blue Skies has 
palm tree bordered streets, a swimming pool, 
shuffleboard and badminton courts, under- 


To Assist Bankers interested in 


allowance of $1,000 for each trailer site. 


About two-thirds of all mobile home owners 
are construction workers. A contractor on an 
Atomic Energy Commission project reports that 
keeping the workers’ families with them on the 


| job helps create a more stable and happy work 


force. Mobile homes, he adds, eliminate the 
necessity for building and later tearing down 
temporary housing projects on the construc- 
tion site. 

Servicemen make up another 20% of those 
who live in trailer homes. Retired couples, who 
want to travel on budget incomes, account for 
about 10% of the total and are a fast-growing 
segment of the mobile home population, ac- 
cording to industry surveys. 

Fully Equipped Moving Residences 


The average modern mobile home has become 
a large and complex unit. It is about 40 feet 
long, with a bathroom, one to three bedrooms, 


| living room, and a kitchen-dinette containing 


a range and a refrigerator. It sells for between 
$3,000 and $8,000, including all furnishings 
and appliances. At extra cost, air conditioning, 
television, automatic dishwashers and garbage 
disposals can be added. 


About 60% of all trailer hcuses are purchased 
by persons who owned a home on wheels before, 
according to an industry spokesman. He pre- 
dicts used mobile home sales will reach $80 
million this year. 


(1) Retail Mobile Homes Financing (2) Trailer Park Financing 


The Mobile Homes Manufacturers Association Staff Will Be Present 
in Booth 23 at the ABA Convention 


Mobile Homes Manufacturers Assn. 


20 NORTH WACKER DRIVE, CHICAGO 6, ILLINOIS 
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Coin pocket in front closes securely by folding 
flap inward into personal secretary compart- 
ment. No sealing necessary. Side opening in 


personal secretary 
BAN KIT 


compartment per- 

mits easy insertion 
Front of currency, re- 
ceipts, pass book, 
coupons, etc. Fast 
counting and check- 
ing by customers 
keeps traffic mov- 
ing. Dimensions: 
3%)"x6%4". Made of 
durable white stock. 


IMPROVE YOUR SERVICE— 
YET CUT YOUR SERVICE COSTS 
WITH BANKIT CONTAINERS 


BANKIT CONTAINER Co. 
3152 CASS AVE., DETROIT 1, MICH 


Write for Samples 
and Prices to 


TRANSO ENVELOPE CO, 
3542 N. KIMBALL AVE. 
CHICAGO 18, ILL. 


Exclusive Manufacturer 
and Distributor of 


BANKIT CONTAINERS 


MAIN STREET (Continued) 


America. This is the highest honor 
that can be conferred by a state FFA 


group. 


Customers of REPUBLIC NATIONAL 
BANK of Dallas were having trouble 
with the plate glass doors—couldn’t 
see them. So the bank has painted 
replicas of its seal upon the outside 
of the doors. On the inside is the 
message: “Thank You! Call Again.” 


The PADUCAH (Ky.) BANK has 
moved into its new building which 
is modern in every respect and has 
a large parking lot. The bank was 
organized in 1948. 


First NATIONAL BANK of Lynch- 
burg, Va., and the LYNCHBURG 
TRUST AND SAVINGS BANK have an- 
nounced merger plans. 


JOHN C. WARNER, JR., immediate 
past president of the Pennsylvania 
Bankers Association, has been named 
president of the Capital Bank and 
Trust Company, Harrisburg, Pa., ef- 
fective September 19. He is the fifth 
president of First National Bank, 
Milford, Pa., which was founded by 
his grandfather, and of which his 
father was third president. 


Emit W. RICHTER, general direc- 
tor of the Bremen (Germany) Sav- 
ings Bank, and his wife, have com- 
pleted a four-week tour of the 
mutual savings banks of the United 
States. Mr. RICHTER is one of Ger- 
many’s leading savings bankers and 
holds important posts in the City of 
Bremen. This was his first trip to 
this country. 


The merger of the Detroit Trust 
Company and the Wabeek State 
Bank was completed recently and 
the new DETROIT WABEEK BANK & 
TRUST COMPANY accepted its first 
business on August 1. Total re- 
sources exceed $170.000,000. Officers 
are: GEORGE B. JUDSON, board chair- 
man; SELDEN B. DAUME, president; 
WILLIAM J. THOMAS, executive vice- 
president in charge of trust divi- 
sion; C. J. HUDDLESTON, executive 
vice-president in charge of the bank- 
ing division. No personnel changes 
are contemplated. 


ROBERT LINDQUIST, vice-president 
in charge of public relations and 
business development for Harris 


Ben Feit Marsden Blois 
Trust and Savings Bank, Chicago, 
has been elected treasurer and a di- 
rector of Junior Achievement of 
Chicago. 


BEN FEIT has advanced to vice- 
president of Manufacturers Trust 
Company, New York. He’s an alun- 
nus of The Graduate School of 
Banking, Class of 1954. 


Vice-president MARSDEN S. BLOIs 
has been advanced to executive 
vice - president at Bank of Amer- 
ica’s San Francisco headquarters. 
He has been with the bank since 
1919. 


WELLS FARGO BANK, San Frar- 
cisco, has received the George Wash- 
ington Honor Medal from the Free- 
doms Foundation. The award is for 
“contributions to a better under- 
standing of the American Way of 
Life during 1954,” specifically for 
the radio show “Point of Law,” a 
5-minute presentation of legal prob- 
lems sponsored by the bank. 


In observance of its 60th year, 
which began recently, the First Na- 
TIONAL BANK of Tulsa, Okla., will 
present a $600 scholarship to a Uni- 
versity of Tulsa business adminis- 
tration student. 


The PITTSFIELD (N.H.) SAVINGS 
BANK held an open house to cele- 
brate its 100th anniversary and pub- 
lished a historical booklet. 


CHARLES F. H. BRAUv, executive 
vice-president of Kings County Sav- 
ings Bank, Brooklyn, N. Y., has 
been elected to the board of trustees. 


A group of professional, indus- 
trial, and financial men in Macon, 
Ga., have applied for a charter for 
a new bank in Macon. It will be the 
first to be established there since 
1931. The group has elected to affil- 
iate the new bank with The Citizens 
and Southern National Bank. 2 

(CONTINUED ON PAGE 30) 
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| BANKIT CONTAINERS 
| SAVE TELLER'S TIME 
SPEED TRAFFIC UP TO 20%6 
The BANKIT CONTAINER is © ‘ 
efficient return of currency, coins, | 
receipts, and other items to Drive- 
in banking customers. ft is a coin | 
pocket and personal secretary 
| combined. Does away with paper 
clips and rubber bands. Puts an 
| end to insecure, blow-away bun- 
| dies. ACTUALLY TESTED IN USE. 
Here are the results of a month-long 
test by the National Bank of Detroit 
“Dyring the 30-day test period, the 
Drive-in windows served approxi- 
mately 700 more cars than average. 
: The speed-up in traffic flow due to 
"the use of the Bankit was particulorly. 
noticeable ‘during peak periods.” 
| 
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On Main Street or Wall Street... 


RECOGNITION IS IMPORTANT! 


Johnny’s future looks as bright as his shines. He uses 
his equipment to render the type of service that 
builds recognition—repeat business—and profits. 


A bank’s physical equipment—its vaults and busi- 
ness machines—do not, of themselves, spell success. 
To make a profit, a bank must have a market. To 
develop that market, it must build recognition for 
friendly, efficient service. In industry, too, a profit- 
able operation is dependent upon the recognition of, 
and acceptance for, a company’s products among 
the people who constitute its market. 


Building recognition and developing markets takes 
time. Yet, without cultivating its markets, no com- 


pany can make a profit for its stockholders. 


Developing and protecting markets are the pri- 
mary functions of Business Publication Advertising. 
For well-directed and carefully executed business 
magazine advertising builds company recognition 
and product acceptance. It performs these vital mar- 
keting steps faster, and at far lower cost, than any 
other method. 


THAT’S WHY WE SUGGEST: If you have a financial 
interest or responsibility in a company, you will 
want to encourage the company’s management 
in the use of adequate Business Publication Ad- 
vertising. 


NicGRAW-HILL 


PUBLISHING COMPANY, INCORPORATED 


ARD 330 WEST 42nd STREET, NEW YORK 36, N.Y. 


OVER A MILLION MEN IN BUSINESS AND INDUSTRY PAY TO READ McGRAW-HILL BUSINESS PUBLICATIONS 
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Whatever Your Needs 
in Michigan . .. 


For complete correspondent service, get 
in touch with Manufacturers National. 
Our banking offices in Detroit, Dear- 
born, Highland Park, Grosse Pointe 
Woods, Van Dyke and Redford combine 
to provide you with prompt, careful 
handling of your every requirement. 


Manufacturers National Bank 


OF DETROIT 
Detroit 31, Michigan 


Member Federal Deposit Insurance Corporation 


Let Specialists Solve Your Insurance Problems 


CENTRAL NATIONAL OFFERS YOU 


Complete Coverage for financial institutions, includ- 
ing credit life and credit accident and health; automobile 
comprehensive ( fire and theft); collision; automobile 
bodily injury, property damage and medical payments — 
available in individual or combination plans. 


Profit-Producing Plans that are simple to use and have 
a tested, proved record of increasing sales volume and 
gaining a far higher percentage of renewal business. 


Simplified Paper Work that makes selling easier, cuts 
your clerical work to a minimum, and saves you time 
and money. 


For more information on how you 
will benefit from these services, write today 
to J. Earl Thompson, vice president. 


THE CENTRAL NATIONAL INSURANCE COMPANIES 
1805 Harney St ° Central National Building ° Omaha 


MAIN STREET (Continued) 


| branch of which has been operating 
in Macon since 1916. RALPH Ry. 

| BANKS, vice-president of the C&s 

| National Bank in Macon has been 

| proposed as president of the new 
bank in addition to continuing in his 
present post. 


A special section of the local news. 

paper greeted the new Perrysville 

| (Ohio) branch of the Farmers & 
| Savings Bank, Londonville, Ohio. 


KENNETH V. ZWIENER, president 
| of Harris Trust & Savings Bank, 
Chicago, has been named business 
division chairman of the 1956 Red 
Cross fund campaign. He will head 
up 14 major sections which cover 
some 7,000 Chicago area firms with 
more than a million employees. 


ALBERT C. CREW has been ap- 
pointed director, division of Federal 
Home Loan Bank Operations of the 
Home Loan Bank Board to succeed 
the late E. E. REARDON. Since 1935 
he has been associated with the 
Federal Savings and Loan Insur- 
ance Corporation, also supervised 
by the Home Loan Bank Board. 


NETTIE R. TIBBALS has resigned 
as secretary of City Savings Bank, 
Middletown, Conn. MIss_ TIBBALS 


| joined the bank in July 1917. WIL- 


BUR G. BATTY was appointed secre- 

tary-treasurer; J. RICHARD FRANK- 

LIN, assistant secretary. 
(CONTINUED ON PAGE 32) 


| John J. Burke, president of Metals 
| Bank & Trust Co., Butte, is 1955-56 


president of the Montana Bankers As- 
sociation 


BANKING 
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Veeome 


81st Convention 
of the 


American Bankers 


Association 


CONTINENTAL 
ILLINOIS 


NATIONAL BANK 
AND 


TRUST COMPANY 
OF 
CHICAGO 


Come in and visit with us at 


231 South La Salle Street 


Member Federal Deposit Insurance Corporation 
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YOU'RE 
OUR 


In addition to providing the perfect liaison 
system for mortgagee-dealer relations, 
Foremost Insurance Company —special- 
ists in mobile home insurance— provides 
a Vendors’ Single Interest plan protect- 
ing your interest in the chattel every 
minute there is an unpaid balance. 
Contact your Foremost agent today 
for full details, or write, wire or phone: 


FOREMOST 
INSURANCE 
COMPANY 


Grand Rapids 3, Mich. 


NewY ork Hanseatic 
Corporation 


Founded 1920 


120 Broadway, New York 5 


Phone WOrth 4-2300 
Teletype: NY 1-583 


BOSTON, CHICAGO 
PHILADELPHIA, SAN FRANCISCO 
Private Wires to Principal Cities 


Dealers in 
United States 
Government 

Securities 


Underwriters 


Municipal 
and 
Corporate Bonds 


MAIN STREET (Continued) 


LILIAN V. S. STOUT, one of the 
first women in the country to hold 
a bank officership, was nominated 
recently by the Princeton, N. J., 
Town Topics as Princeton’s Woman 
of the Week. Mrs. STOUT has been 
with the Princeton Bank and Trust 
Company for 35 years. 


The three offices of the Jamaica 
National Bank of New York are 
now operating as branches of THE 
MARINE MIDLAND TRUST COMPANY 
of New York City bringing its total 
offices to 10. There are 11 MARINE 
MIDLAND banks throughout New 
York State, with a total of 144 
offices. 


VIRGINIA A. REHME has advanced 
to vice-president of Southern Com- 
mercial and Savings Bank, St. Louis. 
Miss REHME is vice-president of the 
National Association of Bank Wom- 
en and a member of the Public 
Relations Committee of the Mis- 
souri Bankers Association. 


The Bank of Berkeley, Calif., has 
merged with BANK OF CALIFORNIA, 
San Francisco, and is in operation 
as its eighth office. 


JOHN S. WELLS retired August 1 
as a vice-president of National Bank 
of Detroit after 22 years there. 


JESSE D. MIDDLETON, CHARLES B. 
NEUMAN, JR., WARREN M. JOHNSON, 
and LESTER T. BARTMAN were pro- 
moted to vice-presidents of Crocker 
First National Bank of San Fran- 
cisco. 


DOLLAR SAVINGS BANK, Pitts- 
burgh, has been celebrating its 
100th anniversary. It has issued a 
complete bank history entitled “A 
Century of Savings Dollars.” 


GEORGE M. ROREX was elected a 
vice-president of the Ouachita Na- 
tional Bank in Monroe, La. He had 
previously been vice-president and a 
director of the First National Bank 
of Little Rock, Ark. 


JOSEPH T. KECKEISEN, vice-presi- 
dent of the First National Bank of 
Chicago, has been elected a vice- 
president of the American Society 
of Corporate Secretaries. JOHN I. 
MCINERNEY, secretary of Manufac- 


George German Harry L. Parker 


turers Trust Company, New York, 
was elected treasurer. 


GEORGE F. GERMAN, JR., was ap- 
pointed trust officer of The Bank of 
Douglas, Phoenix, Ariz. 


Harry L. PARKER has been pro- 
moted to vice-president of Harris 
Trust and Savings Bank, Chicago. 


The RUTHERFORD (N. J.) Na- 
TIONAL BANK has observed its 60th 
anniversary. 


I. F. BETTs, president of the Amer- 
ican National Bank of Beaumont, 
Texas, was appointed chairman of 
the committee on Government ex- 
penditures of the Chamber of Com- 
merce of the United States. 


CurTIs M. SMITH joined Irving 
Trust Company, New York, as ad- 
vertising manager. He was formerly 
advertising manager of Knicker- 
bocker Federal Savings & Loan As- 
sociation. 


ALICE PHILLIPS, manager of the 
mortgage department of Prudential 
Savings Bank, Brooklyn, was elected 
president of the Savings Bank 
Women of New York. Mrs. PHILLIPS 
succeeds MILLICENT TRICHLER of 
Dollar Savings Bank. 


Celebrating “60 solid years of 
service,” the BANK OF WHITING, In- 
diana, has published a booklet which 
pictures all the members of its staff. 


GEORGE H. BROWN, JR., has been 
appointed executive vice-president 
at Girard Trust Corn Exchange 
Bank, Philadelphia. 


G. LEE TOOLE, cashier of the Upper 
Darby (Pa.) National Bank, has 
been named to the consumer credit 
committee of the Wharton School 
of Finance and Commerce, Univer- 
sity of Pennsylvania. 

(CONTINUED ON PAGE 130) 
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\ SERVICE 


This Civilian Serves in the ARMY, 
NAVY and AIR FORCE! 


You'll find him at sea in the atomic sub- 
. aloft in a B-47 bomber... 
and in the field with a ‘‘skysweeper”’ 


marine. . 


anti-aircraft battalion—the civilian field 
engineer known to United States Armed 
Forces the world over as the Philco 
“TechRep”’. 


The TechRep is an expert's expert on elec- 
tronics—a rigidly-selected and rigorously- 
trained combination of engineer, techni- 
cal man, and instructor. 


As an electronics systems engineer, he 
can take full command of any situation 
in planning, operational development, 
field testing and evaluation, site survey- 
ing, installation, or overhaul. 


As a technical man, he can strip down, 
tepair, and reassemble the most compli- 
cated of any of the fabulously complex 


electronic military equipments in use 
today — regardless of make or manufacture. 


And as an instructor, he can quickly 
train both officer and enlisted personnel 
in repair and maintenance techniques for 
Communications, Radar, Fire Control, 
Sonar, Guided Missiles, Computers and 
other key electronic devices. 


The Philco TechRep’s importance to 
America’s over-all defense program is 
indicated by the presence today of more 
than 2,000 of these civilian experts on 
active duty with every field branch of 
the Services. 


They are under complete military control, 
and go where the Armed Forces go, 
even to the front. 


Some have given their lives on active 
duty. They and others have won 


citations. And more than 12,000 individ- 
ual letters of commendation have been 
received since the TechRep Division 
was started in 1941. 


As an original idea to meet the needs 
of the Armed Forces for trained engi- 
neers to cope with the flood of new 
electronic applications, Philco TechReps 
have been an overwhelming success. 


They have set a pattern for efficiency. 
They have eliminated duplication and 
improved performance. They have 
brought to military electronics standard- 
ization with flexibility. 


The result is something in which 
every citizen has a 
vital and lasting 
interest more 


defense per dollar! 


ANOTHER FIRST FROM THE P kf | | CC© corporation 
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It's In Your Bank’s Future 


\ 


The Mosler Century Bank Vault Door is available with a wide diversity of magnificent, distinctive 
architrave treatments to harmonize with virtually any type of modern decor your architect proposes. 
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Why Not Plan For it, Now? 


When your bank modernizes (as every bank in America 
will), your Board of Directors will, quite under- 
standably, want the equipment which is acclaimed 
everywhere as the world’s finest. Wouldn’t it be an 
advantage to move that day up. .. start planning with 
this famous Mosler equipment, now? 


CERTAINLY, it makes sense to assure yourself of the 
increased business, the great new respect of the community 
and all the other benefits of modernization just as soon as 
possible, doesn’t it? 


And when you go ahead, you'll find it makes even more 
sense to incorporate into your plans the equipment which has 
become known all over the world as the very epitome of 


modern styling, security and efficient operation. That equip- 
ment, as attested by the overwhelming choice of leading 
banks in nearly every state in the Union (as well as several 
foreign countries), is the famous Mosler Century Bank Vault 
Door . . . the distinguished Mosler ‘Picture Windows’ for 
Drive-In Banking . . . and the striking new Century-Style 
Day-Night Deposit Safe. 


Already incorporated into hundreds of America’s finest 
new “banks of the future,” this equipment has won the 
respect, admiration and acceptance of bankers everywhere. 
Your Board of Directors will certainly not settle for less. So 
why not send for our special full-color brochures on this 
equipment, today, and start your planning. You'll be doing it 
some day, soon. Why not now? 


NIGHT DEPOSIT 


Mosler’s new “Picture Windows” for Drive-In Banking have the finest operating 
mechanism ever put into a drive-in window. 


The new Century-Style Day-Night Deposit Safe keeps your 
bank “open” for deposits ‘round the clock. Gives super-service.” 


MAIL COUPON for full-color brochures on Mosler 
“bank of the future” equipment, today! 
Keep Up With The News! A Dow Jones Broad 
Tape Ticker will be in operation at Mosler’s “bank 
ofthe future’’ equipment display in Booths 36-39, 
A. B. A. Convention, Conrad Hilton Hotel, 
Chicago, Sept. 25-28. Don’t miss it! 


ee eee 


The Mosler Safe Company, Dept. 3, 320 Fifth Avenue, New York 1, N. Y. 


Please send me full particulars on each of the Mosler developments 
I have checked below: 


Mosler Century Bank Vault Door 


Suggested Architrave and surrounding wall treatments 
for Century Vault Doors 


Mosler ‘“‘Picture Windows” for Drive-In Banking 


Mosler Century-Style Day-Night Deposit Safe 
IF IT’S MOSLER ... IT’S SAFE 


* Mosler Safe 


World’s largest builders of safes and bank vaults . . . Mosler 
oses. built the U.S. Gold Storage Vaults at Fort Knox and the famous 
bank vaults that withstood the Atomic Bomb at Hiroshima 
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. The Geometric patterns of National Airport, 
Potomac Portrait occupying 750 acres of filled land between 


Washington and Alexandria (upper center). 


NO. 16 IN A SERIES DEPICTING THE PRINCIPAL FEATURES OF WASHINGTON’S HISTORIC RIV:ER 


Ollie Atkins 


Check signed by Dr. Samuel P. Langley 
whose steam-powered model flying machine 
made two brief but prophetic flights in 
1896 from a houseboat on the Potomac. 


The RIGGS NATIONAL BANK 


of WASHINGTON, D.C. 


FOUNDED 1836 e¢ LARGEST BANK IN THE NATION’S CAPITAL 


Member Federal Deposit Insurance Corporation * Member Federal Reserve System 
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JOURNAL OF THE AMERICAN BANKERS ASSOCIATION 


~The OUTLOOK 


and CONDITION OF BUSINESS — 


Near- and Long-Term Prospects Good, with Reservations. 


Accent Is on Prudence, Salesmanship and Public Relations 


HIS Outlook Issue of BANKING seems to need a 

preface of some kind. We invited several guest 

editors to give us their informed views on certain 
aspects of the rapidly changing financial scene with 
which they are particularly familiar. 

Running noticeably through much of their comment, 
like a pattern, is the expectation of great opportunities 
ahead and the equally great need for better public rela- 
tions, intelligent salesmanship and the avoidance of 
speculative excesses. Wrapped in one sentence, they 
are saying that the future belongs to those who create 
and sell it. 

By way of introducing their remarks and providing 
a useful background for the occasion, this preface is 
divided into several parts: (1) the immediate outlook; 
(2) the longer outlook; (3) for good measure some 
pictures and comments on the future of atomic energy 
as a sample of one single segment of the coming busi- 
ness revolution; (4) what this means in terms of 
banking’s opportunity; and (5) a vest pocket encyclo- 
pedia of A.B.A. selling and public relations tools 
available to banks. 


The Immediate Outlook 


The high level of business activity reached in the 
first three quarters of this year seems likely to con- 
tinue, although there are frequent warnings against 
overconfidence and loose credit. This may be the best 
New Era we ever had, as new eras go, but they 
always go. 

Gross national product, personal incomes, business 
profits, employment, consumer and business spending, 
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and othcr indicators have been making new records so 
often it is an old story. Many of those who watch 
these signs with professional care feel that the peak is 
still to come, although the declining savings rate and 
signs of indigestion in the automobile and housing 
industries are being watched carefully by the Govern- 
ment’s official worriers. 

National deficits in the midst of great prosperity do 
not make sense today any more than they ever did, 
but fewer and fewer people seem to be concerned, and 
they are getting older and balder. 

Piling a socialistic welfare-state boom on top of the 
greatest technological boom in history and putting 
this on top of a peace-on-earth Christmas and the com- 
ing pressures of a presidential year for political spend- 
ing and lower taxes is like piling Pelion on Ossa on 
Olympus, except that it’s not a Greek myth. 


In 2 series of actions lately, various Governmental 
authorities have plainly indicated that they are alert 
to the fact that inflationary and speculative pressures 
are present, particularly in the recent expansion of 
inventories and consumer spending. 

Officials have shown an unusual sense of timing and 
judgment and a concerted determination to keep the 
boom under contro!. The test will come next year when 
politics enters in a big way. 

Last January the Federal Reserve Board raised the 
margin requirements on the purchase of securities to 
60% from 50%. When this proved ineffective another 
10% was added, sharply signalling that the move was 
not an idle gesture. 

During most of the spring and early summer the 
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controls were of thé open-riouth variety, with hints 
and rumors of what steps might follow if needed. Dur- 
ing July there were frequent reports of conferences 
among Treasury people and economists in various 
departments concerning control moves. 

Then came an order ending no-down-payment sales 
of homes with federally guaranteed mortgages and a 
reduction in maximum terms from 30 years to 25. The 
home construction industry complained that there was 
no justification for singling out this one activity for 
curbs. 

Shortly thereafter all Federal Reserve banks raised 
their rediscount rate to 2% from 134, with the ex- 
ception of Cleveland, which went to 244%. Major city 
banks followed suit, raising their prime rate to 34,% 
from 3%. 

Similar reports of hardening rates came from various 
European centers. 

Three Federal agencies joined in the coordinated 
effort to get to the bottom of the question whether or 
not instalment credit is too high, with particular em- 
phasis on automobile paper. They are the Federal Re- 
serve System, the Comptroller of the Currency, and 
the Federal Deposit Insurance Corporation. 

Banks are being asked for full details, as to rates 
and maturities, both for dealer and direct consumer 
loans, before a final verdict will be issued. It is no 
secret that the credit authorities, represented by the 
Federal Reserve, would like to see legislative action for 
revival of Regulation W to control consumer credit. 
This is envisaged as a stand-by power to be put into 
effect as, if, and when required. 

Congressional] sentiment is not in favor of anything, 
at present, which sounds like Federal control. The 
chances, therefore, are that little, if anything will be 
done, unless the three-pronged inquiry produces evi- 
dence which would seem to require action when Con- 
gress reconvenes. 

The rise in borrowing costs is looked upon as a mat- 
ter of adjustment, designed to stem a boom before it 
can turn into inflation. 

It is a case of following the trend rather than setting 
a new pattern. 

In that sense, it means future stability in the finan- 
cial markets. It confirms that flexibility reigns supreme 
rather than the status quo, and securities and mort- 
gage portfolio managers might well take heed of the 
warning for future operations. 


The Next Few Years 


The wonders of the future have inspired an aston- 
ishing volume of journalistic production lately, but the 
best view over the horizon is not in the news columns 
but in the help wanted sections of our great newspapers. 

Business is spending huge sums advertising mainly 
for two kinds of people—those who can make things 
and those who can sell them. Business urgently wants 
technicians who can create and improve goods scarcely 
heard of a few years ago. It also wants experts who 
know markets, advertising, and public relations and 
can get these products into use. 

Banks will be under increasing pressure in compet- 
ing with industry for high grade personnel. 
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The future belongs to those who take the ball and 
run with it. 

One can sympathize with the publishers of diction. 
aries and encyclopedias in their problem of keeping up 
with developments in today’s industrial world. Time 
was when these books could be brought out year after 
year with few changes. Now and then something new 
like “wireless” or “vitamin” would come along and had 
to be included but today the new words for important 
developments are being coined by the hundreds. 


Not all are new words, but even the familiar ones 
have gone through a basic change of meaning and sig- 
nificance in the last year or two. Here are just a few 
help-wanteds in large type from a recent newspaper: 

Nuclear engineers, electro-mehanical engineers, radio 
chemists, anolog and digital computers, magnetic tape 
and data reduction experts, micro-wave component 
analysts, servo mechanists, missile guidance experts, 
infra red equipment operators, air navigation system 
designers, transitor experts, aero dynamicists, thermo- 
dynamicists, reactor designers, miniaturization opera- 
tors, electronic draftsmen, multiplier and divider tech- 
nicians, electro-opticians, industrial induction heating 
experts, gas turbine engineers, and many others. 

At the same time business is calling urgently for 
distribution experts, salesmen, advertising and public 
relations counsel to handle the human side of this tech- 
nical revolution. 


Except for a few minor quarrels here and there, the 
political outlook here and abroad has become almost 
too sweet. The Caesarian or Napoleonic theory of the 
indispensable man can take possession of people in 
boom times as well as depression. The concept of in- 
dispensability seems to have captured the minds of 
almost everyone except, fortunately, The Man Himself 
who is supposed to be indispensable. He still feels that 
he is not indispensable and that if we ever reach a 
point where only one man is competent to preside over 
the destinies of 160,000,000 human beings, things would 
be in a bad way. 

The international political scene also is featured by 
a great deal of public love making. Capitalism and 
Communism have kissed at the summit, but their en- 
gagement has not been announced. One prescription 
for a successful international conference is to say 
ahead of time that nothing is going to be accomplished, 
so that when nothing happens the conference is a great 
success. Someday we’ll discover why Molotoff and his 
comrades have been smiling so much lately. 

One thing did happen, of course, and that was 4 
change in world atmosphere from a cold war to 4 
lukewarm peace. However, this has served mainly to 
cloak the fact that there has been no basic, convincing 
change in Soviet policy. 

The effect of the technological revolution is being 
felt in every part of banking—loans, investments, per- 
sonnel and operation. In the next few pages are some 
pictures and comments on one small part of the revo- 
lution, namely, atomic energy, recently exhibited at 
Geneva. Underscoring the importance of these develop- 
ments to banks is the prediction freely voiced at Geneva 
that the entire power supply in England, for example, 
will be atomic within one generation. 
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Atoms for Peace 
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The atoms-for-peace conference at Geneva promises 
to take its place in history along with the Great 
Exhibition at the Crystal Palace in 1851, the World’s 
Columbian Exposition of 1893, and other famous 
fairs. 

A year ago the U.S. Government asked the UN to 
sponsor an international technical conference on the 
peaceful applications of atomic energy. In November 
the U.S. reserved from its stock of enriched uranium 
about 220 pounds to fuel research reactors in friendly 
countries. In December President Eisenhower made 
his historic atoms-for-peace address before the Gen- 
eral Assembly, which gave its unanimous approval to 
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RIGHT—Through these holes in the reactor at Brookhaven, 
Long Island, are introduced tons of pure uranium metal. 
When the uranium atoms split, they release neutrons to be 
used in experiments and to aid in the production of radio- 
isotopes. The technician, protected by five feet of concrete, 
is using a periscope to observe what goes on inside the reactor 


@ 


BEI OW—One of the nine model reactors exhibited by the 
United States at the Geneva conference on peaceful uses 
of atomic energy 
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LEFT—Another view of the reactor shown on the front 

cover, known as the “swimming pool” type. Built in the 

U. S. at a cost of $350,000, this reactor has been sold to 

the Swiss Government and will be installed there after the 
conference 


the gathering recently convened at the Palais des 
Nations. 

With the Palais reserved for government atomic 
exhibits and meetings, a private hall a few miles across 
Geneva was set aside for private displays by American, 
British, European, and other manufacturers of atomic 
equipment. About 100 American industrial and com- 
mercial firms and 50 educational and research organi- 
zations gave, in the words of AEC Chairman Lewis L. 
Strauss, “‘vivid evidence of the partnership of govern- 
ment and private enterprise in developing peaceful 
uses of atomic energy.” 

To the U.S. official technical exhibit 83 American 
firms and organizations contributed. Nineteen others 
shared in the “teaching” exhibit. 

Following are some authoritative comments on the 
meaning of ‘‘atoms for peace.” 


Government and Business 


crence speaks in many tongues. The advance- 
ment of the nuclear arts has been the work of men 
of many nations. That is so because the atom itself is 
non-political. It wears no nationality and recognizes no 
frontiers. It is neither moral nor immoral. Only man’s 
choice can make it good or evil. The phenomenon of 
nuclear fission having been revealed to man, it is still 
left to him to determine the use to which it shall be 

“We appeal not alone to governments to join with 
us in this cooperative endeavor. We are hopeful also 
that business and professional groups throughout the 
world will become interested and will provide incentives 
in finding ways that this science can be used... . ”’ 
PRESIDENT DWIGHT D. EISENHOWER in a message to 
the Geneva Atomic Conference. 


Power Almost Unlimited 


°° Tae amount of energy consumed in the form of 
coal has virtually remained constant since the turn 
of the century. And in spite of the enormous interest 
in hydro power, its contribution and that of wood have 
been insignificant on a nationwide scale. 

“The really important increase has been in the fluid 
fuels, oil and gas. But since we consume these in our 
oil burners, our automobiles, trucks, airplanes, and so 
on, unfortunately it is in the fluid fuels that this nation 
will first run out of energy. By 1975, or some time there- 
abouts, the long-awaited squeeze on fluid fuels is likely 
to make itself felt. At that point, it is almost certain 
that we will have to convert coal into a fluid fuel. 

“There is as much energy in one pound of fissionable 


LEFT—A peaceful use of atomic energy is illustrated here, 

where a Geiger counter announces the arrival at a refinery 

terminal of a new stock of oil, which can be promptly 
switched, by valves, into the desired storage tanks 
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RIGHT—The experimental breeder reactor at the National 
Reactor Testing Station in Idaho, According to dispatches 
from Geneva, this is the “most promising type of nuclear 
reactor, regarded as the atomic power plant of the future 
. which not only regenerates its fuel but creates more fuel 
than it consumes on a compound interest basis” 


uranium as there is in 2,600,000 pounds of coal. There 
is at the present time at least 20 times as much energy 
in known reserves of uranium and thorium in this 
country as there is in the known and estimated reserves 
of coal, petroleum, oil, and natural gas combined.”— 
Dr. LAWRENCE R. HAFSTAD, director of research staff 
of General Motors, formerly director of the Atomic 
Energy Division, The Chase Manhattan Bank. 


And Soon... 


a physical progress of civilization has been 
closely related to discoveries of how to use the resources 
of nature for the creation of power and new applica- 
tions of power. 

“IT am not a nuclear physicist, but my Government 
positions have been such as to provide me with direct 
knowledge of the possibilities of using atomic energy 
in both peace and war. 

“If there should be no conflict dominated by atomic 
weapons, the most significant change in the next 20 
years undoubtedly will be in the extension of the uses 
of atomic energy. It is in these 20 years that past 
and current research can reach its fruition in practical 
applications to peacetime uses. 


“The discovery of the possibilities of an almost un- 
limited resource of atomic energy opens an immeasur- 
able horizon of accomplishment in various forms of 
medical, chemical, scientific, transportation, and in- 
dustrial progress. The expansion and acceleration of 
these and possibly other uses can bring about the most 
dramatic advances in the history of civilization. The 
pattern of this advance should become apparent in the 
years before 1975.’—JosEPH M. DODGE, special assist- 
ant to President Eisenhower; chairman of the board, 
The Detroit Bank, in “The Future . . .” published by 
The Prudential Insurance Company of America. 


Part of the audience at the Geneva Atomic Conference 
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Banking’s Opportunity 


Not long ago George Moore, chairman of the Credit 
Policy Commission of the American Bankers Associa- 
tion, was digging back through the records of his bank, 
the First National City Bank of New York, for mate- 
rial to use in a talk he planned to make. 

He found that 40% of the names and balances of 
their principal accounts about 15 years ago were no 
longer important and a similar percentage of leading 
accounts were new in that period. He discovered also 
that half of the loans being made today were of a type 
unknown or very unusual 30 years ago. 

His investigation led to some interesting conclusions 
which might well provide a text for this Outlook Issue. 
We have heard a great deal about the vast research 
activities of industry opening up a future of fascinat- 
ing possibilities for human development. Banking, he 
says, must be just as dynamic in keeping abreast of 
changes and discovering new services and how to sell 
them. 


Banks today need the help of geologists, engineers 
and scientists in various fields to assist in analyzing 
risks and opportunities. The service of these experts 
should be at the disposal of smaller correspondent 
banks who cannot afford such specialized technological 
counsel. 

The country is growing in population and production 
with every prospect that the pace will accelerate. The 
most impressive aspect of this outlook for a high level 
of activity is that defense and the threat of war are 
becoming more and.more of a minor factor. 


For several years America’s bank deposits have been 
growing at the rate of about $7-billion yearly and are 
likely to continue this growth, perhaps at a greater 
rate. 

Some banks grow faster than others. Mergers or 
geographical reasons may account for some differences 
in relative growth but salesmanship and public rela- 
tions are the main factors. 

The lists of banks according to size, which we see 
published now and then, change constantly, as some 
banks increase in relative size while others decline. The 
extent to which any bank shares in the expanding fu- 
ture depends mainly on the way it keeps up with the 
industrial revolution, develops new services and sells 
them. 


The opportunity for banks to make friends can be 
demonstrated statistically. There are about 100,000,000 
bank customers in the United States. According to 
records of lobby traffic kept by some banks, the num- 
ber of men, women and children who come to banks 
each month for various services exceed 300,000,000, an 
average of more than three times monthly for every 
customer. Some save, some withdraw funds, some 
borrow, some use trust department or safe deposit 
services or any of the many bank services. 

One of the most important changes in banking in 
recent years has been in the direction of servicing 
family needs. Banks have become department stores 
of financial services. 

The key to the whole public relations and sales fu- 
ture of banks lies in making better use of their varied 
contacts with 100,000,000 customers. In addition to 
lobby contacts there are contacts by mail for statement 
purposes, for notices of instalment loan payments, for 


Must Be Sold 


“As AMERICANS, we may find it difficult to understand why the idea—or, better, the actu- 
ality—of low cost atomic power can be so revolutionary in its impact. This land of ours 
has been uniquely blessed by God. We have large reserves of cheap coal and oil and 
hydroelectric power. Even so, our requirements for energy from all sources—both atomic 
and conventional—will expand enormously in the coming decades. We are going to need 
all the help which both atomic power and conventional fuels can give us if the production 
of energy is to keep pace with our spiralling demands. 

“Today my own wife has thirty-five servants in our home, and I am fortunate when I 
pay the bills, since they all are electric servants. She has a toaster, a coffee maker, clocks, 
washers, dryers, ranges, and cleaners. With their help, she is able to run our servant- 
less house without undue burden. And the experts predict that by 1970, my wife—and 
your ‘wives as well—will be able to call upon one hundred electric servants to help with 
the chores. 

“It is up to industry to come forward with the inventiveness and the know-how needed 
to devise all the new electric servants which will lighten our labors in the years ahead. 
But it is up to you—the members of the advertising profession—to provide the millions 
of lines of interesting copy which will be needed to persuade my wife and the millions of 
other housewives in America of what new products they should buy and how frequently 
thereafter they should trade them in.”—SENATOR CLINTON P. ANDERSON, chairman, 
Joint Committee on Atomic Energy, before the Summer Conference of the National Ad- 
vertising Executives Association, Inc. 
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various promotional purposes, Christmas Club deposits 
and a variety of others. 

This channel from banking to 100,000,000 customers 
ig the most valuable public relations asset that banks 
have and that is why the public relations tools of the 
A.B.A. and state associations are largely aimed at help- 
ing banks do this personal, local job more effectively. 


The National A.B.A. Sales Program 


The public relations program of the American Bank- 
ers Acsociation comprises the work of many depart- 
ments, commissions, councils, sections, and committees. 

But the public relations program of American bank- 
ing is much more than that. It comprises the work of 
the state associations, the Financial Puble Relations 
Associations, and the services provided for their com- 
munities by the individual banks of the nation and the 
services of many outside agencies counseling with 
banks and bank organizations. 

The American Bankers Association’s national job in 
bank public relations, with the main emphasis at the 
state, county, community, and individual bank levels, 
is described in detail on the following pages in articles 
by Rudolph Fichtel and G. Edwin Heming. 

WILLIAM R. KUHNS 


Bank and Atomic Energy 


"Tue Bank of America has made an arrange- 
ment with Stanford Research Institute to 
provide research and counseling services in 
the field of atomic energy, it has been an- 
nounced by President S. Clark Beise. 

“Customers who are entering this rapidly 
expanding program,” he said, ‘‘need financial 
planning by bank officers well informed 
concerning their problems. 

“Atomic energy has a tremendous potential 
in the American scene. It is already a factor 
in our economy. Power reactors are about 
to be constructed. Rapid strides are being 
made in developing new techniques for the 
preservation of food. New opportunities are 
opening up for manufacturers of instruments 
and components. 

“Our purpose is to keep abreast of all 
these developments so that we can be as 
helpful to customers in this field as we have 
always tried to be in other lines of business.” { 


MONEY RATES—A chart compilation of the Federal Reserve Board to August 11, with subse- 
quent changes added up to the time of going to press 
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The Growing Accent on 
PUBLIC RELATIONS 


Mr. FICHTEL is secretary of the 
Public Relations Council of the 
American Bankers Association. 


HE American Bankers Associa- 

tion has a national program of 

activities, functions, and serv- 
ices. It is a general source of 
leadership and direction. It saves 
banks time and money. It protects 
and promotes banks and banking 
interests. It acts as a “research 
laboratory” for banking. And it se- 
cures the proper consideration of all 
Federal legislative action affecting 
banks. 


Importance of 
Public Relations 


These activities, functions, and 
services are all related to bank pub- 
lic relations, a fact sometimes over- 
looked. Actually, while not always 
recognized or identified as ‘public 
relations,” practically every A.B.A. 
activity involves a substantial ele- 
ment of public service and affects 
the public relations of banking— 
either as a by-product or directly. 

All A.B.A. units, including the 
Chicago and Washington offices, all 
A.B.A. staff personnel and all 
banker members of the A.B.A. “offi- 
cial family” are involved—directly 
or indirectly—in this national public 
relations process. They represent a 
significant public relations working 
foree for the banks of the nation. 

Besides the Public Relations Coun- 
cil—the coordinator — some of the 
more direct public relations stand- 
ard bearers for the A.B.A. include 
the Advertising Department, pro- 
ducer of advertising materials and 
provider of advertising facts and 
ideas; BANKING, disseminator of es- 
sential news and information; News 
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RUDOLPH R. FICHTEL 


Bureau, developer and issuer of 
association publicity; Graduate 
School of Banking and American 
Institute of Banking, complemen- 
tary educators of bank personnel; 
and Customer and Personnel Rela- 
tions Department, helper in estab- 
lishing sound bank personnel and 
customer relations practices. 

The activities of these departments 
alone comprise a tremendous na- 
tional program for better bank pub- 
lic relations. 


Banker Education and 
Public Education 


As part of its more direct public 
relations work the A.B.A. builds 
better banks and bankers. How? 
Through meetings; through banking 
schools and conferences; through 


More than 100,000 copies of A.B.A. 

public relations manuals are constantly 

being used by banks as a source of in- 

formation and guidance. Additions to 

the series illustrated are being made 
from time to time 


Development 


through 


Officer 


authoritative printed matter; and 
through an information-and-assist- 
ance service to individual members, 
This is the banker education or re- 
lations function. The ultimate effect 
is better bank public relations. 

Also as part of its direct public 
relations work, the A.B.A. builds 
better relations between banking 
and the public. How? Through 
“spokesman” activities involving di- 
rect contact and liaison with influ- 
ential people and important organ- 
ized groups; through advertising, 
promotion and publicity; through 
youth and adult education activ- 
ities; through agricultural activ- 
ities; and through a direct public 
information service. This is the pub- 
lic education or public relations 
function. 

The immediate effect 
bank public relations. 

The A.B.A. performs these func- 
tions on a national basis. They 
constitute a national program to 
improve and enlarge public under- 
standing of banking; also to obtain 
goodwill for banks and bankers in 
the broad sense of winning friends 
as well as customers. 


is better 


Public Relations Council 
in Action 


Among the more tangible prod- 
ucts of A.B.A. public relations ac- 
tivities are the numerous materials 
developed nationally through the 
Public Relations Council—and other 
A.B.A. departments represented on 
the Council—for member bank use 
or adaptation locally. These mate- 
rials currently include (1) school 
films; (2) manuals; (3) speeches; 
(4) The Family Dollar magazine; 
(5) television package; (6) film 
guide; (7) human relations booklet 
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and skits; (8) specialized educa- 


tional aids; (9) miscellaneous items. 


School Films 


Over 4,100 prints of A.B.A. films 
are shown regularly to school stu- 
dents in more than 1,500 cities and 
towns of all 48 states. Viewers of 
these short teaching films since 1949 
—when the A.B.A. film program was 
started—can be counted in millions. 
This is striking evidence of a na- 
tional program in constant action. 
Some of the films have also been 
seen and used in Brazil, Germany, 
Guam, Guatemala, Hawaii, Mexico, 
Puerto Rico, Sweden, and Switzer- 
land. 

A.B.A. films have been purchased 
and distributed by over 1,000 indi- 
vidual banks, 170 groups of two or 
more banks, 39 state associations, 
115 county associations, 63 clearing 
house associations, and 75 A.I.B. 
chapters. 

Six films, including accompanying 
teachers’ guides for use in class- 


More than 12,400 copies of 17 speeches 
prepared by the A.B.A. had been used 
by bankers up to the end of August. 
Beginning this month, 35 such speeches 
will be available, including the original 
17 revised and brought up to date 


Titia of this Speech is: 
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room instruction, are currently avail- 
able: 

(1) Pay to the Order Of: Why 
checks are used; how to write and 
endorse checks; clearing of checks. 

(2) How Banks Serve: The three 
basic functions of commercial banks, 
i.e., safeguarding money, transfer- 
ring funds, making loans. 

(3) Money Talks: Personal money 
management and thrift; message on 
budgeting and saving. 

(4) A Future to Bank On: Career 
opportunities offered by banking. 

(5) Using Bank Credit: How a 
bank functions in providing loans; 
necessary qualifications for obtain- 
ing credit. 

(6) A Bone for Spotty: Why and 
how to use a bank for saving money. 

Aside from classroom showings to 
junicr high school, high school, and 
elementary school students, A.B.A. 
films have been presented on tele- 
vision many times. They are also 
used by banks for special occasions 
and in conjunction with internal 
staff training programs. 

The reaction of bank sponsors, 
school users, individual teachers, 
and even students, has been over- 
whelmingly favorable. Moreover, 
some banks have reported instances 
where new accounts were opened as 
a direct consequence of A.B.A. film 
showings. 


FARM MONEY MANAGEMENT 


Here are some typical comments 
indicating type, extent and success 
of showings: 


“A very good film [A Bone for 

Spotty]. Has been shown to about 500 
children in our trade area. Teachers 
and children both like this film.” (Kan- 
sas bank.) 
“These films [Pay to the Order Of 
and How Banks Serve] were shown to 
30 employees in our orientation course.” 
(New Mexico bank.) 

“This film [Using Bank Credit] has 
been reviewed by our local educators 
with a good deal of enthusiasm.” (TIlli- 
nois bank.) 

“A Bone for Spotty used in 17 schools 
and viewed by approximately 600 
pupils. Excellent educational value.” 
(School system in Massachusetts.) 

“During one month A Future to 
Bank On was seen by 1,448 students; 
Money Talks by 806; How Banks Serve 
by 996.” (School system in Ohio.) 

“The film [A Bone for Spotty] has 
been added to our audio-visual library 
and is being used in 36 elementary and 
special schools.” (School system in 
Michigan.) 

“During May Money Talks was 
shown 46 times and reached approxi- 
mately 4,750 students. Pay to the 
Order Of was shown 62 times and 


The new A.B.A. magazine designed for 
public distribution through banks has 
a circulation of 180,000 through 214 


sponsoring banks in 41 states 


‘SOMETIMES {FEEL 
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reached approximately 6,180 students.” 
(School system in New York.) 

“The students were very impressed 
with the film [A Future to Bank On]. 
It encouraged them to ask questions 
never before asked. They now want a 
trip to the bank.” (Arkansas school.) 

“It [A Future to Bank On] was en- 
joyed by the students very much. They 
seemed quite interested in banking 
after seeing the film.” (Texas school.) 

“Film [A Bone for Spotty] shown to 
elementary school at assembly pro- 
gram. Wonderful response by group 
—about 300. Question period following 
showing brought forth many ques- 
tions.” (New Jersey school.) 


More than 800 TV 
kits (illustrated) 
and 1,100 TV 
manuals, prepared 
by the A.B.A., are 
in use by banks 


New school film subjects under 
consideration include (a) film on 
how bank personnel can become 
“better salesmen”; (b) film on 
trusts; (c) film on bank services; 
(d) film on bank service to farmers; 
and (e) film on bank instalment 
credit service. 


Underlying principles and tested 
methods are presented in the A.B.A. 
series of how-to-do-it public rela- 
tions manuals. 

Since the inception of this series, 
100,141 manuals have been obtained 


Illustrated is one of the pieces of A.B.A. human relations 
material for bank personnel. These items are sold in sets, 
2,700 of which have been used to date, including 16,000 
booklets, 1,300 conference leader manuals, and 8,000 skits 


by banks and bankers everywhere 
in the United States for continuing 
use as an authoritative source of 
public relations facts and ideas, 

One prominent banker has re. 
ferred to A.B.A. public relations 
manuals as “the finest guides of 
this type that I have ever seen.” 

Each manual is intended not only 
as basic background information 
but also as a step-by-step working 
guide for local bank action to 
achieve better public relations. In 
this respect each manual is suitable 
for use by all bank personnel right 
down the line. A number of banks 
have obtained copies in sufficient 
quantity for officers and staff mem- 
bers. 

All manuals share certain funda- 
mental characteristics. They are 
brief, concisely written, and include 
illustrations. They place emphasis 
on practical aspects of the subject— 
no fluff or frills, just essentials! 
They include aids and sources, sam- 
ples and examples, “for-instances,” 
quotations, typical bank programs 
and case histories, check lists, form- 
ulas, glossaries, important do’s and 
don’ts, and other things “to note 
and remember.” 


One example of the large number of 

items prepared by the Association for 

distribution to the public. Over 50,000,- 

000 such merchandising and_ educa- 

tional folders, booklets, and _ blotters 

have been used by member banks dur- 
ing the last five years 
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A.B... materials for bank distribution 
to school students include a_ career 
booklet, a teaching unit, a picture book- 
let, and the School Saver, a thrift pub- 
lication, of which more than 1,400,000 
copics are being distributed annually 


by 340 banks 


Manuals on 13 public relations 
subjects are currently available. 
Titles are: (1) Planned Public Rela- 
tions; (2) There’s News in Your 
Bank; (3) Your Bank’s Advertis- 
ing; (4) Personnel Relations; (5) 
Your Bank’s Relations with Schools ; 
(6) Customer Relations; (7) Build- 
ing for the Future with Farm 
Youth; (8) Your Bank’s Community 
Relations; (9) Finance Forums for 
Women; (10) Building Savings De- 
posits; (11) Helping Farm and 
Ranch Families Succeed; (12) Busi- 
ness Development Through Officer 
Calls; and (13) Television for 
Banks. 

Tentative working titles of man- 
uals already in preparation include 
(a) The Banker Speaks; (b) The 
Banker Writes; (c) Your Bank’s 
Human Relations; and (d) Your 
Bank’s Stockholder Relations. 

Manual subjects under considera- 
tion for future preparation include 
(a) selling trust services and de- 
veloping trust business; (b) selling 
instalment credit services and de- 
veloping instalment credit business; 
(c) personal salesmanship in bank- 
ing; and (d) market research for 
banks. 


Speeches 


Prepared speeches and _ supple- 
mentary items for individual banker 
use in talks before various youth 


WHO SHOULD SEE THIG FILM 


‘This film is intended for elemen- 
-tary school children in grades 


MONEY AND BANKING ~ Ar Cor Everyday Living 


and adult audiences are an impor- 
tant element of the A.B.A.’s na- 
tional public relations service. 

The speeches and accompanying 
outlines are primarily intended as 
a pattern or guide on the basis of 
which bankers can develop person- 
alized talks to meet specific speaking 
occasions and local audience situa- 
tions. They can also be regarded as 
authoritative literature for orient- 
ing new employees or as reference 
material for use in internal staff 
training programs. 

Currently available are 17 
speeches. By October another 18 
will be ready, making a total of 35 
speeches on various facets of money 
and banking. Titles are: 


American Banking Development; 
The Story of Money and Banking; Our 
Financial System at Work; Banks in 
Action; Why Business Banks on Us; 
Using Your Commercial Bank; How 
Banks and Bankers Serve the Govern- 
ment; The Story of Credit; Bank 


A.B.A. visual aids help tell the banking 

story on film. Upward of 4,100 prints 

of A.B.A. films are being used in every 
state of the nation 


Credit; Consumer and _ Instalment 
Credit; The Reserve Banking Systen; 
The Federal Reserve System; How the 
Federal Reserve Affects You and Your 
Bank; How Financial Operations of 
the Federal Government Affect You and 
Your Bank; Monetary Policy; Sound 
Money. 

The Meaning of Inflation; It Pays to 
Save; Personal Money Management; 
Your Family’s Financial Future; Your 
Will; Investing Money; Borrowing 
Wisely; Women as Family Money Man- 
agers; The Modern Way to Pay; A 
Career in Banking; Safe Deposit 
Banking ; Popular Misconceptions about 
Banks and Bankers; The Farmer and 
His Bank; Farm Money Management; 
Father-Son Farm Partnerships; Farm 
Financial Reserves; Using Credit for 
Farm Production; Keeping Farm 
Financial Records; Soil Conservation. 


The Family Dollar 
Magazine 

A new magazine — The Family 
Dollar—has been made Available by 
the A.B.A. for public distribution 
through member banks. A planned 
program rather than just a period- 
ical, it is intended to serve as a 
new business and goodwill builder 
for local bank sponsors; also to help 
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Advertising Promotion Business Development - - 
Community Relations 


“The Nicest Girls in 
Banking” 
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request. 
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Doll ways as an - 
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Television Package 


In addition to its manual on Tel 

vision for Banks, the A.B.A ne 
produced an A.B.A. Kit of T. = 
sion Aids. ke: 
Peg’ two sources complement 
esi er. Together they answer 
banks might ask about 
et a as a medium for selling 
and telling the bank- 
— y. They also show banks 
use television with the great- 
2a least expense, and best 
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prre anks pay for the magazine’s 
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s, colleges, and universities 
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Contents of the Kit are especially 
designed for bank use. Included 
are (a) 14 television script ideas; 
(b) 18 television formats; (c) 12 
guides for television commercials; 
(d) some television presentation 
hints; and (e) a television glossary. 


Film Guide 


The new A.B.A. Film Guide is a 
comprehensive source of informa- 
tion for member banks on the avail- 
ability, procurement and use of films 
and filmstrips. More than 800 copies 
are now used by banks in the devel- 
opment of local film programs to 
build better public understanding 
and relations. 

Contents of the Film Guide in- 
clude listings of banking and related 
films and filmstrips, film distribu- 
tors, film periodicals, training film 
sources, film equipment and general 
film information sources, and sug- 
gested steps for insuring a success- 
ful film showing. 


Human Relations Booklets 
and Skits 


Available either as individual 
items or as the basis for a bank 
staff conference course, are six 
booklets on human relations. They 
are intended to help individual staff 
members sell themselves and their 
banks more effectively when dealing 
with each other and with customers. 
The emphasis is on teamwork within 
the bank and making friends out- 
side the bank. Subject titles are: 
(1) Building Confidence; (2) The 
Cash Value of Personality; (3) 
Winning Cooperation; (4) Person- 
ality in Writing and Talking; (5) 
Personal Efficiency and Promotion; 
and (6) Personality in Meeting the 
Public. 

When desired by banks for an 
internal human relations course, 
the booklets are accompanied by a 
conference leader’s manual explain- 
ing how to plan and run the series 
of conferences, and three skits or 
playlets which can be acted out 
by staff members to dramatize im- 
portant points covered in the course. 

(CONTINUED ON PAGE 126) 


Advertising materials for local bank dis- 
tribution comprise one of the most 
widely used A.B.A. products. During 
the past five years more than 442,000 
newspaper mats have been used, repre- 
senting approximately 75,000,000 lines 
of advertising in daily and weekly news- 
papers, During the same period upward 
of 75,000 A.B.A. posters were issued 
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This varied assortment of A.B.A.-published materials deals with bank personnel 
administration, Several hundred thousand such items are currently in use 
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“Look-Ahead” Time for Savings 


ALL is “look-ahead’’ time for 
Psevings bankers. It is a time 

for stocktaking and analysis. 
It is a time to reappraise old 
methods, to study new ones, and 
have a long “look-see” at the sav- 
ings picture. Below are a few sug- 
gestions that may help in this an- 
nual review. 


Study Present Customers 


Who patronizes your savings de- 
partment? The young and frivolous, 
the wealthy and old, or the stranger 
and newcomer? This is a field in 
which it is very easy to make a mis- 
take. The type of customer not only 
reflects the bank’s policies but its 
location, its methods, and its pro- 
motional objectives. Very helpful 
here is a breakdown of your sav- 
ings by size of account. Here is one 
that might fit your institution: 


TERM SAVINGS ACCOUNTS 


Number of Aggregate 
Size Accounts Balances 
Up to $2,000 
$ 2,000 to $5,000 
$ 5,000 to $10,000 
$10,000 to $25,000 
Over $25,000 


Figures of this kind, when first 
revealed, often bring surprises. One 
of the nation’s largest banks, with 
an outstanding program in the pop- 
ular savings field, found that its 
major gains were being made in the 
“over $25,000” bracket. The bank’s 
long record for safety and conserv- 
atism were shown to be more power- 
ful in getting business than its ex- 
tensive promotional efforts with the 
young. 

Down the street was a bank, of 
venerable ancestry, whose old-time 
neighbors in the industrial field had 
slowly moved away. The bank found 
itself in the midst of an active re- 
tail section filled with youthful 
clerks, stenographers, and depart- 
ment heads. With its left-over sav- 
ings program designed for the per- 
sonal convenience of factory owners, 
industrialists, and corporation treas- 
urers, it needed instead a helpful 
program for beginning savers. 

Numbers of accounts in the vari- 
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Nation’s wealth. 


ous brackets are doubly important 
to the savings department of a com- 
mercial bank. Savings depositors 
borrow freely on instalments, are 
prospects for safe deposit boxes, buy 
and build homes, have relatives who 
need bank services. Numbers count. 

A single public official may be able 
to carry a balance with you greater 
than an entire bracket of young peo- 
ple. But he won’t do anything for 
your instalment loan department, or 
your real estate loan department. 
And when he dies, not a cent of the 
huge public funds he controls will 
find their way into the trust depart- 
ment. 

It is wise to know as accurately 
as possible why your savings cus- 
tomers come to you. A banker in a 
small western town chuckled with 
delight when figures showed his sav- 
ings at a higher figure than his com- 
petitors. “At last,” he thought, “the 
higher rate I pay on savings and 
my thrift program have paid off.” 
But he was wrong. House-to-house 
calls in his town showed people 
didn’t know whether his rate of sav- 
ings was high or low. They knew 
positively that his bank had the best 
parking lot, however. 


Minor Revolution 


In few other departments of the 
bank does research and study reveal 
more significant and potent infor- 
mation than in the savings. Not 
many hours of air-time from New 
York is a commercial bank whose 
steadily maintained high volume of 
savings is a cause of constant frus- 
tration to its competitors. Year 
after year it plows ahead, its huge 
totals undisturbed by the higher in- 
terest rates paid by a great array 
of competing institutions. Yet offi- 


Fall months are savings months. Slowly the wealth that lies in grow- 
ing crops, in pasture and feed-yard, is transformed into money. 
During the closing months of the year it flows across the counters 
of our country banks in a steady stream, moving on to the cities 
and brightening deposit figures everywhere. As the fall months 
pass, some of these deposits remain as permanent savings, giving 
us, through the miracle of harvest, an annual increment to the 


cials of that bank are today in a 
state of agitation and alarm. Close 
study has revealed that within the 
framework of its huge totals a minor 
revolution has taken place. Its 
highly desirable family business is 
declining. The accounts carried on 
from generation to generation by 
the best families are being replaced 
by thousands of a more transient 
character, costly to handle, and less 
significant as to totals. 

Who knows what a study of your 
savings customers will reveal? If 
no study has ever been made, there 
are almost certain to be surprises. 
Why not get the bad news, or per- 
haps the good news, this fall? 


Check Relations with 
Other Departments 


The commercial department is the 
historic and time-tested builder of 
savings. In the Twenties, national 
banks which opened savings depart- 
ments built a fine volume of busi- 
ness from commercial customers 
alone. Today, alert new account 
personnel and tellers at commercial 
windows contribute heavily to the 
success of a savings department. 
Many banks permit regular auto- 
matic deductions from checking to 
savings accounts. Although the 
clerical work is considerable, sav- 
ings accounts grow under this pro- 
cedure. One bank, the first year it 
offered the service, had 10% of its 
Christmas Club accounts on a 
“charge-to-checking” basis. Under 
this plan, of course, the percentage 
who complete the Club year is ab- 
normally high. 

On the horizon now is the first 
formidable competitor as a builder 
of savings that the commercial side 
has had—the instalment loan divi- 
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sion. The transition from monthly 
loan instalments to monthly savings 
deposits is a natural one. Thousands 
of families follow it. The Morris 
Plan pioneered this field years ago. 

In a small California bank with 
$8,000,000 deposits, two young men 
in the instalment loan section de- 
cided to see what they could do in 
obtaining other types of banking 
business from borrowing customers. 
In 16 months, by concerted effort, 
they obtained valuable business for 
six different departments of their 
pank. Among other things, they 
rented 30 safe deposit boxes and got 
applications for 40 home loans. But 
savings, with 137 new accounts, led 
all the rest. 

Firm in his belief that easy credit 
was a promoter of unsound financial 
habits in the young, an old-time 
banker in a seaside town refused to 
permit popular instalment lending 
by his bank. However, as a conces- 
sion to local merchants he agreed 
to accept payments on instalment- 
bought merchandise at a bank 
wicket. To his chagrin, a study 
made a few years later showed that 
over 10% of his desirable business 
was coming from people who had re- 
ceived their first introduction to him 
through this instalment service. 

This fall may be the time to 
check up on various departments of 
your bank that are natural feeders 
for the savings. It may be the time 
to renew friendly relations between 
the two basic departments—savings 
and commercial. Perhaps it will be 
a time to regard the instalment loan 
department as a more important 
member of your family of services. 


Reappraise Your Market 


Is yours a “poor town for sav- 
ings’? Have previous efforts to es- 
tablish the service met with a weak 
response? Are the present savings 
departments of the banks on a step- 
child basis? If so, this may be your 
opportunity. 

Recently a banker in this country 
contributed a few articles on the 
promotion of savings to American 
banking magazines. Among the re- 
sulting correspondence were over 
100 letters from foreign lands. Many 
Were from cities and some from 
countries he could identify only 
with the help of the bank’s foreign 
department. Yet all were from 
banks interested in perfecting the 
technique of attracting savings. 

The opinion has long been held in 
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this country that the savings busi- 
ness is best in communities settled 
by the “thrifty Scotch,” or the 
“thrifty Dutch.” People from the 
romantic countries of southern Eu- 
rope were supposed to make a less 
desirable clientele. This idea was 
widely held half a century ago. Yet 
in the face of it, A. P. Giannini 
founded upon the savings of people 
of Italian descent the world’s larg- 
est bank. To this day, it has more 
savings in proportion to its size 
than most of its competitors. 


Adopt New Methods 


Perhaps we should reflect now 
and then on the fact that America 
does not lead the world in methods 
of savings promotion. In the light 
of world history we are distinctly 
a “Johnny - Come - Lately” in this 
field. Foreign banks offer their cus- 
tomers services hardly known here. 

Can your savings customer do his 
banking down at the corner, where 
your mobile bank is parked at the 
curb? It’s a common service in 
Scandinavian countries. 

Can your savings customer take 
his passbook on his vacation and 
make withdrawals as he needs them 
from any bank he passes? He can 
in Great Britain. 

Is his savings account number as 
important as a Social Security card, 
following him throughout his life 
and proving useful for many pur- 
poses of identification and other- 
wise? It is in many parts of the 
continent of Europe. 

Can your customer pay his gas 
bill, electric bill, telephone bill, and 
municipal taxes at his savings 
wicket? He can in England. 

Savings practices frowned upon 
here, or unlawful under our statutes, 
have been carried on for years in 
other countries. Swedish savings 
bank promotion with the young ex- 
ceeds in volume and quality any- 
thing of a similar character in 
America. Indeed, in many aspects 
of the business, we are the tradi- 
tion-bound, and the foreigner the 
rash innovator in the field. 

Nevertheless, we make constant 
progress toward popularization of 
the savings business. 

Originally regarded as too light 
and trivial in character to be seri- 
ously considered by conservative 
savings institutions, the Christmas 
Club has grown in stature until to- 
day clubs operated by 6,500 banks 
have 12,200,000 members. This is 


about one out of every five time- 
depositors in a bank. 

With growing leisure time in all 
income brackets of the population, 
perhaps the Vacation Club will come 
into its own as well. Today it in- 
terests only a small proportion of 
those attracted by other saving 
plans. But a large branch banking 
organization in a campaign lasting 
only a few weeks this spring picked 
up $1,000,000 in Vacation Club 
memberships. 

An 80-year-old savings bank in 
this country recently discarded a 
type of metal home safe it had used 
for over 40 years. It had concen- 
trated on two types, of which this 
was one, for ease in purchasing, 
storing, and handling. Yet in recent 
years it had been confronted with 
changing public taste. People wanted 
something different. New banks, of 
a novelty type, proved much more 
popular. Manufacturers who serve 
banks with cardboard dime and 
quarter savers and metal and plastic 
home safes of many types have had 
good business lately. Banks which 
record time or money mechanically 
have proved especially marketable. 


Special Savings 

A San Francisco bank pioneered 
in its savings department a ‘“Save- 
$1,000 Plan.” Its educational and 
other values have led the bank to 
retain the plan year after year. A 
Canadian bank has presented a 
somewhat similar idea, using a novel 
passbook to record progress. School 
savings is growing in many parts of 
the country. The latest A.B.A. com- 
pilation shows that 3,800,000 youth- 
ful depositors have $125,000,000 to 
their credit. 

None of the above ideas may be 
adaptable to your savings operation. 
But is there not some type of pro- 
motion, some service, that you can 
add to what you now offer? One of 
our banks recently discovered to its 
astonishment that it had quite a 
business in loans on savings pass- 
books. Now it is preparing to stand- 
ardize the service and offer it gen- 
erally. 

Let’s bear in mind the fact that 
the savings business, while old, is 
not mature. A half century from 
now our methods will seem musty, 
our approach timid and unproduc- 
tive. The total time deposits of the 
country, now $75-billion in amount, 
will seem trivial to bankers of the 
atom-powered age ahead. 
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Outlook for 


Business Credit 


GEORGE S. MOORE 


and higher interest rates seem 
to be the clear prospect for 
bankers for the fall of 1955... . 
These should be the natural con- 


I OAN increases in all categories 


sequence of the continuing upward - 


trend of the whole economy and the 
firm Federal Reserve monetary pol- 
icies likely to accompany these de- 
velopments. 

The settlement of the major labor 
negotiations without strike and the 
continued rise in consumer dispos- 
able income have produced a mid- 
summer business picture more fa- 
vorable than anticipated last spring. 

Construction of all types, both 
residential and commercial, con- 
tinues at record levels, although 
there is some flattening out in the 
home construction curve. Business- 
men are revising their construction 
plans upward and new projects are 
announced almost daily. .. . Most of 
these programs involve some de- 
mands on the money market for ad- 
ditional financing. 


A Reason for Caution 


Factors which suggest caution in- 
clude the extent to which credit, 
both from banks and other lenders 
to both business and consumers, is 
contributing to this rise. 

Bank loans to business for the 
first six months are up nearly $2-bil- 
lion, compared with a decline in the 
two preceding years, and there has 
been an expansion in the portfolios 
of nearly all other lenders. . .. Bank 
loans on consumer credit are up a 
billion dollars, and there has been 
an equal increase in bank real es- 
tate loans. .. . Total consumer credit 
outstanding is reaching new highs. 

Inventory accumulation is also 
beginning to contribute to the up- 
ward cycle. Inventory liquidation 
proceeded steadily throughout 1954, 
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although the inventory curve flat- 
tened out by the end of the year. 
There is now evidence that inven- 
tories are being accumulated at an 
increasing rate. ... This is a trend 
which all will watch carefully as one 
possible sign of the approaching end 
of the current upward business 
swing. 

Another disturbing factor is the 
probability of a price level rise, after 
nearly three years of relative stabil- 
ity, because of industry’s inability 
to absorb the sharp increase in labor 
costs involved in this year’s labor 
settlements. .. . There is the added 
risk, looking further ahead, that 
this could touch off another upward 
price wage spiral next year. 

Against this background, bank 
lenders are confronted with the 
tightest money position they have 
faced in two years. 

Declining bond prices have made 
banks reluctant sellers of secur- 
ities at a time when funds are 
needed for their loan demands... . 


Mr. Moore is executive vice-president, 

The First National City Bank of New 

York, and is chairman of the Credit 

Policy Commission, American Bankers 
Association 


This has put added pressure op 
money-center banks who are being 
asked to carry excess requirements 
of correspondent banks. 

All of this has produced some 
firming in interest rates throughout 
the country. . .. In the money cep. 
ters it has been reflected in a rise 
in rates on term and intermediate 
loans and in loans on securities and 
in other categories. 

Most of the Federal Reserve banks 
have raised their rediscount rates 
lately to 2% from 134. The Cleve. 
land bank raised its rate to 214% 
from 134. At about the same time, 
most larger New York City banks 
raised their prime rate from 3% to 
3%. 

Commercial paper rates have 
firmed, and the swing from bank 
lending to this market has stopped 
and even reversed itself in recent 
months as a result of the narrowing 
of the gap between bank rates and 
commercial paper rates. 


No Less Competition 


There has, however, been no less- 
ening in the competition among 
banks and between banks and other 
lenders. This has paradoxically re- 
sulted in some lengthening in term 
for consumer credit and in some re- 
laxation of other credit terms, par- 
ticularly on term loans, despite 
bankers’ complaints about the tight- 
ness of their money position. 

Federal Reserve policy in this pe- 
riod continues to be one of gentle 
restraint. The forward look would 
indicate a firmer policy, if present 
trends persist. 

With Treasury cash requirements 
substantially taken care of into if 
not through September, the mone- 
tary authorities will have a rela- 
tively free hand to exercise such 
monetary restraint as they feel the 
business picture warrants. 

The Controller of the Currency’s 
office has instructed bank examiners 
to include in their reports mention 
of any relaxation of consumer credit 
terms. 

The firming of the bill rate and 
the recent warning administered by 
the Federal Reserve on the subject 
of mortgage warehousing financin¢ 
are symptoms of its careful sit 
veillance of the credit picture. 

The new FHA credit regulations 
constitute another. though modest. 
restraining influence, and are further 
evidence of the administration's 

(CONTINUED ON PAGE 148) 
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ricultural production the 

United States will set a new 
record for volume of crop and live- 
stock products in 1955. This is being 
accomplished in the face of sub- 
stantial reductions in the acreages 
of wheat, cotton, tobacco, and rice. 


This 1955 production bounty, when 
coupled with the present stocks of 
farm products held by the Com- 
modity Credit Corporation, also 
serves as a gentle reminder that the 
period of postwar agricultural ad- 
justment will be with us in 1956 and 
perhaps for some years to come. 


Pricatea indications are that ag- 


A Sound Basis 


The great progress of agriculture 
in recent years, in spite of adjust- 
ment problems, can be regarded as 
a sound basis from which to con- 
sider ways and means by which 
farm credit can continue to play a 
constructive role in enabling farmers 
to deal successfully with adjust- 
ments essential for 1956 and the 
years ahead. 

Fortunately, most farmers avoided 
the speculative use of credit during 
the war and postwar inflationary 
years. As a result, they have been 
in a position to make use of credit, 
when needed, to finance production 
expenses and to ease the problems of 
adjustment which have been en- 
countered since farm prices started 
their downward drift in 1951. 

The wise use of credit by farmers 
has been one of the important fac- 
tors that has contributed to the 
orderly adjustment of agriculture 
Since 1950. Since January 1950, 
farm mortgage indebtedness has in- 
creased by about $2%-billion, and 
nonmortgage farm debts have in- 
creased by about $2-billion. These 
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Farm Credit and the 


Drop in Prices 


increases in farm indebtedness have 
been modest in relation to the cur- 
rent level of farm income and the 
debt management capacity of farm- 
ers. Delinquencies on debt payments 
have been relatively minor and 
largely limited to areas afflicted by 
extreme drought or other natural 
disasters. Farm debts have also been 
kept on a generally conservative 
basis in relation to the net worth of 
borrowing farmers. 

The level and the rate of growth 
of farm indebtedness are quite con- 
servative when compared with other 
segments of the economy, such as 
residential housing and the con- 
sumer durable goods industries. As 
a result, there are ample opportuni- 
ties for most farmers to obtain such 
credit as may be needed to meet the 
agricultural adjustment problems 
that lie ahead. At the same time, it 
is highly desirable for farmer bor- 
rowers and lenders to give careful 
consideration to these adjustment 


Mr. Tapp is chairman of the board, 

Bank of America, NT&SA, Los Angeles, 

and is chairman of the Agricultural 

Commission of the American Bankers 
Association 


problems, and to the most effective 
ways in which credit can be used. 
The capital requirements of agri- 
culture have greatly increased in re- 
cent years, quite aside from the in- 
creased prices that must be paid for 
farm land. The continuing mechani- 
zation of most types of agriculture 
requires farmers to have substantial 
investments in labor-saving equip- 
ment. Similarly, the greater de- 
endence upon mechanical equip- 
ment has resulted in a general 
increase in the size of the typical 
farm that can be operated as an 
economic unit. In some areas, sub- 
stantial shifts in farm enterprises 
in order to meet the needs of post- 
war shifts in markets have called 
for substantial capital outlays. En- 
larged use of power equipment, ferti- 
lizers, purchased feeds, or feed sup- 
plements, have all added to the cash 
operating expenses and working 
capital requirements of farmers. 


Nonseasonal Needs 


Increasing attention is being fo- 
cused upon certain credit needs of 
farmers that lie outside the normal 
patterns of seasonal production 
credits or long-term mortgage cred- 
its. In some areas faced with basic 
changes in types of farming, credits 
of three to five years may be re- 
quired by some farmers. in order to 
undertake the necessary adjust- 
ments. In some areas, developmental 
expenditures in connection with well 
conceived soil and water conserva- 
tion programs can be safely financed. 

In periods of agricultural adjust- 
ment, it is especially important that 
seasonal or term loans to farmers 
be supported by an adequate budget 
of projected expenditures and re- 
ceipts for the period covered by the 
loan. This will not only contribute 
to the soundness of the loans made, 
but it will enable farmer borrowers 

(CONTINUED ON PAGE 147) 
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MILES L. COLEAN 


has risen from $30.8-billion at 

the end of 1945 to around $105.- 
6-billion at the end of 1954—-better 
than a threefold increase in a 9- 
vear period. 

Of this total, the debt on indus- 
trial, commercial, and apartment 
property is now in the neighborhood 
of $29.7-billion, up about 140% 
from the $12.2-billion outstanding 
in 1945. Taking into account in- 
creases in replacement costs of ex- 
isting structures, the rise in urban 
land values and the enormous addi- 
tion to the stock of new buildings 
during this interval, the increase in 
debt on these types of property is 
less than what might be expected. 
It still leaves plenty of room for 
expansion to meet the requirements 
of long-term growth. 

Debt on 1- to 4-family residential 
structures is estimated to have 
moved from $18.5-billion in 1945 to 
$75.9-billion in 1954, a breathtaking 
gain of 310%. The gain has, in 
fact, taken so many breaths that 
there is a widely held view that 
something must be wrong, and it 
certainly gives good cause for tak- 
ing a close look. 


(i nonfarm mortgage debt 


Relations to GNP 


Since 1945, for instance, the home 
mortgage debt has risen from 9 to 
21% of the gross national product 
and has reached the highest ratio 
to GNP of any time except for the 
early depression years. In 1945, 
however, the ratio was unusually 
low. Moreover, in earlier times, a 
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The Mortgage Situation 
ls in Hand 


Mr. Colean is a nationally known con- 
sultant on housing and a frequent con- 


tributor to BANKING 


much larger proportion of total non- 
farm residential debt was placed on 
rental property than is true today. 
Back in 1929, the ratio of home 
mortgage debt to GNP was about 
the same as today, but owner-oc- 
cupancy was about 46% of all non- 
farm households compared to at 
least 56% today. 

Home mortgage debt is close to 
an all-time high in relation to dis- 
posable personal income, and higher 
by several points than it was in 
1929. These relationships also 
should be considered in the light of 
the shift of debt, as well as the 
shift of the security, from the rental 
to the owner-occupied category. 
Also to be kept in mind is the very 
high incidence of second mortgage 
financing prior to the depression, a 
factor not fully reflected in the 
figures. 

The ratio of scheduled mortgage 
payments to disposable personal in- 
come has risen from 1.7% in 1945 
to 2.8% in 1954, a rather small gain 
considering the enormous increase 
in the total debt. Once more, it 
must be remembered that a good 
part of this increase comes from 
a shift to mortgage payments of a 
share of total personal income for- 


merly paid as rent. That, on the 
whole, the burden is not heavy is 
suggested by the fact that actual 
(as contrasted with scheduled) 
mortgage payments, due to addi- 
tional payoffs, stood in 1954 at 
around 5.4% of disposable income, 
compared to 3.7% in 1939. 

The above comparisons between 
this and earlier periods do not lead 
to very firm conclusions. A total 
volume of debt that at one period 
proved to be hazardous seems now 
to be tolerable. Each comparison 
shows enough difference to spoil 
the exactness of the analogy. There 
are also other differences that give 
the present mortgage structure 
more strength and less vulnerability 
than was true 30 years ago. 


Who Holds the Debt? 


Generally speaking the debt is in 
stronger hands as a result of the 
increase in the proportion held by 
institutions over that held by in- 
dividuals, and a large proportion of 
it has the added strength provided 
by FHA insurance or outright Gov- 
ernment guarantee. On the whole, 
the mortgages have been more ex- 
pertly made and the average of the 
properties back of them is a better 
property than was true of the post- 
World War I boom. The almost 
universal adoption of regular amor- 
tization avoids the danger of con- 
centrating a demand for large pay- 
ments coincident with an economic 
decline. The present high rate of 
payments in excess of contract re- 
quirements adds to the safety in- 
herent in regular amortization. The 
fact that the apartment house boum 
is definitely over, rather than pro- 
ceeding on a highly speculative 
basis ahead of homebuilding as it 
did in the late 1920s, removes 
another source of instability. 

There are as yet no visible signs 
of trouble. Delinquencies and fore- 
closures remained at extremely low 

(CONTINUED ON PAGE 156) 
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Too Much 
Instalment Credit 2 


PHILIP WOOLLCOTT 


of bankers and others interested 

in instalment credit centers on 
varying aspects of this important 
phase of credit. Now, at a time 
when instalment credit totals have 
increased for many successive 
months and a record high of $24- 
billion has been reached, the inter- 
est of all concerned is centered on 
this large total. Is it too large? 
Has its quality declined? Should 
something be done about it? And, 
if so, what? The answer to these 
questions can be arrived at only by 
a proper understanding of the vari- 
ous forces that affect instalment 
credit and a review of the behavior 
of these forces in the recent past. 


Frees TIME TO TIME the attention 


Our Borrowing Habits 


One of the strongest forces in- 
fuencing the amount of instalment 
credit is the buying and borrowing 
behavior of the American people— 
those who owe this $24-billion of 
instalment debt. Over and over 
again the American people have 
shown sound judgment in commit- 
ting or refusing to commit them- 
selves to make future payments for 
goods or debt. When times are good, 
employment secure, and incomes 
substantial, then they are willing to 
commit a part of their future in- 
comes to acquire the things they 
want. But at the first sign of re- 
duced incomes, unemployment, or 
hard times, they draw in their horns, 
begin paying debts as fast as pos- 
sible, and make only absolutely 
needed commitments. This fact must 
be considered in the evaluation of 
any situation. 

Second, the behavior of debts 
Payable in monthly instalments 
must be considered. The amount of 
instalment credit outstanding at a 
Specific time is not static. It is a 
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moving, liquid, churning whole. New 
loans are being added, old loans are 
being curtailed and paid out. By 
the time a statistic (like the $24- 
billion now outstanding) has been 
gathered, the factors that created 
that statistic may — and undoubt- 
edly will—have changed. A current 
credit policy has only a small effect 
on the totals currently outstanding. 
These totals have been built up over 
a. period of many preceding months 
during which entirely different 
credit policies may have been in use. 
There is never a substantial accu- 
mulation of substandard paper 
which has been taken under loose 
competitive credit policies, because 
such paper quickly displays symp- 
toms of poor quality and is washed 
out by repossessions and losses. 
Third, the creation of instalment 
credits is subject to all the forces of 
supply and demand. When loans are 
scarce, when lenders’ funds are more 
than ample, when money is cheap, 
when consumer goods are scarcer 
than money, then lenders begin to 
compete for loans by offering longer 
payment periods, shorter down pay- 
ments and more liberal credit 
screening. The opposite of this sit- 
uation occurs when the portfolios 
of lenders are full and running over. 
Fourth, communication between 
banks, finance companies, govern- 
ment and supervisory agencies has 
been developed to a point where in- 
formation flows freely and rapidly 
between these groups. For example, 
around the first of this year there 
developed among those directly in- 
terested in instalment credit a 
strong belief that there would be a 
mighty bulge in totals during the 
spring and summer months. That 
belief set into motion a series of 
discussions, studies, bulletins, pub- 
licity items, and meetings through- 
out the country relating to the in- 
stalment credit situation, calling for 
careful appraisal of the situation 
and the use of cautious judgment in 


Mr. Woollcott is president, The Bank of 

Asheville, N. C., and chairman of the 

American Bankers Association’s Instal- 
ment Credit Commission 


terms and credit screening. So much 
attention has been given to this sub- 
ject since the first of the year by 
all interested organizations that 
every banker and other lender, every 
producer and retailer of consumer 
goods, every buyer and borrower, 
must be aware that caution in lend- 
ing at this time and wisdom in buy- 
ing are unbeatable preventives 
against deterioration of instalment 
credit portfolios. 


The Men Who Lend 


Fifth, and probably the most im- 
portant factor affecting instalment 
credit is the ability and capacity of 
the men who actually manage the 
instalment credit debt. There is 
probably no group of men in this 
country more thoroughly tempered 
by competition, by inflation, by de- 
flation, panic and war than those 
who manage the instalment lending 
operations of commercial banks and 
finance companies. They have risen 
to their present high responsibil- 
ities through years of selective ex- 
perience. While safeguarding the 
integrity of their portfolios, they 
have had to produce profits and divi- 
dends for stockholders. While look- 
ing to the interests of their own 
banks, they have constantly ad- 
justed their policies to the economic 
needs of the nation as a whole. 

All of these factors are an assur- 
ance that the quality of instalment 
credits now outstanding is good. 
And as long as the quality is good, 
there cannot be too much. 
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Whats Ahead for Government Bonds? 


MURRAY OLYPHANT 


monetary authorities are in a 
position to take whatever steps 
they regard as necessary to restrict 
the inflationary or speculative use 
of credit without regard to any fi- 
nancing requirements of the Trea- 
sury, since—with the completion of 
the refunding of nearly $8.5-billion 
of 144% certificates last month—no 
further financing, other than Trea- 
sury bills, is expected until October. 
What the authorities do will de- 
pend on the degree of restraint used 
by those who lend money. An in- 
creasing volume of business needs 
an increase in the money supply, but 
the increase must be geared to a 
similar rise in the production of 
goods and without the inflation of 
costs which would result in a decline 
in the purchasing power of the dol- 
lar. 

Short of the reimposition of qual- 
itative controls, it seems safe to as- 
sume that the monetary authorities 
will use the cost of credit as a 
brake on its inflationary and specu- 
lative use. They are beginning to do 
so. 

With such a background it is quite 
difficult to find any justification for 
expecting anything but a somewhat 
further decline in the general level 
of prices for all forms of fixed in- 
come securities, including the obli- 
gations of the Government. 


P= the next several months the 


Same Basic Position 


The fundamental position of the 
Government bond market remains as 
it has been for some time; namely, 
that there is very little available 
money for the purchase of Govern- 
ment securities. As the prospect is 
for further increases in all cate- 
gories of loans what likelihood is 
there that buying power will in- 
crease ? 

True, the market will be free from 
the influence of Government financ- 
ing for a while but this will permit 
the monetary authorities more free- 
dom of action. A good guess would 
be that prices will drift lower. 
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Some people talk about the mar- 
ket being “in sight of the bottom.” 
That says just exactly nothing. ‘In 
sight” could be quite a distance 
down. 

However, at some point after 
taxes, yields on issues at a discount 
begin to look worthwhile. Perhaps 
the rise in real estate loans, con- 
sumer loans, and inventory loans 
can be held within moderate limits. 
If so, the present situation might 
turn slightly for the better in the 
market; but we would not count on 
is soon. 

Perhaps it was a “non sequitur” 
and would have happened anyway, 
but the new high rate for the Trea- 
sury bills of August 1 was followed 


at once by a rise in the rediscount 
rate. The rise had been expected 
but not quite so soon. However, with 
loans showing an earlier than usual 
tendency to rise and, especially with 
the steady increase from week to 
week in real estate and consumer 
loans the Board of Governors of the 
Federal Reserve System evidently 
agreed with the individual bank 
managements that it was high time 
for a warning signal, perhaps not a 
red light but at least an amber one 
to suggest that a slowdown was de- 
sirable. 

At the same time the larger com- 
mercial banks established the rate 
for prime loans at 314% in recog- 
nition of what had been unofficially 
true for some time. Rates on short- 
term paper were also upped. 


OMC Operations 


Operations of the Open Market 
Committee have varied from week 
to week, depending on the various 
factors tending to increase or de- 
crease the credit supply. The need 
of commercial banks for reserves at 
the time of the cash financing, the 
in and out flow of the various money 
factors such as Treasury demands 
on tax and loan accounts, changes 
in the size of the float and in money 
in circulation, all had an effect on 
the presence or absence of “free re- 
serves.”” So the OMC took the nec- 
essary steps to prevent too great 
fluctuations, buying one week, sell- 
ing the next, and extending tempor- 
ary aid to the dealers with repur- 
chase agreements—in short, balanc- 
ing the factors against each other. 

From July 1 to August 3 the mar- 
ket continued to decline. Banks 
lowered their holdings of Govern- 
ment securities from week to week. 
Buyers were very scarce. For the 
period decline in some of the key 
issues ran from 1 to 2 points. 

Then the rise in the rediscount 
rate was announced, and perhaps on 
the theory that the bad news was 
out or was not as bad as expected 
(21,% across the board had been 
looked for) prices rose for a couple 
of days. Dealers were said to have 
adjusted some short positions. 
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The Investment Outlook 


H. EUGENE DICKHUTH 


ious sectors of the investment 

markets is likely to be the dom- 
inant feature of the future as it 
has been in the past. All will depend 
on the supply and demand of in- 
vestment funds and Federal Reserve 
policy which, in turn, will be guided 
by the Board’s opinion on overall 
economic conditions, as well as the 
turn they are likely to take. 

All this means that investment 
managers will have to be extremely 
alert, coping with continual changes 
in the short, intermediate and long- 
term rates. No hard and fast rules 
can be laid down, since the distinc- 
tion between long-term and short 
yields has virtually disappeared 
these days, and portfolio require- 
ments vary from company to com- 
pany and from bank to bank. What 
is generally expected as of this writ- 
ing is that yields will rise further 


Pioas set of rates in the var- 


and that, therefore, the outlook is’ 


for lower bond prices. The longer 
the maturity, the greater the price 
reductions may be. Beyond that, all 
indications are for long range rela- 
tive stability, interrupted only by 
money market changes during pe- 
riods of necessary Government fi- 
hancing. 

It seems also likely that the long- 
term 3% Government bond rate will 
remain the guidepost for municipal 
and corporate financing for some 
time to come, subject, of course, to 
prevailing market conditions and 
the risks involved in the flotations 
question. 


$580-Billion Demand 


If present economic calculations 
materialize, the demand for capital 
between now and 1965 will be about 
$580-billion. 

No apprehension is expressed in 
any quarter that there will not be 
sufficient capital accumulation to 
meet this demand. Although the 
rate of increase of savings has de- 
clined somewhat in recent weeks, in- 
stitutional savings available for in- 
vestment purposes are rising con- 
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Mr. Dickhuth is a writer in the financial 
department of the New York Herald 
Tribune 


stantly, owing to the cumulative 
character of pension, trust, and en- 
dowment funds. 

While the New York Stock Ex- 
change found in a recent study that, 
within a specific number of days, 
the market on both the selling and 
buying side was about 25% institu- 
tional, later surveys estimate that 
about 30% of the total publicly 
owned stocks is held by institutional 
investors. 


Institutional Purchases 


Annual net purchases by institu- 
tions have grown from $1,150,000,- 
000 in 1951 to $1,830,000,000 in 
1954. Pension funds, which are in- 
creasing not only in number but 
aiso in dollar amount, have the most 
rapidly growing interest in listed 
securities. New funds available for 
investment from this group alone 
are placed at somewhere between 
$2-billion to $4-billion annually. 

A study made by Keystone Cus- 
todians Funds places the total of 
institutionally held corporate stocks 
at $66.7-billion at December 31 last. 
About $37-billion of that repre- 
sented bank administered personal 
trust funds, holding both common 
and preferred stock. Universities, 
foundations, charities, had 
about $7-billion in their portfolios, 


fire and casualty insurance com- 
panies $5.9-billion, mutual funds 
$5.6-billion, private trusteed pen- 
sion funds $3.5-billion, and life in- 
surance companies $2.7-billion, with 
smaller amounts held by other 
groups. 


Ownership Analysis 


At the end of 1954, the market 
value of publicly owned corporate 
stocks was about $226-billion. While 
$66.7-billion was held institutionally, 
of the remaining $159.3-billion, 
about $19.5-billion was owned by 
nonfinancial corporations such as 
du Pont’s $2-billion holding of Gen- 
eral Motors. Another $4.9-billion 
were foreign holdings. The largest 
amount of $135-billion was held by 
individuals. The expectation is that 
by the end of 1955 all totals will be 
larger, not only in market value but 
also by categories. 

This brings up the question of in- 
flationary price rises, owing to wage 
increases, fringe benefit boosts, and 
the introduction of a semblance of 
a guaranteed annual wage in the 
steel and automotive industries, 
which will undoubtedly be adopted 
in other lines. 


Official Concern 


The measures of mild credit re- 
straint which have been adopted by 
the Federal Reserve System, plus 
the coordinated inquiry of three 
Federal agencies into consumer 
credit, provide evidence of the Ad- 
ministration’s concern over infla- 
tionary implications. 

Referring to the economy as a 
whole, including the securities mar- 
kets, National Securities and Re- 
search Corporation strikes a similar 
note. “The outlook for sustained 
prosperity is bolstered by the Fed- 
eral Government’s announced de- 
termination to use all practicable 
means to promote maximum employ- 
ment, production, and purchasing 
power. With a Presidential election 
coming up in 1956, we may be sure 
the Government would move swiftly, 
if necessary, to head off any incipi- 
ent weakness that may appear in 
the economy.” 
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Co-existence with Automation 


Mr. Deering, who is senior vice-presi- 
dent, Manufacturers Trust Co., New 
York City, is chairman of the Commit- 
tee on Mechanization of Check Han- 
dling of the American Bankers Associa- 
tion’s Bank Management Commission 


HE banking industry is faced 
[on a phenomenal and continu- 

ally growing increase in the 
volume of activity in checking, sav- 
ings, mortgage, and other accounts. 
Mechanization for recording and 
totaling amount data have already 
alleviated the problem somewhat, 
but there is a great further need for 
complete automation in this proc- 
essing. 


The Electronic Future 


The time will come, we know, 
when the teller at the window will 
pre-qualify a deposit with infor- 
mation by simply recording in-put 
data and the deposit will be proc- 
essed without the intervention of 
human handling from then on. In 
this way the items may be directed 
from the start and the data utilized 
by all en route processors. There 
may be a strong temptation for 
some to secure immediate benefits 
through internal automatic opera- 
tions by the quickest possible means 
at this time, but the approach should 
be toward compatibility of systems, 
methods, equipment, and pre-quali- 
fication of the item itself. This, ul- 
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timately, will provide the most effi- 
cient method and greatest saving 
through automation. 

Electronic equipment presently 
lends itself at best to large unit op- 
erations. This may mean the organ- 
ization of electronic processing serv- 
ices, and so on, to enable the 
smaller banks to compete with the 
progress of larger and more ad- 
vanced ones in this respect, but as 
correspondent banking, as we know 
ii, has solved similar problems in 
the past, so may it possibly solve 
this one too. One of the essentials, 
however, is standardization of items 
and compatibility of equipment in 
order to make this a reality. To 
establish this standardization, there 
must be complete cooperation 
throughout the industry for the ac- 
ceptance of a definitely forthcoming 
establishment of automation in bank 
operating procedure. 


Check Standardization 


Standardization of check forms 
surveys have pointed up the fact 
that processing of nonstandard, or, 
as they are sometimes called, “head- 
ache” checks, costs millions of dol- 
lars annually in extra handling. The 
American Bankers Association has 
shown such a concern over this par- 
ticular problem that it has been and 
continues to be project number 1 on 
the agenda of the Bank Management 
Commission. It has been shown 
that, with the elimination of irregu- 
lar, nonstandard, or “headache” 
checks, employee morale is im- 
proved, fewer errors occur, the work 
is less tedious and agitating, man- 
hours are shortened, and there is 
less confusion, resulting in a better 
product and fewer customer com- 
plaints. The job of correction and 
education, however, is a long one, 
but once accomplished it will prove 
its value and will open the door to 
future electronic processing as well. 

There are many features of ac- 
count numbering which are con- 
ducive to faster check processing 


and filing than account keeping by 
name. While numbering provides 
additional safety for identification, 
etc., it will also be essential to auto. 
matic item processing in any forth- 
coming electronic system adopted. 
Those banks which presently have 
an account numbering system would 
do well to preserve it for future 
operations through automation, 
since it may be difficult otherwise 
to educate the customer in the use 
of an account numbering system in 
order to cooperate with the bank 
immediately at the time of the in- 
stallation of automatic processing 
equipment requiring it. 
Mechanization has_ standardized 
many jobs, and, because of this, 
job comparisons will be easy for em- 
ployees who will operate a particu- 
lar standard type of equipment, ete. 
If a job evaluation program is not 
set up and pay scales favorably 
matched with those of other indus- 
tries in similar jobs, it will not only 
bring about employee unrest and 
turnover, but will draw only a poor 
class of applicants for those par- 
ticular mechanical positions. We 
must be ready to contend as well 
with the fact that the greater the 
trend to standardization of jobs, the 
greater is the possibility of group 
organizations in this skill. 


Restudy Costs Now 


Increased operating costs in many 
instances are now being hidden by 
better earnings. If these earnings, 
however, do not remain at this level, 
and we are forced once again to de- 
pend more upon service charges for 
additional income, it will be difficult 
to convince a then cost - conscious 
customer of our plight. Now is the 
time, therefore, to reevaluate our 
cost analysis factors and impose 
proper up-to-date cost figures 80 
that appropriate service charges 
may be established while the oppor- 
tunity is available. If we are to 
share with our customers the bene- 
fits of increased efficiency through 
automation we must be prepared to 
start on an equitable yet profitable 
basis. 
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The Future of Country Bank Operations 


J. C. WELMAN 


tion that our growing and ex- 

panding economy, new, im- 
proved and faster communications 
and transportation, modern tech- 
nological developments with their 
promise of greater things ahead, 
and many other new conditions and 
problems, make it impossible for the 
alert country banker to be com- 
placent. 

Many country bankers are con- 
scientiously trying to meet these 
changing conditions and new prob- 
lems. There is a growing awareness 
of the necessity of serving their 
communities adequately and capa- 
bly if unwise and unnecessary char- 
tering, or at least partial abdication 
to some other form of service, is to 
be prevented. 

Increased attendance of country 
bankers at conventions, conferences, 
and schools, and the many inquiries 
received by the various state asso- 
ciations, the A.B.A. and other bank- 
ing organizations verify the interest 
and desire for information. 

Encouraging are the new, modern- 
ized, and expanded quarters, the in- 
stallation of more modern machines 
and equipment, drive-in windows, 
24-hour depositories, night deposi- 
tories, walk-up windows, parking 
facilities, the offering of interest 
bearing savings accounts and time 
certificates of deposit, increased and 
ketter advertising, and much greater 
efforts in public relations. 

Foremost in the minds of large 
numbers of country bankers today 
are the matters of internal opera- 
tions, lending activities, and per- 
sonnel. 


Ton is an increasing realiza- 


Internal Operations 


The interest in and the response 
to the activities of the Country 
Bank Operations Commission of the 
A.B.A., particularly in connection 
with the publication of Bank Tellers 
Do's and Don’t’s, How to Set Up a 
Salary Program in the Smaller 
Bank, and the new booklet on Serv- 
ice Charges, have been most en- 
couraging. 
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The period of increased automa- 
tion which now confronts banking 
will require much of country banks 
if they are successfully to adapt 
their operations to make use of 
these developments and participate 
properly in solving the integration 
problems which surely will arise. 
The Bank Management Commission 
and the Country Bank Operations 
Commission of the A.B.A. will need 
and will undoubtedly receive the 
necessary interest and cooperation 
of country banks. 


Lending Activities 

Country banks have always been 
and will continue to be called upon 
to make practically all kinds of 
loans. 

Wise and friendly help on busi- 
ness, commercial, and industrial 
loans are rightfully taken for 
granted. 

Conventional real estate loans 
have long been an important part of 
their loan portfolios and, with the 
advent of VA and FHA loans, and 
particularly since the establishment 
of the Voluntary Home Mortgage 
Credit Program, new loan opportu- 
nities have been afforded. 

The participation of country banks 
in instalment and consumer credit 
lending has become widespread and 
is increasing. These banks have 
been less vigorous than city banks 
and other lenders in their advertis- 
ing and other methods of persuad- 
ing people to use, and many times 
overuse, this type of credit. They 
are in better position than most 
lenders to perceive and determine 
more readily whether the instalment 
borrower is exceeding his safe lim- 
itations. They well know the value 
of these loans and in the main can 
be depended upon to continue to 
make and service them carefully, 
sympathetically, and with reason- 
able safety. 

Much of our country is experienc- 
ing an agricultural revolution char- 
acterized principally by the “ations” 
—- experimentation, diversification, 
fertilization, mechanization, and ir- 
rigation. 

Country bankers are constantly 


Mr. Welman, who is president of the 
Bank of Kennett, Mo., is chairman of 
the Country Bank Operations Commis- 
sion of the American Bankers Association 


changing their thinking and prac- 
tices in agricultural lending. They 
are employing agricultural repre- 
sentatives in increasing numbers. 
They are participating in this new 
and expanded lending through di- 
rect loans and in cooperation with 
governmental agencies. They are re- 
ceiving generous and valuable as- 
sistance from the A.B.A. Agricul- 
tural Commission and from its out- 
standing conferences. 


Personnel 


It cannot be disputed that the 
biggest single weakness in country 
banks today is the problem of suc- 
cessor management and executive 
and lending personnel. There is an 
insufficient number of executive and 
lending officers, the average age is 
much too high, and the development 
has not kept pace with the growth 
of the banks. Past efforts to cor- 
rect this have been entirely inade- 
quate. ‘Raiding’ one another has 
been the common practice but not 
the answer. 

There is hope for correction in the 
future because of the recognition of 
the problem and the intelligent, tire- 
less efforts of the Customer and 
Personnel Relations section of the 
A.B.A. and the American Institute 

(CONTINUED ON PAGE 154) 
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Trust Business Ahead 


EARL S. MACNEILL 


N TRUST BUSINESS we are in the 
I Age of Salesmanship. This is all 

to the good, of course. The great 
values of trust service need to be 
proved to a public which long has 
nurtured misconceptions as to its 
scope and nature. Through all ap- 
propriate advertising media the 
story of trust business is being told, 
and personal selling carries on from 
where the printed word leaves off. 
The strides that trust departments 
have taken in the past decade are 
enormous. Yet, only a beginning 
kas been made; there can be no 
abatement of the selling effort. Yet 
again, in our emphasis on selling, 
we run the risk of slighting other 
phases of our business—phases that 
add up to the very business itself. 


The Problem Is Personnel 


Fundamentally, trust business is 
the management of property for 
others. This management involves 
three basic sets of skills. Too often 
taken for granted is the daily rou- 
tine of trust operations; the im- 
portance of investment skill is con- 
ceded; a dark horse is taxation. 
Continuous self-audit of our com- 
petence in these fields is a necessity 
if we are to keep our “product” up 
to advertised standards. Since noth- 
ing in the way of automation has 
been contrived to operate a trust 
department push-button style, our 
over-all problem is one of people— 
and their training. 


Sub-Problem |: Operations 


Much of trust administration is 
routine; it is too easy to think of 
all of it as such. In the course of 
a working lifetime, a trust operat- 
ing man becomes literally saturated 
with practical knowledge of what 
to do—and when, and how; his 
decisions seem instinctive. He learns 
the hard way—through doing. Out- 
side of basic trust accounting 
courses at the A.I.B., there is little 
in the nature of formal specialized 
schooling available to him. On-the- 
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Mr. MacNeill is vice-president of the 
Irving Trust Company, New York City, 
and is a member of the Executive Com- 
mittee of the Trust Division of the 
American Bankers Association 


job training is given by his immed- 
jate superior; as he progresses, he 
teaches those who follow in his 
wake. If there has been a link of 
faulty teaching in the chain, then 
it becomes a case of the blind lead- 
ing the blind. Moreover, within each 
closure of institutional walls private 
rituals develop. One checks, in some 
puzzling special situation, to find 
out “what the others are doing’’— 
and the divergences are unbeliev- 
able. Anxiety is bound to result: 
Can there be so many right ways 
to do a thing? 

At the “summit level’ of standing 
committees in the Trust Division of 
the A.B.A. studies are ever under 
way which have as their goal the 
improvement of operating proce- 
dures and such standardization as 
variations in local law and practice 
permit. Obviously these committees 
are limited in their ability to correct 
local deviations; this is a task for 
regional trust associations, that is, 
city, state, or interstate. A project 
which would contribute notably to 
the forward look in trust business 
would be the establishment by a 
progressive and energetic regional 


association of a school of trust op- 
erations open to qualified operative 
personnel in its area. Schools of 
trust new business development 
have proved popular and successful. 
Comparable opportunities for trust 
operating personnel to receive in- 
struction and exchange ideas and 
information might prove even more 
valuable. For the true salesman has 
a way of getting around, of stim- 
ulating others and receiving stim- 
ulation — intellectually, of course. 
Upon the dedicated trust operative, 
the effect of a fortnight’s release 
from the treadmill to which he is 
shackled could be electrifying. 


Sub-Problem II: Investment 


It is inevitable that investing 
should gain the major attention of 
trust department managers, since 
investment performance is the most 
obvious test of trust service. The 
great problem here is not merely 
personnel but talent. That is, it 
isn’t a matter of developing general 
administrative skills through on- 
the-job and supplementary training, 
but of employing highly specialized 
skills in the fields of economic, 
business, and financial research—all 
that goes to make up an investment 
analyst. In the larger departments 
the problem is to find adequate men; 
in smaller departments the problem 
is compounded: they must be paid, 
also. Probably the greatest single 
source of worry to the managers of 
small trust departments is their in- 
ability to provide the kind of man- 
agement for the trust funds in their 
care that in their hearts they know 
is due. 


The New York Solution 


New York State has gone the 
farthest of any toward solving this 
problem. On April 29 of this year 
the Bank Fiduciary Fund, sponsored 
by the Trust Division of the New 
York State Bankers Association, be- 
gan its operations. This can most 
simply be described as a common 
trust fund, available to all banks 
in the state having no common trust 
funds of their own; technically it 
is an open-end mutual fund, regis- 
tered under the Investment Com- 
panies’ Act. It is nonprofit; all di- 
rectors and officers serve without 
compensation; its board of 11 trust 
executives is representative of the 
state’s nine banking districts, with 
two additional for New York City; 

(CONTINUED ON PAGE 158) 
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JAMES W. WOOSTER, JR. 


INCE World War II the trend of 
4 bank earnings has been a one- 

way street. During each year 
of the period 1945-1954 gross cur- 
rent operating earnings of Federal 
Reserve member banks exceeded 
those of the preceding year. In 
1954 they were $4,826,000,000, or 
more than double the $2,102,000,000 
reported in 1945. 

Even though operating expenses 
also increased consistently and sub- 
stantially during this same period, 
net current earnings of Federal Re- 
serve member banks, before income 
taxes, rose in nine out of these 10 
years. In 1954 they amounted to 
$1,828,000,000 as compared with 
$835,000,000 in 1945. Profits, re- 
coveries, losses, and charge-offs 
have varied from year to year, and 
income taxes have taken an in- 
creasing share of net income, but 
net profits after all bookkeeping ad- 
justments and taxes have, never- 
theless, shown a healthy growth 
trend. Net profits of Federal Re- 
serve member banks in 1954 were 
$1,096,000,000, or 39% more than 
the $788,000,000 earned in 1945. 
Earnings reports covering the first 
part of 1955 indicate that this up- 
ward trend in bank earnings is sti'l 
running strongly. 


Elements in Expansion 


What are the chief elements re- 
sponsible for the almost uninter- 
rupted expansion in the annual dol- 
lar earnings of our banks during 
the past 10 years? Are these figures 
a true reflection of a fundamentally 
Strengthened earnings position, or 
do they mask certain actual or po- 
tential weaknesses? Even though 
dollar earnings have increased, has 
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this increase been commensurate 
with the increased volume of busi- 
ness which has produced these earn- 
ings? Is the present rate of earn- 
ings on bank capital adequate to 
hold the capital now invested in the 
banking business, and to attract the 
additional capital which an expand- 
ing economy requires? 

These and similar questions are 
of importance to all bankers con- 
cerned with the development and 
maintenance of a satisfactory level 
of earnings. There are no easy or 
obvious answers to certain of them. 
There are, however, a number of 
things which the individual banker 
can and should do to assure that 
the earnings outlook for his own 
bank is kept sound and healthy. 
Particularly, he should have before 
him at all times current information 
on the key factors in his earnings 
picture so that elements of possible 
future weakness are detected while 
still in an early stage. Such knowl- 
edge will permit corrective counter- 
steps to be taken at a time when 
they can be most effective. 


Significant Indices 


What are some of these significant 
indices which, to the trained eye, 
can foreshadow coming develop- 
ments in the bank earnings picture? 


Mr. Wooster is an executive associate in 
The Commonwealth Fund, New York 


First, there is the matter of gross 
operating income—the rough equiv- 
alent of total sales for industrial 
companies—and its relationship to 
operating expenses. If business is 
good and gross income is rising, the 
raw material is at hand for a rising 
total of net income. But if gross 
is falling it is difficult to reduce the 
costs of doing business in propor- 
tion to the drop in gross, and net 
income is squeezed to make up the 
difference. As has been previously 
noted, banking has been favored 
during the post-war years, along 
with most other industries, by a 
strongly rising trend in gross in- 
come. The outlook remains gener- 
ally favorable for further growth 
in income from loans and invest- 
ments, the chief sources of bank 
earnings, but “trees do not grow 
te heaven’ and some day at least 
an interruption, if not reversal, in 
this trend will take place. The 
banker who realistically recognizes 
this occurrence while it is still in 
process of formation is in a pre- 
ferred position to prepare against 
certain of its consequences. This 
can be accomplished through in- 
creased emphasis on cost controls, 
reduction in overhead items, firmer 
policies toward placing all serv- 
ices rendered on an independent, 
profitable basis, and a general tight- 
ening up all along the line to remove 
the slack which inevitably creeps in 
during times when rising gross in- 
come obscures small inefficiencies. 


Expense Ratios 


For Federal Reserve member 
banks, the sum of salaries and 
wages, interest on time deposits, 
“other” operating expenses, and 
taxes, other than income, consumed 
62% of gross income in 1954. In 
1945 the figure was 60.5%, and mid- 
way in the 10-year span, in 1949 
and 1950, it was 63% and 62%, re- 
spectively. Size, location, and char- 
acter of the business done all af- 
fect the relationship of expenses to 
gross. Large banks, often engaged 
in certain ‘wholesale’ aspects of 
banking, frequently have a lower 

(CONTINUED ON PAGE 155) 
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Mr. Powers is deputy manager of the 
American Bankers Association and direc- 
tor of customer and personnel relations 


ANKING has expanded rapidly 
and created many new services 


to provide for the financial 
needs of our growing economy. This 
expansion has resulted in an in- 
crease of over 200,000 in the bank- 
ing population since Pearl Harbor. 
There are now more than 525,000 
people engaged in providing bank- 
ing services—95,000 of whom are 
officers. Normal replacement needs 
require about 5,000 new officers 
each year. Banking recognizes its 
obligation to continue—even to ac- 
celerate—the development of execu- 
tives capable of-furthering the wel- 
fare of the nation and the banks. 


A.B.A. Conferences 


To help meet this obligation the 
A.B.A.—during 1954-55—conducted 
a series of 15 2-day conferences 
with groups of presidents of banks 
that have deposits of from $5,000,- 
000 to $150,000,000, located in 42 
states. The presidents discussed the 
experiences of several “pilot” banks 
which had been using a plan for de- 
veloping executives for periods 
ranging up to five years. The book, 
Executive Development in Banking, 
to be released this month, presents 
executive development methods that 
are supported by 150 executives in 
banks that have used the plan, and 
by the consensus of 350 presidents 
who have considered it applicable to 
their situations. 

The program can be applied by 
every bank. It contains nothing new 
or mysterious and will not greatly 
increase a bank’s expenses. The 
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book sets forth in a simple manner 
a systematic application of proved 
techniques that will assist banks in 
solving their executive manpower 
problems. 

Since the series of conferences 
mentioned above was concluded, re- 
quests have been coming in from 
bankers and state associations for 
further meetings. These requests 
cover: further conferences of presi- 
dents; meetings for directors; and 
sessions for so-called ‘executive 
candidates.” 


Operations’ Impact 


Secarcely a month has gone by 
during the past few years without 
the announcement of a new develop- 
ment in bank office equipment. A 
wide range of modern inventions, 
including television and electronic 
computers, are being adapted for 
use in bank operations. 

These significant—even revolu- 
tionary—developments in operating 
procedures will have considerable 
impact on bank personnel policies. 
Changes may be necessary in re- 
cruiting, selecting, and training rou- 
tines. Programs for “retraining” 
present employees will have to be 
developed. 


Wage-Hour Legislation 


The minimum wage required by 
the Fair Labor Standards Act of 
1938, as amended, will be $1.00 ef- 
fective March 1, 1956, instead of the 
present 75 cents per hour. The ef- 
ects of this increase will be greatest 


Problems in Personnel 


in the smaller banks. However, all 


banks will need to watch adjust- 
ments in wage levels in their respec- 
tive labor markets and revise their 
own salary scales accordingly. 

When the starting rate goes to 
$1.00, other salaries will have to be 
increased if internal salary differen- 
tials are to be maintained. The cost 
of this upward movement in sala- 
ries will be heavy. The impact on 
the bank’s operating statement can 
be minimized, however, by applying 
the basic principles of personne! ad- 
ministration. 


Military Legislation 


The extension of the draft and 
the passage of the Armed Forces Re- 
serve Act may create problems for 
operating and personnel officers. 
Accurate data on the military serv- 
ice of employees and their status 
in the reserve program should be 
maintained. Operating schedules 
will have to consider weekly drill re- 
quirements or annual training pe- 
riods. Assignment of overtime work 
and vacation scheduling may be 
affected. 

Employers have been facing these 
problems right along with a few 
employees active in the National 
Guard and Reserve programs. How- 
ever, as the number of men involved 
increases, the problems created also 
mount. Banks with men now taking 
time off for annual training sessions 
may wish to review their vacation 
and pay policies. Other banks 


should be considering what their 
policies will be so as to be fair to 
the men involved, the bank, and the 
other employees. 
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Trends in Advertising 


aimed at telling and selling the 
public on the advantages of 
dealing with a bank and showing 
that bankers are as human as the 
depositors and borrowers they serve. 
It’s a far cry from the early bank 
advertising which appeared before 
the start of the 20th Century. In 
those days “cards” containing the 
bank’s name, the names of officers 
and directors, and a listing of total 
resources were the type of ads pub- 
lished in local newspapers. Some- 
times the fact that deposits were 
received and certificates of deposits 
issued was included as part of the 
copy. More than that was consid- 
ered unethical. Headlines, illustra- 
tions, reader benefits, and salesman- 
ship were lacking. 


T'sine most bank advertising is 


Gradual Evolution 


The evolution has been gradual. 
At the turn of the century, banks 
began to pay a little more attention 
to the selection of type and borders 
and the attractiveness of the lay- 
out. The tone of the ads began to 
show a change, too. It became more 
personal and friendly, with a trend 
toward using the bank customer’s 
language. 

In 1909 more banks were using 
illustrations and linking copy with 
current events. This tendency con- 
tinued, with more and more bank 
services being featured. World War 
I and the merchandising methods 
used to sell Liberty Bonds ushered 
in the beginning of an advertising 
period that was marked by a more 
direct sales approach. However, it 
was still considered unethical to ad- 
vertise for loans. 

By 1921 human interest in adver- 
tising was definitely a part of bank 
advertising technique, and banks 
were beginning to demonstrate the 
role they played in helping to satisfy 
human wants. 


Information Appears 


Educational advertising came into 
vogue in 1933. More and more banks 
tan ads explaining the functions of 
a bank, the reasons for service 
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charges, and other appropriate in- 
formation designed to take the mys- 
tery out of banking and build pub- 
lic confidence. 

The 40s and the 50s saw a grow- 
ing use of the lighter touch in bank 
advertising. There also developed 
an increased trend toward address- 
ing the masses, offering the bene- 
fits of personal banking services 
such as special checking accounts 
and instalment loans. Recognizing 
the fact that women are playing an 
ever-growing part in financial mat- 
ters, bankers today are addressing 
more and more of their advertising 
to the distaff side. 


Current Trends 


Today bank advertising features 
a wide variety of services reflecting 
progress in the banking field: night 
depositories, rush-hour deposit 
drops, packaged savings plans, 
Christmas and vacation savings 
clubs, free parking, drive-in bank- 
ing, pedestrian windows where 
mothers with baby carriages can 
make deposits easily, time-saving 
and postage-free banking-by-mail 
kits, bank money orders, wire trans- 
fers, foreign remittances, gift 
checks, the charge-o-matic plan, and 
personal loans for every financial 
need. 

The author has just completed a 
study of 1,342 bank ads published 
during the past year in newspapers 
all over the country. Here are a few 
observations noted during the 
study: 


Psychological Approach 


Bankers have come to realize that 
the facts about benefits they can 
offer people are what the customers 
want to learn. The reader of an ad- 
vertisement, after all, is interested 
chiefly in himself—his own family, 
his own job, his own personal and 
business problems; and unless an 
advertisement relates clearly and 
immediately to the reader’s inter- 
ests, and tells him what the adver- 
tiser can do for him, it is not likely 


Mr. Heming is manager of the Adver- 
tising Department, American Bankers 
Association 


to move him to any kind of favor- 
able action, even if he reads the 
entire advertisement. 


Services Advertised 


The subjects of the ads studied 
are as follows: 


Savings .. 242 
Checking . 167 
Trust 144 
Loans (general) . 90 
Auto loans ...... 90 
Home repair loans Pe 67 
Mortgage loans 
Safe deposit .... one 
Business loans 52 
Open house, new branches, and 

new buildings . 43 
Banking-by-mail 48 
Institutional ... 42 
Anniversaries 
Drive-in facilities 21 
Christmas Club 
Farm subjects 
Not classified 


1,342 


Savings Appeals 


While banks have long advertised 
the value of cultivating thrift habits 
and saving for a purpose (and many 
still do), there is a decided current 
trend toward emphasizing the bene- 
fits of savings at the bank. Com- 
mercial banks feature ‘‘the conven- 
ience of doing all your -banking 
under one roof”. . . “one-stop bank- 
ing” ... “make us your financial 
department store” ... “a savings 
account at our bank helps build 
your credit standing.” Savings 

(CONTINUED ON PAGE 172) 
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Through the Divergent Views of the Results 


LEVEN years after Bretton 

Woods the Fund and Bank are 

fixtures on the world’s finan- 
cial landscape and the Bank, as we 
write, seems about to have a baby 
—the International Finance Corpo- 
ration. The events of these 11 years 
could not have been foreseen in 
1944, of course. The event often has 
diverged from the expectation. The 
“transition period” from war to 
stable peacetime conditions has 
proved much longer than was an- 
ticipated by the Fund’s architects. 
The reconstruction problems, too, 
soon proved beyond the capacity of 
the Bank and were assumed by the 
U. S. Neither the cold war nor the 
Korean conflict was envisaged at 
Bretton Woods. 

The Bank today, thanks largely 
to the Marshall Plan, is past the 
“reconstruction” phase. Its devel- 
opment works are physical realities 
contributing to the welfare of such 
diverse lands as Australia and Yugo- 
slavia, Chile and Norway, India, 
Ethiopia, South Africa, Japan, and 


HERBERT BRATTER 


Turkey. The power plants, high- 
ways, railroads, ports, grain silos, 
forestry, mining, and other equip- 
ment financed by the Bank are there 
for anyone to see. In this respect 
the Fund is at a disadvantage. Its 
operations are unspectacular and in- 
visible, their benefits less sure and 
definable. If the Bank’s reconstruc- 
tion task in Europe was largely 
taken over by the Marshall Plan, 
so too was the Fund’s. 

Bretton Woods gave the Bank 
currency stabilization power, which 
it has never used. On the other hand, 
there has been a tendency here and 
there for Bank lending to transcend 
specific projects and finance broad 
programs, as in Italy, giving bor- 
rowers technical help as well as 
money. Perhaps the greatest de- 
parture from the Bretton Woods 
blueprint has been in the role of its 
management. The first year or two 
the executive directors laid claim to 


A World Bank loan of $7,000,000 was made in March 1952 to KLM Royal Dutch 
Airlines to finance replacement of part of its fleet 


that role, but the need to sell Bank 
bonds to the investing public has re- 
sulted in control by the manage. 
ment, headed by Americans. 

World Bank borrowing from cap- 
ital markets through the issuance 
of its bonds is reflected in the Bank's 
total funded debt, which included, 
on June 30, 1955: 


Dollar value 

of principal 
$705,000,000 
48,000,000 
28,000,000 
54,000,000 


Currency in 

which payable 
U. S. dollars 
Canadian dollars 
Pounds sterling 
Swiss francs 


At Bretton Woods it was thought 
that the Bank’s chief role would be 
not as a lender but as a guarantor 
of private loans; that it would 
prime the pump of international pri- 
vate investment, which would soon 
take over. The history has _ been 
quite different. 

The original capital, of which 18% 
was to be paid in members’ local 
currencies, was described as a great 
lending pool. But it soon developed 
that some important members, nota- 
bly Britain, would not uncondition- 
ally allow the Bank free access to 
that capital, which raised the ques- 
tion whether the “spirit of Bretton 
Woods” had been oversold. 


The Banks Loans in 9 Years 


In the nine years since the Bank 
started lending, it has made loans 
in dollars and a few other curren- 
cies equivalent to $2,214,000,000- 
through April 20, 1955 —and dis- 
bursed thereunder about $1,600,000, 
000. In round numbers about $500,- 
000,000 of the loans have been for 
reconstruction; an equal sum for 
electric power; a like amount for 
transportation; about $200,000,090 
for agriculture and forestry, and 4 
similar sum for industry; with the 
remainder going for communica- 
tions and general development. 
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Bretton Woods 


Qne Must Thread His Way Carefully 


Europe has obtained the largest 
share of the Bank’s loans, about 
$360,000,000, the chief borrowers 
there being France and the Nether- 
lands, both of which got large, early 
reconstruction aid from the Bank. 
Eleven Latin American countries 
have obtained loans totaling about 
$583,000,000, the largest going to 
Brazil ($194,000,000), Mexico 
($160,000,000), and Colombia ($79,- 
000,000). Australia has been the 
largest other borrowing country 
($259,000,000). 

Nearly half the Bank’s loans have 
been made for 25 years or longer. 
Of the total, other lenders have par- 
ticipated in Bank loans to the extent 
of $188,000,000, of which about 
$130,000,000 has been without guar- 
anty. 


Fund Still Controversial 


When one sees deleterious infla- 
tion and balance of payments trou- 
bles in such countries as Brazil, 
Chile, Turkey, and Indonesia, it is 
natural to wonder whether the In- 
ternational Monetary Fund is per- 
forming as well as was promised. 
Some hold that the Fund could have 
been more effective all along, had it 
always shown determination to ob- 
tain compliance with sound financial 
and economic policies by members 
before extending financial aid. This 
is not to suggest that it has made 
no such efforts; rather that the ef- 
forts often have not succeeded. 

The Fund was a controversial in- 
stitution in its prenatal days—the 
days of the Keynes Plan and the 
White Plan. It has continued to be 
controversial. To some members it 
is not open-handed enough. Many 
have felt that they ought to have 
automatic access to Fund loans. 
Others think the Fund has not been 
Careful enough; that instead of 
making only short-term loans, it has 
in various instances allowed loans 
to become to a degree frozen. Where- 
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as the Bank has been managed with 
a. firm hand by the top management, 
rather than the executive directors, 
in the Fund the executive directors 
have never relinquished their hold 
on the reins. It may not be without 
truth to say that the Bank’s presi- 
dent manages and directs while the 
Fund’s managing director presides. 


A British View 


Professor Lionel Robbins, who 
was on the British team at Bretton 
Woods, gave one view: of the Fund 
when he said, earlier this year: 
“Now I have no illusions about the 

. Fund. It was handicapped in 
conception by a constitution which 
is most inappropriate for the effi- 
cient discharge of its functions; and 
it was brought into operation at a 
time when the financial problems of 
the transition from war to peace 
were obviously such as it was not 
at all fitted to handle. Hitherto, in 
spite of devoted service from what 
is perhaps the most technically able 
research secretariat ever assembled 


in an international institution, it has 
failed to make any very conspicuous 
contribution to the solution of the 
more important problems which con- 
front us.” 


Conflicting Opinions 

The Hoover Commission in March 
raised a question as to whether the 
Fund any longer serves the inter- 
ests of the U. S. Professor Walter 
E. Spahr, citing the Fund’s cumula- 
tive net loss of about $8,000,000, 
says it performs no proper function 
and should be terminated. On the 
other hand, W. Randolph Burgess 
in 1953 reminded the governors that 
he had led the group that gave battle 
on the Fund in 1945 but had now be- 
come convinced that it “exerts a 
constant beneficent pressure and 
stimulus toward honest interna- 
tional money.” Amid such varied 
views and viewpoints one must ob- 
viously thread one’s way carefully. 

Not being party to what goes on 
in the Fund at board meetings and 

(CONTINUED ON PAGE 98) 


Tractors financed by the Bank’s $5,000,000 loan of August 1949 to the Caja de 
Credito Agrario, Industrial y Minero de Colombia are working in every part of 
that South American country 
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Some Interesting Jobs Waiting for 


DOLLARS ABROAD 


SSSSSSSSSSSSSSS 


receiving appeals from abroad 

for capital for long-term in- 
vestment in underdeveloped coun- 
tries of the free world. These ap- 
peals are directed to the private 
capital market as well as to the 
U. S. Government and international 
lending agencies. In part, the ap- 
peals are being met by the Export- 
Import Bank, the World Bank, the 
Point IV technical cooperation or- 
ganization of the U. S., and by 
private capital. Soon the Interna- 
tional Finance Corporation will be 
at work in the same field. 

The clamor for development dol- 
lars is partly for the purpose of 
developing natural resources in 
often remote areas. Partly, too, it 
is based on the understandable de- 
sire of less developed nations to 
increase their industrial potential- 
ities and raise their living standards 
with the help of foreign savings. 
President Eisenhower’s atoms-for- 
peace program should make a 
worthwhile contribution in this di- 
rection. 

Below we present a roundtable of 
views on the development financing 
problem as seen by the president of 
the World Bank and by a represent- 
ative selection of foreign officials 
familiar with the subject. 


UNITED STATES is constantly 


A Global Viewpoint 


AS PRESIDENT of the World 
Bank, EUGENE BLACK is thkor- 
oughly familiar with not only the 
views of the underdeveloped coun- 
tries but also the problems of the 
lenders and investors. He com- 
ments: 


HE PAST DECADE has witnessed 
great progress — greater, per- 
haps, than any other 10 years in 
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Eugene Black 


modern times—in raising produc- 
tion and living standards in the 
underdeveloped areas of Africa, 
Asia, and Latin America. In many 
respects, the basic economic condi- 
tions for continuing this progress 
are good. The volume of production 
in the whole free world, and thu 
amount of international trade 
throughout it, stand at new highs. 
Investors in capital-exporting coun- 
tries are looking for opportunities 
abroad more actively than at any 
time since the end of the war. 

The underdeveloped countries un- 
doubtedly present a multitude of 
possibilities in the form of markets 
and of natural resources yet to be 
developed. Whether these possibil- 
ities are realized in any given coun- 
try will depend in no small part on 
whether that country offers condi- 
tions that will promote invest- 
ment—among them, political sta- 
bility, sound monetary policy, effi- 
cient public administration, and the 
extension of full opportunity and 
fair treatment to local and foreign 
investors. A country that wants 


foreign capital to help in its devel. 
opment must itself provide these 
things. Without them, foreign cap- 
ital is not likely to be effective— 
indeed, without them, no consider- 
able amount of foreign capital is 
likely to come into the country at 
all. 


Middle East: Strategic 
Importance 


STRADDLING IMPORTANT 
PARTS of Asia and Africa, the 
Middle East includes such diverse 
countries 2s Ethiopia, Egypt, Israel, 
Iran, Iraq, and Pakistan. It has had 
its share of front page newspaper 
headlines during the postwar years. 
Dr. AHMED ZAKI SAAD, who here 
speaks a Middle East view on devel- 
opment, has crowded much national 
service into his 55 years. At Istan- 
bul this month he is chairman of 
the Fund and Bank meeting. Dr. 
SAAD is the Middle “ast’s execu- 
tive director on the Fund and is 
Egypt’s governor on the Bank. Also 


Ahmed Zaki Saad 
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governor of the National Bank of 
Egypt, his duties keep him shuttling 
petween Cairo and Washington. 


a Middle East has always 
evoked world interest, mainly for 
its important geographical position 
and its oil resources. The world has 
also taken note of the struggle of 
its peoples for their national as- 
pirations and economic betterment. 
While progress is being made, much 
remains to be done to develop the 
largely untapped human and ma- 
terial resources of the area, for the 
world has much to gain by such 
development. 

In view of its strategic impor- 
tance, a prosperous and stable Mid- 
dle East can make a significant 
contribution to world peace and 
stability. EXconomically, the devel- 
opment of the area will mean an 
increase in production and in the 
purchasing power of its inhabitants, 
with a correspondingly expanding 
market for the rest of the world and 
a higher level of world trade. 

Until now, the oil industry has 
received the bulk of foreign capital 
invested in the area. Capital forma- 
tion in nonoil sectors has been 
relatively small because of the low 
level of domestic savings and the 
limited amount of capital from 
abroad. More foreign funds, in the 
form of direct investments and 
credits from institutions including 
the International Bank and the 
newly formed International Finance 
Corporation, would help in speeding 
the area’s development. Nearly all 
the area countries now have liberal 
regulations pertaining to conditions 
for investment and repatriation of 
foreign private capital and profits. 
A larger volume of economic coop- 
eration between the capital export- 
ing countries and the Middle East 
should be mutually advantageous. 


Africa: Grass Roots 
Problem 


THAT THE PROBLEMS of devel- 
opment in the more primitive areas 
of the world require more than just 
capital for their solution is the bur- 
den of the comments of Dr. J. E. 
HOLLOWAY, South Africa’s Am- 
bassador to the United States. The 
former Secretary for Finance has 
held many distinguished posts in his 
country and abroad. He was a dele- 
Sate to Bretton Woods, led South 
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J. E. Holloway 


Africa’s delegation to the Geneva 
trade conference in 1947, and has 
served as a director of many com- 
panies and banks. 


NVESTMENT in sub-Saharan Africa 
presents a unique problem. North 
Africa has long been in contact with 
civilization. In sub-Saharan Africa 
this commenced only with the Dutch 
settlement in 1652. 

The Union of South Africa is well 
acquainted with Western capital and 
technique. It is meticulous in pay- 
ing interest and capital on public 
loans on due date. It maintains 
national treatment for foreign cap- 
ital and enterprise. It is, in fact, 
a European state in Africa. In 
other parts of sub-Saharan Africa 
different European countries es- 
tablished, in the 19th century, “‘is- 
lands” of capital development. 

Sub-Saharan aborigines, however, 
never developed even an embryonic 
civilization, and the most elemen- 
tary forms of capital formation 
were unknown to them. Their dur- 
able goods were few: chiefly spears, 
hoes, and small river boats. Agri- 
cultural crops, where produced, 
were quickly consumed and “spring 
famine” was well known. 

In this vast area, with the ex- 
ceptions mentioned, it is not enough 
to provide capital goods. The prim- 
itive populations must be taught 
how to use and conserve them. Gen- 
erations will pass before they ac- 
cumulate much capital. It is essen- 
tially an elementary’ grass-roots 
problem. Unless the ground is well 
prepared for capital in the “native” 
parts of Africa most of it will go 
down the drain. 


India: A Matter of 
Living Standards 


A MAJOR FOCUS of world atten- 
tion in the political realm, the Indian 
subcontinent is one of the major 
claimants for development capital 
from without its borders. In Wash- 
ington its official spokesman is grey- 
haired, 55-year-old Ambassador 
GAGANVIHARI L. MEHTA, alum- 
nus of the London School of Eco- 
nomics, editor, businessman, politi- 
cian, humorist, and _ intellectual. 


Asked what India’s development will 
mean for the world, Ambassador 
MEHTA responds: 


| sme the point of view of inter- 
national well-being, which I in- 
terpret to mean stability and eco- 
nomic prosperity throughout the 
world, the most important problem 
of India, as of other less developed 
countries, is to raise the living 
standards of her people. Produc- 
tivity of land and other caypital 
resources must be increased and 
opportunities provided for 
a large number of unemployed and 
underemployed persons of these 
countries in gainful occupations. 
The pressure of population on land 
has to be reduced and the economy 
diversified. 

The most urgent requirements for 
achieving this objective are: to con- 
struct minor and major irrigation 
works to develop power resources; 
to expand communication and trans- 
port facilities; and to adopt meas- 
ures of rural and urban develop- 
ment which would widen the pur- 
chasing power of the people. 


Gaganvihari L. Mehta 
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Economic development in these 
fields should facilitate and stimulate 
the growth of industry and trade. 
To support that growth, it is equally 
important to promote the establish- 
ment and expansion of industries 
manufacturing capital goods, like 
steel and heavy electrical plants, for 
which India has abundant raw ma- 
terial resources. 

Foreign development capital will 
considerably assist the expeditious 
execution of such undertakings. It 
may be that a large part of foreign 
investment needed for such basic 
development has to take the form 
of loans and grants from foreign 
governments or international insti- 
tutions, but there is scope for pri- 
vate investment as well, as_ evi- 
denced by our recent experience of 
investment by German firms in the 
establishment of a steel plant and 
by a Swiss firm in the manufacture 
of telephone instruments and ac- 
cessories. 


Southeast Asia: Outside 
Capital Essential 


LATELY the focus of much study 
in Washington, the underdeveloped 
lands of Southeast Asia extend over 
a great stretch of territory and 
present varied problems and oppor- 
tunities. Governor. MIGUEL CUA- 
DERNO, SR., of the Central Bank of 
the Philippines here describes how 
the development problem looks from 
his particular viewpoint. Formerly 
president of the Philippine Bank of 
Commerce, Mr. CUADERNO be- 
came Secretary of Finance in the 
first independent Philippine Govern- 


Miguel Cuaderno, Sr. 


ment in 1946. He has served also 
as chairman of the Economic Com- 
mission for Asia and the Far East; 
representative in the General As- 
sembly of the UN, and as Fund and 
Bank governor. 


HE PHILIPPINES faces the diffi- 

cult task of adjustment to a 
state of economic independence vis- 
a-vis the U.S.A. For half a century 
prior to political independence, Phil- 
ippine production concentrated 
mainly on a few products which 
had preferential treatment in the 
American market. Production for 
the home market was neglected; 
essentials for daily living were im- 
ported, paid for by the dollars 
earned from exports of coconut 
products, hemp and cordage, and 
sugar, chiefly. In recent years ris- 
ing demand for consumer goods has 
caused balance of payments diffi- 
culties. 

Balancing the economy through 
economic development is thus essen- 
tial. Population is increasing, pro- 
duction is lagging. Unemployment 
and underemployment pose serious 
social problems. We need more rice, 
cheaper sugar, citrus fruits and 
vegetables; hence we need new irri- 
gation systems and fertilizer plants. 
Hydroelectric development also is 
essential for the new industrial 
plants being erected. With domestic 
capital strained to the utmost, our 
mining development is hampered. 
To accelerate economic develop- 
ment, outside capital is essential. 
Pesos, too, are needed, for the rate 
of saving is low. 

The government, faced with large 
defense expenditures, has had to 
resort to monetary and credit de- 
vices for development, despite the 
dangers and limitations of such a 
course. The situation is critical. It 
calls for further substantial foreign 
loans and grants to speed develop- 
ment. 


Australia: Like U.S. 
in the ’90s 


A BUSILY DEVELOPING CON- 
TINENT in the southern hemi- 
sphere, Australia, too, calls for at- 
tention. Here, that country’s 
executive director of the World 
Bank and Fund in Washington 
sounds the keynote. Mr. L. H. E. 
BURY was for many years with 
the Bank of New South Wales. 


L. H. E. Bury 


Later he served the Australian De- 
partment of External Affairs and 
the Treasury, specializing in trade 
and financial matters. 


KEYNOTE of Australia is de- 
velopment. In the brief space of 
eight years, 1,500,000 new Austral- 
ians have raised the population to 
just over 9,000,000. Since World 
War II, 900,000 migrants, mainly 
from the overcrowded areas of 
Western Europe, have found in 
Australia a new home and brighter 
prospects. 

Heavy investment, assisted by 
numerous British and over 600 
United States. corporations, has ac- 
companied this growth and diver- 
sified the economy. As a market 
for the world’s goods, Australia has 
also grown apace, and in 1954-55 
it absorbed imports worth nearly 
$1.9-billion. 

Though known to the outside 
world mainly as an exporter of wool 
and primary products, Australia has 
iron, steel, engineering, and chemi- 
cal industries commensurate pro- 
portionately with those of Western 
Europe. It has become a vital po- 
litical and economic bastion of the 
free world on the doorstep of Asia. 

Australian conditions resemble on 
a smaller scale those of the ’90s in 
the United States. Demand is rising 
generally, but fastest perhaps for 
the products of the engineering, 
chemical, building material, house- 
hold, and consumer goods industries, 
while fresh discoveries still continue 
to offer mining opportunities. An 
economy expanding in every direc- 
tion offers corresponding scope for 
new investment. 
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LAST YEAR’S FUND MEETING 


At a meeting of the Fund governors in 
Washington, September 1954, Left to 
right, Ivar Rooth, managing director; 
Dr. M. W. Holtrop, president, The 
Netherlands Bank; Roman Horne, act- 
ing seeretary of the Fund; H. Merle 
Cochran, deputy managing director of 
the Fund 


Latin America: Best 
Customer 


VICTOR ANDRADE, Bolivia’s 
Ambassador, who is an _ author, 
teacher, and long a prominent polit- 
ical leader in his country, when 
asked by BANKING what contribu- 
tion to world well-being would be 
made by further application of dol- 
lars to Latin American resources, 
replied as follows: 


* OF THE GREAT DISCOVERIES 
that the people of the United 
States will make in the future is 
the importance of Latin America to 
their country. 

Here are some significant facts 
which most of them do not know: 


Victor Andrade 
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(1) Latin America today is the 
best customer of the United States. 
The goods solid to Europe and Latin 
America are about equal in value, 
but almost all the interchange with 
Latin America is mutually profit- 
able trade; much of Europe’s trade 
is financed with grants from the 
United States. 

(2) Latin America, with a total 
area two and a half times the area 
of the United States, has a popula- 
tion of 169,000,000, as compared 
with a U. S. population of 163,000,- 
000. However, if the present rate 
of population growth continues, 
Latin America will have a third 
more people than the United States 
by 1975. 

(3) The United States is the 
foremost manufacturing nation in 
the world, and Latin America is a 
storehouse of raw materials which 
the United States must have in the 
future. 

(4) There is more United States 
investment today in Latin America 
than in any other area. The total 
is around $6-billion, and Latin 
America is by far the most attrac- 
tive field for future United States 
investment. 

(5) The United States and Latin 
America have the same cultural and 
spiritual heritage and have always 
stood together in time of interna- 
tional crisis. 

I could continue the list but I 
have said, I think, enough to indi- 
cate that mutual goodwill and un- 
derstanding between the United 


States and Latin America are of 
extreme importance to the future 
cof this hemisphere and the world. 

As Ambassador from Bolivia, a 
country with tremendous but un- 
developed resources, I have done 
what I could to contribute to that 
understanding. I am happy to say 
that relations today between Bolivia 
and the United States are better 
than at any time in history and 
are growing better as time goes on. 


Bank’s Fiscal Year 


T ne International Bank for Re- 
construction and Development re- 
ported a net income of $24,700,000 
for the fiscal year ended June 30, 
1955, compared with $20,300,000 
for the preceding fiscal year. 

Total reserves at the end of the 
fiscal year were $183,800,000. 

The Bank made 20 loans in 14 
countries totaling the equivalent of 
$409,600,000 during the year, 
bringing total loan commitments at 
June 30 to $2,321,100,000. The 
loans were made in Australia (1), 
Austria (2), Belgium (1), Ceylon 
(1), Colombia (3), East Africa (1), 
El Salvador (1), Finland (1), In- 
dia (2), Italy (1), Mexico (1), Nor- 
way (1), Pakistan (1) and Peru 
(3). Disbursements were $274,200,- 
000, compared with $302,000,000 
during the preceding year. Cumula- 
tive disbursements to June 30 
amounted to $1,679,700,000. 
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Washington 


Finished and Unfinished Business 


LAWRENCE STAFFORD 


lation which wouid affect com- 

mercial banking go over for 
action to 1956. They are expected 
to be taken up next year. 

These proposals will be considered 
under the difficult circumstances of 
a session of Congress occurring in 
a Presidential election year. In such 
sessions the docket of legislation is 
crowded. The length of the session 
is limited. The atmosphere will be 
surcharged with partisan politics. 


Tie far-reaching pieces of legis- 


Bank Merger Bill 


One measure is the bill to subject 
bank mergers to the approval of the 
Department of Justice. The other is 
the bill to regulate further the 
growth of bank holding companies, 
and to provide for divestment of 
their ownership of non-banking 
assets. 

Chairman Emanuel Celler (D., 
N. Y.) obtained the approval of the 
House Judiciary Committee for his 
bank merger bill, H.R. 5948. “H.R. 
5948 would amend Section 7 (of the 
Clayton Act) so as to prohibit the 
acquisition of assets as well as the 
stock of another bank where the ef- 
fect may be substantially to lessen 
competition or to tend to create a 
monopoly in any section of the coun- 
try” (italics ours), the Judiciary 
Committee explained in reporting 
the bill favorably. 

There was not time after the bill 
was reported out for its considera- 
tion this year. 

“Section 7 of the Clayton Act as 
amended by the Celler-Kefauver Act, 
covers bank mergers achieved by 
stock acquisitions, but fails to cover 
bank mergers accomplished by 
means of asset acquisitions,” the 
committee noted in its report. 

“This gap in existing law has no 
logical basis in view of the fact that 
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a purchase of assets has a more en- 
during eifect than a purchase of 
stocks and thus is even more in- 
imical to competition. The present 
bill would plug the gap in existing 
law and provide the Federal Reserve 
and the Attorney General with the 
same authority to move against as- 
set acquisitions by banks as against 
stock acquisitions.” 

While such leeway was not writ- 
ten into the bill, the committee sup- 
ported the idea, in its report, that 
bank mergers even if lessening com- 
petition substantially, should be 
approved when: 

(1) There was “a reasonable 
probability of the ultimate failure”’ 
of the acquired bank. 

(2) Where the acquired bank has 
unsound capital or unsound assets. 

(3) Where the acquired bank has 
no adequate provision for manage- 
ment succession. 

(4) Where a community is over- 
banked, leading to “unsound com- 
petitive practices which may even- 
tually have an adverse effect upon 
the condition of the banks.” 


Martin on Competition 


Chairman William McChesney 
Martin of the Federal Reserve 
Board, the first supervisory official 
to suggest the need for such legis- 
lation, urged the committee to 
change the definition operating 
against a merger to one which would 
“unduly” instead of “substantially” 
lessen competition. He observed that 
this change in definition would give 
more leeway to consider the eco- 
nomic and financial factors peculiar 
to the banking business, and which 
might make desirable mergers under 
various circumstances. 

This amendment the committee 
rejected. 

(For a discussion of the effects 


of H.R. 5948, see the August issue 
of BANKING, beginning on page 36.) 

Inasmuch as Secretary of the 
Treasury Humphrey endorsed the 
idea of an amendment to Section 7, 
its chances of ultimate passage 
would seem to be promoted, for the 
Secretary in effect has given the en- 
dorsement of the Eisenhower Ad- 
ministration. Subsequently the FDIC 
and Comptroller supported the prop- 
osition. However, the Treasury, 
Comptroller, and FDIC wanted bank 
supervisory agencies to decide the 
antitrust aspects of any merger, 
weighing antitrust and economic as- 
pects on the scale of decision. 

This in effect also is rejected by 
the Judiciary Committee. Politically 
and practically, since the need for 
Section 7 legislation is admitted, 
Congress probably will not quarrel 
with the Judiciary Committee’s rec- 
ommendation that the veto power 
over bank mergers shall stay in the 
hands of the Department of Justice, 
rather than rest with the bank su- 
pervisory agencies. 

In the Senate, Chairman Harley 
M. Kilgore (D., W. Va.) of the Sen- 
ate Judiciary Committee, is conduct- 
ing a prolonged inquiry into a pos- 
sible overall revision of the anti- 
trust laws, to be offered to Congress 
in the 1956 session. Senator Kil- 
gore has manifested no special in- 
terest in legislation like H.R. 5948 
separately directed against bank 
mergers. He is reported to plan to 
include legislation affecting bank 
mergers in the overall revision. 


Holding Company Bill 

Near the end of the session, the 
full Senate Banking Committee re- 
ported out its version of a bill un- 
der which the Federal Reserve Board 
will regulate the future growth of 
bank holding companies and pro- 
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yide that they shall relinquish their 
ownership of non - banking busi- 
nesses. 

Earlier in the session, the House 
had passed a bill which largely ex- 
pressed the ideas of the Independent 
Bankers Association. 


The Senate Version 


The bill reported out by the Sen- 
ate committee differed somewhat on 
several important aspects of the 
proposed legislation. 

Thus, the Senate bill does not give 
to the Federal Reserve Board broad 
discretionary authority to include 
other companies among bank hold- 
ing companies. 

The definition of the Senate bill 
as to what constitutes a holding 
company was similar to that of the 
House bill. It defines as a holding 
company one which has 25% own- 
ership of the stock of two or more 
banks or which in any manner con- 
trols the election of the majority 
of the directors of two or more 
banks. 

This definition excludes any reg- 
istered investment company regis- 
tered prior to May 15, 1955, under 
the Investment Company Act of 
1940, unless it shall directly own 
voting shares of banks. The bill also 
exempts purely fiduciary ownership 
by banks, of other bank stock. 

Hereafter under the bill the ac- 
quisition of banks by bank holding 
companies may be achieved only 
with the approval of the Federal Re- 
serve Board. The Board would secure 
the views of the Comptroller and of 
state supervisory authorities as was 
appropriate in any given case. If 
the Board disagrees with these it 
shall hold public hearings, but has 
the final right to decide the issue. 

While the Senate Banking Com- 
mittee version of the holding com- 
pany legislation does not go as far 
as the American Bankers Associa- 
tion proposed respecting states’ 
tights, it contains no provision as to 
regulation of expansion within a 
state or from outside a state. 
There is also a provision in the 
bill to the effect that a state can 
legislate more restrictively than the 
Federal Government respecting hold- 
ing companies, but may not be less 
restrictive. 


Divorcement Provided 


In prohibiting bank holding com- 
panies from getting into non-bank- 
Ing businesses, the bill, however, 
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provides that this injunction shall 
not apply to the case of any com- 
pany, all the activities of which are 
of a financial, fiduciary, or insur- 
ance nature. The Reserve Board, 
after due notice and hearings, would 
decide this point. 

It is said the above feature would 
permit some bank holding com- 
panies to retain an interest in credit 
life insurance, life insurance, and 
finance companies provided the 
Board feels that these businesses 
are closely related to the banking 
business. 

Senate sources indicated that their 
version of the holding company bill 
would be brought up on the floor for 
consideration in January or Febru- 
ary, provided there can be reached 
prior thereto, some measure of 
agreement among the parties af- 


fected. In view of the strength which 
this piece of legislation developed in 
the 1955 session, it might be con- 
jectured that no such condition 
precedent to floor consideration will 
necessarily postpone that consider- 
ation. 


Two Bills That Passed 


Although the Senate passed con- 
siderable banking legislation, most 
of it got hung up in the House Bank- 
ing Committee. Hence it did not 
finally pass. , 

The most important bill to go 
through both Houses was the leg- 
islation to enable national banks to 
make 20-year loans on houses, along 
with other types now permitted 
these classes of banks. The new 
housing loans may be made to two- 
thirds of value (versus 60% under 


Legislative Run-down 


Here is the final status of bank and bank-related legislation at the 
end of the first session of the 84th Congress (Presidential approval had 
not been given some bills at writing): 


Patman investigation of Open 


Market Committee. 


Regulation of savings & loan assn. 
branches. 


Abolish mandatory cumulative vot- 
ing of national bank shares. 


Bank holding company regulation. 


“Comptroller’s bills,” or to improve 
capacity of national banks to loan 
on real estate, permitting waiver 
of one national bank exam in two 
years, extending area where a na- 
tional bank director may live, etc. 


Small Business Administration ex- 
tension. 


Housing amendments of 1955. 
Defense production act extension. 
Farm Credit Act of 1955. 


President’s plan for 
Home loans to part-time farmers. 


New arrangement on Farmers 
Home insured mortgage loans. 


Temporary $6-billion boost in Fed- 
eral debt limit. 


Bank supervisory official salary 


boosts. 


House killed this project. 


Passed Senate with amendments; 
No House action. 


Passed Senate; no House action. 


“Independents’” bill passed 
House; Senate committee reported 
out bill. 


Passed Senate; national bank real 
estate bill passed House. 


Extended one year, loan limit 


raised to $250,000. 
Passed both houses. 
Approved by both houses. 
Passed both houses. 


No action in either house. 


Passed both houses. 


Cleared both houses. 


Passed House, reported to Senate. 
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old law), and for 20 years provided 
they are fully amortized over that 
term. 

The House defeated the proposal 
that national banks might also make 
18-month construction loans on com- 
mercial and industrial properties. 

Congress also approved the bill to 
dispense with advertising in New 
York of the liquidation of a national 
bank. 

As part of the overall housing 
bill, Congress voted the independence 
of the Home Loan Bank Board from 
the Housing and Home Finance 
Agency, of which it was an integral 
part by Executive Order of some 
years ago. The A.B.A. had supported 
the independence of the HLBB. 

Congress also approved the pro- 
posed International Finance Corp., 
supported by the A.B.A., a subsidi- 
ary of the World Bank with $35,000,- 
000 of U.S. capital contribution. Its 
job is to encourage equity invest- 
ment in foreign enterprises, espe- 
cially in “backward areas.” 

As reported last month in BANK- 
ING, the House defeated the pro- 
posed investigation by Rep. Wright 
Patman (D., Tex.) of the Federal 
Reserve Open Market Committee. 
Mr. Patman had intended to criticize 
the fact that commercial banks had 
made considerable profits on sale 
of Government securities from their 
portfolios, a profit which was real- 
ized when these securities rose in 


ITARRIS & EWING 


William J. Hallahan (left) was sworn in on August 10 as a member of the Home 
Loan Bank Board. Other board members are Walter W. McAllister (center), 
chairman, and Ira A. Dixon 


price last year after the Adminis- 
tration reversed its policy of re- 
straint of 1953. 

In continuing the Defense Produc- 
tion Act for another year, Congress 
continued the power to make V- 
loans. 


S&L Branching Goes Over 


One of the more important bills 
to go over until 1956 was the pro- 
posal to regulate by law the extent 
to which the Home Loan Bank Board 
can permit Federal savings and loan 
associations to establish branches. 
This subject is expected to be given 


Secretary of the Treasury Humphrey with two new members of his staff: Under 
Secretary H. Chapman Rose (center) and Assistant Secretary David W. Kendall 


a hearing early next year before the 
House Banking Committee. 

Other bills which failed of final 
passage this year, but some of which 
may be taken up next year, were 
the following: 

(1) Giving national banks the 
right to elect to use ordinary vot- 
ing of shares instead of cumulative 
voting in selecting directors. 

(2) Giving national banks the 
right to have directors living with- 
in a 100-mile radius of the bank. 

(3) Permitting the Comptroller 
to waive not more than one semi- 
annual national bank examination 
each two years. 

(4) Providing for liquidation of 
the Postal Savings System. This did 
not reach the committee hearing 
stage in either House. 


Credit Tightens 


Early last month it became ap- 
parent that both the Eisenhower 
Administration and the Federal Re- 
serve were apprehensive lest credit 
be aiding a boom which was pro- 
ceeding too rapidly. One concrete 
consequence of this apprehension 
was the raising of the discount rate 
at Federal Reserve banks. 

Fairly well all up and down the 
line credit has been expanding at 
possibly a greater volume than the 
estimated seasonal demand plus al- 
lowance for reasonable growth fac- 
tor, and just before the discount 
rate rise, discounts approached $1- 
billion in volume. 

What happens in the future will, 
of course, be determined by eco 
nomic conditions. If the more than 

(CONTINUED ON PAGE 116) 
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Treasury-Bank ‘Teamwork on 


‘Tax and Loan Accounts 


C. EDGAR JOHNSON and JAMES J. SAXON 


Mr. JOHNSON, who is vice-presi- 
dent of The First National Bank of 
Chicago, is chairman of the Amer- 
ican Bankers Association’s Federal 
Fiscal Procedures Committee. Mr. 
SaxoN is secretary of that com- 
mittee and assistant general coun- 
sel of the A.B.A. 


cently set up a new class of 

tax and loan accounts, known 
as Class “C” accounts. Banks with 
total deposits of $500,000,000 or 
more will be embraced within this 
new class; however, tax and loan 
accounts in Class “‘A”’ and “‘B”’ banks 
will not be affected. 

Regular advance calls will be made 
on “C” banks at the same time as 
calls are now made on ‘“‘A”’ and “B” 
banks. Calls on “‘C” banks, however, 
will be subject to later adjustment 
by way of an increase, decrease, or 
cancellation, on any particular day 
that Treasury closing balances in 
the Federal Reserve banks are ex- 
pected to deviate substantially from 
the desired level. Class ‘“C’” banks 
will be notified of adjusted calls be- 
tween 10 and 11 A.M. Washington 
time on the day the calls become 
effective. It is expected that the 
Treasury will, to the extent possible, 
give advance notice of withdrawals 
to “C” banks in order to minimize 
uncertainties in management of re- 
serve positions. 

The number of Class “C” banks 
will vary with the number of banks 
having at the latest call report $500,- 
000,000 or more in total deposits. 
Forty-two banks located in eight 
Federal Reserve districts now fit 
this classification. It is estimated 
that these 42 banks have 60% of 
total tax and loan account balances. 
Some 12 banks now have deposits 
totaling between $475,000,000 and 
$500,000,000, and, if one of these 


Te Treasury Department re- 
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banks should reach $500,000,000 in 
total deposits on a future call re- 
port, that bank would then be classi- 
fied as a “C” bank. Similarly, if a 
bank now having $500,000,000 or 
more in total deposits should at a 
future call report fall below $500,- 
000,000, that bank will be removed 
from the Class “‘C’’ list. 

Since some 42 banks have approx- 
imately 60% of tax and loan bal- 
ances, the Treasury can accomplish 
its purpose of reducing the effect on 
bank reserves and credit of fluctua- 
tions in Treasury balances at the 
Federal Reserve banks without sub- 
jecting the great majority of the 
nation’s banks to the complications 
of the adjusted call procedure. Prior 
to the adoption of a formal proced- 
ure for a Class “C” account, the 
Treasury had been accomplishing 
much the same result informally by 
deferring or accelerating calls on 
balances in Central Reserve City 
banks. 


This procedure is an interesting 
step in the evolution of Treasury 
practices in the handling of its re- 
ceipts and balances. Treasury de- 
pository practices are little dis- 
cussed but vastly important from 
the standpoint of Government finan- 
cial operations and the effect of 
these operations on the nation’s 
economy. Since the foundation of 
the United States Government, the 
Treasury has generally followed a 
practice of depositing public funds 
in the banks of the country. At var- 
ious times in our history there have 
been departures from this practice. 
The outstanding example of such a 
departure occurred with the founda- 
tion of the Independent Treasury 
System in 1846, through which the 
Treasury attempted to become its 
own banker. But this, like other at- 
tempts literally to separate Govern- 
ment financing operations from the 
money market, failed to work out; 

(CONTINUED ON PAGE 121) 


Under Secretary of the Treasury W. Randolph Burgess (left) and Fiscal Assistant 
Secretary William T. Heffelfinger are the officials under whose jurisdiction come 
tax and loan accounts 
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Looking Forward .. . 


"As long as I'm day-dreaming | might as well arrive "That'll be a good talk on bonds. . . . wis 
in state, instead of standing in line at the hotel... ." that fellow on our investm 


“Wonder whether I'll see Joe there s year.... “Must save an evening to go to that place up on 
If it weren't for these conventions on't suppose North Michigan Boulevard. What a dinner that was 
we'd see each other once in a blue moon." the last time!" 
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Sep 


“Hope I get a room that's hidden so | can get some “This year I'm going to order that equipment the 
sleep nights." directors thought we couldn't afford last year!" 


". +. and it sure would be nice to get in some golf “There must be some way to avoid Martha's annual 
this year . . . nice weather the end of September." shopping binge." 
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“Try as you may— 


REL 


New Reliant gives you all these features, too 


More for your microfilming dollar year after year 


[_] Lowest per-picture cost. You can 
photograph at 40-to-] reduction, highest 
in 16mm microfilmers; get up to 29,000 
check images or 10,700 letters on every 
100 ft. of film. 


[_] New spacing control prevents film 
waste .. . assures maximum number of 
pictures with automatic or hand feeding. 


[_] Choice of 3 reductions. In addition 
to 40 to 1, you can photograph at reduc- 
tions of 32 to 1 and 24 to 1. Lenses can 
be changed in a minute or two. One lens 
—in any of three reductions—comes as 
standard equipment; other two are low- 
cost accessories. 


|] 3 ways to record. You can record 
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fronts and backs simultaneously side by 
side on film; or record fronts down one 
side of film. up the other . . . or across 


full width of film. 
[_] Makes duplicate films. You can 


expose two rolls of film at all three reduc- 
tions and with all three microfilming 
methods. Also 200-ft. rolls of film can be 
used, which cuts time-outs for film load- 
ing in half. 


[| Endorses or Cancels. New. low- 
cost accessory unit lets you endorse or 
cancel in microfilming run; quickly pays 
for itself by eliminating a separate job. 


(|_| Every convenience for operator. 
Microfilmed documents are delivered in 


sequence to eye-level stacking tray—no 
stooping or reaching. Tray can be ad- 
justed immediately for varying docu- 
ment sizes. All controls are at finger 
tips. Item counter and film footage in- 
dicator are checked with a glance. Front 
access doors, just above stacking tray, 
speed lens changing, film loading and 
unloading. 


[_] Documents which are fed crook- 
edly or are slightly oversize—up to 
12 in. wide—can be photographed with- 
out creasing and tearing. 


"| Precision optical system. The 
lenses used in the Reliant are designed 
for microfilming only. Steel construction 
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you cant double-feed documents” 


“Taped-Check” Test proves amazing accuracy of 
new Recordak Reliant’s automatic feeder... no pictures 
are missed if two or more items are stuck together. 
See this revealing test soon! 


Two checks which have been 
taped together are buried in astack 
about to be fed into Recordak 
Reliant Microfilmer. Feeder has 
been set for “one check”’ thickness. 
Now see what happens — 


=RECORDEK 


Pictures are taken at a 400-per- 
minute clip until the taped checks 
are reached. They’re halted at 
feeder’s throat . . . do not travel 
into microfilmer. Operator can 
separate immediately. 


(Subsidiary of Eastman Kodak Company) 


New feeder also straightens out 
documents which are folded in 
half . . . whisks them into micro- 
filmer automatically. These fea- 
tures assure picture after picture 
... greatly simplify operator’s job. 


originator of modern microfilming—and its application to banking systems 


throughout holds cabinet vibration to a 
bare minimum: variations in room tem- 
perature do not affect optical system. 


A low-cost film reader, complete with 
its own single-purpose lens, is available 
as a companion unit for the Reliant. 
With this combination, you can micro- 
film current records without interrup- 
tions for reading films. And you can 
place your Reliant where the work de- 
mands... your reader where your films 
are stored. 


See the new Reliant at ABA 


convention ... sur- 51800 


prisingly low priced at 
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RECORDAK CORPORATION 


(Subsidiary of Eastman Kodak Company) 


144 Madison Avenue, New York 22, N. Y. 


Gentlemen: Please send folder describing new 


Recordak Reliant in detail. 


Name 
Position 
Bank 
City 


Street 


**Recordak” is 


a trade-mark 
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METHODS ana IDEAS 


Operating Procedures 


This department, which includes 
“Public Relations,’ is by JOHN L. 
CooLey of BANKING’s staff. 


Numbered Checking 


Accounts 


HE numbered checking account 

system increases speed and ac- 
curacy of handling, provides a bet- 
ter control than the signature 
method, and is an important step 
toward mechanization of bookkeep- 
ing procedures, says Edward T. 
Shipley, auditor of the Wachovia 
Bank and Trust Company, Win- 
ston-Salem, N. C. 

Wachovia uses this system, and 
Mr. Shipley sends us a report on 
his experience. Emphasizing a con- 
nection between the numeric method 
and automation in bank bookkeep- 
ing, he says: 

“While the burden of designing 
new methods has been assumed by 
the equipment manufacturers, few 
banks have revised their existing 
bookkeeping methods to determine 
the necessary changes they must 
make if they are to take advantage 
of the new possibilities as they be- 
come available. 

“One basic change that must be 
made in the vast majority of banks 
is to control checking accounts by 
number rather than by signature.” 


Numbers Only a Start 


Assignment of account numbers 
is a simple task—but it’s only a 
start, Mr. Shipley points out. Num- 
bering offers few benefits unless and 
until more than 90% of the check- 
ing account customers, both per- 
sonal and commercial, use it. Thus 
a major problem is to sell the idea 
to the public. Mr. Shipley tells how 
Wachovia solved it. 
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Inasmuch as a majority of the 
bank’s large commercial customers 
were already using their own check 
forms, addition of the account num- 
ber was comparatively easy. But 
personal and small business ac- 
counts were something else. The 
bank decided that the solution was 
to furnish the imprinted checks, 
and, because of the volume in- 
volved, it farmed out the job to a 
commercial printer. 

“The numbering of accounts was 
quickly accomplished by using an 
alpha-numeric system with a check 
digit for accuracy in machine han- 
dling,” says Mr. Shipley. “The 
numbers were embossed on the 
plates used for statements, and a 
list of the customers was prepared 
from the plates, coded to indicate 
the style of check currently used by 
each customer: pocket, imprinted 
wallet styles, or three-to-the-page. 
Names and addresses of users of the 
regular pocket type check were sent 
to the printer for the preparation 
of the new imprinted checks.” 


Telling the Customers 

As the check files were reviewed, 
one of three letters was inserted in 
each. The first announced the plan, 
telling customers when they could 
expect their new checks. The sec- 
ond told customers already using 
imprinted forms that the new 
checks would be available when 
present supplies were exhausted. 
Letter No. 3 was addressed to cus- 
tomers using the three-to-the-page 
style asking them to get in touch 
with the bank relative to the plan. 

“All three letters emphasized the 
value of imprinted checks to the 
customer and the bank, and urged 
cooperation. Ease of identification 
and accuracy of handling were ad- 
vantages stressed. 


“The initial order for each per- 
sonal account consisted of three 
folding pocket books of 25 checks 
each. On reorders this is changed 
to 20 checks and five deposit tickets 
in each book. These figures were 
determined by a usage and print- 
ing cost analysis. One of the three 
books has a reorder card, pre-ad- 
dressed to the bank. 

“The bank assembles the reorder 
cards daily, checks them to the 
ledgers for closings, changed ad- 
dresses, etc., and then forwards 
them to the printer who ships direct 
to the customers on the second busi- 
ness day following receipt of the 
order. 

“As new accounts are opened the 
stencil prepared for the statement 
file is used to prepare the original 
order, insuring use of the correct 
account number.” 


Costs Offset by Efficiencies 

“Time studies and comparisons 
of operations indicate that the cost 
of the imprinting program can be 
offset by operating efficiencies in 
our manual posting procedures,” 
Auditor Shipley reports. “The time 
saved in sorting and filing in the 
bookkeeping department are major 
advantages. Also, greater accuracy 
in posting and filing results in bet- 
ter customer service and therefore 
in better customer relations. 

“The bank installing this system 
at the present time will be in the 
best position to take advantage of 
the various degrees of automation 
as they are developed. A numeric 
control system for checking ac- 
counts is an essential part of the 
complete mechanization program. 

“Complete cooperation in the use 
of numbered checks and deposits 
cannot be developed overnight. But 

(CONTINUED ON PAGE 132) 
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AIR MAIL AIR MAIL 
First National Bank in Dallas 


AiR MAIL AIR M 
VAAIRMAL 


To benefit from this 
faster-than-ever service in 

check clearings and collections, 
all you need do is use the special 
AMF labels and envelopes 

we supply. 


Mail Pouch” Service 


St 
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at the First in Dallas 


Your transit items sent airmail now receive faster-than-ever handling at the 
First in Dallas. Right at the airport, as planes arrive, your items 

are transferred to a First National pouch and brought by our truck to the 
bank for immediate processing. This is an “extra” that saves 

you hours — often a whole day — in clearance. 


Fast airport pickup, eliminating routing of mail through the downtown post 
office, is one of the reasons why First National’s transit and collection 

facilities are unsurpassed anywhere. And it’s typical of the First’s continuing 
effort to give our correspondents the best possible service always. 

A First National man will be glad to call on you and explain the advantages of 
being a correspondent of the First in Dallas. 


80th year of dependable correspondent service 


NATIONAL BANK in Dallas 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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Public Relations 


Advertising . . . Promotion ... Business Development. . . 


Community and Staff Relations 


Bank Ad Praises 
Washington Cops 


HEN public transportation came 

to a standstill in Washington, 
D. C., because of the bus and 
streetcar operators’ strike, the cap- 
ital police had the job of handling 
the extra-heavy auto traffic. The 
cops were highly praised—by Presi- 
dent Eisenhower, among others. 

A public pat on the back also 
came from the AMERICAN SECURITY 
AND TRUST COMPANY which ran a 
5-column ad in the three Washing- 
ton daily newspapers, hailing the 
policeman as ‘‘the man of the hour.” 

The display was illustrated with 
a large photo of an officer directing 
traffic, with the Capitol in the back- 
ground. Copy called attention to 
the fact that the Metropolitan Po- 
lice had been putting in long extra 
hours, postponed their vacations, 
and otherwise served beyond the 
call of duty to handle the morning 
and evening rush hour traffic dur- 
ing the strike. 

“It’s human nature to take a lot 
of things for granted,” said the ad. 
“Sometimes it takes an emergency 
to teach us these are the things we 
couldn’t live without. Washington- 
ians have discovered that the boys 
in blue are, truly, friends in need. 


American Security 
& TRUST COMPANY 


“The President of the United 
States spoke from his heart and for 
all of us when he said that we owe 
our Metropolitan Police Force a 
vote of thanks.” 


Continental [llinois Starts 


First Outdoor Campaign 


EN large cutout painted displays 
ei the basis of the first venture 
into outdoor advertising made by 
CONTINENTAL ILLINOIS NATIONAL 


One of the 10 new cutout displays being circulated around town by this Chicago 
bank 


BANK AND TRUST COMPANY of 
Chicago. 

The multicolored displays, painted 
from original art work, will be ro- 
tated among 36 high-spot locations 
in the Chicago area. Copy blocks 
are on panels 1514 feet high and 
the cutout illustrations are up to 21 
feet in height. Width of all instal- 
lations is 55 feet. 

The messages highlight the 
bank’s services to industry, small 
business, workers, home _ owners, 
and all others requiring personal 
banking service. Roche, Williams & 
Cleary, Inc., Chicago, the Continen- 
tal Illinois ad agency, created and 
supervised the campaign. 


New Business Getter 


A DRESSY, illustrated booklet, 
printed in checkbook size, high- 
lights many of the more important 
services of REPUBLIC NATIONAL 
BANK, Dallas. 

Copy tells what the services are 
and how the customer can use them. 
Pen and ink sketches backed by 
color segments are used alternately 
with black and white photographs 
of the departments. 

On the inside back cover is an 
internal telephone directory listing 
the location and phone number of 
more than 100 principal service 
areas in the bank. 


Checking Account 
Promotion 


wo box seat tickets to a popular 

show were offered by the 
MEADOW BROOK NATIONAL BANK, 
West Hempstead, N. Y., to each 
person opening a new regular check- 
ing account or a special checking 
account of $10 or more. 

To be eligible for the offer, good 
during a summer month, the cus- 
tomer needed either a coupon 
clipped from the bank’s advertise- 

(CONTINUED ON PAGE 140) 
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YOUR 
BANK IS 


BANDIT 
BATT! 


UNLESS IT’S 
PROTECTED AGAINST... 


Your bank won’t be bandit bait if you’ll block-off 
“lures” that attract bandits. Bands always choose 
the easiest way. That’s why three different types 

of alarm systems are required! 


For lobby holdup . . . the Diebold-McClintock 
police alarm system enables employees to signal for 
help without attracting bandits’ attention. 


For burglary attack on vault or after-hour depository 
the Diebold-McClintock burglar alarm system 
simultaneously rings a loud gong on the premises . 


and signals law enforcement authorities. 
| 
® 

10 


4:00 P.M 
TO 
8:30 A.M 


For intrusion of any kind .. . such 
as bandits hiding on or entering 
premises after-hours . . . the Diebold 
Ultrasonic alarm system dispatches 
a secret signal that enables officers 

to trap bandits. 


Diebold 3-Way Alarm Service 
backed-up by Diebold money 
handling equipment discourages 
bandits from attempting attacks .. . 
around the clock. 


INTRUSION when 
bandits hide on premises 
or enter to raid tellers 
counters, drive-in windows 
and vital records. 


WITH 
3-WAY 
ALARM 
SERVICE 
BY 


DIEBOLD 


All facilities of the world’s largest bank protection- 
engineering field organization are available without 
obligation. Call your local Diebold representative 
-..or fill in and mail this coupon today. 
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DURING 
BANKING 
HOURS 


HOLDUP . when em- 
ployees and customers face 
bandit guns. 


AFTER 
BANKING 


BURGLARY . . . when 
burglars have ample 
time to use explo- 
sives and power tools. 


Manufacturers of the world’s finest banking equipment 


= Diebold 


® 


915 Mulberry Rd., S. E., Canton 2, Ohie 


Diebold, Inc. 
915 Mulberry Rd., S. E., Canton 2, Ohio 

Please send complete information about your 3-Way 
Alarm Service and your latest money handling equipment. 


Bank 
Individual 


Street 


City 
N-248-DI 
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A recent meeting of the Farm Management by Banks Committee, 


Agricultural Commission. 


Clockwise from left, 


Edgar T. Savidge, secretary, Agricultural Commission, New York; J. Ed. Parker, Jr., vice-president, First National Bank & 

Trust Co., Lexington, Ky.; Douglas F. Graves, assistant secretary, The Northern Trust Co., Chicago; John H. Crocker, 

president, Citizens National Bank, Decatur, Ill., Committee chairman; L. W. Cartwright, assistant cashier and farm man- 

ager, Central National Bank and Trust Co., Des Moines; B. B. Townsend, trust officer, Peoples Bank & Trust Co., Rocky 
Mount, N. C.; and Edwina Kennedy, Agricultural Commission staff 


New A.B.A. Manual— 


“Farm Management by Banks” 


XPANSION of their agricul- 
i tural services to include the 
actual management of farms 

for absentee owners, women owners, 
and the like by a growing number 
of banks over the country has led 
the Agricultural Commission of the 
American Bankers Association to 
publish a new manual to guide bank- 
ers in this farm management work. 
The manual, Farm Management by 
Banks, which will be made available 
to all A.B.A. member banks, has 
been announced by Jesse W. Tapp, 
chairman of the Commission and 
chairman of the board, Bank of 
America N.T. & S.A., Los Angeles. 
The manual is the result of sev- 
eral years’ study by the Commis- 
sion, led off three years ago by the 
formation of a Committee on Farm 
Management. The business of farm 
management by banks and trust 
companies, which had started mod- 
estly in the 1920s, was spreading 
across the country. Many banks, 
faced with a changing agriculture 
made up of larger farms, greater 
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capital requirements, and more in- 
vestor-owners, recognized that farm 
management was becoming an im- 
portant bank service and more and 
more customers were interested in 
obtaining it. 

However, the bankers, along with 
the A.B..A, also saw pitfalls—both 
business and public relationswise— 
in farm management. The new Com- 


mittee undertook to study objec- 
tively the questions surrounding the 
subject, and this manual is the re- 
sult. It is intended to provide banks 
considering the management of 
farms with some guideposts in es- 
tablishing an effective and profitable 
farm management department. 
Since management of farms is 
carried on under a bank’s trust 


Comparative Yield Record card is 8%” x 11” (Form No. 20) 


NATIONAL STATE BANK 


FARM SERVICE DEPARTMENT 
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powers, the A.B.A. Trust Division 
cooperated with the Agricultural 
Commission by reviewing the man- 
ual. A short section is devoted to 
obtaining the authority to do farm 
management work and rulings ap- 
plying to state and national banks. 

For the banker who asks, “Why 
should banks manage farms?” the 
manual devotes a section to the 
need for farm management. Describ- 
ing the changes that have taken 
place in the nature of agriculture 
during the past 30 years, it says: 
“Just before World War II, a typical 
cash grain farm in the Corn Belt 
could be purchased for about $30,- 
000. To buy machinery and equip- 
ment and livestock would have re- 
quired an additional $3,000. In 1953, 
the total investment of such a farm 
was around $88,000. It is not un- 
common to have an investment of 
$10,000 to $20,000 in machinery and 
equipment on a typical Corn Belt 
farm. 


Machines Brought Changes 


Mechanization has changed the 
whole character of the agricultural 
economy, and increased the need for 
good farm management. As_ the 
capital investment for the purchase 
and operation of a farm have gradu- 
ally increased, the number of farms 
owned by investors has also in- 
creased, creating an additional need 
for professional farm management.” 

The manual gives a step-by-step 
description of the various manage- 
ment arrangements available to 
banks, beginning with a definition 
of terms used in farm management 


Insurance Record ecard is 4” x 


Farm No. Owner 


Amount 


$10,200.00 


Expiration Date 


4/19/57 


Type of Coverage 


Fire & Lightning - Ext. Cov. 


Company 


Acme Fire Insurance Co, 


Agency & Address 


Morton 0, Smith 
306 National State Bank Bldg. 
Gibbons, Illinois 


Total Premium 
$239.20 


Location of Policy 


Bank 


September 1955 


Farm No, 6937 
NATIONAL STATE BANK OF DES MOINES 
Agent For: 


Farm in 


Alexander Adams 
Brown Township, 
Legal Description: N 1/2 and N 1/2 SE Sec. 11 


Robert Jones 
Address: Davis 


LOCATION and MARKETS 


Miles... 


(Division 1) 


FARM SURVEY 


Farm Name: 


Phone: Davis 


Date: 9-21-51, 


Owner 
Carter County, Iowa. 


Population... 3265 


LAND CLASSIFICATION 
Acres 


Upland 1010) 


Second 
BOLLOM = 


(Division 2) 


Rolling 


Overflow Wet 
400 Total Acres 


MISCELLANEOUS DATA 
2007_A. Cultivated A. Tillable 


(Division 3) 


Fenced 


400A. Hog Tight Peat 


Quack Geass. 


Neighborhood © Conditions. 
Distance From School: (Grade)... 


A Gravel 


(High).2.Mile = Davis Consolidate 


see detailed. Jater..ia.this. report... 


(Division 4) 


(Division 


“Girls” “Ages” Family “Conditions 
- cane. date 


leaving this. farm.3-1-55.. ge! 


Financial condition... 


(Please see attached Plat) 


69.2 A. Oats Yield fairly good ne 


Front page of Farm Survey record is 8%” x 13” (Form No. 4). The reverse 
page is the same size 


work. It describes in detail the qual- 
ifications for a farm manager and 
the three types of accounts into 
which the farms may fall—agency 


6” (Form No. 22) 


JOHNSON, JAMES W. 
Policy No, 


912688 


Property Insured 
Dwelling $1,000.00 
Smoke House 
Garage UO e OU 
Henhouse 
Tenant House 


Barn 


800,00 


21,0000 | 


Granery 

Crib & Grana 
Silo 

Hog House 
Implement Shed 


accounts, trust accounts, and con- 
servator and guardian accounts. 
Following are sections arranged in 
chronological order to cover prelim- 
inary investigation, the farm man- 
agement agreement, the farm man- 
agement plan, the tenant operator, 
the operating contract, farm visits, 
reports to the owner, and compen- 
sation. Throughout, the book em- 
phasizes the importance of the bank 
taking on the management of only 
those farms which hold good prom- 
ise for successful operation and 
avoiding those with serious geo- 
graphical or financial shortcomings. 


Since the success or failure of a 
farm management venture often de- 
pends on the amount and type of in- 
formation which the bank has on 
the farm and its operation, a large 
part of the manual is given over to 
the forms involved. Twenty-two 
forms are reproduced in the book as 
(CONTINUED ON PAGE 165) 
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DL OCATION PLAT 
133 EZ § N [Day 
lick 
Taxes: 19.93... Payable in Specials Payable in 19..5h.. $...None....... Total Payable in 19.5h.. $1094.85... 
LESSEE: 
. Boys Ages 
Current lease expires: 
Lessee owns......... DMCC hickens 
(Division 6) 
C- 
he 
e- j 
ks 
of 
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is 
st 
| 
| - 
| 
ry | 
300,00 
Term 
| 3 years 
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This department is edited by 
Mary B. LEACH of BANKING’S staff. 


Farm Agent Pointers 


HIRTY-FIVE bank men attended 

the fourth annual meeting of the 
Association of Bank Agricultural 
Representatives held recently in 
Annapolis, Md. Officers elected for 
the ensuing year were: President, 
A. Z. Gottwals, farm representative, 
First National Bank of Southern 
Maryland, Upper Marlboro; Vice- 
president, L. E. Pettyjohn, manager, 
agricultural and livestock depart- 
ment, American Bank & Trust Co., 
Suffolk, Va.; and Secretary-Trea- 
surer, Thomas M. Gwaltney, farm 
representative, First National Ex- 
change Bank of Roanoke, Va. 

Speakers at the 3-day meeting in- 
cluded Governor Theodore R. Mc- 
Keldin, bankers, agricultural econ- 
omists and financing experts, and an 
insurance man. 


Analyzing Credit Facts 


While speaking on ‘Acquiring 
and Analyzing Adequate Credit In- 
formation,” E. H. Bain, Peoples Na- 
tional Bank of Charlottesville, Va., 
said that “in order to do a good job 
you must have accurate and com- 
plete records for the officers’ who 
will use the information. Steps nec- 
essary to obtain this information 
were outlined by Mr. Bain as fol- 
lows: 


“First arrange a visit with the 
farmer when he will have time to 
show you over his farm and for dis- 
cussion. While he is in the bank 
get his financial statement, if he has 
the figures with him. A financial 
statement is not complete without 
a profit and loss statement. Get 
references from those with whom 
he has done business—his bank or 
the PCA. Experience is most im- 
portant. An adequate description of 
the farm —its location, surround- 
ings, kind of roads, churches, 
schools, etc. — is most imporant. 
Notice the machinery—where it is 
kept and how cared for. Notice the 
condition of the buildings and 
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whether adequate. Find out about 
insurance, fire, livestock, equipment, 
and personal. Your analysis is only 
as good as the accuracy of the val- 
ues in the statement and in the 
inventory. There are three ways he 
can pay the loan—from income, sale 
of assets, money from other sources. 
When visiting a farm make your 
own values of the land, animals, and 
equipment.” 


Farm Machinery Loans 


Another speaker, Russell Upshaw, 
Campbell County Bank, Rustburg, 
Va., spoke on “Direct Financing of 
Farm Machinery.” Here is a brief 
summary of some of the points 
made by Mr. Upshaw: 


“In 1946 my bank did no financing 
of farm machinery, since then we 
have made over $1-million worth of 
such loans. Since 1946, when we 
first started, we required the dealer’s 
endorsement. Today we have no 
dealer endorsements and we think 
we have better loans and a better 
feeling on the part of the farmer. 
When you finance through the 
dealer, it could be that the farmer 
does not need the machine. When 
you deal with the farmer, direct, 
you can determine. You can follow 
up when a customer comes into your 
bank and talks with you and you 
take care of all his financial needs. 
If you can keep the farmer from 
buying machinery that he does not 
need you have helped the farmer 
and helped yourselves. 

“The repayment schedule should 
be so set up that the farmer can pay 
before the machine has been worn 
out. We set up the program so that 
the farmer who uses the machine 
constantly will pay out sooner than 
the farmer who uses the machine 
occasionally. In the years that we 
have financed over $1-million worth 
of farm machinery, I do not recall 
of an instance where we have re- 
possessed a machine. We have had 
to delay payments on account of 
drought. 

“We like standard makes of ma- 
chinery so they can be repaired and 
parts can be easily secured. We 
think there is no more risk in fi- 
nancing farm machinery than any 
other type of loan. Second hand ma- 
chinery is different. It will not be 
too long before our most modern 
machinery will be out of date.” 


Real Estate Appraising 


Joseph Robinson, Federal review. 
ing appraiser, Federal Land Bank 
of Baltimore, included a number of 
helpful hints on what to look for 
when “Appraising Farm Real Es.- 
tate.”’ A brief digest of his remarks 
follows: 


“You should consider the same 
factors when appraising for a loan 
as are used when appraising to 
make a purchase. For a good loan 
you must have a good farmer and 
a good farm. First consider the 
farmer. You are making the loan 
to a man—we take collateral only 
because it is customary. What is an 
appraisal? Establishing a fair value, 
and remember, all values must be 
predicated on future returns. All 
farms have a ‘home’ value and a 
‘business’ value. The farm must be 
given a value that will last over the 
period of the loan. Consider what 
the farmer is willing to pay, also 
what he is able to pay. Remember 
always—you are working for the 
farmer. 

“Consider the location—is it a 
desirable place in which to live? Is 
it a desirable community? Does it 
have proper markets and markets 
that have proper facilities? Does 
the farm have good accessibility? 
Is the farm on good roads, all- 
weather roads? What is the pro- 
ductive capacity of the soil? The 
topography of the farm must be 
considered. The farm must be bal- 
anced against the intended purposes 
of the farm. Look for hazards— 
over-flow, erosion, etc. Consider the 
tax rate on the farm, on the chat- 
tels. Consider the length of the 
growing season as related to the 
type of farming. Consider the earn- 
ing capacity of the farm as well as 
earning capacity of the farmer.” 


Chillicothe’s Field Day 


HE Chillicothe State Bank, Chilli- 
cothe, Mo., held its 1955 annual 
Field Day and Barbecue on August 
17. The bank’s annual balanced 
farming field days are held in co- 
operation with farmers of the Chilli- 
cothe area, businessmen, civic and 
farm organizations, Farmers Home 
(CONTINUED ON PAGE 86) 
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Steers are a good place to start gathering in- 

formation. But there are many more facts 

needed before a banker can make a feeder 

loan. There’s the character of the farmer him- 

° self... his experience and reputation. Present 

th e b an ke r sal a ° market conditions. Equipment. And, most im- 
portant, the feed supply and the borrower’s 

ability to get the most out of it. There is one 


| thing a banker always wants: information 
CAN'T MAKE A 


The next time you’re called on to make a 
feeder loan we hope the following information 


and facts are helpful in evaluating feed supply. 
FE R L OA BA 0 T Farm Feeds: Modern farm animals are bred 
for faster growth and greater production. This 
has increased the nutritional demands on feed. 
Loo KS T § RS Farm feeds cannot meet these demands. Farm 
T feeds are rich in energy substances (fats, sugar, 
starches) but they are short in essential 
proteins, minerals and vitamins. A ration de- 
ficient in only one necessary nutrient wastes 
feed dollars. 

For Example: If only protein is short in the 

ration, growth is slowed—feed is wasted. 


If only the mineral phosphorous is missing 
from the ration, cattle go off feed—feed 
is wasted. 

If only the vitamin A is missing from the ra- 
tion, eye trouble and colds result —feed is wasted. 


Lower Feed Costs: Farmers who balance up 
their home grown grains and roughage with 
MURPHY’S CONCENTRATES feed a com- 
pletely balanced ration. 

MURPHY’S CONCENTRATES are a con- 

centration of protein substances, mineral sub- 
stances and vitamin substances. All the nu- 
trients known to be essential for fast growth 
good health, and good production are econom- 
ically supplied when a farmer feeds his 
own grain and roughage plus MURPHY’S 
CONCENTRATES. 
Feed Supply: Next time you are called on 
to make a feeder loan give an extra thought 
to what the farmer. needs to convert feed 
supply into economical and completely bal- 
anced rations. 


Farmers Who Feed Murpnuy’s... 
Feed Completely Balanced Ra- 
tions. MuURPHyY’s Guarantees 
Lower Feed Costs. 


Me ee PRODUCTS CO. 
Burlington, Wis. 
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¢ (CONTINUED FROM PAGE 84) 


Administration, Soil Conservation 
Service, Extension Service, ASC, 
and other agencies and organiza- 
tions interested in the betterment of 
agriculture. 

The bank plans to hold field days 
on five farms in the Chillicothe trade 
territory, returning to each farm 
in five years for a repeat field day. 
This will give the farmers and busi- 
nessmen an opportunity to observe 
and study the accumulated progress 
which has been made toward mak- 
ing the farm and livestock enter- 
prises more productive and profit- 
able and to determine whether the 
plan is being put into operation in 
a practical money-making way. 

At the August event, emphasis 
was placed first on soil fertility to 
obtain higher yields of profitable 
crops, such as corn and alfalfa. The 
visitors at the field day were able 
to see a field prepared and seeded 
to alfalfa and grass mixture using 
a fertilizer grain drill with the new 
band seeding attachment. A terrace 
outlet was constructed as a part of 
the water management system on 
40 acres which will help control ero- 
sion and increase production on 
three clean ground hog fields. A di- 
version terrace was constructed 
with moldboard plows. It will divert 
water from the barnlot. An auto- 
matic concrete freezeproof livestock 
waterer was poured below a pond 
using the wooden portable forms 
available to farmers in that area. 
One field was limed, fertilized, and 
seeded to rye for fall pasture. A 
concrete cattle crossing of econom- 
ical Missouri College of Agriculture 
design was poured at the entrance 
between driveway and barnlot. 

Various makes and types of farm 
implements and tractors were dis- 
played and demonstrated. 


New Agriculture Book 


THE AGRICULTURAL REGIONS OF 
THE UNITED STATES. By Ladd Hay- 
stead and Gilbert C. Fite. Univer- 
sity of Oklahoma Press, Norman, 
Okla. 288 pp. $4. The authors 
present an analysis of American 
agriculture, and of the men and 
women who are responsible for 
making this nation’s agricultural 


86 


Since 1949 the Blue Ridge Clearing House Association has held an annual Farmer. 
Banker Field Day. “We have found that this has been a most successful event, 
both from the standpoint of educational purposes and good public relations, 
between our farmers and bankers,”’ reports R. L. Upshaw, vice-president, Camp- 
bell County Bank, Rustburg, Va. The 1955 Field Day was held at Holiday Lake, 
deep in the woods of the Buckingham-Appomattox State Forest. In this photo- 
graph, which was featured by the Richmond Times-Dispatch in a report on the 
Field Day project, are, left to right: Mr. Upshaw; Game Technician K. Shaffer; 
Forest Superintendent Joseph Hayes; Farmer Fred Vassar, Jr.; T. DeWitt Evans, 
cashier, The Farmers National Bank, Appomattox, and past president, Blue Ridge 
Clearing House Association. 


production the largest, and one of 
the most varied, in the world. It 
also offers up-to-date information 
on such vital topics as the follow- 
ing: 

Values of farm land and the 
factors which determine buying and 
selling prices; long-term shifts in 
American agricultural production; 
what areas are best suited for cer- 
tain types of farming; where not 
to establish certain programs, and 
why; crop and livestock produc- 
tion, by areas and states, including 
size, value, dependability for in- 
come, and marketing; crop and 
livestock production, by areas and 
states, including size, value, de- 
pendability for income and market- 
ing; new techniques and equip- 
ment; current problems facing the 
farmer and rancher, including a 
discussion of what can be done to 
solve them; and what may be ex- 
pected in the future. 


Xenia Bank Buys Sheep 


owen rams and 211 ewes have 
been added to farms around 


Xenia, Ohio, as a nucleus of a drive 
to bolster the strain of sheep pro- 
duced in Greene County, Ohio. The 
sheep were brought from Kentucky 
by the FFA Shepherds’ Club (Xenia 


Chapter, FFA) and financed by 
The Citizens First National Bank of 
Xenia, which, in turn, turned them 
over. to the FFA members. 


Salvaged Timber Value 


— it is almost axiomatic 
that credit is essential under 
modern conditions to the efficient 
and complete development of a com- 
munity’s resources,” said Ansgar 
R. Berge, assistant vice-president, 
Federal Reserve Bank of Boston, 
while speaking on “Forest Credit in 
New England” before the Forestry 
School for County Agricultural 
Agents and Vo-Ag instructors in 
Amherst. 

“Except. for ordinary short-term 
production credit,” he said, “tim- 
ber lands have not had available to 
them benefits of properly extended 
credit. It is true, of course, that 
during the exploitation period of 
the American forests credit was 
made available over a period of 
years in the form of the so-called 
‘timber bond.’ This credit, however, 
was in form long-term, but in actual 
practice and substance, it was short- 
term credit extended for the sole 
purpose of cutting all of the mer- 
chantable trees in a given tract. In- 
stead of promoting the growing of 
trees as a crop, such credit had al- 
most the opposite effect of wiping 
out all of the mature timber in the 
old destructive way of ‘cut out and 
get out.’ 

“But today there is a definite 
promise of thawing the frozen tim- 
ber resources as an asset eligible 

(CONTINUED ON PAGE 160) 
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IT'S JUST AS TRUE THAT THE OLD FASHION 


OBLONG RUBBER BAND HAS BEEN MADE 


OBSOLETE BY THE MODERN ARCO Open Rees 
Stationery Band... . NO 


ARCO OPEN RING STATIONERY BANDS ARE 
EASIER TO HANDLE AND APPLY .. . STRONGER 
AND HAVE LONGER LIFE, AT NO EXTRA COST. 


SECURE YOUR SUPPLY FROM YOUR STATIONER . . 
OR IF UNAVAILABLE, PLEASE WRITE... . 


September 1955 


“lhe old fashion 
"Saddle Glauket’ Greenbackes 

NSS 
been the modem 
18, 

~ 

ic 
r 
it 
1- 
ir 
t, 
1, 
n 
y 
n 
n 
t 
f 
| 

87 


Bank Credit Preferred by Farmers 


ARMERS in the United States were using $4,144,527,000 
in credit obtained from banks on January 1, 1955, the 
largest amount from any one source of loans. This 
included non-real-estate loans, consisting of operating and 
production loans totaling $2,933,851,000, and real estate 
loans amounting to $1,210,676,000. In addition, the banks 
held on the first of the year $2,268,021,000 of Commodity 
Credit Corporation paper for farmers in connection with 


According to a tabulation by the Federal Deposit Insur. 
ance Corporation, farmers of the United States obtained 
credit from 12,498 of the 13,302 insured commercial banks 
in 1954. In other words, 94% of all insured banks made 
agricultural loans last year. 

Non-real-estate loans-are all agricultural loans not ge- 
cured by farm real estate and are made for a variety of 
purposes. The largest dollar amount is for loans and ad- 


the Government’s farm price-support program. 


vances made for agricultural production, including the 


BANK AND PCA NON-REAL ESTATE LOANS 
OUTSTANDING, BY STATES, JAN. 1, 1955 


BANKS 


MINNESOTA 
MISSOURI 


82,647 


NEW YORK 


76,983 


68,027 
64,188 


SOUTH DAKOTA 


PENNSYE 


162,956 


KENTUCKY 
TENNESSEE 
NORTH DAKOTA 
38, 
| 5,000 
VIRGINIA 


Mississippi 


FLORIDA 
NEW JERSEY 


MARYLAND 2.714 
VERMONT 12.393 


SOUTH CAROLINA 


22,334 


0 


SOURCE: COMPILED BY THE AGRICULTURAL COMMISSION, 
A.B.A., FROM USDA AND FCA DATA 
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COLORADO 


PRODUCTION CREDIT ASSOCIATIONS 
(IN THOUSANDS OF DOLLARS) 
100,000 120,000 


UNITED STATES 
(IN THOUSANDS OF DOLLARS) 


..... 


growing and marketing of crops, livestock production and marketing, farm 
equipment purchases, and improvements. 

Banks increased their holdings of non-real-estate farm loans during 1954 
by about 6%. This is in contrast to the decline which occurred during 1953. 
The increase to some extent resulted from the need of farmers to borrow 
more because of heavy expenses, lower prices, or production difficulties such 
as drought and freezes. Farmers’ confidence in the agricultural situation 
was apparently also an important factor. 


Principal lenders and the amounts held by each on January 1, 1955: 


% Change 
1954 to 1955 


+ 6.2 
+ 6.5 
+17.2 


Banks 

Production Credit Associations 

Farmers Home Administration 
Production and Subsistence 
ISmergency 
Special Livestock 28,103,512 
Soil Conservation 16,089,174 


The chart on this page draws a comparison, by states, of the non-real- 
estate loans held at the beginning of 1955 by banks and PCAs. 

Farm mortgage credit: The farm mortgage debt increased during 1954 
as the demand for farm mortgage money continued strong. The total of 
such debt for all lenders at the beginning of 1955 was estimated to be 
$8.1-billion—up about 7% from a year earlier. Bank loans shared a com- 
parable increase. 

Real estate farm loans made by banks are for a variety of purposes and 
such loans have helped banks meet the increasing demands of farmers for 
intermediate-term loans. The principal lenders and the amounts held by 


each on January 1, 1955, are shown below: % Change 
1954 to 1955 


$2,933,851,000 

576,997,000 

416,967,237 
$330,345,566 
42,428,985 


Banks 

Federal Land Banks 

Insurance Companies 

Individuals and Others 

Farmers Home Administration 
Direct 


$1,210,676,000 

1,279,787,000 

2,046,123,000 

3,362,596,000 

271,220,552 
$195,889,063 
Farm Housing 75,331,489 
(FHA insured loans totaled $66,098,048) 


(Individual state studies giving the same basic information as for the U. S. as 
a whole are obtainable from the A.B.A. Agricultural Commission.) 
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Banker Howitt (right) and Purina feeder Collier discuss financing plans on Collier's 800-acre farm. Mr. Howitt 
has made it his business to understand Purina feeding programs and the feeders’ problems and needs. 


“Bank financing has helped me a lot—” 


“People usually don’t make money if they don’t 
use credit,” says Marshall Collier, farmer and 
cattle feeder near McFall, Missouri. “Bank 
financing has helped mea lot over the years. 
And I’ve never asked for help but what I got it.” 


Mr. Collier, a Purina feeder for 25 years, has 
bought over 800 acres in the past few years, and 
is glad to express appreciation of his banker and 
Purina. “I wouldn’t have been as successful as I 
have been in my farming and feeding operation 
if it hadn’t been for the help of my banker and 
my Purina Dealer. 


“My Purina-fed cattle and the help and advice 
of my Purina Dealer have been worth a lot to 
me financially.” 


More and more banks are finding that they can 
contribute much to the prosperity of their com- 
munities by supporting feeders who follow sound, 
research-backed Purina Programs. 


For additional information, visit with our Purina 
Salesman serving your area, or write Ralston Purina 
Company, 1605 Checkerboard Square, St. Louis 2, 
Missouri. 
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Fred Howitt, President First State Bank, 
King City, Mo., and Harry Turpin, Purina 
Dealer, discuss details of feeder loan. 


“THIS IS A LOAN THAT IS 
BETTER BUSINESS FOR THE BANK” 


“I like to finance Purina feeder loans because 
of the close supervision of the Purina Dealer 
and his advice to the feeder on management 
and the Purina feeding program. This type of 
loan makes more money for the feeder and is 
better business for my bank. There is less 
work with this type of loan because itis usually 
a bigger loan, therefore easier paper to handle. 
Also, we always have prompt payments with 
Purina feeder loans. 


“These are the reasons why I value my Purina 
feeder loans as among my best.” 2 


Partners in Prosperity 
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MUTUAL SAVINGS BANK'S 
SURPLUS 


“Who owns it?" That is the question. 


N the course of holding that 
Federal Government obligations 
could not be included in the basis 
of an Ohio property tax on the book 
value of capital employed in mutual 
savings banks, the Supreme Court 
has discussed, but not answered, the 
interesting question: Who owns the 
surplus of a mutual savings bank? 
Ohio’s Supreme Court had held 
the tax valid, on the ground that it 
was not levied upon the banks them- 
selves, but upon their depositors. It 
likened the interest of.a mutual sav- 
ings bank depositor to that of a 
commercial bank shareholder, and 
then relied on the rule that a tax 
on a shareholder’s interest in a cor- 
poration is not a tax on the corpora- 
tion, and thus not a tax on Govern- 
ment obligations which it may own. 
The U. S. Supreme Court was not 
impressed by that theory: “The as- 
serted interest of the depositors is 
in the surplus of the bank... . So 
long as the bank remains solvent, 
depositors receive a return on this 
fund only as an element of the in- 
terest paid on their deposits. .. . 
If a depositor withdraws from the 
bank he receives only his deposits 
and interest. If he continues, his 
only chance of getting anything 
more would be in the unlikely event 
of a solvent liquidation, a possibil- 
ity that hardly rises to the level of 
an expectancy.” Society for Sav- 
ings in the City of Cleveland v. Bow- 
ers, 75 Sup. Ct. 607. 

The interesting question seems 
also to be posed by a new Oregon 
law which permits any such bank 
(there being only one in the state) 
to convert into a capital stock state 
bank, and gives its depositors their 
choice of money or stock in the re- 
sulting state bank in exchange for 


90 


their interest in its capital funds 
(Ore., c. 690); and the same ques- 
tion seems to appear in reverse in a 
new Washington law permitting 
guaranty stock savings and loan 
associations to convert into mutual 
savings banks (Wash., c. 122). 


FDIC INSURANCE ON DEPOSITS 
IN TRUST 


Valid Totten trusts may be separately 
insured. 


— of money in one’s own 
name as trustee for another 
may now qualify for FDIC insur- 
ance, separate and apart from the 
insurance upon other accounts 
maintained by the same depositor, 
according to a recent opinion of gen- 
eral counsel for the FDIC. For- 
merly, the FDIC had regarded Tot- 
ten trusts, so-called, as funds of the 
depositor held in the same “right 
and capacity” as funds in any other 
account in his own name. 

Counsel for the corporation stated 
in his opinion that “in those juris- 
dictions which recognize ‘Totten 
trusts’ as valid trusts, and where 
there has been compliance with lo- 
cal law concerning the establishment 
thereof, if any there be, the deposi- 
tor-trustee would receive separate 
insurance upon such a trust account, 
as such account is not maintained 
by him in the same right and ca- 
pacity as his other deposit accounts. 
It follows that in jurisdictions which 
do not recognize ‘Totten trusts,’ or 
in instances where there has been a 
failure to fulfill the requirements of 
the jurisdiction in the establishment 
of a valid trust, the funds main- 
tained in such an account would not 
be separately insured, but would be 
added to the funds of the depositor- 
trustee, if any, and insured in the 
aggregate to a maximum of $10,000. 

“Since the status of the ‘Totten 
trust’ account is affected by current 


BANK LAW NEWS 


Mutual Bank’s Surplus—Totten Trusts—Federal Tax Lien 


changes in local statutes and deci- 
sions, it behooves all banks accept- 
ing ‘Totten trust’ deposits to keep 
abreast of the legal status of such 
funds under their respective state 
laws, so that they may be in a posi- 
tion to advise their depositors cor- 
rectly as to the protection afforded 
by Federal deposit insurance to 
such accounts.” Opin. of General 
Counsel of FDIC, 6.1.55, as reported 
in C.C.H. Fed. Banking Law Rep. 
p. 78,013. 


FEDERAL TAX LIEN 


Promise to furnish money in the future 
is fair consideration for an assignment. 


N Minnesota a_ subcontractor, 

heavily in debt to a bank, as- 
signed to it all moneys then due or 
to become due under his contract 
with the prime contractor. The 
prime contractor accepted the as- 
signment and agreed to pay such 
moneys directly to the bank. 

Thereafter, a dispute over the to- 
tal amount due on the subcontract 
arose between the contractors, the 
state government, and the Federal 
Government. As a result, a $40,000 
fund was placed in escrow with an- 
other bank, to be disbursed pursu- 
ant to a court judgment determining 
its ownership. 

It finally took the Minnesota Su- 
preme Court to settle the owner- 
ship, and two parts of its decision 
are of interest to banks. 

The first part concerned the con- 
tention that the assignment was in- 
valid, because it was made without 
fair consideration while the sub- 
contractor was insolvent. Observ- 
ing that plaintiff bank continued to 
extend credit to the subcontractor 
after the assignment, and that “a 
promise to furnish labor and mate- 
rials in the future is fair considera- 
tion for an assignment,” the court 

(CONTINUED ON PAGE 92) 
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Topical Law Reports’ 


N. matter what your interests, no matter what your responsibilities may e 
be, if they concern taxation and business law, you will find them well 
served, effectively and continuingly, by one or more of the great family of 


CCH Topical Law Reports. 


Hour after hour, and day after day, telegraph, telephone, teletype, and fast 
mail pour a steady stream of new laws, amendments, regulations, rulings, 
decisions, and the like, into the editorial offices of Commerce Clearing House. 


Hour by hour, day after day, this vital news, this important factual infor- 


mation, transformed into efficient working tools, is rushed into the hands of 
subscribers all over the country through pertinent issues of the more than 
one hundred fifty CCH Reports. 


Thus, Commerce Clearing House Topical Law Reports, by consistently 

meeting specific business and professional needs everywhere, have established 

a recognized symbol. For everywhere now the initials “CCH” mean speed, 


dependability, and completeness. 


Note Breadth and Depth of Reporting: 


@ TAXES 


All-State Sales Tax Reports 

Canadian Tax Reports 

Capital Changes Reports 
(Sinclair-Murray) 

Code and Regulations (Federal) 

Dominion Tax Cases 

Federal Tax Course 

Federal Tax Guide Reports 

Inheritance, Estate & Gift Tax Reports 

Payroll Tax Guide 

Standard Federal Tax Reports 

State Tax Cases Reports 

State Tax Guide 

State Tax Reports (in 49 Units) 

Tax Court Reports 


BANKING 


Federal Banking Law Reports 
Stock Transfer Guide 
Trust & Estate Law Reports 


SECURITIES 

Blue Sky Law Reports 

Federal Securities Law Reports 
INSURANCE 

Business & Estate Insurance Reports 
Canadian Insurance Law Reports 
Insurance Law Reports 

Workmen’s Compensation Law Reports 
LABOR 

Canadian Labour Law Reports 
Labor Law Course 

Labor Law Guide—Federal 

Labor Law Reports 

SOCIAL SECURITY 

Railroad Retirement Reports 
Unemployment Insurance Reports 
LEGISLATION 

Advance Session Laws 
Congressional Index 

Congressional Legislative Reporting 


@ BUSINESS 
Accountancy Law Reports 
Atomic Energy Law Reports 
Aviation Law Reports 
Bankruptcy Law Reports 
Conditional Sale— 

Chattel Mortgage Reports 
Dominion Companies Law Reports 
Dominion Reports Service 
Federal Carriers Reports 
Food Drug Cosmetic Law Reports 
Government Contracts Reports 
Legal Periodical Digest 
Liquor Control Law Reports 
New York Corporation Law Reports 
Pension Plan Guide 
State Motor Carrier Guide 
Trade Regulation Reports 
U. S. Supreme Court Bulletin 
Utilities Law Reports 


COMMERCE, CLEARING, HOUSE, INC.. 


Write for details of reporting in your field PUBLISHERS of TOPICAL LAW REPORTS 


522 FiFTH AVE 
NEW YORK 36 


214 N. MICHIGAN AVE 
CHICAGO 1 


1329 E STREET. N. W. 
WASHINGTON 4 
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banks look 
to their New York 
correspondent for advice on 
bond portfolio management. 
First National City 
correspondents know they 
can depend on the quality of 
the advice they receive 
because it comes from the 
same able, experienced 

men who supervise the 
Bank’s own investments. 


If your bank could profit 
from this top-quality 
guidance—or from First 
National City’s complete 
securities handling service— 
we'd be glad to tell you 
more about it. Why not call 
on First National City first? 


bond portfolio 
management 


Delmont K. Pfeffer, Vice President, and 
Leo A. Kane, Vice President in charge 
of our Bond Department, head First 
National City’s team of ‘‘bond experts,” 
including Assistant Vice Presidents: 

A. J. Accola, G. E. Barnett, R. C. 
Bush, J. F. Connelly, J. H. Fleiss, 

A. W. McGrath and D. B. Seudder. 


<? YEARS OF EXPERIENCE with major 


underwritings of State and Municipal 
Bonds for such projects as schools 
like the one shown at left lend 
authority to the Bank’s advice to 
correspondents in this important 
field of investment. 


The FIRST 
NATIONAL CITY BAAK 
of New York 


Head Office: 55 Wall Street, New York 


59 Branches Overseas 


73 Branches in Greater New York 


Around-the-clock Transit Service « Collections « Credit Information 


Bond Portfolio Analysis « 


Complete Securities Handling Facilities 


Dealers in State and Municipal Bonds «+ Participation in Local Loans 


Personalized Service 


World-Wide Banking Facilities 


Complete Metropolitan New York Branch Coverage 
Fist in World Wide Banking 


Member Federal Deposit Insurance Corporation 


(CONTINUED FROM PAGE 90) 


held that there was no valid distinc. 
tion between the furnishing of labor 
and materials and the furnishing of 
money in the instant case, because, 
if the money had not been furnished, 
the contract would not have been 
completed. 

The second part of the decision 
concerned the Federal Government's 
contention that it had a prior claim 
to the fund in escrow through a 
lien for delinquent taxes. The court 
first held that the Federal statute 
giving the United States priority 
over claims of other creditors by 
reason of insolvency (31 U.S.C.A. 
§191) was inapplicable to the case 
because it applies only to a formal 
insolvency evidenced by a _bank- 
ruptcy, receivership, or assignment 
for the benefit of creditors. Next, it 
held that the statutes providing 
that a Federal tax lien does not at- 
tach until the tax assessment lists 
are received by the Collector of In- 
ternal Revenue (26 U.S.C.A. §§3670, 
3671) were applicable to the case. 
Then, observing that the assess- 
ment lists for the subcontractor’s 
taxes had not been placed in the 
Collector’s hands until some time 
after plaintiff bank had acquired its 
lien, it held that plaintiff bank was 
entitled to the fund. Northern Na- 
tional Bank v. Northern Minn. Nat. 
Bank, 70 N.W.2d 118. 


MORTGAGE TAXES 


HERE two banks participate in 

a mortgage on Alabama prop- 
erty, the amount of mortgage filing 
tax which must be paid to the state 
is determined by the amount of 
money advanced by each institution, 
subject to the proviso that the in- 
terest of a national bank is exempt 
from the tax. However, a recent 
opinion of that state’s attorney gen- 
eral points out that the interests of 
the banks must be disclosed in the 
mortgage. Thus, he ruled, where 4 
mortgage disclosed only a_ state 
bank as mortgagee, that bank was 
liable for 100% of the tax, despite 
the fact that 50% of the mortgage 
loan was advanced by a national 
bank under the terms of a separate 
participation agreement, since the 
separate agreement was not incor- 
porated by reference in the mort- 
gage. 
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The opinion did not discuss 
whether, if the facts had been re- 
yersed, With only the national bank 
shown as mortgagee, all of the $1,- 
900 in taxes assessed upon the mort- 
gage in question would have been 
avoided. Op. A. G. Ala. 4.20.55. 


BRIEF NOTES OF OTHER CASES 


Taxation: Nebraska law, provid- 
ing that tax on capital stock of 
banks shall be in lieu of all other 
taxes on their tangible or intangible 
property, other than real estate and 
motor vehicles, violates constitu- 
tional provision requiring uniform 
and proportionate taxation of all 
tangible property. Op. A.G. Neb. 
4.21.55. 

Discounting is not “banking”: 
Factoring company lending money, 
taking a flat bonus charge in ad- 
vance, and charging interest to ma- 
turity of notes at a rate in excess 
of that permitted to banks, was not 
engaged in “making discounts” 
within the meaning of New York 
law prohibiting corporations gener- 
ally from engaging in the banking 
business. Miller v. Discount Factors 
(N.Y. Sup.Ct., App.Div., 1st Dept.) 
141 N.Y.S.2d 140. 

Trust receipts: Under Idaho’s 
Uniform Trust Receipts Act, finance 
company holding dealer’s trust re- 
ceipt on new car has a property 
right rather than a lien upon pro- 
ceeds of car’s sale to another dealer, 
and such right is unaffected by tax 
liens or liens of other attaching 
creditors. Commercial Credit Corp. 
v. Bosse (Ida. Sup. Ct.) 283 P.2nd 
937. 

Assignments—1: Debtor may con- 
tract freely with his creditor’s as- 
signee with reference to the as- 
signed debt, and, if debtor contracts 
unconditionally to pay debt to as- 
signee, the latter is not chargeable 
with off-sets which would have been 
available to debtor in absence of 
contract. Kanawha Valley Bank v. 
Teer Co. (U.S. Dist. Ct., S.D. W. 
Va.) 128 F.Supp.2d 325. 

Assignments—2: Debtor may as- 
sert, against assignee of accounts, 
a counterclaim based on an obliga- 
tion of the assignor maturing sub- 
sequent to the assignment but be- 
fore notice thereof had been given 
to the debtor. Maryland Coop. Milk 
Producers v. Bell (Md. Ct. App.) 
110 A.2d 661. 

JOHN RENE VINCENS 
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OU GET your clients off to a 

good start when you sell them 
National City Bank Travelers 
Checks. Wherever they’re going, 
their trip will be more carefree if 
they’re carrying this well-known 
travel currency—spendable like 
cash without the risks of cash. If 
lost or stolen, NCB Travelers 
Checks are fully refunded. 


You reap extra profits, too, in sell- 
ing NCB Travelers Checks, be- 
cause you do not remit any part of 
the selling commission—the entire 
%4 of 1% is yours to keep. These 
travel checks are well known 
around the world and have been 
carried by travelers for over half 
a century. An extensive advertis- 
ing campaign directs all prospects 
to Buy at Banks. Free sales aids 
include a kit, tailor-made for your 
use, to tie in with this national 
effort. 


to extra 
customer 


good wll 


HANDY NCB Travelers Checks 
buy goods and services on any trip 
anywhere ...live up to their repu- 
tation as “The Traveler’s Friend”! 


NCB TRAVELERS CHECKS protect 
your clients’ travel funds just as 
your safe deposit vaults protect 
their valuables back home. They 
are backed by The First National 
City Bank of New York. 


The FIRST 
NATIONAL CITY BANK 
of New York 


REMEMBER THESE FACTS ABOUT NATIONAL CITY BANK TRAVELERS CHECKS: 


© Safe—fully refunded if lost or stolen 


© Spendable like cash—instantly recognized around the globe 


® Convenient—come in $10, $20, $50 and $100 denominations 


@ Inexpensive insurance for travel funds—cost only 75¢ per $100 


© Good until used—backed by The First National City Bank of N.Y. 


Member Federal Deposit Insurance Corporation 
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BANKING NEWS 


A.B.A. Regional Savings and 
Mortgage Conference Will 
Be Held in Kansas City 


Muehlebach Hotel Will Be Head- 
quarters for Jan. 30, 31 Meeting 


At the invitation of the Missouri 
Bankers Association and the Kansas 
City Clearing House Association, 
the Savings and Mortgage Division 
of the American Bankers Associa- 
tion will hold a Regional Savings 
and Mortgage Conference at the 
Muehlebach Hotel in Kansas City, 
January 30 and 31, 1956, it was an- 
nounced recently. David Beals, vice- 
president, First National Bank of 
Kansas City, will be general chair- 
man of the conference; and George 
C. Dudley, assistant vice-president, 
First National Bank of Kansas City, 
will be registrar. 

The conference, which will be de- 
voted to problems and prospects in 
savings banking and mortgage lend- 
ing, will be attended by bankers 


from 14 states: Arkansas, Illinois, | 


Indiana, Iowa, Kansas, Kentucky, 
Minnesota, Missouri, Nebraska, Ok- 
lahoma, South Dakota, Tennessee, 
Texas, and Wisconsin. 

A conference committee of 
bankers from this area will be ap- 
pointed in the near future to make 
arrangements for the meeting. 
There will be a morning and after- 
noon session on each day, along 
with a luncheon for the delegates. 
A banquet will be scheduled for 
Monday evening, January 30; and, 
in addition, the Kansas City Clear- 
ing House Association will be host 
at a reception for delegates pre- 
ceding the banquet. 


Reception Committee 
Mr. Beals, who at present is presi- 


dent of the Kansas City Clearing 
House Association, has appointed | 


the following Reception Committee 
for the Conference: Taylor S. Aber- 
nathy, president, First National 
Bank of Kansas City; Charles L. 
Aylward, president, Columbia Na- 
tional Bank; Robert J. Campbell, 
president, Kansas City Trust Com- 


pany; H. P. Davis, president, Park | 


National Bank; R. L. Dominick, 
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The South Carolina Bankers Association 
Proposes Amendment to A.B.A. Constitution 


The following resolution adopted 
by the South Carolina Bankers As- 
sociation has been filed with Merle 
E. Selecman, executive manager of 
the American Bankers Association, 
in accordance with the provisions 
of the A.B.A. Constitution. Dwight 
F. Patterson, president of the South 
Carolina Bankers Association, on 
July 23, 1955, wrote to Executive 
Manager Selecman: 

“We are enclosing a copy of the 
resolution adopted by the South 
Carolina Bankers Association in ses- 
sion on May 20, 1955, at Charles- 
ton, S.C. This copy of the resolu- 
tion is being forwarded to you and 
we ask that you present it to the 
proper officials and committee of 


American Bankers Association 


that it may be considered at the 


| next A.B.A. Convention in Septem- 


” 


ber 


Wording of Resolution 


The resolution, referred to above, 
is as follows: 

The South Carolina Bankers Asso- 
ciation in Convention assembled, does 
hereby adopt the following resolution: 

WHEREAS, more than 9,600 of the 
14,420 banks of the United States are 
state-chartered banks, and 

WHEREAS, more than one-half of 
all the bank assets in the United States 
are held by the State banks; and 

WHEREAS, including the present 
officers, six out of the last seven presi- 
dents of the American Bankers Asso- 
ciation will have been from National 
banks; and 

WHEREAS, the American Bankers 
Association has only three elective 
offices, now therefore 

BE IT RESOLVED that this Asso- 
ciation goes on record as calling upon 
the American Bankers Association to 
amend its by-laws to require the office 


president, Traders National Bank; 


| R. B. Hewitt, president, Union Na- 


tional Bank; R. C. Kemper, presi- 
dent, City National Bank & Trust 


| Co.; Nathan Rieger, president, Mer- 


cantile Bank & Trust Company; and 
Joseph C. Williams, president, Com- 
merce Trust Company. 


of President and Vice President be 
alternated each year between an officer 
of a National bank and an officer of a 
State-chartered bank, and furthermore 

BE IT RESOLVED that the office 
of Treasurer be alternated each two 
years between an officer of a National 
bank and an officer of a State-char- 
tered bank. 

BE IT FURTHER RESOLVED 
that a copy of this resolution be sent 
to the secretaries of all the Associations 
of Banks in the United States, the 
American Bankers Association, “The 
American Banker,” “Banking,” and 
the “The Southern Banker.” 


Article XI, Sec. 1 of the A.B.A. 


; Constitution sets forth the proced- 


ure for amending the Constitution. 
It provides that “This Constitution 
may be amended at any annual ses- 
sion of the General Convention, by 
a vote of two-thirds of the members 
present and voting.’ It also states 
in part that the Executive Manager 
“publish the proposed amendment 
in the official publication of the As- 
sociation preceding the annual con- 
vention.” 

It provides further that “The Ex- 
ecutive Manager shall submit all 
proposed amendments to the Execu- 
tive Council so that the Council may 
arrange to bring them before the 
General Convention under the regu- 
lar order of business, with such rec- 
ommendations of approval or dis- 
approval as it may see fit.” 


New Bank Ads; Promotion 


Two series of four newspaper ads 
featuring Christmas Club savings 
have been prepared by the A.B.A. 
Advertising Department. One series 
uses the cartoon technique to il- 
lustrate family-life joys of Christ- 
mas when there is money for gifts. 
The second series is illustrated with 
St. Nick himself and a gift-filled 
boot. 

A new folder, with an attractive 
lady at the wheel, carries this title 
message: “I am so glad we read 
about the (bank name here) Auto 
Loan Plan.” 
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Newly Elected Members 
of A.B.A.’s Executive 
Council for 1955-58 Term 


Council Is Composed of 130 
Bankers from All Bank Categories 


The Executive Council of the 
American Bankers Association, 
under the By-Laws and Constitu- 
tion of the A.B.A., is constituted 
of members elected by member 
bankers during meetings held at the 
respective state bankers association 
conventions, ex officio members, and 
12 members appointed by the presi- 
dent of the Association. For the 
next fiscal year the Council will have 
130 members. 

Council members elected by 


following: 


Elected for Three Years 


Members elected for 3-year term, 
1955-1958 : 

L. Y. Dean, II, president, 
Eufaula Bank & Trust Company, 
Eufaula, Ala.; O. B. Larsen, presi- 
dent, Pajaro Valley Savings Bank, 
Watsonville, Calif.; Harold E. Read, 
senior vice-president, Connecticut 
Bank and Trust Company, Hart- 
ford, Conn.; Edwin P. Neilan, ex- 
ecutive vice-president, Equitable 
Security Trust Company, Wilming- 
ton, Del.; L. D. Ferguson, president, 
Commercial Bank, Thomasville, 
Ga.; and H. K. Park, chairman of 
hoard, First National Bank, Colum- 
bus, Ga. 

L. Ralph Stevens, executive vice- 
president, National Bank of Canton, 
Canton, Ill.; Joseph B. Crosby, pres- 
ident, First-Citizens Bank & Trust 
Co., Greencastle, Ind.; R. B. Medlin, 
president, Farmers State Bank of 
Oakley, Oakley, Kans.; Thomas E. 
McConnell, vice-president, Maryland 
Trust Company, Baltimore, Md.; 
B. P. Sherwood, Jr., president, 
Grand Haven State Bank, Grand 
Haven, Mich.; and William G. King, 
executive vice-president, First Na- 
tional Bank, Grand Rapids, Minn. 

Harry F. Harrington, president, 
The Boatmen’s National Bank, St. 
Louis, Mo.; G. P. Drowley, presi- 
dent, First National Bank, Glendive, 
Mont.; William S. Leonard, presi- 
dent, Strafford Savings Bank, 
Dover, N. H.; Frank W. Sutton, Jr., 
president, First National Bank, 
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Government Leaders and 
Bankers Will Speak at NABW 
Convention on Oct. 13-16 


Phoenix Professional Groups Will 
Exchange Ideas with Bank Women 


The 33rd annual convention of 
the National Association of Bank 
Women will be held at the West- 
ward-Ho Hotel, Phoenix, Ariz., on 
October 13-16. Heading the list of 
speakers are Fred F. Florence, vice- 
president of the American Bankers 
Association and president of the 
Republic National Bank of Dallas; 
the Hon. J. Howard Pyle, former 
governor of Arizona and presently 
Deputy Administrative Assistant to 


| President Eisenhower; and Alice K. 
A.B.A. member banks during this | 


year’s state conventions include the | 


Toms River, N. J.; Vernon Alex- 
ander, president, National Bank of 
Geneva, N. Y.; and Louis W. Kort- 
mann, senior vice-president and 
secretary, Schenectady (N. Y.) 
Trust Company. 

J. Herbert Waldrop, vice-presi- 
dent and comptroller, Guaranty 
Bank and Trust Co., Greenville, 
N. C.; F. George Heidacher, vice- 
president and cashier, The Central 
Trust Company, Cincinnati, O.; 
L. L. Males, president, Security 
State Bank, Cheyenne, Okla.; Sid- 
ney D. Kline, president, Berks 
County Trust Company, Reading, 
Pa.; J. Regis Walthour, vice-presi- 
dent and trust officer, First Na- 
tional Bank, Greensburg, Pa.; T. 
Dawson Brown, president, Indus- 
trial National Bank of Providence, 

Arthur E. Dahl, president, Rapid 
City (S. D.) National Bank; John 
M. Griffith, president, City National 
Bank, Taylor, Tex.; George G. Mat- 
kin, president, State National Bank, 
El Paso, Tex.; W. W. Shapard, 
president, Bank of Halifax, Halifax, 
Va.; and J. L. Stauber, executive 
vice-president, Citizens National 
Bank, Marshfield, Wisc. 

Member elected for 2-year term, 
1955-1957: 

John S. Gwinn, president, Bristol 
County Trust Company, Taunton, 
Mass. 

Member elected for 1-year term, 
1955-1956: 

Paul D. Dodds, 


vice-president, 
Security-First National Bank of Los 
Angeles. 


Fred F. Florence Cora I, Blanchard 


Leipold, Assistant to the Secretary 
of Labor in charge of Women’s 
Affairs, Washington. 

Governor Pyle, who originated 
and for the past 22 years has broad- 
cast the annual worldwide Easter 
Sunrise Service from the Grand 
Canyon of Arizona, will speak at 
the luncheon on the opening day of 
the convention, Thursday, October 
13. Mr. Florence, who at the time 
of the NABW convention will be 
the newly elected president of the 
A.B.A., will be honored guest and 
principal speaker at the annual ban- 
quet on Saturday, October 15. 

In announcing the convention pro- 
gram, NABW President Cora I. 
Blanchard, assistant treasurer of 
the Suffolk Savings Bank for Sea- 
men and Others, Boston, said that 
the convention will offer a new de- 
parture in women’s executive con- 
ferences. On Friday, October 14, 
women’s professional club members 
in the Phoenix area will meet with 
NABW members at a get-acquainted 
breakfast, during which there will 
be an exchange of ideas on how 
these groups can be mutually help- 
ful in community activities, partic- 
ularly in the conduct of women’s 
finance forums. 

Mrs. Leipold will speak at a 
luncheon on Friday, her topic being 
“Women’s Power.” Following Mrs. 
Leipold’s address, President Blan- 
chard will present the annual Jean 
Arnot Reid Award to the outstand- 
ing bank woman selected by the 
Founder’s Tribute Committee from 
the 10 women graduates of the 
American Institute of Banking with 

(CONTINUED ON PAGE 96) 
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NABW Convention Program 


(CONTINUED FROM PAGE 95) 


the highest scholastic averages and 
the most praiseworthy record of 
civic and community achievement. 

On Friday, October 14, four con- 
current panel discussions will be 
held, as follows: 

Trusts — Business Development: 
Moderator, Regina Timmer, trust 
officer, Marine National Exchange 
Bank, Milwaukee. Panel members 
and their topics: E. Louise David- 
son, trust officer, Farmers Bank of 
the State of Delaware, Dover— 
“Employees Can Be Salesmen’’; 
Jane Ashby, assistant trust officer, 
The United States National Bank of 
Denver—“Programs for Women”; 
Emma C. Reitmeier, vice-president 
and trust officer, First National 
Bank in Spokane—‘“Effective Ad- 
vertising’’; and Louise J. McGovern, 
assistant trust officer, Wells Fargo 
Bank, San Francisco—‘Cooperation 
with Estate Planners.” 

Operations — People and Ma- 
chines: Moderator, Hazel L. Justice, 
official assistant, The First National 


City Bank of New York. Panel | 
| N. C.—“Better Letters for Better 
| Public Relations’’; 
| Siewert, president, The First Na- | 


members and their topies: Erma L. 
Smith, assistant personnel director, 
The Manufacturers National Bank 
of Detroit— ‘People Are Impor- 
tant”; Marion Anderton, assistant 
cashier, Bank of America, San Fran- 
cisco—“Eight Hours for Women 
Only ?”; and Frank Stowell, cashier, 
Southern Arizona Bank and Trust 
Co., Tucson—“Automation.”’ 


Savings, Public Relations 


Savings Promotion: Moderator, 
Ola M. Eubanks, assistant cashier, 
Commerce Trust Company, Kansas 


City. Panel members and _ their 
topics: Millicent A. Trichler, assist- 
ant secretary, Dollar Savings Bank, 
New York, and chairman, School 
Savings Banking Committee, Amer- 
ican Bankers Association—‘“School 
Savings’; Bernice D. Parks, assist- 
ant treasurer, The Provident Insti- 
tution for Savings in the Town of 
Boston—“Mutual Savings Banks’; 
and speaker to be announced for 
“Savings Promotion” topic. 

Public Relations: Moderator, 
Grace S. Stoermer, member of Ad- 
visory Board, Bank of America, Los 
Angeles. Panel members and their 
topics: Edythe Crandell Peck, as- 
sistant cashier, Birmingham 
(Mich.) National Bank — “It’s 
Everybody’s Business”; Helen C. 
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Semiannual Study of Bank 
Loan Trends Is Completed 


The Research Council of the A.B.A. 
has just completed its semiannual 
study of trends in bank loans for 
the first half of 1955, thus bringing 


| up to date the loan data for weekly 
reporting Federal Reserve member 
| banks in 94 cities. 


This study presents, in convenient 
form, the net changes in business, 
real estate, and other loans of re- 
porting Federal Reserve member 
banks and charts the net changes in 
the current half year and compares 
these changes with the previous half 
year. 

The data and charts point up par- 
ticularly the sharp rise in real estate 
and consumer loans and the contra- 
seasonal extension of business loans 
that took place in the first half of 
the year. 

This semiannual study is made 
available to Association members by 
the Research Council on an annual 
subscription basis. 


Wardlaw, assistant to president, The 
Union National Bank, Charlotte, 


tional Bank, Little Falls, Minn.— 
“Answering What THEY Say.” 

A skit, “Mind Your Manners,” 
will follow the public relations panel 
discussion. Participants will be Lil- 
lian B. Canon, assistant cashier, 
Citizens State Bank, Oklahoma City, 
Okla.; Hazel C. Mann, assistant 
cashier, Citizens State Bank, Okla- 
homa City; and Juanita Totoro, as- 
sistant cashier, Oklahoma National 
Bank, Oklahoma City. 

On Saturday, October 15, there 
will be a panel discussion on “Train- 
ing for the Future,” moderated by 
Mildred N. Whitby, assistant vice- 
president, The National Bank of 
Olyphant, Pa. Panel members and 
their topics will include: O. Kathryn 
Bell, assistant vice-president, Bar- 
nett National Bank, Jacksonville, 
Fla.—‘Schools of Banking”; Ruth 
E. Ford, vice-president, Citizens 
National Bank, Lubbock, Tex.— 
“Our Place in the Community”; 
and Ruth E. Sherrill, vice-president, 
First National Bank, Memphis— 
“Successful Training Program.” 

NABW’s vice-president is Vir- 
ginia A. Rehme, vice-president 
Southern Commercial and Savings 
Bank, St. Louis. 


and Marjorie | 


Top Management Urged by 
A.1.B. President Lunt to 
Foster Young Banker Study 


Senior Bankers Are Urged to Back 
Institute's Educational Program 


The encouragement of young 
people to seek further training and 
greater responsibility in their jobs 
must come from top management, 
Bernard J. Lunt, president of the 
American Institute of Banking, said 
recently. Mr. Lunt, who is assistant 
vice-president of The Fort Worth 
(Tex.) National Bank, addressed a 
regional conference of A.I.B. chap- 
ter leaders from Pennsylvania and 
West Virginia. 

“There are individuals who are 
born with unusual intelligence, am- 
bition, and initiative, who seemingly 
do not need a lot of encouragement 
from their elders,” Mr. Lunt said. 
“But there are many examples in 
every business and profession of 
successful men and women who, in 
their early years, were not eager 
about attaining a position of re- 
sponsibility. A word of counsel and 
encouragement from ‘the boss’ set 
on fire that hidden spark of ambi- 
tion and determination which 
started them on their way to 
achievement.” 


Management Encouragement 


Mr. Lunt pointed out that man- 
agement encouragement has an im- 
portant place in the work of the 
A.I.B. “In those chapters where the 
executive officers of banks have 
given encouragement, assistance, 
and direction to the Institute pro- 
gram and have recognized its merits 
in their personnel evaluation pro- 
grams, progress has been outstand- 
ing,” he said. “Results have been 
strikingly less favorable where this 
management help has been lacking. 
A.I.B. chapter leaders are sometimes 
timid and hesitant about approach- 
ing senior bankers. In our profes- 
sion, the administrative officials are 
the “General Garcias’; and 
friendly interest in, and assistance 
to, chapter leaders in their cities 
may well mean the difference be- 
tween success and mediocrity in pre- 
senting the educational program of 
the Institute.” 


Political axiom: No tax reduction 
ever offends a voter. 
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Youth Survey Reveals that 77% of High School Students 
Want a College Education But Only 44% Have the Money 


A potential market for small loans 
was highlighted recently in a re- 
port on a nationwide survey of high 
school students, conducted by the 
Institute of Student Opinion for 
Scholastic Magazines. 

In conducting the survey, the In- 


American Bankers Association 


stitute sent ballots by mail to the 
faculty advisers of high school 
newspapers indicating their desire 
to participate in the survey. 

A total of 44,609 ballots was re- 
turned from all sections of the 
United States — 22,114 from boys 


CALENDAR 


Apr. 


Louisiana, 


and 22,495 from girls. 
range was 14 to 18. 

Approximately 77% of the boys 
and girls answering this survey in- 
dicated a desire for college education 
but only 44% have the money to go. 

The survey showed that banking 
ranks in 22nd place out of 26 in the 
choice of careers for these boys and 
girls. 


The age 


Roosevelt Hotel, New Or- 


Sept. 
Oct. 


Nov. 
Nov. 
Dec. 


Jan. 


Feb. 
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Sept. 
Sept. 
Sept. 


Sept. 


Sept. 
Oct. 
Oct. 
Oct. 
Oct. 


Oct. 
Oct. 


Oct. 


Oct. 
Nov. 


25-28 
13-14 


3- 4 
16-17 
1- 3 


8-10 


15-17 

3- 4 
11-12 
14-15 
14-15 


16-18 
17-18 


20-21 


23-26 
17-19 


81st Annual Convention, Chicago, III. 
Western Regional Trust Conference, St. 
Francis Hotel, San Francisco 
Midcontinent Trust Conference, 
Hotel, Houston 

Western Secretaries Conference, Bilt- 
more Hotel, Phoenix, Arizona 

Agricultural Credit Conference, Morri- 
son Hotel, Chicago 

Southern Secretaries Conference, Wil- 
liamsburg Inn, Williamsburg, Va. 


Rice 


Nat’l Credit Conf., Conrad Hilton Hotel, 
Chicago 


Regional Svgs. & Mortgage Conf., 


Muehlebach Hotel, Kansas City 


Midwinter Trust Conf., Waldorf Astoria, 


Nat’] School Svgs. Forum, Statler Hotel, 


Savings & Mortgage Conf., Statler Hotel, 


N. 

Instalment Credit Conf., Jefferson Hotel, 
St. Louis, Mo. 

Monetary Conference, Arden House, Har- 
riman, New York 


State Associations 

Pacific Coast School of Banking, U. of 
Wash., Seattle 

Tennessee Bankers Conference, U. of 
Tenn., Knoxville 

Texas Bankers Conference, U. of Texas, 
Austin 

Vermont-New Hampshire School of 
Banking, U. of N. H., Durham 

Massachusetts Savings Banks, Mt. 
Washington Hotel, Bretton Woods, 
New Hampshire 

Maine Savings Banks, Poland Spring 
House, Poland Spring 

New York Mutual Savings, Shoreham 
Hotel, Washington, D. C. 


- Nebraska, Cornhusker Hotel, Lincoln 


**Fall Meeting, Savings Banks Associa- 
tion of New Hampshire, Mountain 
View House, Whitefield 

**New Hampshire, Mountain 
House, Whitefield 

Kentucky, Brown Hotel, Louisville 

Connecticut Mutual Savings, Mountain 
View House, Whitefield, N. H. 

Pennsylvania, Trust School, Penn-Harris 
Hotel, Harrisburg 

Iowa, Fort Des Moines Hotel, Des Moines 

Arizona, Biltmore Hotel, Phoenix 


View 


**Joint meeting 


1956 


Apr. 
Apr. 


10-12 
12-14 


September 1955 


Georgia, General Oglethorpe, Savannah 
Florida, Hollywood Beach Hotel, Holly- 
wood 


May 


May 
May 


May 
May 
May 
May 


May 
May 
May 
May 
May 


May 


May 
May 
May 
May 


June 
June 
June 


June 


June 
June 
June 
June 


June 
June 
June 
June 


June 
June 
June 


June 


22- 
Sept. 3 
9-13 


Aug. 
Oct. 

Oct. 13-16 
Oct. 26-29 


Oct. 31- 
Nov. 3 


13-16 
14-18 


Nov. 
Nov. 


leans 

Pennsylvania, 
Atlantic City, N. J. 

Oklahoma, Skirvin Hotel, Oklahoma City 

South Carolina, Poinsett Hotel, Green- 
ville 

Ohio 7, Deshler-Hilton Hotel, Columbus 

Kansas, Topeka 

Delaware, Du Pont Hotel, Wilmington 

Maryland, Claridge Hotel, Atlantic City, 
N. J. 

Missouri, Jefferson Hotel, St. Louis 

Texas, Statler-Hilton, Dallas 

Indiana, Claypool Hotel, Indianapolis 

New Mexico, Hilton Hotel, Albuquerque 

North Dakota, Plainsman Hotel, Willis- 
ton 

North Carolina, Cruise to Havana & 
Nassau, SS Queen of Bermuda 

California, Coronado Hotel, Coronado 

Arkansas, Arlington Hotel, Hot Springs 

Mississippi, Buena Vista Hotel, Biloxi 

New Jersey, Chalfonte-Haddon Hall, At- 
lantic City 

Connecticut, Equinox House, Manchester 

Illinois, Palmer House, Chicago 

Dist. of Col., The Momestead Hotel, Hot 
Springs, Va. 

New Hampshire, Wentworth-by-the-Sea, 
Portsmouth 

Washington, Olympic Hotel, Seattle 

Idaho, The Lodge, Sun Valley ; 

Minnesota, Nicollet Hotel, Minneapolis 

New York, Essex, Sussex, Monmouth, 
Spring Lake, N. J. 

Wyoming, Jackson Lake Lodge, Moran 

Vermont, Equinox House, Manchester 

Wisconsin, Schroeder Hotel, Milwaukee 

Montana, Many Glacier Hotel, Glacier 
National Park 

Virginia, The Homestead, Hot Springs 

Michigan, Grand Hotel, Mackinac Island 

New Jersey, Monmouth Hotel, Spring 
Lake 

Maine, Poland Spring House, 
Spring 


Chalfonte - Haddon Hall, 


Poland 


Other Organizations 


School of Banking, University of Wis- 
consin, Madison 

National Association of Bank Auditors 
and Comptrollers, Denver, Colo. 

National Association of Bank Women, 
Westward Ho Hotel, \Phoenix, Ariz. 

Consumer Bankers Association, Hotel 
Sans Souci, Miami Beach, Fla. 

Mortgage Bankers Assn. of America, 
Statler and Biltmore Hotels, Los An- 
geles, Calif. 

Robert Morris Associates, Dallas, Texas 

Financial Public Relations Association, 
Hollywood Beach Hotel, Hollywood, Fla. 


| 
nd 
nt, 
3- 4 
8-10 
9-11 
ire 
ne 10 
sly Dec. 4- 6 11-15 : 
nt 1956 18-15 
id. J 16-18 pe 
18-19 
of 18-19 
be: 6-8 (19-26 
re- Mar. 5 20-22 
nd 21-23 
set Mar. 5-7 21-23 
28-25 
es Mar. 19-21 
c 1- 2 
to Mar. 21-23 a 4- 6 
6-10 
os (8-9 
un- Sept. 2 8- 9 
he i118 
11-1 
5- 8 18-15 
ve 6- 9 14-16 
ce, 15-16 
18-20 
21-23 
its 
ro- 21-23 
d- 21-24 
22-23 
en 
is 422-24 
ng. 
es 
ch- 
es- 
are | 
a 
nce 
ies 
be- | 
re- 
of 
ion 
| 97 


ESSENTIAL TO INDUSTRY 


The nature of an industrial project determines its require- 
ments but “movement” is always a big factor. 

There’s the movement of materials and equipment necessary 
for plant operation . . . the movement of unfinished products 
and of finished goods to markets . . . even the movement of 
executives on business and vacation trips. 

So, in many ways, movement translated in terms of rail trans- 
portation, is very important when selecting an industrial site. 
That’s one reason why so many concerns have established 
plants in the “Union Pacific West” where the finest of rail 
service is conveniently available. 

For complete and confidential information about available 
sites, see your nearest U.P. representative or contact 


Mr. W. H. Hulsizer, General Manager of Properties, Dept. 372. 


Union Pacific Railroad, Omaha 2, Nebraska. 


Map at left shows 
states served by 
Union Pacific Railroad 


UNION PACIFIC RAILROAD 


Bretton Woods 


(CONTINUED FROM PAGE 65) 


elsewhere, we are unable to say 
whether the critics were wrong or 
right who in 1944 opined that the 
members would be more interested 
in what they stood to get out of the 
Fund than in the cooperation they 
would give it. Certainly there have 
been cases where Fund quarrels 
have come out into the open, as 
when gold mining countries, led by 
South Africa, first covertly and then 
without concealment or subterfuge 
negated the Fund’s gold edicts; or 
when France set up a free “internal” 
market in gold and for a period de- 
fied the Fund on the matter of cross 
rates of exchange. Nor has it al- 
ways been possible to get members 
to furnish all the required statis- 
tical information. Czechoslovakia, 
no longer a member, is not the 
only example of this failure. 


| Claims and Fears 


One may view the Fund against 
the claims made for it by its ad- 
vocates a decade ago; and against 
the fears expressed by its critics. 
In 1945 the Senate report stated 
that the Fund was essential to fur- 
ther progress on commercial pol- 
icy; that it would, by reducing ex- 
change risks, stimulate investment 
abroad; by expanding world trade, 
promote peace; cause members to 
consult the others before changing 
exchange rates; forbid the use of 
multiple currencies; restore multi- 
lateral payments (convertibility) 
and require removal of currency re- 
strictions and discriminations, etc. 
Under the Fund, said the report, 
multiple currency arrangements and 
restrictions “will be quickly re- 
moved” in countries not disrupted 
by the war. 


Minority Report 

Critics of the program made va- 
rious arguments. Some preferred 
the key-currency approach: bilateral 
dollar-sterling stabilization. Others 
feared the Fund would be controlled 
by the debtor nations, which would 
use it as a grabbag. The four Sen- 
ators who issued a minority report 
gave as their objections that the 
Bank and Fund (1) involved $5,- 
925,000,000 of U. S. taxpayers’ 
money with negligible benefit to the 
U. S. A.; (2) involved giving the 

(CONTINUED ON PAGE 100) 
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When cash is 


S0TTLED Ul 


in inventory... 


When a customer’s cash is “bottled up” in 

any marketable beverage, food or commodity 
—wines, jellies, ketchup, tomato juice, 

for example—here’s how your bank can be 

of help in arranging a loan. Suggest that 
your customer call on Douglas-Guardian to 
establish a field warehouse, safeguard 

the inventory and issue warehouse receipts in 
favor of your bank. This way, your bank 

has the control it requires without interfering 


with the borrower’s normal operations. 


Next time a manufacturer, distributor or 
wholesaler wants to arrange a bank loan, 
suggest a loan on inventory field warehoused 
by Douglas-Guardian. Our field 
warehouse receipts protect your bank from 


unnecessary risk. 


DOUGLAS -GUARDIAN 


WAREHOUSE CORPORATION 


“The Bankers’ Field Warehouse Company” 


NEW ORLEANS |, La., 118 North Fronf St. HOUSTON, Texas, P.O. Box 8188 PORTLAND 4, Ore., U.S. Nat‘! Bank Bldg. 
NEW YORK 4, N.Y., 50 Broad St. : BOISE, Idaho, P. O. Box 1351 
CHICAGD 2, III., 173 W. Madison St. ROCHESTER 4, N.Y., Commerce Bldg. 
4, Ariz., 3747 Est Coolidge SAN FRANCISCO 3, Calif., 785 Morket St. 
; FRESNO, Calif., 2052 Colleve Ave. 
SPRINGFIELD 3, Mass., 293 Bridge St. 
SPRINGFIELD, Mo., McDaniel Bldg. 
A TAMPA 2, Fla., 416 Tampa St. 
PHIFADELPHIA 2, Pa., Girard Trust Bldg. 
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BANKERS APPRECIATE .. . 


the services offered by 


Colorado Credit Life! 


The following is a quotation from a letter from Donald 
W. Kelley, Cashier of HAVELOCK NATIONAL BANK 
of LINCOLN, NEBRASKA: 


“We are in receipt of your letter and check in pay- 
ment of the most recent of our several claims, all of 
which have been promptly and fairly settled. 


“It has been our experience that credit insurance in- 
volves for us a saving of time. The time spent in 
handling the insurance is negligible and it has made 
it possible for us to avoid some awkward collection 
problems.” 


is 


Mr. Howard McCoy, Resident Vice President of Nebraska for 
Colorado Credit Life, is shown presenting a claim check to 
Mr. Donald W. Kelley, Cashier, Frank Golden, Insurance Man- 
eger, and Emery R. Pont, Executive Vice President, all of the 
HAVELOCK NATIONAL BANK of LINCOLN, NEBRASKA. 


Credit Life 


PAYS WHEN 


YOUR BORROWERS CAN'T... 


CREDIT LIFE INSURANCE 
DEBT CANCELLATION 
FIRE INSURANCE 


AUTOMOBILE INSURANCE 


Pp ays Smmediately / 


COLORADO CREDIT LIFE 


COLORADO 
INSURANCE COMPANY 


COLORADO CREDIT 
LIFE UNDERWRITERS 


We invite your questions and requests for infor- 
mation. Wire or call collect to the Colorado 
Insurance Group Home Office in Boulder, Colorado. 


(CONTINUED FROM PAGE 98) 

U. S. a minority voice on boards 
composed of borrowers; (3) would 
waste our assets, inflate our ex. 
ports, and thereby lead to a depres. 
sion, and cause more ill will than 
goodwill toward the U. S. A.; (4) 
involved promises that could not be 
kept during the transition period; 
and (5) could impose serious limi- 
tations on our freedom of action in 
economic matters and force regi- 
mented exchange control. 


Collections Good 
Fortunately the Fund has not been 
put to the test of a severe global 


_ economic depression or of another 


world war. Its collections have been 
good. Of some $1,200,000,000 lent, 
about two-thirds has been repaid. If 
the problem in the early postwar 
transition period was vast, the Mar- 
shall Plan relieved the Fund of a 
major part of the job and created, 
to boot, a regional European fund, 
the EPU, which had clearing func- 
tions. 

In shaping the events of those years 
the Fund was not a force, but was 
like an extra person at a party. 
When in 1949 Britain devalued the 
pound and was followed by a long 
procession of other countries, so far 
as could be ascertained the “consul- 
tation” of the Fund, called for in 
the articles of agreement, was of 
the most perfunctory sort. Members 
hesitate to entrust their secret plans 
to so numerous a group as the 
Monetary Fund. 


Consultations 

The Bretton Woods program, we 
read in the Senate report, was 
“based on the . . . experience of the 
1920s and 1930s.” It was “to avoid 
repeating the mistakes of the past” 
that the consultation procedure was 
provided. How real consultation is 
within the Fund outsiders have little 
way of knowing. But, on the other 
hand, postwar devaluations such as 
those of 1949, even though done 
with mere pro-forma consultation, 
have not been of the competitive 
sort, called “currency warfare” in 
the 1930s. 

Despite the beneficence of its pres- 
sures, the competence of its an- 
alysts, the helpfulness of its mis- 
sions to members, and the advan- 
tages of its annual conventions the 
Fund is a costly organization whose 
limited achievements have come 
dear. 
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NEW 


VISIBLE 


CHECK-POSTING SYSTEM 


makes personal checking account bookkeeping 
more efficient... more profitable 


This new VISIBLE system of Remington Rand not only 
completely eliminates the daily posting of either ledger or 
statement sheets... but it has the unique new Remington 
Rand VISIBLE feature — account names remain visible (see 
illustration)... making for instantaneous finding of the ac- 
count pocket. Postings are made direct to the face of the 
check or deposit slip and settlement for the day consists of the 
proof that the proper amount of checks and deposits have 


been posted. 


Signature, Account Name and Last Posted Item Are All 
Visible In The Remington Rand Pocket 


The signature card is permanently filed under the retaining 
fap at the top of the pocket, leaving the signature constantly 
in view for verification purposes. The depositor’s monthly 
control card, checks, deposit slips and debit tickets are filed 


| in front of the signature card in the order posted, so that the 


list item handled is always visible — showing current balance 
ata glance, The 2-year depositor’s monthly control card shows 
the number of items posted and balances, by months. 


Big Operating Economies for Banks 


Banks gain the advantages and operating economies of cycle 
billing. End-of-month workload and overtime expense are 
eliminated. Personnel time savings range up to 50%. Posting 
errors are drastically reduced—up to 80%. Misfiling and 
charges to the wrong account are virtually eliminated. Posi- 
tive signature and amount verification is provided at each 
posting. Substantial savings in space result from the reduced 
number of machines and personnel. 


Fire Protection at Point-of-Use 


This newly designed certified insulated desk houses 2000 ac- 
counts per unit of 10 light, durable, aluminum trays. These 
2000-account units are ideal for any number of accounts for 
either large or small banks...also, as a unit for expansion. 

Also available is our new uninsulated Check-Posting Desk 
which accommodates 20 trays. 

Get full particulars today on this new system. Ask for new 
illustrated folder—X1570—“Remington Rand Check-Posting 
System.” Write Room'1947, 315 Fourth Ave., New York 10. 


Remington. 


DIVISION OF SPERRY RAND CORPORATION 
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NEW BANKING QUARTERS across the nation! 


It’s a matter of pride with us, we have an 
enviable business franchise—our good 
reputation with the people for whom 
we have worked. We are grateful to 
these friends for the spontaneity with 
which they have commended our efforts; 
we hold such trusts in high regard. 

It takes coordinated planning by men 
who know banking problems to 

achieve the desired results. 

Contact us today. Your inquiry 

\Y will be welcome and receive 


Visit our Display TR prompt attention. 
at the Sist Annual ° 
A.B.A. Assoc. Conv. Offices: 1225 Vine St., Philadeiphia 7, Pennsylvania 


Conrad Hilton Hotel 1052 West Sixth St., Los Angeles 17, California 
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Denver Scene of 
NABAC’s 31st Annual 
Convention, Oct. 9-13 


a Colo., is this year’s con- 


vention city for the National | 
Association of Bank Auditors and | 
Comptrollers. The dates are Oc- 


tober 9-13. 

Program features include a talk 
on automation by Warren F. Mor- 
gan of Arthur Anderson & Co., Chi- 
cago; a review of bookkeeping sys- 
tems by John C. Shea, vice-president, 
Whitney National Bank, New Or- 
leans, and Joseph A. Hall, ITI, deputy 
comptroller, Citizens and Southern 
National Bank, Atlanta. 

Forde U. Steele, assistant vice- 
president, Central National Bank, 
Cleveland, will discuss work simpli- 
fication. Bank income taxes are the 
subject of a talk by William P. Pall, 
former Internal Revenue Agent, and 
accrual accounting will be covered 
by Edward F. Lyle, vice-president 
and comptroller, City National Bank 
and Trust Company, Kansas City, 
Mo. 

At a special session for small 
banks, Joseph A. Hauck, executive 
vice-president, Exchange Savings 
Bank, Mt. Pleasant, Mich., talks on 
audit control; Richard G. Kreis, 
vice-president, First' National Bank, 
Scranton, Pa., on loan and credit 
files; and Lee Loerch, cashier, First 
National Bank, Omaha, on teller and 
proof operations. 

This is NABAC’s 31st annual 
meeting. 


“Til say this for Harvey: he 
steady income—so_ steady it 
changed a bit in the past 15 
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the best answer 
for a 


CONSUMER CREDIT 


record handling system 


Many banks have 

saved thousands of 

dollars by using Rol-Dex or 

Trans-Dex for Consumer Credit record handling — 


... here are the reasons why: 


|. History and ledger cards are located at the 
same work station .. . seated clerk has access 
to both records without moving from her chair. 


2. All records are posted and returned by the 
clerk right at the file: 


3. Direct reduction in the personnel 
required for the complete operation. 


4. Maximum filing capacity provides 
conservation of space. 
WATSON 
Bank Records Handling Jamestown, New York 
Bulletin #1 Please send me a copy of Bank Records Handling Bulletin #1. 
which shows how four Company ° 
different banks have used 
Rol-Dex and Trans-Dex for 
Consumer Credit 
record handling. 


WATSON [established in 1887) also builds standard and custom built bank counter equip- 
ment, as well as a complete line of filing cabinets, courthouse and hospital equipment. 
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122 YEARS OF 


DEEP-ROOTED 
DEPENDABILITY 


Progressively growing since 
1833, we offer the same fast 
efficient service you expect 
and get from your own staff. 
We welcome the opportunity 
to serve you in your business 
interests in Augusta and the 


surrounding area. 


UNEXCELLED 
IN 
CORRESPONDENT 
BANKING 


OLDEST CHARTERED 
FINANCIAL INSTITUTION 
SOUTH OF THE 
NATION'S CAPITAL 


GEORGIA RAILROAD BANK 
And Trust Company 


AUGUSTA, GEORGIA 


MEMBER 
FEDERAL RESERVE SYSTEM 
FEDERAL DEPOSIT 
INSURANCE CORPORATION 


Bridget’s Shortcut 


RS. JONES was about to drive 
to the bank to deposit her 
checks when she realized that 

it was Friday. She knew that there 
would be long lines of people at the 
tellers’ windows — as there always 
were on Fridays at that hour—with 
paychecks to be cashed. But even 
though it meant standing in line, 
she must have that money in her 
account without delay. 

It occurred to her that Bridget, 


her cook, could solve the problem, | 


so she made out her deposit slip, en- 
dorsed the checks, and took Bridget 
along to deposit them for her. 

Arriving at the bank, Mrs. Jones 
watched Bridget go in. This was a 
fine arrangement, she thought. She 
did not mind waiting in the car, and 
Bridget, newly arrived in this coun- 
try and never having been in a bank 
before, would doubtless enjoy stand- 
ing in line. But a few moments 
later Bridget was back. 

“Why, Bridget! What happened ?” 
her mistress asked in surprise. ‘““You 
couldn’t have deposited those checks 
in this short time!” 


“Sure an’ I did, Ma’am,” said 


Bridget. ‘“’ere’s the paper he give 

“But I don’t understand,” said 
Mrs. Jones, giving the receipt only 
a casual glance. “Weren’t there 
long lines of people waiting ahead 
of you?” 

“Sure there was, Ma’am, but I 
seen one man standin’ there doin’ 
nothin’, so I says to ’im, ‘Take this 
will ye? I can’t be waitin’—I got me 
bakin’ to do.’ ‘Certainly,’ ’e says, 
nice-like.”’ 

“Good Heavens!” said Mrs. Jones, 
starting for the bank in a hurry, 
with Bridget in tow. ‘What did he 
look like?” 

“Real nice—’im with red hair,” 
said Bridget puzzled. ‘“Name’s Benjie 
—leastways that’s what a guy 
called ’im.” 

Mrs. Jones stopped short and ex- 
amined the initials on the “paper.” 

“Thank goodness!” she sighed 
with relief. “But you should not 
have bothered him,” she said. “He 
is the president of the bank!” 

‘Is ’e now!” said Bridget. “Sure 
’e might as well be earnin’ ’is pay, 
like the rest of ’em.” 


HOLLAND PEN 
‘make the best impressions — will not 
nor transfer — will neither skip nor ser 


Specially designed for banking needs, 
backed by a practical Check-Up 


eves you of the upkeep 


“SEE US IN CHICA 
CO 


or write 


HOLLAND 


River Ave. 
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RE ARE DECISIONS 
ONLY AN EXPERT 


CAN MAKE 


Legal difficulty? You call a lawyer. Ill? You see a doctor. 
You want an expert's opinion. This is just as true of insurance 
buying: the expert in this case is the local insurance agent 
or broker. He has had specialized training. He knows 

the kind of insurance to fit the case. And the insurance he 
offers is worth more because he gives more in service. 
Consult your insurance agent or broker as you would 

your doctor or lawyer... the man you know and trust. 


S &G CASUALTN-FIRE-MARINE INSURANCE 
F\DELITY-SURETY BONDS 
United States Fidelity & Guaranty Co., Baltimore 3, Md. « Fidelity Insurance Co. of Canada, 
Toronto ® Fidelity & Guaranty Insuronce Underwriters, Inc., Baltimore 3, Md. 
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Plans for G.S.B.’s 20th Anniversary Reunion 


NNOUNCEMENTS and invitations 

are being mailed to 6,000 grad- 
uates, current students, and faculty 
members of The Graduate School of 
Banking, sponsored by the Ameri- 
can Bankers Association at Rutgers 
University, for a 20th anniversary 
reunion to be held at the Sheraton- 
Astor Hotel in New York on Feb. 3, 
1956. 

Robert W. Sparks, first vice-presi- 
dent of The Bowery Savings Bank, 
New York, is chairman of the Twen- 
tieth Anniversary Committee. It is 
expected that approximately 2,000 
alumni and students of the School 
will attend the reunion, which will 
include an afternoon program of 
seminars and an evening banquet. 

Working with Mr. Sparks are 
committees responsible for reunion 
activities. Among the chairmen are 
Clinton B. Axford, chairman of the 
publicity committee, and editor of 
the American Banker, New York 
City; Joseph E. Hughes, chairman 
of the Major Seminar Committee, 
chairman of the board of regents 
of the Graduate School, and presi- 


dent, The County Trust Company, 
White Plains, N. Y.; and William 
H. Ronald, Jr., chairman of the Re- 
ception Committee, and second vice- 
president, The Chase Manhattan 
Bank, New York City. 


On the Committee 


Representatives of the various 
state and area alumni groups who 
are members of the Twentieth An- 
niversary Committee include: 

Alabama: Walter W. Kennedy, 
First National Bank, Montgomery; 
Arizona: Harold A. Hardin, Secur- 
ity-First National Bank of Los An- 
geles; Arkansas: Edward M. Penick, 
Worthen Bank and Trust Company, 
Little Rock; California: Northern— 
Frank M. Dana, Bank of America 
N. T. & S. A., San Francisco; South- 
ern—Harold A. Hardin, Security- 
First National Bank of Los Angeles. 

Colorado: Conrad H. Klein, Colo- 
rado National Bank, Denver; Con- 
necticut: Harmon S. Boyd, Wood- 
bury Savings Bank, Woodbury; 
Delaware: E. P. Neilan, Equitable 
Security Trust Company, Wilming- 


ton; District of Columbia: Stephen 
O. Porter, The Riggs National Bank, 
Washington; Florida: Frank 
Smathers, Jr., Miami Beach First 
National Bank, Miami Beach. 

Georgia: Steve H. Bomar, Trust 
Company of Georgia, Atlanta; 
Idaho: Henry J. Compton, Idaho 
Falls National Bank; Illinois: Ber. 
ford Brittain, Jr., Continental Il- 
linois National Bank & Trust Com- 
pany, Chicago; Indiana: Francis A, 
Ohleyer, American Fletcher Na- 
tional Bank & Trust Company, Indi- 
anapolis; Jowa: Willis O. Cairo, 
Central National Bank & Trust Com- 
pany, Des Moines; Kansas: W. Dale 
Critser, Fourth National Bank, 
Wichita. 

Kentucky: Bart A. Brown, Citi- 
zens Fidelity Bank and Trust Com- 
pany, Louisville; Louisiana: Eugene 
Bridges, Capital Bank and Trust 
Company, Baton Rouge; Maine: 
Ralph A. McIninch, Merchants Na- 
tional Bank, Manchester, N. H.; 
Maryland: Bernard F. Armstrong, 
Federal Reserve Bank, Baltimore; 
Massachusetts: Herbert R. Corey, 


The philosophy that takes Vice Presi- 
dent Evans across the continent to San 
Francisco evolved from our feeling that 
the cornerstone of the correspondent 
banking relationship is personal con- 
tact. Our experience in this regard with 
banks throughout America supports 
this feeling. For A to Z correspondent 
service, call on us. 


THE FIRST NATIONAL BANK 
OF PHILADELPHIA 


PHILADELPHIA 1, PA. 
B. President 


Member Federal Deposit Insurance Corporation 
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First National Bank, Boston; Mich- 
igan: William B. Hall, The Detroit 
Bank, Detroit; Minnesota: Willard 
w. Holmes, Northwestern National 
Bank, Minneapolis. 

Mississippi: James M. McKeown, 
Merchants National Bank & Trust 
Company, Vicksburg; Missouri: 
John Fox, Mercantile Trust Com- 
pany, St. Louis; Montana: James H. 
Dion, Union Bank and Trust Com- 
pany, Helena; Nebraska: Charles I. 
Anderson, Continental National 
Bank, Lincoln; New Hampshire: 
Ralph A. McIninch, Merchants Na- 
tional Bank, Manchester; New Jer- 
sey: Arthur J. Mueller, The Trust 
Company of New Jersey, Jersey 
City. 

New Mexico: Harold A. Hardin, 
Security-First National Bank of Los 
Angeles, Los Angeles; New York: 
Western—Walter B. Sullivan, Lin- 
coln Rochester Trust Company, 
Rochester; Hastern—Fred J. Het- 
rick, Albany Savings Bank, Albany; 
New York City Metropolitan Group 
—William H. Ronald, The Chase 
Manhattan Bank, New York; North 
Carolina: Stanley W. Black, Jr., 
American Trust Co., Charlotte. 

North Dakota: Willard W. 
Holmes, Northwestern National 
Bank, Minneapolis; Ohio: Northern 
—James D. Pritchard, Society for 
Savings, Cleveland; Southern—Wil- 
liam C. Reckman, Fifth-Third Union 
Trust Company, Cincinnati. 

Oklahoma: Kenneth N. Sloan, The 
First National Bank, Amarillo, 
Tex.; Oregon: Eugene S. McClain, 
United States National Bank, Port- 
land; Pennsylvania: Eastern—Ar- 
thur J. Edwards, Fidelity-Philadel- 
phia Trust Company, Philadelphia; 
Western—Ralph L. Thomas, Peoples 
First National Bank & Trust Com- 
pany, Pittsburgh; Rhode Island: 
Gilman Angier, Industrial Trust 
Company, Providence; South Car- 
olina: Elmore R. Alexander, South 
Carolina Bankers Association, Co- 
lumbia. 

South Dakota: Tony L. Westra, 
California Bank, Los Angeles; Ten- 
nessee: Elbert Land, Jr., Union 
Planters National Bank & Trust 
Company, Memphis. 

Texas: Frank Betts, American 
National Bank, Beaumont; Utah: 
Frank M. Dana, Bank of America 
N. T. & S. A., San Francisco; Ver- 
mont: Ralph A. MclIninch, Mer- 
chants National Bank, Manchester, 
N. H.; Virginia: Rawley F. Daniel, 
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FOR BETTER SERVICE... 


GREATER PROFITS, USE 
RAND M¢CNALLY’S 


Cbubticller* 


SYSTEM 


Read how this modern, streamlined system 

for handling Christmas and Vacation Club Accounts 
speeds handling... cuts costs. 

Rand M¢Nally’s unique CLUBTROLLER system eliminates the 


need for keeping ledger cards or sheets on your Christmas and 
Vacation Club accounts . . . actually reduces coupon sorting by a 
whopping 90%. 

And by combining filing and posting in one simple operation, 

it cuts record keeping time almost in half! 

Clubtroller coupons carry all necessary ledger information — account and 
payment numbers, date of payment and accumulated balance, etc. 
Coupons are color-keyed for each class. Each 100-group are in view 
and easy to reach at one time when placed in their correct pocket. 
This ends time-consuming numerical sequence sorting. 

Our Clubtroller System is now being used in both large and small 
institutions throughout the country. Right now they’re servicing more 
than one and one-half million Christmas and Vacation Club accounts. 
For further information about 
the Clubtroller System and 
Rand M¢Nally’s full line of 
Christmas and Vacation Club 
supplies, please write ..... 


RAND M‘NALLY 
& COMPANY 
Christmas Club Division 


111 Eighth Ave., New York 11 


*REG. U.S. PAT. OFF. P.O. Box 7600, Chicago 80 
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USINESS ACTIVITY in the south- 
B ern half of California was 
at a higher level during the first 
half of 1955 than during any pre- 
vious 6-month period in the his- 
tory of the area. This was true in 
terms of total volume of business, 
and also in terms of per capita 
volume. (With population in this 
area expanding nearly 4% a year, 
business must show a similar ex- 
pansion to remain unchanged on 
a per capita basis.) 

During the year to date, new 
all-time records have been estab- 
lished in the southern half of Cali- 
fornia for such basic economic 
measures as population, factory 
employment, total employment, 
payrolls, production, income, re- 
tail sales, and construction. 


Unemployment in the Los An- 
geles area during the first 6 
months of 1955 averaged 30% 
below the corresponding period 
last year. 

Total employment in the Los An- 
geles Metropolitan Area averaged 
2,244,600 during the half year 
just ended—a gain of 91,600 or 
4.3% over the first half of 1954. 
As compared with the first half of 
1950, just prior to Korea, the gain 
has amounted to 538,200. This is 
an expansion of 31.5% in 5 years. 
Factory employment in the Los 
Angeles area has been above the 


MANAGING COMMITTEE 


GEORGE M. WALLACE, Chairman 
Chairman Board of Directors 


JAMES E. SHELTON 
President 
CHESTER A. RUDE 
Chairman Executive Committee 
T. WIENKE 
Vice President 


PAUL D. DODDS 
Vice President 
\USTIN 


LLOYD L. A 
Vice President 


BUSINESS: ACTIVITY AT RECORD LEVEL 


BUSINESS CONDITIONS IN 
SOUTHERN CALIFORNIA 


REVIEW: 
FIRST HALF OF 1955 


peak month of World War II dur- 
ing every month since last Janu- 
ary. For the recent half year, the 
number of local manufacturing 
workers averaged 5.5% above a 
year ago and 70.4% above the 
first (pre-Korea) half of 1950. 


Total retail sales in Southern 
California have expanded sharply. 
Estimates for the first half of 1955 
indicate an increase of about 13% 
over the first half of 1954. 


Building and construction totals 
in 1955 to date are well above 
previous records. The total vol- 
ume of all building and construc- 
tion in Southern California was 
up 30% from a year ago. 


MontHiy Summary OF Bustness Con- 
DITIONS IN SOUTHERN CALIFORNIA, from 
which this excerpt was taken, is pub- 
lished regularly for friends and custom- 
ers of Security-First National Bank by 
our Research Department. If you would 
like to receive it free of charge regu- 
larly, write Bank and Customer Rela- 
tions Department. 


RESOURCES OVER 1% BILLION DOLLARS 


ECURITY- FIRST 
NATIONAL BANK 


OF LOS ANGELES 


MEMBER FEDERAL RESERVE SYSTEM 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Virginia Bankers Association, Rich. 
mond; Washington: Ross P. Wij. 
liams, National Bank of Commeree, 
Seattle; West Virginia: Denver |, 
Morgan, The Charleston National 
Bank, Charleston; Wisconsin: Char. 
les N. Christiansen, Marshall & IIs. 
ley Bank, Milwaukee; and Wyo- 
ming: Conrad H. Klein, Colorado 
National Bank, Denver, Colorado. 


Aids in Selecting 
Bonds of Electric 
Utility Companies 


ONDS of the electric utility in- 
dustry are generally both sound and 
available and present a_ potential 
field of investment for bank funds, 
according to the Committee on In- 
vestments of the Savings and Mort- 
gage Division of the American 
Bankers Association, which will pub- 
lish early in September a booklet 
entitled Aids in the Selection of 
Electric Utility Bonds. 

The booklet is being prepared to 
give the salient investment features 
of the electric utility industry. Its 
purpose is to provide material which 
will prove helpful to bankers who 
have the responsibility of the invest- 
ment portfolios in their banks, but 
who also have other duties which 
take a large part of their time. 

James B. Stovell, vice-president, 
Dry Dock Savings Bank, New York 
City, representing the A.B.A. Com- 
mittee on Investments, and James 
W. Wooster, Jr., investment consult- 
ant to the Committee, are respon- 
sible for the preparation of the ma- 
terial. 


Dollars Invested 


There are probably more dollars 
invested in the electric utilities in- 
dustry than in any other single type 
of corporate enterprise, according 
to the booklet. 

“Geographically, its plant and dis- 
tribution lines penetrate practically 
every square mile of populated U. S. 
territory. In demand, its products 
have become so much a part of the 
American way of life that it is per- 
haps not too extreme to say that to 
the recognized necessities of life we 
have added electricity. 

“Despite the importance of these 
quantitative factors, however, it is 
only in conjunction with certain 
qualitative measures that the indus- 
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WHEN YOU WANT 
THE BEST 
and the MOST 


for your money § 


spECIF 


E 
ORIGINAL 


Gx. STREAMLINED 1c to 50c 


COIN CHANGER 


“The Lowest Priced Modern Changer” 


Removable top tray 
Exclusive Features: &inside storage box. 
There must be a reason why banks in 
48 states insist on the MP JR. Metal 
Products Engineering has enjoyed a 
reputation of complete reliability for 
the past 15 years. 


FACTS PROVE you are getting the most 

dependable changer available. Over 5000 
JR’s sold throughout 

the United States and not 

one penny spent for 

factory service. 

SWE: 8"x10"x6%". Weight 9 lbs. 

Sturdy aluminum— gray ham- 


mertone finish. Parts and work- 
manship fully guaranteed. 


NEW! and Low Priced Too! 


Streamlined 


BANTAM 


Coin Changer 


This smaller version of the Junior without 
removable top tray measures only 6”x 5” 
x10”. Top section holds one roll of each 
type coin, including silver dollars. Capac- 
ity $125.00. This guaranteed modern and 
space-saver and a bargain buy. 

Smooth operation, $4950 
service. PLUS TAX 


BRAND NEW! 


M, Streamlined 


Made for speed and efficiency, this small 5%” x 64” 
x5” holder weighs only 4 pounds. Made of alumi- 
num with gray hammertone finish it holds almost 
two rolls of each type coin from pennies to half- 
dollars. It has rubber feet, special grooves to pro- 
tect finger-nails, and a coin capacity of nearly $80.00. 
Popular for small banks, stores and offices. Top sec- 
tion holds ten silver dollars or more 50c 
pieces, 
OTHER MP VALUES 

MP Senior w/silver $ key—$70.00 plus tax 
MP Junior Roll out base —$22.50 plus tax 
MP Stamp Pad & Pen Set—$10.95 no tax 

Modern Products... Moderate Prices 


PRICE 


$1195 
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try becomes such an outstanding one 
for the investor. These are (1) 
uniqueness of product; (2) non- 
competitive operation; (3) record 
of, and prospects for, growth; (4) 
demonstrated ability to withstand 
extreme fluctuation in the business 
cycle; and (5) uniform accounting. 
“In the postwar years since 1945, 
energy sales of electrical energy 
have consistently set new annual 
highs, with 1954’s sales being more 
than double those of 1945. Over the 
longer period, the record is equally 
impressive. Since 1926 and includ- 
ing 1954, the line of growth has 
been continually upward with three 
exceptions. The exceptions were 
1929-32, a decline of 15.4% ; 1937-38, 
a drop of 5.7%; and 1944-46, the 
war-peace conversion period, a drop 
of 3.7%. Energy sales in 1954 were 
over seven times those of 1926. 


Prospects for Continued Growth 


“Important factors in the economy 
indicate continued expansion in the 
use of electrical energy and in the 
major classes of users. The trend 
toward more and more automatic 
industrial production is increasing 
the demand for electrically moti- 
vated and controlled machines. Other 
important factors are air condition- 
ing—which has a large potential ap- 
plication to residential, commercial, 
and industrial establishments—and 
lighting. 

“Television, another important 
user of electricity, is still not avail- 
able in many sections of the country. 

“A development for the future is 
the heat pump which is expected to 
come into use in a rather substan- 
tial way, beginning in four or five 
years. This device is an all-year- 
round apparatus for space heating 
in the winter and space cooling in 
the summer. Depending upon the 


“So! You and that bank have been 


holding out on me!” 
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TAX provide proper lighting where 
ch tural integrity of your interior. 
rk business is to assist you in plan- 
It- _ ment thus avoiding divided re- 
| obligation, you are invited 
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 you—or our main office directly 
rs in order to obtain our illuminating 
and decorating services. A study 
_ how much you can gain in customer 
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ts LX Bank in New York charged the 
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acceptance of the heat pump, it is 
possible that kw-hr consumption, 
which now averages around 2,400 
kw-hr per customer, may rise 
Investment Bonds and Stocks 6,000 kw-hr or more per custome 
by 1968, or a three-fold expansion in 
the domestic service of utilities,” 


What the Booklet Includes 


Besides the section on “Funda- 
mental Factors,” from which the 
above quotes were taken, the book- 
let covers “Accounting Data,” ip. 
cluding both income accounts and 
balance sheet accounts; “Operating 
Factors,” including generation, gen- 
erating capacity, energy sales, rey- 
enues, and operating and financial 
data; and a special section on the 

Securities of the United States Government 
and its Instrumentalities costs of service, and publications 
covering the electric utility bond 
State, Municipal and Revenue Securities field. 

All of the material in the text 
Bonds, Preferred and Common Stocks of Industrial, leads to the “Analysis Sheet,” which 
Public Utility and Railroad Corporations 
gether and recording in one place 
the important characteristics of the 
bonds of individual companies in 
accordance with the methods dis- 
cussed in the various sections of the 
Securities of the International Bank for booklet. The study and comparison 
of the figures as between companies 
and the industry as a whole provide 
the banker with information on 
which to judge the quality of spe- 
cific bonds he may have under con- 

sideration. 


Bank and Insurance Company Stocks 


Bankers’ Acceptances 


Reconstruction and Development 


Canadian Bonds « Foreign Dollar Bonds 


Underwriter + Distributor « Dealer 
The Committee 


In addition to Mr. Stovell and Mr. 
Wooster, members of the Commit- 
PHILADELPHIA CLEVELAND San FRAncIsco tee on Investments include: Brison 
C. Tucker, vice-president, Eutaw Sav- 
ings Bank of Baltimore, Baltimore, 
Md., chairman; Carl G. Freese, pres- 
ident and treasurer, Connecticut Sav- 
ings Bank of New Haven, New Haven; 
Jarvis S. Hicks, Jr., vice-president, 
Long Island City (N. Y.) Savings 
Bank; William E. Thomas, vice- 
president and treasurer, Provident 
Institution for Savings in Jersey 
City, N. J.; Joseph R. Jones, vice- 
president, Security - First National 
Bank of Los Angeles, president of 
the Savings and Mortgage Division; 
Earle A. Welch, treasurer, Meredith 
(N. H.) Village Savings Bank, Divi- 
sion vice-president; J. R. Dunkerley, 
deputy manager in charge of the 
Division, New York; and Thomas L. 
Nims, secretary of the Division, New 
York. 


New Boston PitrsBURGH 


Scudder Prospectus on request: 


10 Post Office Square 
Boston 9, Massachusetts 


S tevens - One Wall Street 


New York 5, New York 


&e Cl k - 8 So. Michigan Avenue 
ar : Chicago 3, Illinois 


Common Stock Fund, Inc. 
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The Dance of the Dragon climaxes San Francisco’s Chinese New Year celebration 


Get to know... the bank that knows California 


No red tape—no costly delays— when 
you use Bank of America’s statewide 
system of 550 branches for direct rout- 
ing of collection and remittance items. 
Cash letters may be sent directly to 
any one of the 330 California com- 
munities in which this bank is located 
and your account credited the same 
day they are received. This reduces 


float. It also means rejected items, re- 
turned directly by the branch, reach 
you days ahead of items traveling 
through usual channels. To inquire 
about this unique correspondent serv- 
ice, write Corporation and Bank Rela- 
tions Department, Bank of America, 
300 Montgomery St., San Francisco 
or 650 South Spring St., Los Angeles. 


Dank of America 


NATIONAL 


MEMBER FEDERAL DEPOSIT 


TRUST AnD 
SAVINGS 


ASSOCIATION 


INSURANCE CORPORATION 
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The Case of the 


Valued Customer 


HIS is a case to illustrate the need for American Credit Insurance, even 
dj tpests prior experience seems to indicate no unusual risk. Whether 
your own business is larger or smaller than the one cited here, the same 
principle applies. 

The policyholder, a manufacturer doing a gross business in excess of 55 
million dollars, was covered to a total of some 700 thousand dollars on a 
general coverage policy. A very old and valued customer, well rated and 
generally well regarded, desired a higher limit of credit than that provided 
by the policy on the basis of credit rating alone. Should the policyholder go 
along with the customer? Little if any risk seemed to threaten. Still... . 


The policyholder’s Credit Manager decided to refer the matter to his 
American Credit representative. As a result, a rider was issued, increasing 
the coverage to 150 thousand, and raising the total policy amount to 750 
thousand dollars. Somewhat later, against all indications, the account had 
to be filed as a past due item of more than 196 thousand dollars. Despite 
all appearances, the old and valued customer was actually in trouble, with 
the policyholder the largest of a whole group of creditors. 


As a free service under the policy, American Credit represented the 
policyholder in a series of meetings with the debtor and his other creditors, 
and managed to collect $70,600. This amount was prorated between the 
total claim and the actual coverage, and the policyholder also received a 
loss payment of $86,400.00, with no service charge for the item collected. 
Thus, through the considered action of its Credit Executive, the policy- 
holder’s loss, by reason of this $157,000 total recovery, was reduced to a 
nominal figure, and there was no disastrous reduction of his working 
capital. 


Whether you are selling old and valued customers, or constantly expand- 
ing into new markets, you will find new assurance in all your dealings 
when you know that your accounts receivable are as well protected by 
insurance as your equipment, your goods in process and your inventory. 
For your copy of a new booklet: “Credit Insurance, Its History and Functions,” 
write Department 45, First National Bank Building, Baltimore 2, Maryland. 


Going to Chicago? 
Visit our booth at the 
A.B.A. Convention. 


Ameriean Credit 
Indemnity Company 


of New York 


Executive Succession 
Is Big Problem, Lewis 
Tells NABAC School 


enterprise philosophy as a 
nation made us great in pro- 
duction, in research, and in technical 
skills; and as a result, we have had 
to grow in our knowledge of sales, 
distribution, credits, investments 
and human relations, Dr. Leroy 
Lewis told the first graduating 
class at the School of the National 
Association of Bank Auditors and 
Comptrollers conducted at the Uni- 
versity of Wisconsin in Madison. 

The NABAC School was started 
in 1953 for advance study by bank 
auditors and comptrollers. The di- 
rector is Clarence H. Lichtfeldt, 
comptroller, First Wisconsin Na- 
tional Bank, Milwaukee. There were 
51 men in the first class. 

Dr. Lewis, who spoke on the sub- 
ject, “Adult Bankers Acquire New 
Concepts,” is educational director of 
the American Institute of Banking. 

“We may sit at the same desk for 
10 years and have the same title, 
but our responsibilities change ma- 
terially every 12 months,’ he said. 
“So adult education has become in- 
creasingly significant in your life- 
time and mine because the nation 
in which we live is comprised of dy- 
namic, creative, and enterprising 
people. And adult education has be- 
come increasingly significant in the 
lives of bankers because banking 
plays a vital and a central role—it 
is the heart and pulse beat—of any 
dynamic, enterprise economy. 


“As Big as Banking" 


“Today one of the hottest prob- 
lems in banking is the problem of 
management succession. This prob- 
lem may be as big as the banking 
business itself. The solution of this 
problem may determine the char- 
acter and the direction of our busi- 
ness for years to come. 

“If you subscribe to the concept 
that adult education is a prerequi- 
site to the stability and expansion 
of the banking business, then, what 
can you do to contribute effectively 
to the solution of the management 
succession problem? Several steps 
can be taken immediately. 


(CONTINUED ON PAGE 114) 


BANKING 
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WIDE CARRIAGE SMITH-CORONA 
WITH 10-KEY DECIMAL TABULATOR 


SPEEDS STATISTICAL TYPING 


Two special features make Smith-Corona 


the ideal typewriter for all banking applica- 
tions. 1) The choice of a full range of car- 
riage widths: 11”, 13", 15”, 19’, 21”, 27’... 
take your pick! 2) The 10-Key Decimal 
Tabulator that eliminates back spacing and 
eases the load of heavy statistical typing. 
These, in addition to all the wonderful fea- 
tures regularly found in the new Smith- 
Corona “Eighty-Eight” Secretarial: Page 
Gage...the new foolproof Instant-Set Mar- 
gins...88-Character Colorspeed Keyboard. 


Phone today for a revealing demonstration. 


Smith-Corona 


SMITH-CORONA INC SYRACUSE 1 NY 
BRANCHES OR DEALERS IN ALL MAJOR CITIES 


September 1955 
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AUTOMATICALLY 


COUNTS & stacks | AC 


makes huge cost reductions 


Mechanization is saving thousands for mailers, both large and small. Quite 
probably it can achieve similar economy for you. Because Imserting & 
Mailing Machine replaces dozens of clerks— owners slash payroll cost, 
save supervisory time, reduce overhead and floor space. Most important, 
they mail when they please. Inserting & Mailing Machine is always on the 
job. At a fraction of former costs, it prepares 35,000 to 40,000 pieces per day. 


See whether you, too, can save... 

Let us make a time-cost study of your mailing operation. No need to mail 
in the millions! Many owners send out only 20,000 or 30,000 pieces per 
month — yet still effect real economy. We will be glad to prepare an 
Analysis & Proposal for you, showing your present mailing preparation 
costs and the savings you will enjoy with Inserting & Mailing Machine. 
Just use coupon. 

See the machine in action... 


Visit BOOTH NO. 71 at the Convention in Chicago 
INSERTING AND MAILING MACHINE CO. 


PHILLIPSBURG, NEW JERSEY 


Inserting and Mailing Machine Co., Phillipsburg, New Jersey B-9-55 
CD Please prepare Analysis & Proposal pertaining to our mailing 
needs. 
(CD Please send more information about machine. 


Adress 


THERS ENCLOSURES RTS INTO ENVELOPE SEALS ENVELOPE PRINTS POSTAGE INDICIA COUNTS & STACKS 


(CONTINUED FROM PAGE 112) 

“First, I think we must recognize 
the fact that successor management 
can come, broadly, from four 
sources: from other banks, from 
other businesses, from the univer- 
sities, and from within the ranks of 
our own banks. The first three 
sources are, to my mind, very lim- 
ited sources of supply in terms of 


| immediate needs; and, too, people 
| from these sources would probably 
| require additional education and 
| training. Second, I think we should 
| recognize the fact that hundreds of 
| banks should set up serious pro- 
|grams for executive development, 
| Third, we must understand clearly 
| that executive development is a two- 
| lane highway. One lane leads up the 
| highway of formal education out- 


side the bank; the other lane leads 


| up the highway of informal eduea- 


INSERTING 


tion inside the bank—that is, on- 
the-job training and _ self-develop- 
ment. These lanes are parallel. Both 
are essential in any program of ex- 
ecutive development if the problem 
of management succession is to be 
solved. 


80 Banking "Schools" 


“No industry in America has, 
within the framework of its own 
business, as complete or comprehen- 
sive a program of tailormade formal 
education as does the banking busi- 
ness. As far back as two years ago, 
42 state bankers associations were 
sponsoring 71 school-type courses 
of instruction for bankers in a num- 
ber of banking subjects. In addition, 
there were nine regional and na- 
tional banking schools, such as the 
NABAC School, serving broadly the 
formal educational needs of the 
banking fraternity. You can wisely 
recommend the educational services 
of these 80 school programs to the 
management of your banks as 4 
vital force in the formal education 
of potential executives.” 

For the graduating class, coming 
from 25 states and the District of 
Columbia, the commencement rep- 
resented completion of the third 
two-week resident session held each 
summer on the university campus. 


| This year 255 bankers were enrolled. 


Students study bank accounting 


a the first year, bank auditing the 


second year, and bank control in 
their third year. There are exten- 
sion problems between resident ses- 
sions. 
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the €CONOMICS O 


banking 


Presenting 6 Monetary Studies—briefly, clearly, and simply 
written to help you answer today’s questions on the subject: 


“Our Financial System at Work”... “How Our Reserve Banking System Operates” . . . “Loans, 
Investments, and Interest Rates” . . . “The Effects of Federal Reserve Policies” . . . “The Effects 
of Treasury Operations” . . . “Basic Issues of Monetary Policy.” 


WHAT THE STUDIES CONTAIN: These six pamphlets tell the background story of banking’s vital 


relationship with monetary management, fiscal policy and economic conditions. They contain information that 
sharpens a banker’s ability to interpret the day’s news—to understand the significance of actions by the Federal 
Reserve System and the Treasury, and to read correctly the signposts that show how the American monetary and 
credit machinery is working. 

The series is designed primarily for bank executives, rather than for scholars. Theory is discussed only to the 
extent it is needed to understand things that actually happen. 


WHAT BANKERS SAY ABOUT THE STUDIES: <1 think every bank should make a wide 
distribution of these Studies among its officers.” . . . “We feel that the booklets will be very helpful in our man- 
agement development program.” .. . “I think the material is excellent and will be very helpful to bankers 
everywhere.” . . . “You are to be congratulated on the setup and on the subject matter.” . . . “You have provided 
avery excellent treatise of quite a difficult subject in language that should be readily understood by everyone.” 
... “It seems to me that studies such as these represent a most appropriate activity for A.B.A., and I would think 
that the ‘Studies’ would be of the greatest possible value to banks generally across the country.” 


The Economic Policy Commission 
American Bankers Association (1 Check enclosed 
12 East 36 Street, New York 16, N. Y. O Please bill 


YOU CAN ORDER NOW 


It is recommended that complete sets , 
Please enter our order for the following: 
complete sets of the 6 Monetary Studies prepared by the Economic 
Policy Commission of the A.B.A., @ $4.00 per set Z 
Why not order a complete set for every officer and director of your bank? 


be ordered now for each of your 
officers and directors. An order form 


is printed here for your convenience. 


Address 
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Washington 


(CONTINUED FROM PAGE 72) 


seasonal demand for credit con- 
tinues, credit itself will as a con- 
sequence tighten up. If banks con- 
tinued to borrow at the Reserve, a 
further rise such as that at Cleve- 


serves to finance a normal seasonal 
rise in credit, plus a_ reasonable 
growth factor. 

Any more rapid expansion fi- 
nanced on credit would probably be 
discouraged. Monetary authorities 
do not want so rapid a rate of ex- 
pansion as to court a sharp back- 
ward readjustment as a conse- 


land, to 244%, seemed logical. 
With the Treasury adding to its 
weekly bill supply, the Federal has 
more mobility in affecting supply 
of money through bill operations. 
It is believed that the Reserve is 
desirous of providing sufficient re- 


quence. 


Seek to Curb Excessive 
Individual Indebtedness 

Key officials of the Eisenhower 
Administration have also been 
worried about the rising level of 


Enjoy This News Bonus 
While You're at the 
ABA Convention 


Some of the nation’s top companies have arranged to give you 
a valuable bonus of business news while you are at the con- 
vention. To keep you right up to the minute on business, 
gevernment and financial news, several organizations are spon- 
soring the 


DOW JONES 
ELECTRIC NEWS SERVICE 


(The same machine that operates in banks 
from coast to coast) 


You accordingly are invited to see business tick before your eyes 
on the machines sponsored by the magazine BANKING, the 
Mosler Safe Co., The National Cash Register Co. and Cincinnati 
Time Recorder Co. Whether it happens in politics, in finance 
or in business, in the United States or abroad, it will be typed 
out instantly for you. 


If you are among the thousands who already have the benefit 
of the Dow Jones Electric News Service, you will feel right at 
home. If you are not, you may want to look into the advantages 
it holds for you. We have a booklet we'd like to send you 
without obligating you. DOW JONES & COMPANY, 44 Broad 
Street, New York 4. Also Chicago 6 . . . San Francisco 8... 
Montreal 1 . . . Toronto. 


personal indebtedness, particularly 
on automobile loans and on mort- 
gage credit. So they seek to create 
a national psychology discouraging 
the acquiring by individuals of more 
debt than they can handle. 

Their efforts are not pitched at 
directly regulating that indebted. 
ness, but of discouraging its exces. 
sive growth. This worry was spot- 
lighted by the Federal Reserve fig. 
ures for June which showed a rise 
to $24,914,000,000 in consumer 
debts, $765,000,000 over May. Of 
this, $576,000,000 was in automo- 
bile paper, a trend apparent for the 
last few months. 

This is behind the move of the 
Federal supervisory officials to ex- 
amine banks more closely on their 
consumer credit policies. It is also 
directly behind the order of the 
Veterans Administration and the 
Federal Housing Administration in 
discontinuing any Government spon- 
sored housing loan with a repay- 
ment term of more than 25 years, 
and of ordering a two percentage 
point increase in downpayments. 
This order incidentally abolishes the 
VA 30-year, no-downpayment loan. 

Both steps were taken at the di- 
rect instigation of the chairman of 
the President’s Council of Economic 
Advisers, Arthur Burns. Mr. Burns 
had the full backing of Secretary 
Humphrey, it was indicated. 

Hereafter the Federal Reserve 
Board, Comptroller of the Currency, 
the Federal Deposit Insurance ex- 
aminers will add to their forms for 
reporting on bank examinations, a 
special questionnaire on consumer 
credit, with especial attention to 
auto instalment loans. 


Report "Out of Line" Policies 
to Directors 


These questionnaires will be de- 
signed primarily to elicit informa- 
tion about lending practices gener- 
ally and whether any individual 
bank is lending so liberally as to 
term or value of collateral as to be 
“out of line” with accepted bank 
practice. If and when such cases 
develop, examiners in some agencies 
may report to the directors on this 
point, along with any other points 
of special observation which their 
examination suggests is worthy of 
the attention of the directors. 

It is generally accepted as a fact 
in Washington that few banks are 
participating in the ultra-liberal 
credit which the sharp competition 
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among leading motor makers has 
prought about. In fact, the FDIC 
in a sampling study of 168 small 
panks found that the most liberal 
terms on new autos were 25% down 
and 24 months, and on used cars, 
one-third down and 18 months for 
repayment. This is far stricter than 
is available from some dealers and 
finance companies. 

While the upper echelons of the 
Eisenhower Administration are said 
to recognize that banks are not con- 
tributing to the inflationary easing 
of instalment credit terms, they 
sought to have the supervisory 
agencies institute the special at- 
tention in examination upon con- 
sumer credit for a purpose. That 
purpose was to create a psychology 
against acquiring excessive debt on 
instalment by individuals. 

In ordering two more percentage 
points on downpayment on VA and 
FHA loans, the Administration spe- 
cifically exempted business in proc- 
ess. Most speculative builders op- 
erating through these agencies have 
outstanding commitments which 
will carry the great bulk of housing 
construction activities through the 
1955 building season. Thus most 
buyers will not in 1955 be subject 
to the tighter terms. 

So this move, too, is in the order 
of a psychological “tightening up” 
and will have but small immediate, 
substantive effect. 


Budget Influences Picture 


The short run effect of Federal 
budget operations may not be in- 
flationary. If that is so, it will be 
almost entirely because with as- 
cending corporation profits, Federal 
taxes thereon may swell revenues 
considerably in the first six months 
of calendar 1956. 

However, the Congress did noth- 
ing to reduce Federal spending. The 
preliminary figures of fiscal 1955 
operations showed a fairly general 
rise in Federal spending, with pay 
raises and many other things 
adopted this year indicating an ac- 
celeration of this trend. 

In particular, military spending 
for fiscal 1955 rose nearly $1.5-bil- 
lion above the anticipations of just 
six months previously. It was in 
military spending cut-backs, after 
the end of the Korean war, that 
the great bulk of actual spending 
reductions was achieved. 

Should the era of good feeling 
between Russia and the Western 


September 1955 


We never found 
our stolen records 


.. - but we were paid $11,320 for our 


Accounts Receivable just the same 
(Based on Company File #140B9346) 


Burglars broke into our office. From 
the cigarette stubs left behind, they 
must have spent hours trying to 
open the safe. And when they 
couldn’t, they carted it away. 

We didn’t lose much money—just 
our petty cash. What worried us was 
the loss of our Accounts Receivable 
records, They weren’t worth a cent 
to the burglars. But they meant 
thousands of dollars to us. 


We never saw those records again. 
But our Hartford Agent had done 
a good job. He had seen to it that 
we had Hartford Accounts Receiv- 
able insurance . . . which paid us 
$11,320.95. And that wasn’t all. Our 
Hartford Accident and Indemnity 
Company Money and Securities 
Policy paid us for the damage the 
burglars had done and for the safe 
and petty cash they'd stolen. 


Suppose the Accounts Receivable records of one of your 
banking customers were stolen . . . or burned? Ruined or badly 
damaged by storm . . . earthquake . . . explosion . . . water? 


If he has Accounts Receivable Insurance, your customer can still 
collect the money due. It protects him not against one hazard alone. 
but against virtually any cause of loss or damage. 


This broad-coverage protection is moderately priced. 
You'll be doing all your customers a valuable service by 
suggesting that they look into it. Have them call their 
local Hartford Agent — or ask their insurance 

broker for information about Hartford 


Accounts Receivable insurance. 


Year in and year out you'll do well with the 


Hartford | 


Hartford Fire Insurance Company 


Hartford Accident and Indemnity Company 
Hartford Live Stock Insurance Company 


Citizens Insurance Company of New Jersey 


.. Hartford 15, Connecticut 


Northwestern Fire & Marine Insurance Company 


Twin City Fire Insurance Company ... 


Minneapolis 2, Minnesota 
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World continue, the Pentagon as- 
pires to be able to cut back Defense 
Department military spending to 
$34-billion. This figure, incident- 
ally, is what officials had projected 
as the indefinite cost during the 
“cold war,” versus $35,847,000,000 
actually spent in fiscal 1955. After 
a complete ending of the cold war, 
it would probably take two to three 
years to cut spending much below 
$34-billion, it is said. 

Congress failed to boost the costs 
of social security, cut personal in- 
come taxes, adopt an expensive 
health program, or approve finally 


“EYVYE-VIEW’’ 
of Washington... 


Top contacts we’ve 
acquired during 65 years 


vastly costly school and road pro- 
grams, this session. Some of these 
projects are likely to pass next 
year. 

So the long run influence of the 
budget is on the distinctly inflation- 
ary side. 


Survey Business Loans 


Beginning this fall the Federal 
Reserve System is going to make a 
detailed survey of commercial and 
industrial loans in the hands of 
some 1,250 selected banks, as of out- 
standings early in October. 

This survey, in which the A.B.A. 


can be of inestimable 
value to 
correspondent banks. 


American 


& TRUST COMPANY 


Daniel W. Bell, President 
Washington, D. C. 


Member Federal Deposit Insurance Corporation— Member Federal Reserve System 


BANK OF CHINA 


Chartered Bank for 


International Trade & Foreign Exchange 


HEAD OFFICE 


15 Chung Shan Road North, 2nd Section 
Taipei, Taiwan, China 


Cable Address: Chungkuo 


OVERSEAS BRANCHES 


New York Havana 
Bangkok Saigon 


Sydney 
Phnom-Penh 


Tokyo * Osaka 
Cholon 


is cooperating, will study the terms, 
types, interest rates, and collatera] 
of business loans. 

The purpose will be to develop a 
detailed picture of bank lending to 
business, via the sampling of this 
large selection of banks. It is ex- 
pected to give a picture that will 
enable the commercial banking 
world as a whole to know what kind 
of a business lending job the banks 
are doing. It will serve as a check- 
guide for all banks. 

Second, it will provide material 
which will show that banks are 
doing an extensive job of business 
lending. A similar survey was made 
in late 1946. The statistics derived 
therefrom have provided an answer 
to the complaints that banks are 
not serving business. 


Supervisory Pay Boosts Fail 


In a last-minute snarl, the Con- 
gress failed to take final action on 
a bill to boost the salaries of lead- 
ing Federal executives, including 
those of the bank supervisory 
agencies. 

Under the bill reported out and 
passed by the House, the salaries 
of the seven members of the Fed- 
eral Reserve Board, the Comptroller 
of the Currency, the members of 
the FDIC board would rise to $20,- 
000 from $16,000. 

Even under the House bill the 
pay of the bank supervisors would 
be raised to a level lower than that 
of many other Federal executives, 
whose functions have not been tra- 
ditionally recognized as superior to 
that of the members of the Reserve 
Board. (END) 


Donald A, Quarles, an engineer, is the 
new Secretary of the Air Force 
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THE TRULY MODERN BANK MUST BE AIR CONDITIONED 


TO INCREASE 
EMPLOYEE 
EFFICIENCY 


AIR CONDITIONING! 


Surveys based on actual experiences have proved that modern 

air conditioning increases the efficiency of employees in 

banks, reducing the frequency of costly errors. You will find that 

the clean, cool, healthful atmosphere created by air conditioning will 
improve the morale of your staff to the point that turnover 

will be minimized. And you will benefit, too, because customers 
prefer to transact their business in cool, refreshing comfort. 


But get the best there is in air conditioning. Buy Chrysler Airtemp! 


“Packaged” Air Conditioners 
“Packaged” air conditioning was pioneered by Chrysler 
Airtemp in 1937. More Chrysler Airtemp “Packaged” Air 

3 Conditioners have been sold than any other make. And only Chrysler 

CHRYSLER AIRTEMP | Airtemp engineering gives you such important features as the 


Exhibit super-efficient, super-quiet Sealed Radial Compressor . . . 


at Booths 94, 95, 96, 97 4 : 
Conrad Hilton Hotel “Maxi-Fin” Coil for more effective cooling . . . “Airfoil” Grille 


to direct the cooling air where you want it by means of adjustable 
vanes .. . greater cooling capacity . . . more compact, 
space-saving design. Send coupon now for complete details! 


SEPTEMBER 25-28, 1955 
CHICAGO, ILLINOIS 


P.O. Box 1037, Dayton 1, Ohio 


I Id like to know more about Chrysler Airtemp Air Conditioning. 


bd ] Name 


Address 


OF 


| 
CHRYSLER | ci 
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for Field Warehousing... 


and Be Sure! 


Loan OFFICERS everywhere consider a Lawrence Field Warehouse 
Receipt as much a synonym for “security” as a Certified Check. They 
know that $1,000,000 in legal liability and fidelity bonds — in each of 
more than 2500 Lawrence Field Warehouse locations—are back of every 
Lawrence receipt. 

And these bank officers like the way Lawrence does business. The 
Lawrence IBM Commodity Collateral Report, for example, is electron- 
ically compiled to keep loan officers always informed on current inven- 
tory values. It also reduces the cost of servicing loans. 

Specify Lawrence —and be SURE! 


LAWRENCE ON WAREHOUSE RECEIPTS - + » IS LIKE CERTIFIED ON CHECKS 


[AWRENCE WAREH ARE (©MPANY 


NATIONWIDE FIELD WAREHOUSING 
37 Drumm Street, San Francisco, California 
100 N. La Salle Street, Chicago 2, Ill. © 79 Wall Street, New York 5, N.Y. 


OFFICES IN PRINCIPAL CITIES 


BANKING 


ond 
MEE 
‘YP 
dra 
Up. he 0 iti 
the 
the 
ba 
tol 
an 
ia 
re 
th 
lo: 
sit 
ye 
Gi 
tu 
hi 
m 
ql 
ta 
SE 
pe 
1 
W 
je 
A 
T 
120 | 


Tax & Loan Accounts 


(CONTINUED FROM PAGE 73) 


and each of these attempts has been 
followed by a return to some form of 
reliance on the country’s commercial 
panks as the depositories of public 
funds. 

Today, the Treasury utilizes sev- 
eral different types of depository ar- 
rangements. General depositories 
are those maintained by the Treas- 
ury to meet the requirements of 
Government officers for payrolls or 
other expenditures. Limited depos- 
itories are authorized to receive 
specified maximum amounts of de- 
posits from postmasters, U. S. court 
officers, and the like, for credit in 
their official checking accounts. De- 
positories for unemployment com- 
pensation accounts handle receipts 


and payments for Social Security | 


unemployment compensation. Other 
types of depositories include bank 


draft depositories, bank facilities at | 
military posts, check cashing facil- | 
ities, and foreign depositories. Un- | 


Bank of America 


der the regulations prescribed for 
operating these accounts, the Treas- 
ury maintains negotiated balances 
with banks handling such deposits 
in amounts sufficient to reimburse 
them for the services rendered to 
the Government. 


11,000 Qualified Depositories 


But the great bulk of Treasury 
balances is held in special deposi- 
tories, which are the so-called tax 
and loan accounts. More than one- 
half of total Federal Government 
receipts flow into these accounts in 
the course of a fiscal year. Tax and 
loan account balances fluctuate con- 
siderably in the course of a fiscal 
year, because of the uneven flow of 
Government receipts and expendi- 


tures. The accounts, therefore, are | 


highly volatile. Nearly 11,000 com- 


mercial banks of the country have | 
qualified as depositories of Treasury 


tax and loan accounts. 
These accounts are subject to re- 


serve requirements and Federal De- | 


posit Insurance assessments. Until 
1935 these accounts —then called 
war loan accounts — were not sub- 
ject to reserve requirements. From 
April 1943 through 1947, reserve 


requirements and Federal Deposit | 


Insurance assessments were sus- 
pended with respect to these funds. 


Until the Banking Act of 1933 be- | 
came effective, banks were required | 
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NOW 


PAPER-MATE 


TRADEMARK 


are used throughout the more 


than 500 branches of 


the biggest bank in the world! 


Over 22,000 Paper-Mate pens and desk sets are now 
being used at customers’ desks, tellers’ windows, ex- 
ecutive offices ... in fact, in every department of The 
Bank of America—the world’s largest bank. 


Today more than 5,000 banks approve Paper-Mate’s 
leak-proof, smear-proof, transfer-proof performance. 
Indisputable proof that Paper-Mate prestige and 
performance build lasting customer good will. 


NEW ACCOUNT 
OPENERS 


Paper-Mate is the perfect pen 
for use in your bank and as 
gifts to depositors for open- 
ing a new account. 


Paper-Mate Pens are avail- 
able with your name or mes- 
sage imprinted on barrel. 
Write for discount and quan- 
tity prices today. 


Advertising Specialties Division 
PAPER-MATE EASTERN, INC. 
752 Broadway, New York 3, N. Y. 

PAPER-MATE COMPANY 

8790 Hays Street, Culver City, California 
PAPER-MATE OF CANADA 

265 Adelaide Street, West, Toronto, Canada 
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to pay interest on these deposits. 
That act prohibits commercial banks 
from paying interest on demand de- 
posits, but it is interesting to note 
that recommendations have recently 
been made in certain quarters, par- 
ticularly by the General Accounting 
Office, for the resumption of the re- 
quirement of interest payments on 
Federal Government demand de- 
posits. 

The sources of funds flowing into 
tax and loan accounts are the pro- 
ceeds from the sale of Savings 
Bonds, savings notes, and other Fed- 
eral securities; withheld taxes; de- 


posits of checks of $10,000 or more 
in payment of income taxes during 
certain periods; excise taxes; and 
certain Social Security and other 
taxes. 

The Treasury does not actually 
make deposits into tax and loan ac- 
counts. These deposits occur through 
the normal day-to-day transaction 
of business between banks and their 
customers in connection with the de- 
posits of tax payments and of funds 
for the purchase of Government se- 
curities. Ordinarily, these transac- 
tions involve merely a transfer of 
credit from the bank customer’s ac- 


LETTERHEADS BY WOODBURY 


BOOTH #2 


§ | st Annual Convention A.B.A. 


CONRAD HILTON HOTEL 
CHICAGO, ILLINOIS 


George D. Murray, General Sales Manager 


Harold H. Wade, Representative 
Alfred H. Nylen, Representative 


WOODBURY AND COMPANY, INC. 


WORCESTER 5, MASSACHUSETTS 


This is Timely 
Events Display 
No. 705, 47” 
high to top of 
lights by 69” 
wide; without 
lights, 43” high. 


FIRST NATIONAL BANK _ 


Daily change of 
pictures by 
Timely Events 
insures fresh 
interest to your 
bank every hour, 
week-in, week-out. 


STOP THEM EVERY DAY! 


News pictures will do it every time, if they're news pictures by 
Timely Events, framed in rich solid cypress window or lobby dis- 
play units. See these interest builders at Booth 138, or write for 


complete details today. 


TIMELY EVENTS 


236 N. Clark St. 


Chicago 1, Ill. 


count to the Treasury’s tax and loan 
account in the same bank. 

The primary reason for the main- 
tenance of tax and loan accounts js 
to smooth out the impact of Govern. 
ment financial operations on the 
nation’s economy and the banking 
system. The secondary reason js 
that use of the vast network of com- 
mercial banks throughout the coun- 
try provides the Government with 
the most economical and efficient 
method of handling the Govern- 
ment’s business. A third reason is 
that the maintenance of these ac- 
counts to some extent offsets serv- 
ices which the banks perform for 
the Government without direct re- 
imbursement, including, for example, 
the sale and issuance, of Savings 
Bonds, sale and redemption of Treas- 
ury bills, announcement and receipt 
of subscription for purchase of mar- 
ketable securities, handling of ma- 
tured marketable securities for 
redemption or exchange, and the 
collecting of withheld income and 
Social Security taxes. 


Levels Way of Money Market 


However, as stated before, the 
primary reason for the maintenance 
of the tax and loan account system 
is to reduce the impact of Govern- 
ment financial operations on the 
money market, and particularly on 
bank reserves and credit. If Govern- 
ment receipts for taxes or purchases 
of Government securities were im- 
mediately funneled into the Federal 
Reserve banks, these payments 
would represent an equivalent drain 
on Federal bank reserves, since 
banks make payment by drawing 
down their reserve balances on Fed- 
eral Reserve banks. If the banking 
system would not at a given time 
have adequate reserves to meet such 
a drain, the banks would have to 
liquidate Government securities, 
tighten up credit, or obtain credit 
from the Federal Reserve System. 
On the other hand, if the Treasury 
disbursed its excess balances in the 
Federal Reserve banks, excess re- 
serves would result, and this might 
require Federal Reserve banks to 
absorb the excess reserves, or some 


In an individual, knocking is an 
evidence of a lack of power, just as 
it is in an automobile. 
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part of them. The disrupting effect 
on the money market because of 
recourse to these steps is obvious. 

If Treasury disbursements from 
its balances in the Federal Reserve 
panks precisely corresponded with 
the flow of receipts into those ac- 
counts, the impact of Treasury finan- 
cial operations on bank reserves 
would pose no serious problem. But 
it is in fact a practical impossibility 
for the Treasury to make a daily bal- 
ance of receipts and disbursements. 
Tax collections bunch at intervals 
throughout the Government fiscal 
year, these intervals being pre- 
scribed by statute. Similarly, Gov- 
ernment borrowing operations can- 
not be spaced out in order to make 
a perfect balance of receipts and dis- 
bursements, 

The only practical means for neu- 
tralizing the effect of the Govern- 
ment financial operations on banks 
reserves and the money market gen- 
erally is to regulate the flow of re- 
ceipts into the Federal Reserve 
banks in accordance with Treasury 
need. In this way, bank reserves are 
not withdrawn from the banking 
system until they can be returned 
to the banking system by way of 
Treasury disbursements. 

In brief, the tax and loan account 
system permits the Treasury to leave 
funds in the banks and in the com- 
munities in which they arise until 
such time as the Treasury needs 
these funds for its operations. In this 
way, the Treasury achieves a bal- 
ancing effect not obtainable by any 
other known device, and thus dis- 
charges its primary fiscal responsi- 


“Overdrawn? My wife? My daughter? 
How’s that again?” 


bility of so handling its money as 
not to affect unduly the economy. 
Under law, the Secretary of the 
Treasury may, in his discretion, limit 
or discontinue the present system of 
flowing certain Federal revenues 
through the banking system of the 
country. But in these days, when 
Government receipts and expendi- 
tures are such a huge factor in the 
money markets, some system for 
neutralizing the Government opera- 
tions on the money markets must be 
utilized. The tax and loan account 
system is the most practical and 
efficient yet devised for this purpose. 


There has been, and undoubtedly 
will continue to be considerable— 
and sometimes controversial — dis- 
cussion of the tax and loan account 
system. This is good, for discus- 
sion can lead to knowledge and 
understanding. Unfortunately, the 
size and complexity of Government 
operations today make it difficult to 
communicate general understanding 
of the subject. It should also be 
noted that the details and mechanics 
of Treasury fiscal operations are not 
so absorbingly interesting that they 
will keep the average person reading 
late into the night. 


Are “more and more people 
bringing their‘estate planning 
problems’ to you? 


LETTER FROM A LARGE BANK 


IN THE OHIO VALLEY: 


"yore and mo 


est 


ate planning 


If your Trust Department’s rate of growth is 
not what it should be, write for a mail demon- 


stration of a Purse trust development program. 


THE PURSE COMPANY 
eadguaitens Tut Advetising’ 


CHATTANOOGA 2, TENNESSEE 
NEW YORK CHICAGO BIRMINGHAM 
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Gives You More 


‘=> 


HARTER 67-T 
EXECUTIVE 
POSTURE CHAIR 


ood Days 
the 


) 


This chair helps you work, comfortably. New, compact design 


lets you move about freely without 


bumping your desk. Puts 


you close to your work without straining or sitting on edge. 


And the Harter 67-T gives you the same kind of comfort 


you'll find in large chairs—seat and 


back tilt together in 


perfect synchronization. You can lean back and relax without 


your feet leaving the floor. 


You'll find, too, 5 adjustments that 


are essential for the chair 


to fit you personally. This chair encourages good posture 


to help you resist fatigue. 


Seat and back provide the cool comfort of foam rubber and, 


yet, the compact overall dimensions give you a chair that makes 


working a pleasure. A free trial of the Harter 67-T in your 


own office will prove it. 


V rite for informative booklet, 


‘Posture Seating Makes 


We'll send name of your nearest Harter dealer, 


HARTER CORPORATION 


908 Prairie, Stu 


“HARTER 


rgis, Michigan 


In Canada: Harter Metal Furniture Ltd., Guelph, Ontario 


D) POSTURE 
CHAIRS 


im 


Satoshito’s 


Rescue 


- Tokyo a Japanese lad stood on 

a bridge for three days offering 
his life for $195 (70,000 yen), 
Debts incurred while he cared for 
a sick brother had brought him to 
this desperate solution. Some of the 
debts were at the rate of 1% per 
day, doubling every two and a half 
months. “I could never get enough 
money to pay all of those debts if 
I worked forever,” said Satoshito 
Horita. 

Then, one day, a bank draft for 
$140 left The First National Bank 
of Kansas City—destination Tokyo. 
There it was given to a dazed Horita. 
Two people in Kansas City had made 
it possible—Max H. Morgenroth, 
manager of the Fereign Exchange 
Department at The First National 
Bank, and Mrs. Dorothy I. Maag, 


a housewife. 


Reading about Horita’s trouble, 
Mrs. Maag wrote to the Kansas City 
Star, explaining that she was going 
to work with Morgenroth to raise 
money for the boy. Although Mr. 
Morgenroth and Mrs. Maag have 
never met, they have had many 
phone conversations. “Mr. Morgen- 
roth had previously helped me send 
money to foreign countries,’ Mrs. 
Maag said. Mr. Morgenroth im- 
mediately agreed to help. “I con- 
tacted the Tokyo office of the Na- 
tional City Bank of New York,” 
Mr. Morgenroth said, ‘‘and told them 
to get in touch with the young man. 
I asked them to have him appear 
with the proper credentials and to 
present bona fide bills. I asked that 
he first pay all claims against him- 
self, then to keep any surplus re- 
maining.” 

Contributions were received by 
The First National Bank in varying 
amounts, from a dime to $2. For 
each donation Mr. Morgenroth sent 
a receipt. Upon receiving the Amer- 
ican gift, Horita began liquidating 
his debts. “I can’t believe it; my 
legs can’t be touching the ground! 
I am very moved at the kindness of 
these Americans. I simply didn’t 
expect it,” said Horita, blinking 
back his tears. “I wish I weren't 
so clumsy at.expressing myself.” 

Horita now has a job. 
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Our Steadfast 


Policy for over 


45 years 


Financial institutions are invited to 


avail themselves of our services. 


SALOMON BROS. & HUTZLER 
Dealers and Underwriters of High-Grade Securities 
Members New York Stock Exchange 
SIXTY WALL STREET, NEW YORK 5, N. Y. 
Boston PHILADELPHIA CLEVELAND CHICAGO 


SAN FRANCISCO DALLAS West PaLm BEacu 
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PUBLIC RELATIONS 


Max W. Hofmeister, Pres. 
Mobile-Home Agency 


Insurance Consultant To (CONTINUED FROM PAGE 49) 
Mobilehome Finance Institutions | 


Specialized 
A Sound Insurance Aids 


" Specialized educational aids have 
Prog sical the Backbone been developed for bank distribu- 


° : ° | tion (a) to staff members, (b) to 
of Mobilehome Financing school students, and (c) to the 


OBILE-HOME AGENCY offers | Public. 
Specialized Insurance Coverages to 
mobilehome financing institutions. 


FIRE... THEFT ...and 


Representing major stock Specialty com- Coverages 


panies, we provide the flexibility and Collision, including Trip 
special experience to assure a sound in- Collision 

surance program for clients who are dis- SKIP Coverages and Single 
counting mobilehome paper. Interest Collision 
Complete coverages with nation-wide — Group and Individual Credit- 
protection and claim service provide the Life, Accident and Health 
assurance of protection of your portfolio. 


For staff members: 


(1) Public Relations Is up to You, 
A booklet showing how the basic job of 
winning satisfied customers and friends 
for the bank must be done by the indi- 
vidual staff members. 


(2) You Are the Bank. A series of 
four folders showing how the individ- 
Your inquiry concerning Mobilehome ual staff member helps to determine and 
Financing-Insurance will receive our influence the public relations of his 


prompt attention. we bank at four points of contact: person- 
to-person; telephone; mail; and daily 


INSURANCE 


A GUARANTEE AGAINST LOSS 
Insuring Mobilehomes From Coast to Coast is our only business 


(1) Money and Banking in Our 


MOBILE-HOME AGENCY, INC. Keeler Building, GRAND RAPIDS, MICH. Everyday Living. An illustrated teach- 


. ing unit, including a teachers’ guide. 
if st will do this .. . | (2) Opportunities in Banking. A vo- 


| cational booklet on job opportunities 


IN THE CITY OF LAKES and requirements in the banking busi- 


Make Check Sorting m8) School Saver. A four-page pub- 


lication now distributed regularly by 
FASTER. 8 340 banks. 
(4) Peter Penny and His Magic 
E ASIE R a Dollar. A picture booklet. 
NATIONAL BANK | For the public: 
OF MINNEAPOLIS | La (1) Bank Services for You. A book- 


let explaining bank services. 
(2) Trust Services for You. A book- 


let explaining trust services. 
The Bankers’ Bank (3) The Woman and Her Bank. A 


THE 
of the Upper Midwest... booklet on bank services designed espe- 
thh, cially for women. 
for nearly a Century Kn (4) American Banking in Action. A 
folder showing how banks contribute 
BANK CHECK SORTER to the nation’s economic welfare. 


MEMBER FEDERAL DEPOSIT For daily sorting in bank bookkeepi 


de- e 
INSURANCE CORPORATION partments the Kohlhaas Bank Check Sorter | Miscellaneous Items 
will outperform any manual sorter on the } 


market in Speed, Ease-of-Operation and Ac- | i le 


features for i improved sorting efficie . Avail A.B.A. materials include (a) finance 
suit your requirement.” ~—s|-« forum kit; (b) Public Relations Op- 
sas . portunities and Tools—a catalog of 
it’s worth this . . UGA A.B.A. public relations work; (c) 
FURTHER INFORMATION — PRICES: various reprints; (d) kinescope 


(one print only) and script of a 30- 


Jeceen | minute television program on What 
the KOHLHAAS C0 Chicago 17, Ill. Are Banks For?; and (e) money 
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Fi 


management literature originally 
produced for the use of women’s 
organizations. 


Looking Ahead 

The Public Relations Council’s 
yecord since its establishment in 
1937 has been one of consistent pro- 
gram growth. This trend of expan- 
sion and improvement in public re- 
lations work at the national level 
will be accelerated in the future. 
It will apply both to the extension 
of present activities and to the in- 
troduction of new activities. 


Extension of 
Present Activities 


Extension of present Public Re- 
lations Council activities is some- 
thing that merits the continuing at- 
tention of those who are concerned 
with the Council’s work. Reference 
has already been made to plans for 
new school films, manuals and 
speeches. 

Other Council projects planned or 
already in preparation include the 
following : 


(1) Public relations film on banking 
for showing to adult audiences. This 
film would embody fundamental bank- 
ing public relations objectives and 
would be directed at the main public 
relations problems confronting the 
banking industry. 

(2) Series of banking films for show- 
ing on television. One possibility is a 
number of short films produced as 
dramatic vignettes on subjects such as 
why have a savings account; why have 
a checking account; why use banks for 
personal and business loans; why use 
banks for home mortgages. 

(3) Program of filmstrips and ae- 
companying printed material for the 
use of school teachers. Subjects might 
include history of banking; money 
through the ages; how banks put money 
to work; how to use your bank, and 
banking as a career. 

(4) Teaching kit or student work- 
book to bring understanding of checks 
and checking accounts to young people. 
A preliminary draft of the kit has been 
completed. It includes basic informa- 
tion, forms and work materials, glos- 
sary, tests, guide for teachers, bibliog- 
raphy, charts and examples. 

(5) Banking factbook for public dis- 
tribution through members banks. A 
Preliminary outline includes a section 
of facts and statistics on the American 
banking system; also sections on how 
banks serve the individual consumer, 
the small businessman, the farmer, the 
home buyer, the traveler, and the in- 
vestor. Provision is also made for a 
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glossary of basic banking terminology. 
(6) Monograph of historical bank- 
ing information. This is contemplated 
for use in meeting the numerous public 
requests received by the Public Rela- 
tions Council for historical information 
on banking. A preliminary draft, en- 
titled Banking from the Stone Age to 
the Atomic Age, has been prepared. 


New Activities 


Planning of extensive new activ- 
ities has been under way for several 
months. Since last fall the A.B.A. 
and the Association of Reserve City 
Bankers have jointly sponsored a 


comprehensive program of public 
relations research. Conducted with 
the assistance of the Public Rela- 
tions Department of the J. Walter 
Thompson Company and with the 
cooperation of the Financial Public 
Relations Association, this research 
is being carried out under the di- 
rection of the Public Relations 
Council and the Public Relations 
Committee of the Reserve City 
Bankers Association. 

The purpose of this research pro- 
gram has been to study the overall 
bank public relations situation; to 

(CONTINUED ON PAGE 129) 


business August 1, 1955; 


Security 


Common Stock 


TEXAS EASTERN 


SHREVEPORT. 


CAPITAL - S/.80,000,000.00 


Head Office 
80 Offices Throughout the Country 


Common and Pryferred Dividend Notice 


July 20, 1955 
The Board of Directors of the Company has declared 


the following quarterly dividends, all payable on Sep- 
tember 1, 1955, to stockholders of record at close of 


Amount 
per Share 


Preferred Stock, 5.50% First Preferred Series. . $1.37 
Preferred Stock, 5.00% Series ‘ 
Preferred Stock, 4.75% Convertible Series 

Preferred Stock, 4.50% Convertible Series 


LOUISIANA 


ARE YOU LOOKING TOWARDS PERU... ? 


The promotion of Peruvian foreign trade has been 
one of the main objects of our bank ever since its 
foundation over 65 years ago. If you are interested 
in doing business in Peru, a letter addressed to us will 
assure you our friendly co-operation. 


BANCO DE CREDITO DEL PERU 


LIMA 


SURPLUS - S/.66,338,521.64 


“Peru's Oldest National Commercial Bank” 


| 
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OU’RE looking at one of the big 
problems in the operation of today’s 
high-compression engines. . .“‘corn flake” 
carbon deposits on the head of a piston. 


These troublemaking deposits tend to 
build up in modern engines when ordi- 
nary oils are used. The edges of these 
flakes, as shown in the diagram, curl up 
from the surface of the piston and heat 
to a red glow, igniting the fuel charge be- 
fore the spark plug fires. As a result, the 
engine loses power and wastes gasoline. 


To many, the only solution to this prob- 
lem has seemed to be the use of multi- 
viscosity Oils which do not form “‘corn 
flake” deposits. But Gulf’s research has 
clearly indicated that this is not a solu- 
tion, but the beginning of a new set of 
problems, 
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The case of the 
“corn flakes” in the engine 


Exhaustive tests of leading multi-vis- 
cosity oils showed that the thickener used 
to bolster the viscosity of these oils forms 
heavy deposits on intake valves. It also 
starts to break down within as few as 25 
miles of service so that the oil loses its 
efficiency. 


So Gulf chose to go the “‘single-range”’ 
route with a new motor oil, in three spe- 
cific grades, that controls carbon. This 
completely new oil has natural viscosity. 
That is, it contains no artificial thickeners 
that break down in service. 


New GULFPRIDE H.D. SELECT is su- 
per-refined by Gulf’s exclusive Alchlor 
Process to refine out unstable hydrocar- 
bons, commonly present in motor oil, 
thatcausesludge, “corn flakes,” and other 
objectionable deposits. It assures lower 


oil consumption than the multi-vis “all- 
season” oils and provides the toughest 
protective film ever developed in a motor 
oil. 

New Gulfpride H.D. Select Motor Oil 
is another example of how Gulf is con- 
stantly developing new and better prod- 
ucts for the benefit of the public it serves. 


Gulf Oil Corporation + Gulf Refining Company 
General Offices, Pittsburgh, Pa. 
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examine bank public relations prob- 
jems and objectives; to make a sur- 
yey of the national public relations 
programs of other industries; to 
consider new public relations media 
and techniques; and to determine 
where and how the present public 
relations work of the Association 
can be supplemented. 


Opportunities Ahead 


Based on research results and 
conclusions, a specific plan of addi- 
tional action will be developed. 

The A.B.A. is prepared to take 
advantage of the opportunities 
which lie immediately ahead in the 
important area of relations be- 
tween banks and people. 

The future holds promise of new 
and exciting contributions to better 
public relations for all banks. 

The Public Relations Council wel- 
comes member bank questions, 
comments and suggestions in re- 
spect to its program. It also stands 
ready to serve member bank needs 
with public relations information, 
assistance and materials. Every 
member is entitled to this specialized 
service. 


When she says she will go through 
anything for you, she may include 
your bank account. 


A bad combination — 232 horse 
power under the hood and no horse 
sense behind the wheel. 


Just because you may not have a 
good time at your summer cottage 
doesn’t mean dozens of your friends 
won't. 


God made the country, but the 
highway department made the de- 
tour signs. 


When Russia gets out of East 
Germany depends on what she gets 
out of it. 


Still, if there were no Reds, how 
could the Western nations scare 
themselves into being friends! 
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If you have depositors 
who are interested in 


SELLING 
EXPANDING 


DIVERSIFYING 


American Equitable Service 


is at your immediate disposal 


OUR loan officers, your trust officers, your ad- 
visory committees often know more accurately 


“what’s good” for a business than management itself. 


Maybe a business should be sold because of ineffi- 
cient management. Maybe it must be sold to liquidate 
an estate. Maybe second or third generation owners 
have lost interest. If it’s a good business, American 
Equitable Corporation can find a buyer. 


Or a business may be expanding—and need man- 
ufacturing or warehousing facilities in other sections. 
American Equitable Corporation may now have, or 
help to locate, such facilities. 


Many businesses are diversifying, buying outright 
or buying into businesses quite foreign to present 
operations. Again, American Equitable Corporation 
may have or may be able to locate such businesses. 


American Equitable service is a confidential service. 
We list businesses for sale—and sell many of them. 
Likewise, we have developed procedures for locating 
businesses which can be bought without revealing the 
identity of the prospective buyer. 


May we have the privilege of serving you? 


AMERICAN 


EQUITABLE CORPORATION 


35 EAST WACKER DRIVE « CIHICAGO 1, ILLINOIS 


DEarborn 2-0152 
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Main Street 


(CONTINUED FROM PAGE 32) 


First NATIONAL BANK OF ARI- 
ZONA, Phoenix, has opened a new 
branch at Globe, Ariz. 


JOHN S. WELLS retired August 1 
as vice-president of the National 
Bank of Detroit after more than 22 
years of service. He is succeeded by 
NORMAN L. BIRD, vice-president, 
who assumes Mr. WELLS’ duties as 
head of the western section, out-of- 
town division. 


CouNTY BANK AND TRUST COM- 
PANY of Paterson, N. J., and the 
LITTLE (N.J.) NATIONAL 
BANK have announced plans to con- 
solidate operations of the two banks. 
The last named is to become the 
Little Falls office of County Bank. 


CHARLES W. WARTERFIELD, vice- 
president of First American Na- 
tional Bank of Nashville, Tenn., has 
been named chairman of the Enter- 
prises Committee of the Nashville 
Chamber of Commerce. The com- 
mittee seeks to interest industries 
in locating in the area. 


Home Modernization Paper? 


Our local manager will be glad to show you why more 
than 700 banks and financing companies are handling 
Holland installment loan paper on a non-recourse basis. 


Here are some of the reasons: 


e Holland is the world’s largest installer of home heating 
equipment — the only furnace company that retails its 
equipment nationwide! 


e Holland controls the end use of its products, because 
it maintains its own sales outlets. 


¢ Holland guarantees heating comfort, and backs up that 
guarantee with performance! 


e@ More than 5000 Holland men, in more than 500 factory 
branches and sub-branches are ready, 24 hours a day, 
to serve the more than 16 million Holland customers. 


Find out about availability of Holland paper for your 
bank. Just give our local manager a phone call, and he’ll 
be happy to discuss it with you. 


HOLLAND 


FURNACE COMPANY 


World’s Largest Installers of Home Heating Equipment 


Main Office and Plants at Holland, Michigan 


JEROME J. KIGIN advances to pres. 
ident of Guaranty State Bank and 
Trust Co., St. Cloud, Minn., on Sep- 
tember 1, succeeding GEORGE W., 
MILNES, who resigned to become 
executive vice-president of National 
Bank of La Crosse, Wisc. 


ARTHUR C. WIKLUND, executive 
vice-president of Lincoln National 
Bank, Chicago, has been named act- 
ing president pending the election 
of a new president. VINCENT R, 
ALLEGRINI, auditor, has been elected 
a vice-president. 


BROADWAY BANK & TRUST Com- 
PANY, Paterson, N. J., has started an 
addition to its present building, and 
expects to complete it in seven 
months. The addition will match 
the parent structure, and will be 
completely air conditioned. 


EMANUEL E. STERNIN advanced 
to vice-president of the Meadow 
Brook National Bank, West Hemp- 
stead, N. Y. 


A merger has been proposed be- 
tween PROVIDENT TRUST COMPANY 
of Philadelphia and FIRST NATIONAL 
BANK of Delaware County. The 
merged institution would have to- 
tal resources of $241-million (1954 
year-end figures). 


E. P. KoLopzIEJCZYK was named 
vice-president in charge of the in- 
stalment loan department at the 
First National Bank of Odessa, 
Texas. David Chase succeeds him 
as cashier. 


This new $3,000,000 building of First 
Security Bank, Salt Lake City, was dedi- 
cated August 22 
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Carl R. Pohlad W. J. Hallahan 

CARL R. POHLAD was elected presi- 
dent of Marquette National Bank, 
Minneapolis, filling the vacancy 
caused by the death of RUSSELL L. 
STOTESBURY. MR. POHLAD had been 
senior vice-president and member 
of the board. 


WILLIAM J. HALLAHAN, former 
chief clerk of the House Banking 
and Currency Committee, was sworn 
in on August 10 for a 4-year term 
as a member of the Home Loan Bank 
Board. He was appointed to the 
Board by President Eisenhower and 
subsequently confirmed by the Sen- 
ate. 


ELAINE POSENECKER, secretary at 
the West End branch of The Bank 
of Georgia, Atlanta, won a 7-day 
round-trip cruise to Bermuda for 
two. It was first prize in a new- 
business contest conducted among 
the bank’s staff members over a 3- 
month period. Mrs. POSENECKER’S 
name was drawn from a bowl con- 
taining names of all eligible em- 
ployees. Officers were ineligible. 


RALPH D. WITHINGTON and JOHN 
McDOWELL, vice-presidents of the 
Philadelphia National Bank, have 
been named to the newly created 
office of senior vice-president. 


The DoLLAR SAVINGS BANK, Pitts- 
burgh, has celebrated its 100th an- 
niversary. 


A. J. L. HASKELL, has retired as 
deputy general manager of the Bank 
of Montreal. 


Ciry NATIONAL BANK of Beverly 
Hills, Calif., all of 18 months old. 
has moved into its new $3,000,000 
building. It had been in temporary 
quarters. 


T. H. SAUNDERS has been named 
Manager of the business develop- 
Ment department of the New York 
Agency of the Canadian Bank of 
Commerce, Toronto. 
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ISAAC B. GRAINGER, executive vice- 
president of Chemical Corn Ex- 
change Bank, New York City, and 
president of the United States Golf 
Association, has been reelected pres- 
ident of the New York Southern So- 
ciety. He’s a native of Wilmington, 
N. C. 


BANK OF GREENSBORO, N. C., re- 
cently celebrated the 25th anniver- 
sary of its founding under the name 
of Home Industrial Bank of Greens- 
boro. JOHN E. SOCKWELL, president, 


has been with the bank since its 
crganization. 


GERALD E. MILES, educator and 
personnel consultant, has joined 
Worcester County Trust Company, 
Worcester, Mass., as vice-president 
in charge of the personnel program. 


GORDON R. BALL, president of the 
Bank of Montreal, has been elected 
chairman of the new Canadian Coun- 
cil of the National Industrial Con- 
ference Board. 


. assure your Chicago accounts 
of service that is prompt, 
efficient, and complete. 


Let our facilities, reputation and 


knowledge of Chicagoland 
commercial requirements 
work for you. 


City NATIONAL BANK 


AND TRUST COMPANY of Chicago 
208 SOUTH LA SALLE STREET 


(Member Federal Deposit Insurance Corp.) 


‘ 


ARE YOU GETTING THE MOST 
out of sat BANK- BY-MAIL METHOD? 


Use The CURTIS 
BANK-BY-MAIL SYSTEM 


@ REDUCE OVERHEAD EXPENSES 
@ RELIEVE LOBBY CONGESTION 
@ ROUND UP NEW CUSTOMERS 
@ RETAIN OLD CUSTOMERS 


Send for samples 


CURTIS 1000 INC. 


HARTFORD, CONN.—ST. PAUL, MINN.—CLEVELAND, O.—ATLANTA, GA.—HOUSTON, TEX. 
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Operating Procedures 


(CONTINUED FROM PAGE 78) 
the program should be started now 
if the banks are to assume their 
share of the responsibility for the 
further mechanization of our book- 
keeping.” 


Correspondent Stock 
Purchase Loan Plan 


UARANTY TRUST COMPANY OF 
NEw YORK is operating a loan 
plan to aid officers and key em- 


ow can 


directories 


bank 


be 


$0 


different 


R 
cods, Ch. Bd. 


¢Crear: 


BANK 
mater FDIC AGA T. 

12% ex.BA 


Par $100—pj Cast: Paul Petty 


The September 1955 Edition is on the 
press. Order your copy today. Make 
reference for those who work for you 
@ quick and easy job. 


Single issue $27.50 


Subscription $20.00 a copy 


R. L. POLK & CO. e 


130 FOURTH AVE., NO. 


ployees of its correspondents to 
borrow money for acquiring stock 
of the bank for which they work. 

“Guaranty, recognizing that banks 
are precluded generally by law from 
making their stock available to em- 
ployees through the usual option 
plans,” said the announcement, 
“feels that the Guaranty Stock 
Purchase Plan makes available a 
valuable service both to employer 
banks and to their key personnel. 
The trust company believes that 
making it possible for key people to 
own stock in the bank for which 
they work gives them an added in- 


Polk's complete information 
is simply arranged for quick 
reference . 
accurate. . 


« consistently 
. first in delivery 


CORRESPONDENTS 


DIRECTORS: 

k.. R. W. Bruce Cas 

U.s 
McCreary Stat 

Edward Somme: 

J. E. Woods 


SEND your BALLIN 


Cauk Cirectory 


NASHVILLE 3, TENN. 


centive to work for the bank and 
for themselves, and provides for 
them a means of sharing in the 
ownership of the enterprise they 
have chosen for their business 
career. 

“Loans made under the plan are 
repayable in 60 level monthly in. 
stalments. Assuming that such a 
loan would not be subject to Regu- 
lation U of the Federal Reserve 
Board, Guaranty will lend 90% of 
the cost of the stock at a simple 
interest rate of 344% per annum. 

“Requirements are: (1) that the 
borrower shall be an officer or key 
employee designated by his em- 
ployer bank as eligible to apply for 
such a loan; (2) that the borrower 
give his employer an _ irrevocable 
letter directing that the monthly 
payments be deducted from his 
salary and remitted to Guaranty 
for his credit; (3) that the bor- 
rower not obligate himself beyond 
an amount he can comfortably re- 
pay at the rate of 1/60th each 
month; and (4) that the stock be 
pledged as collateral for the loan 
until paid.” 


Trust Account Auditing 


N outline of trust department pro- 
cedures used at THE First Na- 
TIONAL BANK AND TRUST COMPANY 
of Tulsa was offered at a NABAC 
meeting by R. R. McCormick, audi- 
tor of that bank. He said in part: 
“Entry tickets used for trust ac- 
counts are: income cash received 
and expended; principal cash re- 
ceived and disbursed; assets ac- 
quired and disposed of, accepted or 
delivered; real estate mortgage pay- 
ments received; temporary in or 
out; claims and liabilities; pay- 
ments on liabilities. 

“Tickets, except for income cash 
received are numbered and regu- 
larly accounted for in multiple 
copies. The original is the auditor's 
copy. Cash entries are sent to that 
department daily. Entries for ac- 
cess to securities in the vault are 
deposited by the vault custodian in 
a locked box controlled by the audit 
department. Records of all num- 
bered tickets, including safekeeping 
receipts, are maintained and ac- 
counted for by the trust auditor. 
The tickets are used for deposit or 
withdrawal of any type of asset or 
cash in or out, or any type of trust 
account. 

“Instead of a tickler system our 


BANKING 


pank 

whic 
days, 

pare 
A ple 
for 
count 
numer 
ice t 

disb 
Copie 

furl 
trust 
bond 
narec 

for 
trust 
| also 
| the c 
alysis 
| mitte 
| state: 
| | court 
5 4 | : 

| asce 

a 

For 
| | Rel 
BALLINGER (Co. Seat)—Pop. 3302 | 
Runnels County—FRD 11 Dallas—Mc 

THE FARMERS & 

Mrs J. A. Barton, A.C. Temple 
88-260 A. R. Murchison, A.C. ii 
Natio 

ence, 

ty face 
langu 
direct 
on th 
Next, 

must 

basic 

mak 

132 , 


pank uses addressograph plates 
which are tabbed by months and 
days, so that each month we pre- 
pare an operation sheet from them. 
A plate is made for each asset and 
for each duty regarding each ac- 
count. Each plate bears the trust 
number and name, the asset or serv- 
ice to be performed: income due, 
disbursements to be made, ete. 
Copies of the operation sheet are 
furnished the cage cashier and each 
trust department officer. 

“From these plates a monthly 
bond coupon maturity list is -pre- 

for use in clipping coupons 
for collection and credit to various 
trust accounts. Income tickets are 
also made from the plates. When 
the coupons are clipped the original 
is sent to the auditor. 

“They are also used for listing 
the assets of any account for an- 
alysis and review by the trust com- 
mittee, for preparation of annual 
statements to beneficiaries, or for 
court proceedings. 

“Separate files are maintained for 
plates covering the trust assets and 
operations. Asset ledger sheets are 
periodically checked to the plates to 
ascertain that the file is complete.” 


Forms and Customer 
Relations 


[° it possible to apply some public- 
customer relations touches to 
bank forms? 

That question was raised by C. 
Arthur Hemminger, director of ad- 
vertising and public relations, First 
National Bank in St. Louis. Point- 
ing out that much public indiffer- 
ence, distrust, and dislike of bank- 
ing was created by “a barrier of 
words and customs we have raised 
between ourselves and the public,” 
he wondered: “How far is it neces- 
sary to let the attorneys of the bank 
dictate the language of its forms? 
Can the same purpose be served by 
posting the legal information in the 
bank or putting in on the reverse 
side of the form and using on the 
fae only the simple, how-to-do-it 
language the customer is genuinely 
interested in?” 

Someone in authority, he said, 
directs that the rules be printed 
on the form to which they relate. 
Next, the operating man says there 
must be a minimum space for the 
basic function of the form. 

“Then, one day, when the bank 
makes a charge or a customer com- 
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plains about the way his account 
was handled, someone hands him a 
magnifying glass and says, ‘There 
you are. We printed it right on your 
monthly statement. You’ve been 
seeing that rule for years.’ On the 
rest of this scene in good customer 
relations we gently draw the cur- 
tain. 

“Remember,” Mr. Hemminger as- 
serted “that the purpose of bank 
forms is to serve the customer, and 
not to create shortcuts in operating 
procedures or to bewilder people 
with technical and legal jargon. 


YOU CAN 


“I suggest that when a new form 
is needed or an existing form comes 
up for revision, you consult with 
those in the bank who are respon- 
sible for public and customer rela- 
tions communications, and that you 
incorporate their ideas in the new 
forms. In this way you are likely 
to produce forms that contain 
sparks of humanity instead of cold, 
inhuman, even repulsive instru- 
ments that alienate the customers.” 

He spoke to a National Associa- 
tion of Bank Auditors and Comp- 
trollers group. 


BANK ON 


to help you win and hold 
checking account customers 


Both CheckMaster (free book plan) and Chexcel 
(sell the book plan) now have the best looking 


check sets in the field . . 


. and still cost less. 


Judge for yourself. Write for sample check set. 


We help you 
FIND 
customers 


with newspaper ad mats, car cards 
and radio spot announcements. 


We help you 
SERVE them 


We furnish all deposit slips, 
signature cards, ledgers, statements. 


More profitable for Banks 


We help you 
SELL them 


with counter and lobby 
posters, folders and 
illuminated displays. 


Vv No initial outlay for operating 
forms or merchandising aids. 
Bank pays only for personalized 
checkbooks ordered for accounts 
actually served. 


Vv Personalized plans that feature 
top quality imprinting. 


More popular with Customers 


heckMasler 


400 MADISON AVENUE, NEW YORK 17, N.Y. 
NAPERVILLE, ILLINOIS 


Booths 73 and 74, A.B.A. Convention, Chicago, Ill., Sept. 25th-28th 
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Australia’s Continuing Development 


MANY AMERICAN BUSINESSMEN ARE DEVELOPING 


AUSTRALIAN INTERESTS 


Australia is a rapidly growing 


country offering good opportunities 


soundly based business ventures. 


A.N.Z. Bank knows Australia thoroughly 
and specializes in providing sound informa- 
tion — both specific and general — for over- 
sea industrialists. 


Write to us for a copy of the Bank’s 114- 
page book: 

“Australia's Continuing Development" 
This publication contains an authoritative 
and objective survey of Australian indus- 
trial and business conditions. Specific in- 


formation on any industry or aspect of 
trade will be supplied on request. 


If it’s about Australia ask 


A.N.Z. BANK 


AUSTRALIA AND NEW ZEALAND BANK LIMITED 


Business Development Department 


General Manager's Office: 


394 COLLINS STREET, MELBOURNE, AUSTRALIA 


Over 800 Branches and Agencies throughout Australia and New Zealand, 
in Fiji, Papua and New Guinea and in London. 


AMESTYLE 


ANCIRA 


BE 


pat: ot- 


. Actually “built 
— into Amestyle flat and 
expanding envelopes to 


4 
\ CONTROL — 
\ The safe-keeping of wills, 
\ valuable papers, etc. 
\ PROTECT — 
Combinations of safes and 
\ vaults, etc. 
\ SAFEGUARD — 
\ Safe Deposit, Master and 
Grand Master keys. 


“the foolproof envelope lock 
that safeguards contents" 


SAMPLES 
ON 
REQUEST 


MANUFACTURED BY 


AMES SAFETY ENVELOPE CO. 
SOMERVILLE 43, MASS. 


our general Lanhing facilities, 


HEAD OFFICE 


Ote-machi Chiyoda-ku, 
BRANCHES: 185 


OVERSEAS 
OFFICES 


Tokyo, 
throughout 


Japon 
Japan 


: London, New York & Calcutta 


Puerto Rico Offers 
Mortgage Investment 
Opportunities 


V IRTUALLY insatiable demand for 
lower priced houses is evident jp 
Puerto Rico as the industrial prog. 
ress of the Island Commonwealth 
gains increasing momentum, the 
Government Development Bank for 
Puerto Rico reports in a study re. 
cently published and entitled Puerto 
Rico—A Growing Field for Mort. 
gage Investment. Several builders 
are now working on sizable private 
housing developments, especially in 
the San Juan metropolitan area, 
The bank reports that by the end of 
this year it expects that no less 
than 5,000 units in the $6,000 class 
will have been completed with many 
more to come in the years ahead. 

The bank’s study of Puerto Rico 
as a growing field for mortgage in- 
vestment is summarized in a beauti- 
fully illustrated booklet, which 
points out that the island’s mild cli- 
mate, low priced locally produced 
materials, moderate labor costs, and 
new building techniques combine to 
make possible the extremely low 
cost at which modest houses can be 
built. 

Puerto Rico mortgage law, ac- 
cording to the Government Develop- 
ment Bank, is generally similar in 
detail, stability, and foreclosure 
procedure to that found on the 
mainland. 


A government bureau reports car 
owners now run into almost 50,000, 
000. We didn’t know they ran into 
that many. 


The danger in being called a lib- 
eral when you are young is that you 
will be called a reactionary when 
you are old. 


It sometimes seems easier to get 
married on $38,000 a year than to 
stay married on $30,000 a year. 


An old master is an artist who 
could paint almost as well as those 
who have since copied his paint- 
ings. 


Some diplomats are lieabilities 
for their countries. 
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BAN K transactions 


.+. routine” can seldom describe 
your customers’ foreign transac- 
tions. Our Foreign Department’s 
experience in financing foreign 
trade, in handling commercial let- 
ters of credit, collections and an- 


swering credit inquiries regarding 
E ’ \ foreign firms and individuals may 


be of distinct usefulness to you. 


YORK 


First Bank + Founded 1784 


Main Office: 48 WALL STREET 


Member Federal Deposit Insurance Corporation 
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Executive Leadership Depends 


Upon Self-Development 


While appearing before the Young 
Bankers Conference of the North 
Carolina Bankers Association, 
HoMER J. LIVINGSTON, president of 
the American Bankers Association 
and of the First National Bank of 
Chicago, spoke on “The Responsi- 
bilities of Bank Leadership.” We 


avail ABA Convention 


CHICAGO, ILLINOIS ¢ SEPT. 25-28 


present excerpts in which he dis- 
cusses the challenge to banks in 
developing successor management 
through executive training. 


ANY times over the past year, 
I have mentioned that the 


most pressing single problem 


| 


Mans, 


Be sure to visit us at our new banking rooms and 
offices. We’ll welcome the opportunity for a chat. 


American National Bank 
_ and Trust Company of Chicago 


LA SALLE AT WASHINGTON - 


FRANKLIN 2-9200 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


{facing banks today is that of suc- 
cessor management and executive 
training. Many articles have been 
written about the problem, and ex- 
tensive studies are in progress. In 
addition, many bankers have par- 
ticipated in discussions on the sub- 
ject. 

Most of these articles, studies, 
and discussions of successor man- 
agement have two points in com- 
mon. First, most of them acknowl- 
edge that an executive development 
program to be successful must have 


the constant encouragement of the 


senior executives of the bank. It is 
a responsibility that rests squarely 
on their shoulders. 

Second, thoughtful students of 
the subject of executive training 
also recognize that personal devel- 
opment is primarily the responsibil- 
ity of the individual himself. It is 
the obligation of management to 
offer help, guidance, and opportu- 
nity; but all of these are subordi- 
nate to the person’s willingness to 
work hard to develop himself. I 
sometimes wonder if sufficient em- 
phasis is given to this point. 


Education a Continuing Process 


The person who aspires to execu- 
tive leadership must undertake in- 
dependently a program of self-de- 
velopment. The banking institution 
should provide the opportunity and 
the encouragement, but whether a 
person lags behind or moves ahead 
is to a great extent a matter of his 
own personal application. This is 
something which takes time, work, 
and sacrifice. If one is to be a 
leader, he cannot end his training 
after he has completed his formal 
education. In today’s complex world, 
what he knew at 21 will not be ade- 
quate for a lifetime. Education and 
training are continuing processes. It 
is necessary for each of us, on his 
own initiative, to broaden his busi- 
ness skill and economic, social, and 
political understanding. 

I am impressed by this Young 
Bankers Conference because it dem- 
onstrates your recognition of the 
need personally to strive for the ad- 
ditional knowledge and experience 
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necessary for bank executive leader- 
ship. I should like to see more 
young men in banking get together 
to learn all that they can about com- 
plex banking, monetary, and fiscal 
problems. However, it is not always 
easy to persuade young men to 
gather in organized groups to learn, 
to read, to discuss, and to make a 
concentrated effort to understand 
difficult banking and monetary prob- 
lems. 

Since yours is the generation that 
will be called upon to assume the 
management of American banks, I 
should like to discuss with you the 
responsibilities of bank leadership. 
Leadership is never a sudden mir- 
acle. It does not just happen. It is 
achieved slowly. No individual, no 
business, no bank acquires leader- 
ship suddenly. Years of study and 
practice are back of the surgeon’s 
skill. A thousand sleepless and 
weary nights lie back of the sci- 
entist’s discovery. Decades of hard 
work and dedicated service are back 
of the growth of a great banking 
system to serve the needs of 160,- 
000,000 Americans. . 


Vast Responsibilities 


As we look back over the last 
half century, it is quite apparent 
that conditions were never normal, 
but the general pattern of growth 
of the banking system was clear 
and consistent. In every decade, in 
the words of John Ruskin, “there 
was thunder as well as dawn on the 
horizon.” Business booms and 
crashes, money panics, bank runs, 
agricultural depressions, economic 
prosperity and disaster, and two 
major wars occurred. . . 

One must with humility and grati- 
tude recognize that we stand in the 
presence of a great heritage, both in 
the growth of our American econ- 
omy and all it has done to enrich 
our people, and in the remarkable 
contribution the banking system has 
made to the nation’s progress. But 
one must also with courage recog- 
nize the vast responsibilities and the 
opportunities for leadership in the 
years ahead. Certainly if no decade 
in the last 50 years was without 
major problems, we cannot assume 
that the future will be different. 
Certainly, also, if the last 50 years 
of dynamic growth of the banking 
system gave men in it unusual op- 
portunities, they will have vastly 
greater opportunities in the years 
ahead in the banking system of a 
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A. B. 4 Convention Delegates 


Members of our organization, stationed at Booth 13 
of the Educational Displays in the South exhibition 
hall at the Conrad Hilton Hotel, will be delighted : 
to discuss your skip tracing, repossessing, investiga- 
tion and adjustment problems. 

Pick up a complimentary copy of our latest direc- 
tory of our bonded members. For additional copies 
write to our Executive Office listed below. 


NATIONAL FINANCE ADJUSTERS 


210 Hines Building 
916 5th Avenue, Huntington, West Virginia 


wondertul window displays! 


Ree BAN K one 


in Booth 125 
SOUTH EXHIBITION HALL 
CONRAD HILTON HOTEL during 


ABA Convention 
and see the new 
miniature 3-D 

counter displays 


MARWELL BANK DISPLAYS 


133 WEST 22 STREET « NEW VORK Tt, N.Y: 


WANTED 


imitation leather or plastic For small country bank—complete fix- 
commercial passbooks and tures including vault. Building size ap- 
pocket check cases proximately 20 x 40 feet. State price, 
SAMPLES AND PRICES ON REQUEST location of fixtures and description. 
Send replies to: M. Boyle, 100 National 

Street, Rochester 5, New York. 
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“We like doing business 
with the Royal’ 


Canada’s largest bank can help find the 
answers to your customers’ questions 
about business in Canada. We provide 
American bankers with assistance in 
securing information on sales, 
manufacturing, financial and production 
opportunities. You can obtain this 
assistance by writing: Business Develop- 
ment Dept., at Head Office in Montreal. 


Over 800 branches in Canada, the West Indies, Central and South America, 
New York, London and Paris. 


L BANK 
OF CANADA 


HEAD OFFICE: MONTREAL 
New York Agency— 
68 William Street, New York 5, N.Y. 


Canada’s Largest. Bank 


nation which has forged steadily 
ahead to a position of world leader. 
ship today. 

If the rate of growth of the bank. 
ing system continues—and its ree. 
ord of 50 years is certainly not fic. 
tion— then the responsibilities ag 
well as the opportunities ahead are 
very great. Banking leadership ade. 
quate to meet these enlarged re. 
sponsibilities is imperative. We may 
well ask what qualities did the 
bankers have who left us this great 
heritage and, therefore, what qual- 
ities must we possess to meet these 
responsibilities. 

The first essential quality for com- 
petent bank leadership is a funda- 
mental knowledge of what consti- 
tutes sound banking. Safeguarding 
over the decades, through specula- 
tive booms and business recessions, 
the hard-earned savings of hundreds 
of thousands of men and women and 
the billions of demand deposits, as 
well as assuring the welfare of em- 
ployees and stockholders, requires 
something more than _ superficial 
banking knowledge and an empty 
mind. In an uncertain world, it re- 
quires a thorough knowledge of 
bank credit and of the operation of 
the entire banking system. It re- 
quires also a thorough understand- 
ing of the whole financial, mone- 
tary, and credit structure of the 
country. 


Constant Self-Challenge 


The second quality for banking 
leadership, after knowledge, is vi- 
sion and imagination, or a recep- 
tiveness to new ideas. It is the 
cpposite of smugness, a disease 
against which bankers are not en- 
tirely immune. Self-satisfaction is 
never a policy. It is simply a yawn. 
You may call this quality open- 
mindedness. It demands minds ac- 
cessible to ideas. It has the audacity 
to raise questions and to ask 
whether something that has been 
done a certain way a long time can't 
be done better. When one does some- 
thing wrong a long time, one cer- 
tainly learns how to do it wrong 
well. No bank can challenge itself, 
its methods, and its procedures too 
much, or too often. It is said that 
P. K. Wrigley once remarked, “If 
two persons in a business always 
agree, one of them is unnecessary.” 

We need constantly to ask our- 
selves to what extent we can im- 
prove our banks. Are the capital 
and reserves adequate, measured by 
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the strictest tests? Are our loan 
policies sound so we can success- 
fully meet a period of recession? 
Are our personnel policies progres- 
sive? How can we mechanize more 
and more of our operations to re- 
duce our costs? How can we en- 
courage our employees to question 
every operation and every printed 
form to see if it cannot be done 
cheaper, better, and faster? We are 
not only in competition with banks, 
put with many other types of in- 
stitutions which would like our de- 
posits and our loans. Our competi- 
tion in the future will be highly 
competent, and it will be intelligent. 
Our future is assured only if we 
serve the people better than our 
competitors. We must constantly 
earn our right to existence. No bank 
is invested with perpetuity. 


Rewards Large, Satisfying 


Lastly, there is a quality which 
many of those in banking in the 
past possessed, and which is in some 
respects the most important of all 
if the banking system is to continue 
in the next 10 and 20 years the 
great achievements of the past half 
century. I shall be accused at this 
point of retailing a trite old plati- 
ture with somewhat aggravating 
solemnity. But without this quality 
you can write off the next 10 or 20 
years now. This quality is simply 
hard, hard work, the willingness to 
struggle through every kind of hard- 
ship. It is the infinite capacity for 
untiring toil. There is nothing 
casual about the growth of a bank. 
It is not a creature of chance. It 
is the product of decades of experi- 
ence, wisdom, and hard work. Men 
have to dedicate their lives to it. 
The difficult part about making good 
is that one has to repeat it every 
day, every month, every year, every 
decade. If one stands by the side 
of the road and watches the world 
go by, it certainly does. The price 
we shall have to pay in hard work 
for successively greater and greater 
achievements of our individual 
banks and of the banking system 
will be very high. But the rewards 
will be large and satisfying. 

The growth and achievements of 
the banking system have been great, 
but the responsibilities and oppor- 
tunities for banking leadership in 
the years ahead are even greater. I 
am certain that we shall meet the 
challenge of this leadership. 
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“T've Put a Stop to 
that Monkey Business... 


“",.. Easy as fallin’ off a log! I’ve found a way 
to cancel checks so they stay canceled. Better 
still, it cancels ‘em all, can’t miss a single one! 


“Certainly winds up that trouble we’ve 
always had, of checks being cashed 
twice. Either we didn’t get ’em all with 


‘the hand stamp or somebody did away 
‘with the hand-stamp cancellation. 


“Now I’ve got a machine that punches 
holes in checks, holes you can read, that 
say ‘paid,’ and give the date. 

“Bookkeeper uses it—they call it a 
perforator. Cancels checks as fast as he 
enters ’em. It’s the smoothest wrinkle 
yet for banks!” 

Cummins perforation is still the 
“smoothest wrinkle” for check cancella- 
tion. Cummins Perforators offer safety, 


IN BUSINESS AND BANKS 


speed and low cost unchallenged by any 
other method. Ninety-eight percent of 
the nation’s banks cancel checks by per- 
foration; 85% of those banks use Cum- 
mins! 

Some banks which mistakenly re- 
turned to the horse and buggy days of 
face stamping, in conjunction with 
other banking operations, have gone 
back to perforating. They found other; 
methods cost more and they did not 
want to risk such disastrous incidents 
as the Mankato theft of 1917, when 
$15,000 worth of face-canceled cashier’s 
checks were stolen and recirculated 
after cancellations were removed. 

If your bank has switched, or is con- 
templating a switch, to old-fashioned 
face-stamping, send for the Cummins 
man. Let ‘him tell you about the experi- 
ence of other banks which have changed, 
then changed back. It will save you the 
expense of making the experiment. 

Or, send coupon for information on 
check perforation vs. face cancellation. 


SINCE 1887 


Since 1887 


CUMMINS BUSINESS MACHINES 


Division of Cummins-Chicago Corp. 


Cummins 
Business 
Machines 
sales and 
service 
offices in 
principal cities. 


Name of Bank _. 


City 


Dept. B-95, 4740 N. Ravenswood Ave., Chicago 40, Ill. 


Without obligation, please send me newly discovered facts 
about check cancellation. 
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Public Relations 


(CONTINUED FROM PAGE 80) 


ment in one of 21 Long Island news- 
papers, or a code number which he 
obtained by calling one of the radio 
stations carrying Meadow Brook 
advertising. 

Each of the bank’s offices for- 
warded the names and addresses of 
prospective ticket winners to the 
main office public relations depart- 
ment, which mailed coupons ex- 
changeable for tickets at the box 
office. The code numbers in the 


newspaper ads showed the bank 
which papers pulled best. 

Results of the campaign weren’t 
available at press time. 


Merger P. R. 


STuDY of the effects of bank 

mergers upon officers and em- 
ployees, customers, stockholders and 
directors, and the community has 
been published by the FINANCIAL 
RELATIONS ASSOCIATION. It’s 
by Arthur B. Ziegler, advertising 
manager, Marine Midland Trust 
Company of Central New York, 


Are you planning to enter the 


Mobile Home Field? 


If so, would you like: 


—Help in establishing a simple, yet adequate, rate 


chart? 


—A clear, concise explanation of Skip and Conversion 


coverage? 


—To know about all insurance coverages available for 


your protection? 


—To discuss this whole subject with no obligation on 


your part? 


Our representative would be glad to call on you, but 
only at your invitation. Or, stop and see us in our 


booth 


#34 at the American Bankers Association 


Annual Convention in Chicago—September 25-28, 1955. 


1180 NationaL Bank BuILDING 


Detroit 26, MICHIGAN 
Serving the insurance needs of the Mobile Home 


Financing Industry has been our privilege for 18 years 


Syracuse, and was submitted t 
FPRA’s Research Committee, 

Entitled ‘Public Relations As. 
pects of Bank Mergers,” the report 
is a handbook of points to consider. 
Beginning with publicity and ag. 
vertising, the checklist includes such 
items as name changes, advisory 
boards, business development, trust 
policy, operational changes, 
staff relationships. 

“Whether we realize it before. 
hand or not,” says Mr. Ziegler, “even 
the best bank public relations pro. 
gram is put to a severe test by a 
merger—any merger. Perhaps part 
of the answer may be summed yp in 
this recognition: 

“Recognition by management and 
staff prior to a merger that the 
move is a special public relations 
problem so that each decision affect- 
ing any public is reviewed by some- 
one who believes in and has the pub- 
lic relations aspect in mind. This 
means all advertising, each printed 
item, each change in personnel and 
every modification, shift or change 
in policy and operations.” 


Staff Ad Contest 


the JENKINTOWN (Penna.) 

BANK AND TRUST COMPANY the 
staff took part in a contest for 
cartoon ideas based on the bank's 
services. Numerous suggestions 
were received, and the prize-winners 
were used in ads published in the 
local newspapers. 

Copy carried out the theme of 
the gaglines. Winning staffers were 
Mrs. Grace E. Smith, telephone de- 
partment; Miss May McCullough, 


Staffer W. D. Webb contributed the 
idea for this ad in the cartoon series 


“She's from Oreland Woman's Club. 
Since we act as guardians for minors, ve 
will we baby-sit with her youngsters this Saturday night? 
q We don't really do much baby-sitting 
but we like to be helpful in other ways 
For instance, in planning for the future 
mily, it’s wise to use 
the expert counsel of our Trust ‘ 
ment. Visit us at your convenience, ant 
talk it over. 
A COMPLETE BANKING SERVICE 


JENKINTOWN BANK AND TRUST COMPANY 


YORK ROAD AND WEST AVENUE PENNA 
Member, Federo! Deposit Insurance Corporatron 


Trust Services 
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pookkeeping; Mrs. Edna K. Barry, 
savings and Christmas Club; and 
William David Webb. In addition 
to a check, each got a credit line 
in the advertisement. 


In Brief 


Canada 


A report on Canada is the latest 
in the series of studies on the busi- 
ness and trade of foreign countries 
published by THE First NATIONAL 
City BANK OF NEW YorK. 


Correspondent Ad Service 


THE CITIZENS & SOUTHERN Na- 
TONAL BANK of Georgia has added 
an advertising service to its list of 
facilities available to correspondent 
banks. The first package consists of 
newspaper ad proofs and radio 
spots, merchandising and major 
services provided by banks. Vice- 
president Walter Hobbs, in charge 
of the C & S correspondent bank 
division in Atlanta, says the new 
service is designed as a supplement 
to other advertising materials now 
available to banks, and is not in- 
tended as a replacement. 


Active School Program 


TOLEDO TRUST COMPANY reports 
that 88 local schools represented by 
7,982 pupils participated in its pro- 
gram of bank tours and talks during 
the past school year. Nine of the 
company’s officers gave 149 class- 
room talks. 


Radio Award 

WELLS FARGO BANK & UNION 
Trust CompaNy, San Francisco, is 
corecipient with Station KCBS of a 
Radio Advertising Bureau award 
for “Point of Law,” an educational 
type program. The bank was the 
original sponsor of the program 
which daily presents, in human in- 
terest terms, a legal case. The Bu- 
reau made the award in its “radio 
gets results” competition. 


Historical Leaflet 


HIGHLAND PARK STATE BANK, 
Dallas, publishes a folder highlight- 
ing the history of Preston Road, the 
old North Texas highway on which 
it is situated. As President Weldon 
U. Howell points out, the area has 
“expanded and developed beyond all 
dreams of the early residents and 
business folks.” 
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“Welcome” Booklet 
The First NATIONAL BANK of 
Dothian, Ala., publishes a pocket 
booklet containing extensive infor- 
mation about the state and town. 


Exhibit 

One hundred illustrations for 
Hans Christian Andersen fairy tales, 
drawn by children of several na- 
tions, were exhibited by UNION 
DIME SAVINGS BANK, New York 
City. Sponsored by the Danish Em- 
bassy and Friendship Among Chil- 
dren and Youth, the exhibition was 


loaned by the Smithsonian Institu- 
tion, Washington, D. C. The paint- 
ings were chosen in an international 
competition. 


City Planning 
THE UNION & NEW HAVEN TRUST 
CoMPANY’s monthly Journal de- 
voted a recent issue to city plan- 
ning in New Haven, Conn. 


Area Industry 
Texas NATIONAL BANK of Hous- 
ton has published the third edition 
of “Chemicals in the Texas Gulf 
Coast.” 


Let the Cars Pass by... 


but not your PROFITS! 


Auto financing is good business. The share you want is 
easier to get when you offer dealers the sales advantage of 
Old Republic credit life and disability insurance, which pro- 
tects the unpaid balance of every contract. 

Old Republic promotes good will for you, places you in 
a better competitive situation and reduces repossession loss, 


for you and dealers alike. 


Old Republic makes it possible for you to offer your 
dealers, at no cost, all the charts, rate cards, displays, 
folders, newspaper ‘and radio advertising materials they 


want and need. 


A phone call, wire or letter will bring the nearest 
Old Republic man to your desk, with no obligation. 


OLD REPUBLIC; 


SERVICE SAFEGUARDING CREDIT 
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Savings Bank Insurance Benefits Liberalized 


HILDREN may now have $2,000 of mate benefit during the first year, In New York, it is available at 79 
savings bank life insurance and, full benefit thereafter. mutual savings banks on an over. 

in some cases, as much as $5,000, The more liberal practice was the-counter basis. Although policy. 
depending on the amount of insur- brought about by the recent change holders are not required to be de 
ance carried by the applicant, ac- in the insurance law permitting positors, those who are may arrange 
cording to the Savings Bank Life higher amounts of insurance on for automatic withdrawal of insyr. 
Insurance Council of New York children, particularly those under ance premiums from their regular 
City. five years of age. savings accounts. At present over 
Policies on children under six Savings bank life insurance is 182,000 people are covered in New 
months provide one-fourth the ulti- regular legal reserve life insurance. York State for more than $270,000,- 
000 in Savings Bank Life Insurance, 


Massachusetts War Risk Riders 


In recognition of improved pros- 
pects for peace, rules relating to the 
use of war risk riders on savings 
bank life insurance have been sub- 
stantially liberalized, it was an- 
nounced recently by Clyde S. Cas- 
ady, executive vice-president of the 
Savings Bank Life Insurance Coun- 
cil of Massachusetts. 

Male applicants under age 26, who 
are not in the armed forces, may 
now obtain up to $10,000 savings 
bank life insurance without a war 
risk rider. Amounts over $10,000 
issued to men under 26 not in the 
armed forces, and all policies issued 
to men in the armed forces regard- 
less of age or amount, will have a 
war risk rider. 

No war risk restrictions will be 
placed on policies issued to men age 
26 and over except in the case of 
certain doctors and dentists apply- 
ing for more than $10,000. 

It is intended that the above lib- 
eralization will be made applicable 
to outstanding policies upon request 
by canceling riders on policies held 
by men not in the armed forces in 
the above categories. 


We suppose when a masculine ap- 
. petite, a bride, and a can-opener 
The shortest dis tance agree to live together forever we 


between collection points ought to expect some problems. 


in Indiana ae : The fastest turnover is the one 
oo just after the alarm clock rings. 


Just when you think the human 
AMERICAN FLETCHER : race is becoming more intelligent, 
another song of a certain kind 

NATIONAL BANK AND TRUST COMPANY makes the hit parade. 


INDIANAPOLIS 


If a girl can’t find a man to suit 
her, she marries one to reform him. 
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The Remarkable NEW 


CrediCheck 


ACCOUNT PLAN 


... the personal line of bank credit for preferred credit risks! 


The CrediCheck accOUNT PLAN is an amazing innovation in banking ser- 
vices. In effect, it is a revolving loan account that will build profitable new 
consumer credit volume for your bank at no preliminary investment by you. 


EASY TO OPERATE 


The CrediCheck ACCOUNT PLAN gears readily into normal bank operation 
procedures. The CrediChecks go to the Consumer Credit Department. Your 
customer would have a CrediCheck Account in addition to his personal 
checking and savings accounts. As he makes his payments—‘A2 of his line 
of credit each month—he restores that part of his available credit. 


COMPLETE INSTALLATION SERVICE 


Through ThriftiMatic you can get complete supplies and operating man- 
uals. You will be furnished imprinting equipment best suited to your par- 
ticular type of operation—three styles of imprinting equipment are avail- 
able. Name tube library is optional. We will also supply you with well- 
prepared advertising and promotional materials. 


_ 
ME 
pank NAN 


CrediChecks NAME TUBES CHOICE OF IMPRINTERS 


ASK HOW THIS REVOLVING CREDIT ACCOUNT PLAN WILL... 


®** Increase Outstanding Loan Volume 
®* Increase Income and Profits 
Reduce Operating Costs 
®* Enable your bank to finance small installment purchases profitably 


Here is an opportunity to be the first Find out how easily your bank can 


bank in your area to offer this completely install the CrediCheck ACCOUNT PLAN. 
new type of banking service. Write us for full details. 


THRIFTIMATIC CORPORATION 


(associated with ThriftiCheck Service Corporation) 


100 PARK AVENUE + NEW YORK 17, NEW YORK 
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AMERICAN EXPRESS 
FIELD WAREHOUSING 
CORPORATION 


(A member of the 105 year old 
American Express Family) 


Angola, Ind. 
Atlanta, Ga. 


Baltimore, Md. 


Boston, Mass. 


and Buffalo, N. Y. 


Cincinnati, Ohio 


WILLIAM H. BANKS 
WAREHOUSES, INC. 


(Originator and founder in 1892 
of field warehousing) 


Cleveland, Ohio 


Dallas, Texas 


Denver, Colo. 


Des Moines, lowa 


Detroit, Mich. 


Makes available to Kaneas City, Mo. 


bankers the best in Miami, Fla. 
Field Warehousing Service Minneapolis, Minn. 
Orlando, Fla. 


Philadelphia, Pa. 


65 Broadway Pittsburgh, Pa. 


New York 6, New York 


209 S. LaSalle Street 
Chicago 4, Illinois 


San Antonio, Texas 
St. Louis, Mo. 
Syracuse, N. Y. 
Toronto, Can. 


Washington, D. C. 


Washington C. H., Ohio 


Western Regional 
Trust Conference 


 comecec which are currently of 
primary importance in the ad. 
ministration of trust departments 
of banks will be featured at the 29th 
Western Regional Trust Conference 
of the American Bankers Associa- 
tion to be held at the Hotel §t. 
Francis, San Francisco, October 13 
and 14, according to an advance 
program of the two-day meeting an- 
nounced last month by George C, 
Barclay, president of the A.B.A. 
Trust Division, and vice-president of 
the City Bank Farmers Trust Com- 
pany, New York City. 

During the two days, bankers 
from 11 western states will be 
guests of the Associated Trust Com- 
panies of Central California. The 
four working sessions on Thursday 
and Friday will be devoted to dis- 
cussions of such subjects as Fed- 
eral and state taxes, city planning 
and its relationship to real estate 
management, trustee supervision of 
oil and gas leases, pension trusts, 


| investing for trusts, living trusts, 


trust administration from a direc- 
tor’s viewpoint, life insurance in 
estate planning, personnel training, 
and costs. 

The advance program follows: 


First Session 
Thursday, Oct. 18, 1955, 9:45 A.M. 


Presiding, General Conference 
Chairman R. V. Walsh, vice-presi- 
dent and trust officer, Crocker First 
National Bank, San Francisco. 

Greetings by R. R. Zellick, presi- 
dent, Associated Trust Companies 
of Central California; vice-presidext 
and trust officer, Anglo California 
National Bank, San Francisco. 

Opening Address by Merle E. 
Selecman, executive manager, Amer- 
ican Bankers Association, New 
York. 

“Decisions and Tax Regulations 
of Interest to Trust Business” — 
Separate talks, as follows: 

“Federal and State Income Taxes,” 
by Brent M. Abel, McCutchen, 
Thomas, Matthew, Griffiths, and 
Greene, San Francisco. 

“Legislation,” by W. T. Fitzger- 
ald, Morrison, Foerster, Holloway, 
Shuman, and Clark, San Francisco. 

“Estate and Inheritance Taxes,” 
by Robert C. Harris, Heller, Ehr- 
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man, White, and McAuliffe, San 
Francisco. 

“Pension Trusts,” by Joseph L. 
Seligman, Jr., Pillsbury, Madison, 
and Sutro, San Francisco. 


Second Session 
Thursday, Oct. 18, 1955, 2 P.M. 


Presiding, Clair M. Mortensen, 
vice - president and trust officer, 
Walker Bank & Trust Company, Salt 
Lake City. 

“Investing for Trusts,” by Arthur 
J. O’Hara, vice-president, The 
Northern Trust Company, Chicago. 


Workshop sessions: 

“New Business’ — Leader to be 
announced. 

“Personnel Training,” by Ralph 
E. Boynton, leader, assistant direc- 
tor of staff training, Bank of Amer- 
ica N.T. & S.A., San Francisco. 

“Life Insurance in Estate Plan- 
ning,’ discussion leader Cameron 
Hurst, New York Life Insurance 
Company, San Mateo, Calif. 


Third Session 
Friday, Oct. 14, 1955, 9:45 A.M. 


Presiding, John N. Adams, vice- 
president and trust officer, First 
National Bank of Portland, Ore. 

‘Uses for Living Trusts,” by 
George C. Barclay, president, Trust 
Division, A.B.A.; vice - president, 
City Bank Farmers Trust Company, 
New York. 

“Know Your Costs,” by Bradley 
B. Brown, vice-president, senior 
trust officer, and secretary, Amer- 
ican Trust Company, San Francisco. 

“City Planning—Its Relationship 
to Real Estate Management,” by 
Paul Oppermann, director of city 
planning, City and County of San 
Francisco. 


Fourth Session 
Friday, Oct. 14, 1955, 2 P.M. 


Presiding, Victor R. Graves, vice- 
president and trust officer, Peoples 
National Bank of Washington in 
Seattle. 

“Trust Administration from a Di- 
rector’s Viewpoint,” by Frederic B. 
Whitman, president, The Western 
Pacific Railroad Company; director, 
The Bank of California N.A., San 

isco. 

“Trustee Supervision of Oil and 
Gas Leases,” by David Reed, vice- 
president and trust officer, First Na- 
tional Bank in Dallas. 
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Draw upon our extensive Post-To-Check experience—gained from 
the great majority of existing installations. These LeFebure 
equipped installations are averaging 38.5% departmental per- 
sonnel savings, with a lower capital investment. This means THE 
COST OF DELAY IS GREATER THAN THE COST OF IN- 
STALLATION...and the many other benefits of Post-To-Check 
are yours absolutely free. 


FOR EQUIPMENT TOO— 
Le Febute \S YOUR BEST SOURCE. 


The really complete line...forms, pockets, trays, housing...all 
especially designed for Post-To-Check and performance tested on 
the job to assure complete satisfaction. 


Le Febure 
POST-TO-CHECK 
TRAYS 


5 Styles in sizes to fit your 
requirements 

Made of Magnesium, Alu- 
minum, or Steel 


Le frebure 
POST-TO-CHECK 
TRAY CABINETS. 
20 Basic designs to fit your 
requirements 
5 types of fire protective 
insulation, or uninsulated 
Complete visibility to all 
accounts 


Roller tray shelves for easy 
tray removal and return. 


Write for complete information, descriptive literature, and available show- 
ing -_ for 23 minute film in color and sound which shows Post-To-Check 
at work. 


L£ 4 CORPORATION 


CEDAR RAPIDS, IOWA 


REPRESENTATIVES IN MOST PRINCIPAL CITIES 
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Yesterdays loss is fully covered 


BY INDEMNITY’S NEW BANKERS BLANKET BOND 


The past rudely catches up with an employer who isn’t 
covered, or covered sufficiently, for old employee losses. 
If his bond doesn’t reach back to the dates of shortage, 
or isn’t adequate in amount, he has to stand the loss. 


Indemnity’s new Bankers Blanket Bond is a real 
safeguard against this. It provides catastrophe protec- 
tion for discovered losses, whether the losses occurred 
before the bond was written or while it is in force. 


This new coverage can be drawn up to provide excess 
protection on employee dishonesty only—a hazard that 
is continually on the increase. Moreover, reduced low 
rates apply to this vital and far-reaching protection. 
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Ask your Indemnity Agent for all the facts on this 
valuable new BBB coverage. It was drawn up by the 
company that is the pioneer in adapting protection to 
the changing needs of financial institutions. 


INDEMNITY INSURANCE COMPANY OF 


NORTH AMERICA 


One of the North America Companies which are headed 
by Insurance Company of North America, founded 1792 


PROTECT WHAT YOU HAVE© Philadelphia 1, Pa 
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Farm Credit and the Drop in Prices 


(CONTINUED FROM PAGE 53) 


to make a more realistic analysis of 
their farm business plans. The mar- 
gin between projected expenditures 
and receipts will give both the bor- 
rower and the banker a clear picture 
of the risks involved in the pro- 
jected debts before they are in- 
curred. 


Unit Size Enlargement 


The trend toward the enlarge- 
ment of the size of the typical unit 
will probably continue as a result of 
further improvements in labor-sav- 
ing equipment on farms. This will 
mean fewer people actually engaged 
in farm work, but better returns for 
those farmers capable of managing 
such larger family-sized economic 
units. In many instances, such farm 
enlargement programs require ei- 
ther short- or long-term credit, or 
both. In some instances, the same 
results can be achieved with less 
credit by the rental of additional 
land on an equitable basis. Here 
again, the use of a carefully pre- 


A PROMOTION PLAN 


WHICH 


Every month we supply our customer banks with tried and 


BUSINESS UFE 
BUILDER. If you would like a copy of the cur- 
it now, 


tested promotion ideas through our 


rent issue without obligation, write for 
We hope to see you at the convention. 


BANKERS SECURITY 


INSURANCE SOCIETY 
103 Park Avenue, New York 17, N. Y. 
GEORGE OLMSTED 


ARTHUR J. MORRIS 
Chairman of the Board 
HARRY O'BRIEN 
Vice President and 


Exec 
Treasurer Vice 
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President 


pared budget will help the farmer 
and the lender to arrive at a sound 
decision on the best use of credit to 
achieve the right scale of operations 
to utilize existing resources. 

The demand for farm mortgage 
loans will probably continue active 
in 1956. This demand arises from 
the refinancing of short-term debt, 
from those farmers who are enlarg- 
ing their operations in order to 
achieve greater economy in the use 
of labor-saving equipment, and 
from the necessity for the transfer 
of ownership of farms from those 
farmers who are retiring each year. 
Authority for national banks to 
make 20-year fully amortized farm 
mortage loans, if approved, will im- 
prove the ability of banks to pro- 
vide suitable long-term mortgage 
credit to farmers. Land prices have 
been remarkably stable in recent 
years and farm mortgage lenders 
have followed conservative policies 
as to appraisals for loan purposes. 
It will be helpful to everyone con- 


UP! 


Customer banks find that business in 
every department goes up and up, 
when they use our Protected Loan 


cerned if those policies are con- 
tinued. 


Cost Price Squeeze 


During these years of agricul- 
tural adjustment, many segments of 
agriculture will continue to be faced 
with a “cost-price squeeze” in vary- 
ing degrees. However, we must not 
lose sight of the fact that farmers 
are making progress in reducing 
costs through mechanization, im- 
proved production practices, and 
better farm management. Bankers 
serving the agricultural area of the 
country are constantly improving 
their services to farmers. It is a 
part of the country banker’s job to 
help his farmer customers make the 
necessary changes, which will give 
us an agriculture that is well 
adapted to the long-term future. We 
can be very confident about the 
long-term future of our agriculture. 
We can be confident because that 
future rests upon the solid founda- 
tion of a growing domestic market 
and an improving technology in 
agriculture that is the envy of 
farmers the world over. 

(END) 


UP! 


Plan. It is backed by more experience, 


plus a monthly promotion plan which 


PRODUCES RESULTS 


LIFE 


Address 


FRANK J. SCOTT 

Vice Chairman of 
the Board 

HAROLD R. SWEET 
Vice President 


BANKERS SECURITY LIFE INSURANCE SOCIETY 
103 Park Avenue, New York 17, N. Y. 


Please send us 
Protected Loan Plan, 
BUSINESS BUILDER. 


Name of Firm 


brings in more customers. 


THIS COUPON TODAY 


complete information about your 


plus a copy of your current 


147 


oO 
| => =— 


On bank 
offer bonk 


the yeor is 


Just put your hand here 


—to feel how every finger * 
(of either hand) falls into natural, 
easy working position... how the 
over-size, plainly labeled control 
keys give direct “live” response 
.--how Totals and Sub-totals are 
obtained instantly by depressing 
bars, with no space strokes 
required. This is the first 
adding machine to fit the human 
hand—the-first new keyboard 
granted a patent in years! 


what happens here 


Actual items you enter on keyboard 


appear in this Check Window before 


they are printed or added. For the 
first time on an American 10-key 
machine you see what you're adding 
—so you can work quickly and 
accurately. Note, too, how Clear 
Signal prints automatically on 
tape with the first item following 
a total...also how True Credit 
Balance prints without extra 
motor operations or pre-setting! 


From Friden — maker of the fully 
automatic Calculator, The Thinking 
Machine of American Business—you 
expect a remarkable adding machine. 
We promise you will not be disap- 
pointed. Ask your nearby Friden Man 
to show you the Friden Natural Way 
Adding Machine . . . it’s completely 
new! Friden sales, instruction and 
service throughout U.S. and the 
world, FRIDEN CALCULATING MACHINE 
co., 1Nc., San Leandro, California. 


THE NATURAL WAY ADDING MACHINE 
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THE AUTOMATIC CALCULATOR 
THE COMPUTYPER * THE ADD-PUNCH MACHINE 


Business Credit 
(CONTINUED FROM PAGE 52) 


watchful eye on real estate lending 
developments. 

Despite these warnings, the sim. 
ple fact is that the current high 
level of construction of all types 
will continue to use large amounts 
of bank credit, for contractors, de. 
velopers, mortgage bankers, and to 
carry or ‘warehouse’ many of the 
mortgages until long-term lenders 
can absorb them... . There has been 
a lengthening in the term of ware. 
housing arrangements, which con- 
firms that there is no easing in the 
money position of long-term lenders, 
but rather the contrary. 

The ever-changing shift in the 
character of bank lending continues, 


Export Credit 


Among the areas where new pat- 
terns are being established is that 
of export credit. Banks are extend- 
ing their commitments in this field 
with caution because of historical 
mistakes not yet entirely forgotten. 

Some lenders feel that participa- 
tion by the Export-Import Bank in 
the program is not the complete an- 
swer and that proposals in pending 
legislation for insurance of convert- 
ibility and political risks would be a 
further constructive step in making 
broader financing facilities avail- 
able to assist American exporters. 

Banks are developing new facil- 
ities for equipment lease financing 
under varied forms of loan agree- 
ments tailored to the individual 
transactions. 

There are also new developments 
in the field of Government-insured 
ship mortgages, as a result of en- 
abling legislation covering this pro- 
gram. 


Petrochemical Field 


There has been increased activity 
in the petrochemical field sparked 
by the recent sale of the Govern- 
ment-owned synthetic rubber plants. 
. . . Many of these credits involve 
new types of support for the enter- 
prises on the part of their owners 
and sponsors in the form of product 
off-take agreements, completion and 
performance guarantees, and work- 
ing capital maintenance guarantees. 

The gradual shift in bank loan 
portfolios from eligible discount 
paper toward term and intermediate 
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credits and instalment paper of 
varying types has continued. 

While it is true that practice has 
resulted in these loans being tailored 
to the borrower’s cash generation, 
and they are self-liquidating to that 
extent, this development neverthe- 
less represents a trend toward less 
liquidity than banks enjoyed when 
a greater proportion of their loans 
consisted of eligible paper. 

These term commitments also in- 
yolve greater areas of risk and op- 
portunity for bankers than tradi- 
tional seasonal short-term financing. 

In extending commitments for five 
and up to 10 years, the lender must 
necessarily accept forward esti- 
mates of the general business out- 
look, and for the industry and par- 
ticular company involved, with nec- 
essary appraisals of management, 
markets, and forward operating re- 
sults. The high level of business 
activity and of the stock market has 
created an air of optimism that is 
contagious and is unquestionably in- 
fluencing bankers’ decisions, too. 


Merger Effect on Credit 


The increased merger activity has 
been accompanied by a greater use 
of bank credit to accomplish these 
ends. In many cases the acquiring 
company has used its working capital 
to purchase shares of a wholly un- 
related business in the open market 
and has followed this with the use 
of its bank credit to extend these 
stock acquisitions. 

If the projected acquisition is ac- 
complished, a merger often provides 
the means for the liquidation of 
these commitments with the work- 
ing capital of the company being 
acquired, but possible failure to ac- 
complish the merger objectives in- 
volves risks which should be care- 
fully examined by both borrower 
and lender. 

To sum up the situation, the for- 
ward look certainly seems to indi- 
cate active and expanding bank 
lending in the fall of 1955, with 
firmer monetary policies on the part 
of Federal Reserve authorities and 
with firming interest rates and 
tighter lending policies on the part 
of all lenders. 

The degree of this trend will, of 
course, depend on the way the busi- 
hess and lending picture develops. 

If there was ever a time when 
caution and restraint were in order, 
the fall of 1955 would seem to be 
such a period for bankers. 
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How 
to Obtain 
the 


Information 


If you need current information about conditions 
in this country or abroad, you’ll benefit from the 
correspondent banking services we can give you. 


Through the facilities of its European branches and its 
correspondents throughout America and the world, 
Guaranty Trust Company can serve your banking 
requirements and those of your customers with 
experience, efficiency, and speed. 


Guaranty Trust Company 


of N CW Yor k Capital Funds $395,000,000 


140 Broadway, New York 15 
Fifth Ave. at 44th St. Madison Ave. at 60th St. 40 Rockefeller Plaza 
New York 36 New York 21 New York 20 


LONDON: 32 Lombard St., E.C.3 + Bush House, Aldwych, W.C. 2 
PARIS: 4 Place de la Concorde BRUSSELS: 27 Avenue des Arts 


Member Federal Deposit Insurance Corporation 
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“Public Relations Self-Analysis” 


pean that “it is always a Questionnaire.” Here are the 13 (2) How DOES YOUR VOICE AFFECT 
very good policy to take inven- questions and their subquestions: OTHER PEOPLE? 


tory of oneself,” Ray A. Ilg, staff 
vice-president, National Shawmut 
Bank of Boston, offers for the use 
of others a series of questions 
which he has devised for his own 
self-inventory. _He calls them a 
“Public Relations Self-Analysis 


(1) Do YOU IMPRESS OTHER PEOPLE? 
—Do you exeite admiration? 
—Make a very favorable im- 

pression? 
—Satisfactory impression? 
—Poor impression? 
—Arouse repulsion? 


New Way to Increase 


COAST TO 


THRIFT 


@ Already used successfully by 
banks from coast to coast, our 
SaveMaster wallet and dime-saver 
plan may well mean additional 
savings deposits for your bank, too. 


Write to: 


SaveMaster is offered to one bank 
exclusively in each community. 
Without obligation, we will gladly 
send you full details on SaveMaster 
and what it has accomplished. 


SAVEMASTER PLAN 


National Thrift Plans, Incorporated 
723 Fourth Ave., West Bend, Wis. 


“3 


EDUCATIONAL 
SERVICE 


2 PARK PLACE NEW YORK 7, N.Y 


NYCE POSTER DISPLAYS 


Box 53! 
Chesterton, Indiana 


Featuring Holiday Announcements In Color 
Opening and Not Open Hours of Your Bank 


Promotional Posters for Interim Between Holidays 


WHY PASS UP EXTRA COMMISSIONS? 


Ook na Tacturer no 


WILLIAM EXLINE INC. 


ONTARIO BLOG. « CLEVELAND 13, OHIO 


—Is it pleasing? 

—Agreeable? 

—Usually unnoticed? 

—Weak? 

—Disagreeable? 

DO YOU STRIKE OUT FOR yYour- 

SELF? 

—Wait to be directed? 

—Discover new leads for addi- 
tional business? 

—Have an exceptional nose for 
prospective business? 

How CAREFULLY DO YOU sTUDy 

THE NEEDS OF EACH CUSTOMER? 

—Very carefully? 

—Fairly so? 

—Poorly? 

Do YOU STAY WITH A PROSPECT 

IN SPITE OF DIFFICULTIES? 

—Do you take pride in adjust- 
ing difficult cases? 

—Take them as they come? 

—Avoid difficult problems? 

—Give in easily? 

ARE YOU A BOOSTER FOR YOUR 

INSTITUTION? 

—Do you boost all the time? 

—Grumble occasionally? 

—Knock most of the time? 

—Work, but say nothing? 

Do YOU DOMINATE THE INTER- 

VIEW? 

—Do you lead in conversation? 

—Agree with everything a per- 
son says? 

—Easily get off your track? 

—Guide the conversation? 

—Direct the conversation? 

—Keep ready with a come- 
back? 

Do YOU PUT IN FULL HOURS? 

—Do you work by the clock? 

—Are you regularly on the 
job? 

DO YOU COMPLETELY DOMINATE 

THE INTERVIEW? 

—Do you get all the informa- 
tion you want without arous- 
ing antagonism? 

—Get your customer to open up 
willingly? 

—Cause resentment by your 
questioning? 

Do YOU USE GOOD JUDGMENT IN 

HANDLING COMPLICATED SITUA- 

TIONS? 

—Do you acknowledge blun- 
ders? 

—Make occasional errors? 

—Can you be depended on to 
use good sense? 

—Are you exceptionally capa- 
ble of handling difficult situ- 
ations? 

(CONTINUED ON PAGE 152) 
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WE’RE PLEASED TO 


elec 


the 


AMERICAN BANKERS 


ASSOCIATION 
to Chicago 


The Northern Trust Company extends a 
cordial welcome to the members of the 
American Bankers Association who are 
holding their annual convention in Chicago 
this week. 
We hope that all bankers, corporate ex- 
ecutives, Government officials, their wives Apt, 
and families attending the convention will : Ui 
enjoy their visit to Chicago...and will a THE 
find time to visit us at The Northern Trust. NORTH ER NS TRUST 


You'll find a friendly, personal welcome COMPANY 


here, and we will be pleased to make our Northwest Corner LaSalle and Monroe Streets - 
facilities available to you. Plan to come Chicago 90, Illinois « FRanklin 2-7070 


in fora visit. MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


September 1955 


i i 
R? 
a 
2. 
¢ 
& 
E 
> 
i 
N ‘ 


Here’s a team 
that goes places! 


Correspondent banks really get modern, up-to-date, twentieth- 
century service from Fifth Third Bank’s four-man team. These 
men cover a lot of ground, and that means they provide personal service 
and frequently visit our correspondent banks. You couldn’t find more 
friendly, courteous experts to work with. That’s the kind of 
service you expect, isn’t it? To get it, call us. 


We'll be glad to serve you, too. 


You are cordially invited to 
use the facilities of 


CANADA'S 
FIRST 
BANK 


te FIFTH THIRD UNION TRUST <> 


CINCINNATI, OHIO « MA 1-5400 


member 
FEDERAL RESERVE SYSTEM 
FEDERAL DEPOSIT INSURANCE CORP 


COAST-TO - COAST 


Bank or 


New York--64 Wall Street 


San Francigco--333 California Stieet 


Chicago: Special Representative’s Office, 141 West Jackson Blvd. 
625 BRANCHES ACROSS CANADA + RESOURCES EXCEED $2,500,000,000 
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(11) WHAT PART DO YOU TAKE IN 
SOCIAL OR COMMUNITY AFFAIRg 
OUTSIDE OF WORKING Hours? 
—Are you favorably known in 

your community? 

—Do you have only a few con. 
nections? 

—Do you do your share? 

—Are you an acknowledged 
leader? 

DO YOU IMPRESS YOUR cuUs- 

TOMERS AS BEING SINCERE? 

—Is everything that you say 
taken at face value? 

—Do you inspire confidence? 

—Give the impression of being 
a “bulldozer”? 

—Arouse suspicion? 

Do YOU ASK YOURSELF THESE 

QUESTIONS AFTER EVERY TALK 

WITH A CUSTOMER OR PROSPECT? 

—“Have I done a good job?” 

—‘Have I satisfied the cus- 
tomer?” 

—“What have I learned as a 
result of my talk with the 
customer or prospect?” 

—“How can I improve myself 
with my next contact?” 


Use Public Service 
Spots 


More than 250 television and ra- 
dio stations in 48 states, D. C., and 
several Canadian provinces are 
using public service spot announce- 
ments of the National Foundation 
for Consumer Credit. These an- 
nouncements, which encourage care- 
ful and intelligent use of credit, are 
part of the consumer education 
work of the Foundation. Cooperat- 
ing stations allot free time for the 
spots as a service to their commu- 
nities. Stations choose from 32 an- 
nouncements ranging in length from 
32 to 124 words. The Foundation’s 
seal is used in telecasts. 


The speed limit is generally 55 
miles in the country and 20 miles 
in the city, but some drivers add 
them together. 


What the world needs is not peo- 
ple to rewrite the Bible, but people 
to reread it. 


ae 
LLL 
MY 
BANKING 


Main banking room, National City Bank, Evansville, Indiana 
with handsome ceiling of pre-decorated Celotone® 


Acousti-Celotex Contractor: Hugh J. Baker & Company, Indianapolis, Ind. 


Banks count on beauty and efficiency like this 


Watch the patrons of a bank as they go about their 


Acousti-Celotex Tile provides both functional and beau- 
various activities. Note the effect on them of the air of 


tiful improvement. Depositor activity is literally invited 


quiet dignity. How each person seems to sense in this 
atmosphere the importance, the efficiency, the trust which 
the bank suggests. In many of America’s banks, such an 
atmosphere is enhanced and promoted by Acousti-Celotex 


by the imposing quiet and attractive decor. And a boost 
in employee productivity is still another welcome result, 
for the increased acoustical comfort helps to better morale, 
reduce chance for clerical error. 


Sound Conditioning. 


Easily Maintained— Quickly installed in existing 
Effective Contribution—An economical ceiling of 


banks or during new construction, Acousti-Celotex Tile 
needs no subsequent special maintenance. It offers excel- 
lent sound-absorption, as well as an outstanding variety 
of finishes to choose from. And it can be washed repeatedly 
and painted without loss of sound-absorbing qualities. 


Mail Coupon for a Sound Conditioning Survey Chart 
that will bring you a free analysis of the acoustical problems 
in your bank, plus a free factual pamphlet, “Sound Con- 
ditioning in Banks.”’ There is no obligation, of course. 


Today!-———————- 
The Celotex Corporation, Dept. CC-95 
120 S. LaSalle St., Chicago 3, Illinois 
Without cost or obligation, please send me the 
Acousti-Celotex Sound Conditioning Survey Chart, 
and your pamphlet, “Sound Conditioning in Banks.” 


cousti-(ELOTEX 


| 
| 
| 
REGISTERED U.S. PAT. OFF. | 
VLA. | Name Title 

| 

| 

| 


Address 


Products for Every Sound Conditioning Problem—The Celotex Corporation, 120 S. LaSalle 


Street, Chicago 3, Ill. In Canada: Dominion Sound Equipments, Ltd., Montreal, Quebec. Ci as State 
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Always time for 
our Correspondent 
Customers 


We mean it! When business 


brings you to Utah or the Intermountain 


West, call on Continental Bank. 


Our enthusiastic reception awaits you. 


The Continental Bank 


and Trust Company 
OF SAIT LAKE CITY 


MAIN OFFICE: 200 South Main Street 
CENTRAL BRANCH: 1575 South Main Street 


Growing with the Intermountain West 
Member Federal Reserve System © Member Federal Deposit Insurance Corporation 


Country Bank 


Operations 
(CONTINUED FROM PAGE 59) 


of Banking, and the expanded ang 
improved banking schools. Uti. 
mately these activities, plus sounder 
salary programs, better pay, better 
recruiting, better training, and the 
possibility of increased interest op 
the part of high school and college 
graduates will no doubt materially 
improve this situation. 


Using Available Personnel 


Meanwhile, country banks must 
look to the personnel already within 
the banks and to those nonbanking 
people available or who can be 
made available. 

The utilization of people already 
within the banks for relief and as- 
sistance of the executive and lend- 
ing personnel will of necessity place 
additional burdens on the remain- 
ing employees, thereby necessitating 
possible enlargement of bank staffs. 
Fuller use of loan committees, which 
committees should include personnel 
formerly employed on other jobs, 
and the creation of better files and 
records, in order to preserve and 
utilize valuable information now 
only in the minds of the limited 
number of executive and lending 
officers, will take time and energy 
and cost money. 

Just criticism can be made that 
these suggestions will provide an 
inadequate solution, may load the 
bank with personnel below the qual- 
ity it would like to have, some of 
whom it may be difficult to do any- 
thing about later, and that this pro- 
gram will increase expense. 

Offsetting this is the necessary 
recognition that there is at the mo- 
ment no better way, that such steps 
will undoubtedly lessen the strain 
on the too limited and in many in- 
stances over-aged executives, and 
that the gap between the present 
situation and the day when better 
methods begin to produce the de 
sired results can be bridged in this 
manner. 

Surely, country banks should fear 
far more their inability to handle 
their expanding loan volume and 
meet the demands of rapidly chang- 
ing conditions in all phases of bank- 
ing than the difficulties of adjust- 
ing personnel and expenses when 
the need arises. 
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The Earnings Outlook 


(CONTINUED FROM PAGE 61) 


operating ratio than do smaller 
panks which conduct an essentially 
“retail” business. In 1954 for Cen- 
tral Reserve City member banks op- 
erating expenses were 5512% of 
gross income. For Reserve City 
member banks the corresponding 
figure was 6114% and for Country 
member banks it was 66%. 


Capital Transactions 

The dollar total of operating ex- 
penses in 1954 was 143% of 1945’s 
gross, and was equal to or greater 
than gross in all of the years prior 
to 1950. A rise in the percentage 
of gross required for the expenses 
enumerated, in excess of the 56-66% 
range in 1954, irrespective of the 
cause or causes of this rise, would 
pose a definite threat to bank earn- 
ings and would call for prompt cor- 
rective action. 

A second element exerting an im- 
portant influence on bank earnings, 
and hence one which should be in 
the forefront of management think- 
ing, is the capital transactions aris- 
ing from profits on securities, recov- 
eries, and losses and charge-offs. 
Such items, although reported sep- 
arately from current operating earn- 
ings, have a definite and obvious in- 
fluence on the profitableness of the 
undertaking. A realistic appraisal 
of income from loans can be made 
only after the loans have been re- 
paid. The loss resulting from one 
joan which goes bad may offset the 
income from many which are paid 
off when due. 


Valuation Reserves 


The development of valuation re- 
serves in recent years, as permitted 
under current tax laws, has been 
both constructive and conservative. 
To the extent that future losses are 
absorbed by these reserves, current 
operating results will be unaffected 
by these losses. However, the mere 
existence of reserves for possible 
losses does not justify assumption 
of excessive risks. The achievement 
of a satisfactory rate of return on 
banking capital will continue to be 
dependent in the future, as in the 
past, upon conservative loan pol- 
ities and the resulting limitation of 
losses on capital items. For Federal 
Reserve member banks at the close 
of 1954, valuation reserves against 
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loans were 1.6% of loans outstand- 
ing, and valuation reserves against 
securities held were 0.35% of the 
book value of all securities held. 

The major elements which influ- 
ence bank earnings appear favorable 
for some time to come. Loan vol- 
ume should remain substantial and 
loan rates, although highly competi- 
tive, are at a level considerably 
above those of the 1930s and 1940s. 
Today’s operating expenses are 
more than double those of a decade 
ago, but have been kept under good 
control in relation to increases in 
the dollar value of business done. 
Losses and charge-offs have been 
modest for many years, but some 
cushion against less favorable con- 
ditions which may prevail in the fu- 
ture has been provided by means of 
valuation reserves. 


Future Emphasis 


Banks that place special empha- 
sis on (1) keeping their operating 
ratio close to the level of recent 
years (56% to 66%, depending upon 
the nature of the business done) and 
(2) minimizing future loan and se- 
curity losses through keeping stand- 
ards high during times such as the 
present, when practically all busi- 
nesses are making money, should be 
able to report earnings which will 
make gratifying reading for present 
stockholders and will encourage the 
investment of new capital in the in- 
dispensable industry of banking. 


“T know this is the second coffee break 

I’ve taken this morning, but how about 

those I missed while I was away on 
vacation?” 


table Teller 
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Mortgage Situation 


(CONTINUED FROM PAGE 54) 


levels throughout the recent reces- 
sion, even in areas of heavy unem- 
ployment. Vacancies are still rela- 
tively few, and the demand for 
houses continues to be strong. Mort- 
gage activity is rolling along to 
make 1955 another record-breaking 
year, with all types of mortgage 
lending institutions participating in 
the increase. 

A matter of concern in this mar- 
ket is the extent to which Govern- 
ment policies may contribute arti- 
ficially to the expansion and con- 
traction of the market. By last fall, 
the easy money policy that had been 
pursued during the previous 12 
months had made sufficient impact 
on the mortgage market to bring 
the 30-year, no-down-payment VA- 
guaranteed loan back into high 
favor. The result was that, where 
only somewhat more than 10% of 
total VA loans closed had been in 
this category in January 1954, the 
proportion had reached the mid- 
forties in the spring of 1955. Now 


advance commitments for maximum 
term loans are almost impossible to 
get, and even spot sales of such 
mortgages are being made at sub- 
stantial discounts, as a result of 
shifts in credit policy inaugurated 
over six months ago. 

When the proportion of maximum 
term loans began to rise, the Govern- 
ment feared to impose direct restric- 
tions on down payment or maturity 
because such action might weaken 
the general economic snap-back. 
Today the Government is reluctant 
to act out of concern that next year’s 
building volume might be unduly 
restricted—and because, in fact, the 
market is doing a pretty vigorous 
job of credit control on its own part. 
The flow of funds might be less 
erratic if the maximum terms were 
somewhat reduced (preferably by 
law than by executive edict); but 
the appropriate time to make the 
reduction seems never to be at hand. 

This year, as in 1950 and 1954 
(also years of easy money), FHA- 
insured and VA-guaranteed loans 
will be financing about half the num- 
ber of private new units started. 
The already enormous contingent 


liability of the Government on these 
accounts will thus be substantially 
increased. FHA claims that, so far 
as its basic operation of insuring 
loans on 1- to 4-family homes (See. 
tion 203) is concerned, the insur. 
ance fund is sufficiently large to 
eliminate any likelihood of a drain 
on the Treasury. But it readily ad. 
mits that its other operations are 
far from being in this state, while 
the whole of the VA liability is a 
direct obligation of the Treasury, 
While this may not be a matter 
affecting next year’s business, it 
is one of the basic political and 
economic issues about which the 
lenders should concern themselves, 

As for next year, another big 
home mortgage year is in prospect, 
perhaps not as high as 1955 but 
certainly not much lower. For the 
rest of this year and probably 
through the first quarter of 1956, 
mortgage money will be on the 
tight side. After that, a definite 
easing can be expected—and the 
tighter the situation between now 
and April the more certain will be 
the prospect of relaxation there- 
after. 


Know-How 


gained in our many years 


of experience with 


BANKERS BLANKET BONDS 


INVISIBLE ARMOR 


can help financial institutions 
find the right answer to 


their bonding requirements. 


NATIONAL SURETY 


CORPORATION 
4 ALBANY ST., NEW YORK 


A MEMBER OF THE FIREMAN'S FUND INSURANCE GROUP 
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Here’s why one advertiser 


signed for a SECOND TIME... 


“It gives us a great deal of pleasure to present this outstanding film series . . . a second 


time,” said Carl D. Mullican, Jr., Director of Advertising, Mississippi Power & Light 


Company. “No other program . . . has brought us the consistently enthusiastic response 


which ‘Victory’ did during its first presentation. 


“Judging by the number of requests for another opportunity to view the series, we 


are confident of the same degree of enthusiasm during the second.” 


The popularity and selling power of VICTORY AT SEA have been recognized by 
more than 25 banks and utility companies. This series of twenty-six exciting half hours 
has proved its ability to establish company identification, build prestige and goodwill, 


and sell services. For an audition print and prices in your markets, phone, wire or 


write today. NBC FILM DIVISION 


serving all sponsors . . . serving all stations 


30 Rockefeller Plaza, New York 20, N. Y. Merchandise Mart, 
Chicago, Ill. Sunset and Vine, Hollywood, Calif. In Canada: 
RCA Victor, 225 Mutual St., Toronto; 1551 Bishop St., Montreal 
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insurance is 
your business, too! 


PR 


it’s good 
to buy the 


Requests 

for loans on 
business 
properties, cars 
homes 

very quickly 
become a 
question of how 
well the 
property is 
protected with 
insurance. 


If it’s already 
covered by The 
Home Insurance 
Company, it is 
protected by the 

very best insur- 

ance available. 

Get to know your local 
Home agent. He’ll 
cooperate with you 

in every way possible, 
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d Surety Bonds 


al agents and brokers 


advertisement appears 


in color in: 
Time — Sept. 12 
Newsweek—Sept. 12 


Business Week — Sept. 10 


Nation's Business — Sept. 


Better Homes and Gardens — 
American Home— Oct. 


Town Journal—Sept. 


U.S. News & World Report —Sept. 23 


Oct. 


Trust Business 


(CONTINUED FROM PAGE 6() 

a large New York City trust in- 
stitution serves as advisory cus- 
todian; its investment recommenda- 
tions are acted upon by an invest. 
ment committee selected from the 
board. As this is published, it ig 
expected that the fund will be worth 
over $2,500,000. Thus a healthy 
start has been made; and the ex. 
periment is being watched with 
great interest by trustmen every- 
where. 

As never before, taxation rules 
our lives. Wills are patterned by 
taxation, trusts are shaped by taxa- 
tion, investment and administrative 
decisions are dictated by taxation— 
all to an ever-increasing extent. It 
is no longer sufficient (as it used 
to be in all but the very large de- 
partments) to have a couple of 
clerks with rudimentary tax knowl- 
edge to make up information and 
customers’ returns at yearend. 

If grave disservice is not to be 
done to customers and their funds, 
it is necessary that a competent tax 
specialist be on tap, as it were, con- 
stantly. Nor will the ordinary tax 
accountant serve. Our man needs 
to have a thorough understanding 
of estate and trust administration 
likewise. Men truly qualified are 
few. Any looking forward in trust 
business must anticipate intensified 
effort to correct our deficiencies in 
this area. Fortunately the basic 
training is available in schools of 
law and accountancy. Supplemen- 
tary training of a high order can be 
obtained through The Graduate 
School of Banking at Rutgers or in 
one of the other excellent schools for 
advanced studies. The final step is 
recognition of the importance of 
the function in terms of responsibil- 
ity and compensation. This is bound 
to come. 


The official who works on simpli- 
fying the income tax blank seems to 
have the idea that that is the hard 
part of it. 


Hot air rises, and in some confer- 
ences in the office it rises to ab- 
surd heights. 


When you drive 75 miles an hour, 
you ought to carry at least a first- 
aid kit in the glove compartment. 
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Mr. Daniels was 
willing to be bombed 


Apirats smiled when, in 1921, he 
claimed air power could sink battleships. 
Josephus Daniels, the Navy secretary, said 
he was “‘prepared to stand bareheaded on the 
deck of a battleship and let General Mitchell 
take a crack at me with bombing airplane.” 

But in an actual test, the most heavily 
armored dreadnaught ever built sank in min- 
utes under the sledge-hammer blows of the 
world’s first 1-ton bombs— bombs built to 
Billy Mitchell’s order. 

Mitchell was used to disbelief. In World 
War I, Pershing called his idea for dropping 
infantry by parachute absurd. “Experts” 
laughed when he talked of putting cannon 
in planes, scoffed when he predicted air 
speeds way in excess of 200 miles. 

In his early fight for a strong air force, 

Mitchell saw very dark days. Yet he never 
lost faith in the American people, nor they 
in him. For they recognized his clear fore- 
sight and great fighting heart as part of the 
real American spirit. 

It is this courageous spirit that makes It’s actually easy to save money—when you buy 
America strong—so strong, in fact, that our United States Series E Savings Bonds through the 
country’s Savings Bonds are regarded as one automatic Payroll Savings Plan where you work! 
of the finest, safest investments in all the You just sign an application at your pay office; 
world. after that your saving is done for you. And the 


WV 9 Bonds you receive will pay you interest at the rate 
hy not take advantage of that strength? of 3% per year, compounded semiannually, for as 


Use United States Savings Bonds to guard long as 19 years and 8 months if you wish! Sign up 
your future, and your country’s future. In- today! Or, if you’re self-employed, invest in Bonds 
vest in them regularly —and hold onto them. regularly where you bank. 


Safe as America—US. Savings Bonds 


The U.S. Government does not pay for this advertisement. It is donated by this publication in cooperation with the 
Advertising Council and the Magazine Publishers of America. 
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American Appraisals 
correct errors in 
property accounts 


Continuous American Appraisal Serv- 
ice is an effective method of property 
control—reflecting changes in physi- 
cal assets and fluctuations in value. It 
keeps property records in line with 
property facts. 


The 
AMERICAN 
APPRAISAL 


Company 
leader in property valuation 
HOME OFFICE: MILWAUKEE 1, WIS. 


Common and 
Preferred Stock Dividends 


The Board of Directors of Safe- 

way Stores, Incorporated, on 

August 2, 1955, declared the 

following quarterly dividends: 
60¢ per share on the 
$5.00 par value Com- 
mon Stock. 


$1.00 per share on the 
4% Preferred Stock. 


$1.07! per share on 

the 4.30% Convert- 

ible Preferred Stock. 
Common Stock dividends and 
dividends onthe 4% Preferred 
Stock and 4.30% Convertible 
Preferred Stock are payable 
October 1, 1955 to Stockhold- 
ers of record at the close of 
business September 14, 1955. 
DRUMMOND WILDE, Sec. 
August 2, 1955 


c for Country Bankers : 


(CONTINUED FROM PAGE 86) 


for the extension of credit directed 
toward the sustained continuous 
production of trees.” 

On the subject of salvaging tim- 
ber that has been damaged by for- 
est fires, Mr. Berge said: 

“Salvage is frequently forgotten 
or misunderstood by my banking 
friends. Forest fires of even the 
most disastrous type that have ever 
occurred in New England do not 
burn to ashes the merchantable trees 
on the tract. The conflagration will 
kill the mature timber but it will 
not render it a complete economic 
loss. Young growing stock of less 
than merchantable size will be un- 
salvageable and may even be con- 
sumed in such fires but, while a 
great loss for future generations, 
these are not the trees that would 
support the loan. What then are 
the salvage probabilities, looking at 
them again as a banker would? We 
took a look at the figures developed 
in connection with the salvage oper- 
ations following the great conflagra- 
tions in southwestern Maine in 
1947. We did not attempt to con- 
sider individual tracts, but took the 
whole area into consideration. 
Looked at from this angle, we found 
that the total salvage amounted to 
better than 75% of the total saw- 
timber in the saw-timber stands. 
That was on a quantity volume 
basis. The total return from the 
salvage operations was something 
less than if the trees had been cut 
in ordinary logging operations be- 
fore the fires. Ordinarily this is 
true. 

“There will be some degrade in 
price for timber salvaged after a 
fire. It rarely amounts to as much 
as 25%. In the Maine case it 
amounted to 18% and the final 
result showed a 60% recovery 
dollarwise on an overall basis. It 
thus showed clearly that a bank 
loan secured by the timber on the 
burned-over areas would have re- 
tained an ample margin of collateral 
value over the required 40% figure. 
By contrast, recoveries by commer- 
cial banks on ‘‘sour’’ loans 
amounted to only 35%. During the 
hearings in Washington on the 
change in the law, the various serv- 
ice and other experts established 


that ordinarily salvage will ry 
from 60% to 80% in the stands 
which would be eligible for credit” 


White Pine Lobby Exhibit 


bw Farmers and Merchants State 
Bank of Wisconsin Dells hag pe. 
cently cooperated with the Wiscon- 
sin and U. S. Departments of Agri. 
culture by featuring in its lobby a 
small display pointing up the dam. 
age to white pines from blister rugt, 

Featured in the display were 
leaves of ribes (currant and googe- 
berry), showing the infection that 
develops during the summer season 
wherever these bushes grow near 
white pine. 

The Merchants Bank has also dis- 
tributed with its bank statements 
copies of the USDA’s Control of 
White Pine Blister Rust (Leaflet 
No. 265). The USDA has another 
booklet (Circular No. 948) on this 
general subject entitled Saving 
White Pines by Removing Blister 
Rust Cankers. 


Russians Learn About 
Bank Credit to Farmers 


A'™ visiting dozens of farms 
across the Midwest’s agricul- 
tural wealth belt, the 14 Russian 
farm experts were treated to a visit 
to a country bank. 

Their only tour of a small town 
country bank was at New Prague, 
Minn., when the Russians were 
guided through the State Bank of 
New Prague by Andy Sirek, execu- 
tive vice-president and newly elected 
vice-president of the Minnesota 
Bankers Association. 

Officers and staff explained how 
the bank serves farmers by extend- 
ing credit and capital for machin- 
ery, farm improvements, feed loans, 
and other necessary financial rein- 
forcements. 

“Since banks operate on the com- 
petitive, free enterprise system of 
business as does farming,” Mr. Sirek 
said, “this tour must have been 
rather enlightening to the Rus- 
sians.” 

A concrete example of free enter- 
prise farming and venture capital 
working together was explained to 
the Soviet group by Banker Sirek 
when he pointed out how a young 
married veteran of World War II 
grew financially strong and capable 

(CONTINUED ON PAGE 162) 
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LAST year, when the A.B.A. met in Atlantic City, we 
presented a motion picture demonstration of the Herring 
HalleMarvin 5-Star Vault Entrance—the first and only 
vault entrance with automatic, push-button control. 
This year, we invite you to stop in our space in the 
Conrad Hilton Convention Hall for a 10-minute tour 
(through the medium of motion pictures, in color, with 
sound) of a number of new bank buildings in which you 
will see the 5-Star Vault Entrance in actual operation. 
Acceptance by bankers and architects of this revolu- 


tionary improvement has exceeded our most optimistic 


estimate. As of today, the H.H.M. 5-Star Vault Entrance 
has been installed or is on order by banks and savings 
and loan associations in 34 states. It makes manually- 
controlled vault entrances as obsolete as a Cadillac with- 
out power steering. 

In addition to its important functional purpose, the 
publicity value of the automatically-controlled entrance 
is tremendous. Bank visitors are fascinated as they watch 
the massive door swing open or closed, the pressure sys- 
tem operate, the foot bridge raise or lower. 


{there’s a new vault entrance in 
tour bank’ . HERRING -HALL«e MARVIN SAFE COMPANY 
‘our bank's planning and you 

tnt be going to Chicago. ‘write 


ie ey Hamilton, Ohio * suitders OF THE U. S. SILVER STORAGE VAULTS AT WEST POINT 
w for interesting literature. 
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and here is the international bank 


to help you 
and your customers 


ar fastest growing nation in the 


world offers rich rewards to those 
who seek them. Whether your clients are 
interested in mining, oil, gas, manu- 
facture or trade, The Bank of Nova 


Scotia can help them. 


With more than 450 branches in 
Canada, Great Britain, the U.S.A., and 
the West Indies, and with correspon- 
dents wherever men trade, The Bank 
of Nova Scotia is equipped to give you 
and your clients authoritative informa- 
tion and expert guidance on your 


banking and financial problems. 


The BANK of © A Partner in Canada’s 
NOVA SCOTIA Growth 


(CONTINUED FROM PAGE 160) 
on his farm by using bank credit, 
He explained that the young farmer 
is now the owner of approximately 
$35,000 worth of farm land, build. 
ings, and machinery. He began 
farming in 1946 with only $500. 

The tour of the State Bank of New 
Prague followed a morning visit to 
the Minnesota Valley Breeders As. 
sociation plant at New Prague. A 
luncheon at 11 A.M. with the New 
Prague Rotarians occupied the mid- 
day spot on the Russians’ program. 


Bank Credit Is Life Blood 


D* P. D. SAUNDERS, editor, The 
Southern Planter, is either un- 
informed about the job the country 
bank is doing to finance its farm 
customers’ credit needs or else he 
feels that banks are not doing 
enough, particularly for the million 
young farmers who started farming 
since World War II. 

Writing in the July Chilean Ni- 
trate Farm Forum, Dr. Saunders 
said in part: 

.. the problems faced by these 
young farm families are different 
and difficult. To begin with, they 
entered agriculture during the great- 
est period of inflation in history.... 

“Somehow, I fear, present Gov- 
ernment farm programs, educational 
institutions, and our private banks 
are not reaching this important 
group with effective information on 
money matters. This situation of- 
fers country banks their greatest 
opportunity of this generation to 
(1) render a service to agriculture, 
(2) build a greatly enlarged credit 
volume, and (3) recoup the loss of 
prestige suffered by banks in agri- 
cultural areas after the first world 
war and during the depression 
years. ... 

“Bank credit is the life blood of 
business. By studying the balance 
sheets of corporations and extend- 
ing credit for production and expan- 
sion, as indicated returns dictate, 
banks have proved the ‘fire box’ of 
business. Likewise, consumer credit, 
using character as collateral, has 
moved consumer goods in volume 
and made the American standard of 
living possible. 


General Offices: 44 King St. West, Toronto. In Trinidad: Port of Spain. « . 
New York Office: 37 Wall St. In Cuba: Havana and 7 other branches. Banks can do as much for agr® 
London Office: 108 Old Broad St. In Puerto Rico: San Juan, Fajardo and Santurce. culture. Farmers have sufficient 
in Jamaica: Kingston and 16 other branches. in Dominican Republic: Ciudad Trujillo. equity and stability of earnings to 
And dents all th Id. ‘ 
ae secure capital credit and the farmer 
and his family are the best character 
risks on the face of the earth.” 
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Several bankers also contributed 
articles to the Chilean Nitrate Farm 
Forum. 


Qregon’s 4-H, FFA Budgets 


HE Agriculture and Forestry 

Committee of the Oregon 
Bankers Association has announced 
its budgets for the fiscal year of 
1955-56 to defray expenses of 4-H 
Club and Future Farmers of Amer- 
ica activities, as follows: 


4-H BUDGET 


Cash prizes for state cham- 
pionship style revue at Ore- 
gon State Fair 
Champions for each class— 
6 @ $50 
Blue and red awards .. 300 
(Blue awards $10; red 
awards $5) 

Miscellaneous expenses for 
staging the revue 

State finals in 4-H demon- 
stration contest, at Oregon 
State Fair, consisting of 
summer school scholarships 
—24 @ $20 

Traveling expenses of above 
teams 

Participations in the Interna- 
tional Farm Youth Ex- 
change program (students 
spend three months in for- 
eign countries living in the 
homes of farmers)—2 @ 
$900 

Bankers’ Day entertainment 
at 4-H Summer School .... 

Miscellaneous 


FFA BUDGET 


Cash prizes to be awarded 
at the Oregon State Fair 
for the farm mechanics ex- 
hibits of the chapters ....$ 455 
Plaque for winning chapter at 
State Fair 25 
Travel expenses of FFA state 
officers 
State Farmer charms (Honor 
degree awarded each year 
to those who qualify but to 
not more than 2% of the 
members ) 


Family-sized Farm Loans 


MPROVEMENTS in the insured loan 
program which helps farmers ac- 
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COLOMBIA 
MEANS BUSINESS 


LET US HELP YOU INCREASE YOURS 


O PPORTUNITIES in Colombia for U. S. business are increasing 
every year. Trade connections are becoming more profitable. With 
an eye on your business future there, why not let us assist you 
with your collections and letters of credit? 

For instance in making collections, we have an outstanding 
record of combining efficiency with tact, courtesy with results— 
a proven faculty for settling unpaid accounts quickly and retaining 
good-will. 

As for letters of credit, consider the convenience of our 34 offices 
located in every important commercial centre in Colombia. This 
exceptional coverage is a great advantage too in furnishing current 
and comprehensive trade information. 

In fact whatever your requirements, we have special departments 
handling every phase and facility of banking. More and more 
progressive U. S. banks and business firms are making use of our 
extensive organization established for over 43 years. 


We invite your inquiries. 


BANCO COMERCIAL ANTIOQUENO 


Established 1912 
Cable address for all offices — Bancoquia 
Capital paid-up $21,205,712.50 — Pesos Colombian. 
Legal reserves $19,316,836.65 — Pesos Colombian. 
Other reserves $7,946,784.81 — Pesos Colombian. 


General Manager: Antonio Derka 
Head Office: MEDELLIN, CoLoms1A, SOUTH AMERICA 


BRANCHES: Armenia (C), Barrancabermeja, Barranquilla (3), 

BOGOTA (4), Bucaramanga, Cali (2), Cartagena, Cartago, Cicuta, 

Girardot, Ibagué, Magangué, Manizales, Medellin (3), Monteria, 

Neiva, Palmira, Pasto, Pereira, Puerto Berrio, San Gil, Santa 
Marta, Sincelejo, Socorro, Vélez (8S). 


New York Representative—Henry Ludeké, 40 Exchange Place, 
New York 5, N. Y. 


THE BANK OF N. T. BUTTERFIELD & SON, LIMITED 
Hamilton, Bermuda 
with Branch Office at St. Georges, Bermuda 


Bermuda's Oldest Bank 


Established 1858 


Salutes the Bankers who are attending the 8Ist Annual 
Convention of the American Bankers Association 
at Chicago in September 1955 
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quire and improve family-size farms 
will be made under Public Law 273 
which was approved by President 
Eisenhower on August 9. 

Public Law 273 makes the Gov- 
ernment the mortgagee for an in- 
sured farm ownership loan. The 
lender holds the note. Formerly the 
lender was the mortgagee and held 
both the mortgage and the note. 

As a result of this action the 
loans will no longer be classified as 
real estate loans, and lenders, like 
banks, who have limitations on the 
amount of real estate paper they 
may hold, can participate to a 
greater extent. It will also be easier 
for lenders to assign the loans, for 
it will no longer be necessary to 
prepare and record an assignment 
form each time a loan is transferred 
to another lender. It will also elim- 
inate the paper-work formerly re- 
quired of lenders when requests 
were made for subordination of the 
mortgage or partial release of prop- 
erty secured by the mortgage. 

Farmers will benefit from the 
change in the law to the extent that 
lenders increase their participation 
in the program. Farmers will also 


be able to get faster action on any 
steps they wish to take that require 
the consent of the holder of the 
mortgage, since it will not be neces- 
sary to contact the lender in the fu- 
ture. 


Bank Farm Activity Study 


HE Washington Bankers Asso- 
ciation’s Agricultural Commit- 
tee recently made a study to deter- 
mine the degree of agricultural ac- 
tivity participation on the part of 
member banks. Here is the tabula- 
tion of the results, based upon a 

48% questionnaire return: 

Yes No 

Do you work with your 
county agent? 

Do you attend meetings 
of Farm Bureau, 
Grange, or others? .. 

Does your bank partici- 
pate in the County 
Fair? 54% 

Does your bank conduct 
any kind of agricul- 
tural survey? 

Does your bank conduct 
tours—farm, forestry, 
woodlot? 


12% 
66% 29% 
35% 
14% 18% 


84% 


OPEN THE WAY TO MORE BUSINESS- 
WITH NO-COST ADVERTISING! 


Coin-Saver books are designed to be sold, 


thereby 


liquidating your investment completely. 

A perfect good-will presentation for Christmas or other 
events as “new accounts” drive. 

Coin books appeal to the youngster and keep your 


name before the ADULT! 


Hundreds of banks and other financial institutions 
have and still use the Coin books as an important part 
This is a promotional 
business-builder which is impossible to beat! Send your 
order today for production and shipment in time for 
Christmas distribution. If you want to convince your- 


of their advertising program. 


self . . . write for FREE sample. 


Each of four different Coin 
books tells a fascinating nar- 
rative based on thrift. Beauti- 
ful 4-color printing throughout. 
Quality varnished covers, first 
grade board pages die-cut for 
coin insertion. Durable metal 
binding permits book to lie flat. 


PRICE LIST 


250—1000... .35¢ ea. 
1001—2000. .. .33¢ ea. 
2001—3000... .32¢ ea. 
3001—5000. .. .30¢ ea. 
over 5000— 

price on request 


Are you active in local 
soil conservation or 
land utilization pro- 
grams? 

Do you help promote im- 
provement in dairy 
herds, poultry or other 
livestock ? 

Does your bank engage 
an agricultural repre- 
sentative? 

Does he conduct any spe- 
cial meetings or agri- 
cultural activities? .. 

Do you participate in 
4-H Club activities? . 

Do you work with your 
local FFA chapter in 
any manner? 


57% 31% 


0 23% 
% 80% 


68% 


82% 13% 


21% 


A psychologist says if a child is 
naughty you should switch his at- 
tention. How’s that? 


It’s almost impossible for a public 
official to do his duty without being 
accused of seeking publicity. 


Many politicians are both for and 
against an issue, and they don’t care 
who knows it. 


\\ 


Your name and message 
are printed on BOTH in- 
side covers—AT NO EXTRA 
cost! You may use the 
suggested copy if you wish 
or make what changes you 
find necessary. 


OLD-NICK-IN-A-BOX 


Santa in a chimney 
Coin Box is a nevel, 
low-cost Xmas item. 
Prices include name 
and message on back. 


1000-5000 ...$26.00 perm 
5001-10,000 .. 24.50 per m 
10,001-25,000. 23.50 per m 


Orders also taken for Xmas 1956. 
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New A.B.A. Manual 
“Farm Management 


by Banks” 


(CONTINUED FROM PAGE 83) 
examples, some of them several 
pages in size. All are in actual use 
in banks. They range from a four- 
page “application to lease farm” to 
budget forms and a small insurance 
record card. Thus, the bank is given 
a complete picture of the records 
necessary in farm management. 

The manual reminds bankers of the 
excellent public relations opportuni- 
ties offered by farm management 
work. ‘With alert management,” it 
says, “the farm department can be 
a good feeder for all services of the 
bank. It should be remembered that 
public relations works both ways— 
good and bad—however. If a farm 
is poorly managed, it will bring ad- 
verse public reaction just as surely 
as a well-managed farm will create 
favorable impressions. No bank 
should undertake the management 
of farms without being prepared to 
provide adequate facilities and 
personnel.” 


The Committee 


The Committee on Farm Manage- 
ment, which directed the publica- 
tion of the manual, is made up of 
John H. Crocker, president, Citizens 
National Bank, Decatur, IIl., chair- 
man; L. W. Cartwright, assistant 
cashier and farm manager, Central 
National Bank and Trust Company, 
Des Moines, Ia.; Douglas F. Graves, 
assistant secretary, The Northern 
Trust Company, Chicago, Ill.; J. Ed. 
Parker, Jr., vice-president, First 
National Bank & Trust Company, 
Lexington, Ky.; B. B. Townsend, 
trust officer, Peoples Bank & Trust 
Company, Rocky Mount, N. C.; and 
Dr. Van B. Hart, professor of farm 
management, New York State Col- 
lege of Agriculture, Cornell Univer- 
sity, Ithaca, N. Y., adviser. Ex of- 
fcio members: A. G. Brown, A.B.A. 
deputy manager, and Edgar T. Sav- 
idge, secretary, Agricultural Com- 
mission. 


When someone says, “I do not 
wish to appear critical,” it means 
he is going to let you have it. 


_ When someone says, “It’s no bus- 
mess of mine,” it means he wants 
to find out all the dirt. 
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TWO MEN HOLDING UP 
A HOLD-UP! 


The man on the right is the bank officer responsible for its 
protective program. The other man is one of American Surety’s 
Bank Protection Specialists. Together they’re analyzing and 
reducing the hazards that invite criminal activity from both 
within and without . .. thereby discouraging hold-ups and em- 
bezzlements by cutting down in advance the probabilities of 
their final success. 


Making your bank less vulnerable to such losses is our Protec- 
tion Specialist’s business . . . his greatest pride is helping to 
minimize your bank losses! As a fully trained specialist he 
brings with him 70 years of experience plus up-to-the-minute 
knowledge of the latest criminal techniques. Criminals change 
their ways with the times, which is one good reason why your 
plan that seemed adequate in previous years may not meet 
today’s conditions. 

Our agent* in your community will gladly arrange for one of 
our Bank Protection Specialists to survey your bank without 
cost or obligation and recommend improvements to bring your 
protective program up to date. Why not call today? 


*]f you’re not sure of his name—call or write our Agency 
& Production Department—we'll supply it promptly. 


TWO FREE AIDS—To Make Your Bank Safer. 


e HOLD-UP CARDS— give brief, concise instructions to personnel 
on WHAT TO DO BEFORE, DURING AND AFTER A HOLD-UP. 


e “HOT MONEY” CARDS—to use in lobby — discourage hold-ups 


by informing robbers that you keep identifiable money in your tellers’ cash. 


SAFEGUARDING BANKS FOR OVER 70 YEARS 


AMERICAN SURETY 


COMPANY FIDELITY * SURETY * CASUALTY * INLAND MARINE 
HOMEOWNERS * ACCOUNTANTS LIABILITY * AVIATION 


100 Broadway * New York 5, N. Y. 
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By Top Financial Authorities 


THE MONEY MARKET 
AND ITS INSTITUTIONS 


Marcus Napter, Sipa HELLER, 
and SAMUEL S. SHIPMAN 
NEW! This authoritative book thor- 
oughly examines the powers of the 
monetary authorities, and the mech- 
anism of creating bank reserves and 
deposits. Evaluates the statements and 
statistical data of government agencies 
and private groups concerned with 
money and credit. Details and inter- 
prets credit and debt management 
policies of the Federal Reserve and 
the Treasury since the war; discusses 
New York as an international finan- 
cial center. Many helpful tables of 

relevant banking, financial data. 
32 tables, 325 pp. $6 


THE STOCK MARKET 
Georce L. LerFLer 
WIDELY PRAISED book covers all 
trading procedures, factors affecting 
market prices. Analyzes the role of 
the security market in our economy 
and its relation with the government. 
“, + « many a market-minded person 
would do well to add it to his read- 
ing.” OLIVER J. GINGOLD, THE 

WALL STREET JOURNAL. 
62 ills., tables; 580 pp. $6 


HOW TO 
INVEST YOUR MONEY 


Ratpu C. Epstein 
NEW, ALL-INCLUSIVE manual for 
private investors; tells how to select 
investments wisely from today’s offer- 
ings. Advises what to do, what not 
to do to safeguard capital while earn- 
ing a consistently satisfactory re- 
turn. “ ... this book will be a boon.” 
FORBES MAGAZINE. 215 pp. $3.50 


To Get The Facts Across ... 
HANDBOOK OF 
GRAPHIC PRESENTATION 


Cavin ScHMID 


EXPLAINS the most effective pres- 
entations of statistical data by use of 
graphs and charts. Includes 3-dimen- 
sionals. Fits particular information 
to its best graphic form. 

210 ills., tables; 316 pp. $6 


Order your books from— 


THE RONALD PRESS COMPANY 
15 East 26th St., New York 10 


AiR REDUCTION 


Company Incorporated 
CONSECUTIVE 
COMMON STOCK DIVIDEND 


The Board of Directors has declared a 
regular quarterly dividend of 35¢ per 
share on the Common Stock of the 
Company, payable on September 3, 
1955 to holders of record on August 18, 
1955, and the fifteenth regular quar- 
terly dividend of $1.125 per share on 
the 4.50% Cumulative Preferred Stock, 
1951 Series, of the Company, payable on 
September 3, 1955 to holders of record 
on August 18, 1955. 


July 28, 1955. 
T. S. O’Brien, Secretary 


New Books 


JONATHAN BLAIR, BOUNTY LANDS | 
LAWYER. By William Donohue Ellis. | 


World Publishing Company, Cleve- 
land. 464 pp. $4.95. This is a novel 
about the Northwest Territory in 
the 1820s, and a frontier attorney 


who created a bank out of the pos- | 
sessions of village folks in Messa- | 
Hard money, the| 


potamia, Ohio. 
United States Bank, and the 40 
kinds of “bank notes” that were 
currency figure in it, too. Mr. Ellis 
also wrote The Bounty Lands. 


THE SECRET OF AMERICAN PROS- | 
PERITY. By William E. Rappard. | 
Greenberg, New York. 124 pp. $3.50. | 
The author, a professor at the Uni- | 
versity of Geneva, finds that in ad-| 
dition to natural resources and ad-| 


vantages, we can attribute our “ex- 


ceptional prosperity”. to mass pro-| 
liaison between | 
research and economic | 


duction, a _ close 
scientific 


activity, “the passion for produc- 


tivity, and the spirit of competi-| 


tion.” Professor Rappard is founder 
and director of the Graduate In- 
stitute of International Studies. His 


book was translated from the) 
French by Kenneth A. J. Dickson. | 


EXPERIENCE IN URBAN REAL Es- 


TATE INVESTMENT. By Leo Grebler. | 


Columbia University Press, New 


York. 271 pp. $9. This is an interim | 
report based on 581 income-produc- | 


ing properties in New York City 
from 1900 to 1950. Information in- 
cludes net returns on invested cap- 


| ital compared with other investment 


media, and differences in earnings 
of office buildings, walkup and ele- 
vator apartments, and proportion 
of income taken by real estate taxes. 


|The author is research professor in 


urban land use and housing at 
Columbia University. 


MANUAL OF BUSINESS ForRMS. By 
Wallace B. Sadauskas. Office Pub- 
lications Company, New York. 194 
pp. $2. The design, use and descrip- 
tion of all kinds of forms, published 
in magazine format with nearly 100 
pages of advertising. 


A CENTURY AND A HALF OF FED- 
ERAL EXPENDITURES. By M. Slade 
Kendrick. National Bureau of Eco- 
nomic Research, New York. 102 pp. 
$1.25. Covers the period 1794-1952 
in charts and text. 


| 


In This 
Bank / 


EVERYBODY 


SOMEBODY 


HEAD OFFICE: PHOENIX, ARIZONA 
MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


THE TEXAS COMPANY 
212th 


Consecutive Dividend 


A regular quarterly dividend of 
seventy-five cents (75¢) per share 
on the Capital Stock of the Com. 
pany has been declared this day, 
payable on September 10, 1955, to 
stockholders of record at the close 
of business on August 5, 1955. 
The stock transfer books will re- 
main open. 

S. T. 


July 22, 1955 Vice President & Treasurer 


precision-made 

machine and 

hand posting 
passbooks 


BOX 9-55 


Build New BUSINESS 
and GOODWILL with 


The Family Dollar 


American Bankers Association 
12 East 36th Street, New York 16, N. Y. 
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A Decade of VA-Guaranteed Home Loans 


NLY 27% of eligible veterans in 

75 major housing areas have 
exercised their financing privileges 
in the purchase of homes under the 
GI Bill of Rights, it was disclosed 
by a survey undertaken by Housing 
Securities, Inc., a national mortgage 
clearing house organization. 

The survey, entitled “A Decade 
of VA-Guaranteed Home Loans in 
75 Housing Markets,” is made up 
of figures never before made pub- 
lic. Results of the study represent 
a yardstick by which the potential 
existing market for new home pur- 
chase under the GI financing terms 
can be measured. 

The 75 selected metropolitan 
areas include a little more than half 
of the total civilian veteran popula- 
tion and account for more than 65% 
of all VA home loans closed through 
1954. 


No Uniformity of Ratio 


In his summary, accompanying 
the survey, Thomas P. Coogan, 
president of Housing Securities, 
pointed out that there was little 
uniformity in the ratio of home 
loans closed to total veteran popu- 
lation. “On the contrary,” he said, 
“the degree of activity differs from 
area to area, depending on such 
factors as location of the Veterans 
Administration office, the general 
level of home-building, and migra- 
tory trends. 

“Areas having a relatively high 
percent of home loans to veteran 
population, would suggest not only 
ahigh degree of home-building, but 
also population shifts above the nor- 
mal level,”” Mr. Coogan declared. 

In total numbers of VA home 
loans closed through 1954, New 
York ranked first with 342,080, 
followed by Los Angeles with 217,- 
948, and Philadelphia with 141,553. 

On a relative basis, comparing 
home loans to veteran population, 
the most active areas were Okla- 
homa City, Wichita, and San Jose, 
all having a ratio of over 50%. The 
least active centers were Chicago, 


An honest man is one who has 
visited Europe, Asia, and South 
America and hasn’t the slightest 
idea how they can be saved. 


September 1955 


Cincinnati, and Portland, Ore., with 
a ratio of 11.5%, 15.4%, and 15.9%, 
respectively. 

Current trends in VA home loan 
operations are reflected in the per- 
cent increase of home loans closed 
in 1954 over the cumulative total 
through 1953. The most active cen- 
ters in 1954 were Salt Lake City, 
Norfolk, and Orlando which showed 
an increase of 29%, 28.5% and 


27.7% respectively. The slowest 
area was Flint with a ratio of 4.9%. 
In total number of home loans 
closed in 1954, New York, Los An- 
geles, and Philadelphia were still 
in the lead. 

Under the present law, home pur- 
chase rights of veterans of World 
War II expire in June of 1957. For 
veterans of the Korean War the 
expiration date is 1965. 


What can a BANK give? 


Your goodwill gift should be novel, impressive 


and welcome to all your customers. . 


. and still 


not cost too much. That’s a big order, but this 
year you can make a real hit with the ‘“NU- 


VIEW” POCKET CASE. 


It's made of the finest 


vinyl plastic in tan Tritone Calf Grain. 


Everyone carries credit cards and licenses 
these days. The ““NU-VIEW” case keeps 17 cards 
visible in clear vinyl accordion-fold ‘‘Identi-File”’ 
Currency compartment keeps bills flat, 
secure, but easily removed when wanted. Orders 
received before October 30 will reach you for 


holder. 


Christmas. 


NEW 1955-1956 


THE 


“NU-VIEW 17” 


GIFT GUIDE 


shows 43 ideas for 
executive gifts from 
one dollar up. Write 
for your copy now. 


PASS CASE - BILLFOLD 


Size closed 3% by 4% inches. Packed in cello- 
phane envelope. Supplied without imprint, or 
with your bank name stamped in gold on billfold 
flap. Gift boxes at 6c each additional are avail- 
able. Specify on your order. Add 10% Federal 
Excise Tax to these prices: 

50 100 250 500 

75 69 .66 63 


1000 ~ 
.54 each 


Action Advertising Products 


1811 Harvard Ave. N.W. «+ Canton 9, Ohio 


PRACTICAL GIFTS AND SALES PROMOTION SPECIALTIES FOR BANKS 


| 
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Note the cutaway 
secuun abuve suuwing construction of the 
Hygienic FOOT COMFORT CUSHION. 
A tough rubber tile surface bonded to 
a sponge rubber base provides proper 
support without being “mushy.” Thus, 
fatigue induced by standing on hard 
floors is eliminated —with a resulting 
increase in the user’s efficiency. 

Wherever people must work standing 
—at tellers’ cages, counters, machines — 
FOOT COMFORT CUSHIONS pay for 
themselves by increasing the efficiency of 
personnel. Edges beveled for safety and 
appearance. Eight marbelized color com- 
binations. 
MATS: 18 x 30°", 18 x 48"", 24 x 36"", 36 x 64" 
RUNNERS: TO 36"' width, any length. 

SEE US AT THE CONVENTION 
BOOTH 124 


THE HYGIENIC DENTAL MFG. CO. 
AKRON 8, OHIO, U.S.A 


dime and 
quarter savers, 
book-type, 
printed in 
various colors 


SAMPLES AND PRICES ON REQUEST 


‘Teaching Kids 


to Save 


we talking on the subject of school 
savings banking I find audience 
participation most stimulating. I 
make it a point to ask different chil- 
dren why they are saving their 
money, pointing out the importance 
of saving for a definite goal. Some- 
times the answers are breathtaking! 
A little boy said he was saving to 
buy a horse so his mother could 
plow their garden. Another first 
grader told me he was saving his 
money so that when he got big he 
could buy a home for his wife! And 
still another little boy proudly said 
he was saving his money to buy his 
mother a sewing machine so she 
could make some money! 


Why Little Girls Save 


It seems the boys want to put 
their mothers to work, but little 
girls have entirely different ideas, 
and as a rule they are quite thought- 
ful about it. One child said she was 
saving her money so when she grew 
up she could have a baby! And 
another, so she could buy pretty 
clothes! Ah! the feminine sex! As 
a rule 4-H members save to buy 
prize livestock, and countless stu- 
dents save for higher education, 
musical instruments, homes of their 
own, to help their own families, and 
many other worthy projects. 

It is gratifying to hear them ex- 
press themselves so well, and to 
have such decided ideas about how 
their money is to be used. Not all 
are so practical, however, as was 
indicated by a sixth grader who said 
he was saving his money to buy a 
space ship! I asked if he meant a 
toy, and he said: “No mam, the 
real thing.” 

I can always count on the tables 
being reversed with the younger 
children. They invariably ask me if 
I save my money, and for what am 
I saving it, and they usually inquire 
how much money I’ve got saved up. 
They assume that if I’m an author- 
ity on the subject, I must have scads 
of money. 


Children in the large cities have 
so much entertainment in their 
lives, that, even though they love 
the puppets used in our programs, 
I take especial delight in putting on 
a program for children in the rural 
schools, where often even TV has 
not yet made its appearance. Oc- 
casionally these children are from 
homes where there is little enter- 
tainment, and consequently the 
school offers the greatest source of 
amusement for the children. 

In a rural area in Michigan, I was 
scheduled to present puppet shows 
and thrift talks in a number of two- 
room schools. When I stepped into 
one of these tiny schools, accom- 
panied by the very dignified vice- 
president of the bank, we found the 
room in an uproar, and the teacher 
out for the moment. A nondescript 
collie was chasing a black cat 
around the room, encouraged hy the 
children, and under the desk of one 
child there was a cardboard box 
with a huge white rabbit on the 
verge of motherhood! If ever a 
group of six puppets faced competi- 
tion, this was it! 

The moment I opened my puppet 
bag, the children left their seats 
and all but pushed me through the 
blackboard, each trying to get to 
the puppets and help me take them 
out of the bag. It was impossible 
to get order, and the teacher, who 
had returned, looked frustrated and 
helpless. All I could do was “fold 
my tent like the Arabs” and promise 
to return. 

In another town I was asked to 
be the guest of honor at a puppet 
show in one of the rooms where 
special grades are taught. These 
are the children not able to keep up 
with their classes, and one of the 
projects was puppets. It was a dif- 
ferent kind of experience to have 
these children, ranging in ages from 
six to 16, display their abilities, and 
entertain me. 

MARYE I. DENT 
School Thrift, Inc., Yonkers, N. Y. 
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COMMERCIAL 
UNION 


OCEAN 


COMMERCIAL UNION ASSURANC 


ORGANIZED 1861 


AMERICAN CENTRAL INSURANCE COMPANY ~ THE OCEAN ACCIDENT AND GUARANTEE CORP. LTD. 


ORGANIZED 1853 ORGANIZED 1871 


THE CALIFORNIA INSURANCE COMPANY THE PALATINE INSURANCE COMPANY LTD. 


ORGANIZED 1864 ORGANIZED 1886 


THE COMMERCIAL UNION FIRE INSURANCE CO. THE BRITISH GENERAL INSURANCE CO. LTD. 


ORGANIZED 1890 ORGANIZED 1904 


COLUMBIA CASUALTY COMPANY UNION ASSURANCE SOCIETY LTD. 


ORGANIZED 1920 ORGANIZED 1714 


LEADERSHIP 


Leadership in the business world is usually achieved through a combination of mod- 
ern, efficient facilities, high standards of product and service, skilled personnel and 
supervision plus sound management practices e The Insurance Business in particular 
is keenly aware af the responsibilities of its Leadership in providing the American 
Public and Business World with the highest quality of protection service including 


ots accident and fire prevention counsel and prompt loss payment e Capital stock in- 
| and surance companies are constantly alert to improve every phase of insurance for the 
be benefit of their policyholders. Vision, Integrity, Sound Practices and Adaptability to 

the changing needs of insurance buyers, are keystones in their management policy 
ae e Wetake pride in our standing among the " Leaders” in the insurance world—based 
yhere upon Sound Management, Financial Strength, and Modern Service Facilities whose 
me purpose is to provide the best insurance protection available. 
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financing 


4 WORLD TRADE 


Da nl is our business 


Y UW 77 


49TH STREET OFFICE: 10 West 49th Street, New York 20, N. Y. 

LONDON 

CITY OFFICE: 99 Gresham Street, London E.C.2 
SOCIETE DE BARDWUE SUISSE WEST END BRANCH: 11c Regent Street, London S.W.1 


SWITZERLAND 

Offices in Principal Cities 
SCHWEIZERISCHER BANKVEREIN SOUTH ADAERICA 

Representative Office, Praca Pio X No. 118 

Caixa Postal 1446, Rio de Janeiro, Brazil 


SOCIETA DI BANCA SVIZZERA CANADA 


Swiss Corporation for Canadian Investments Ltd. 
Soc, West Monreal 1, Cando 
CAPITAL AND SURPLUS : SW. FCS. 235,000,000 CORRESPONDENTS THROUGHOUT THE WORLD 
RESOURCES . SW. FCS. 3,006,756,337 


= 
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BANKING’S ADVERTISERS 
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ABBOTT COIN COUNTER COMPANY..... . CHRISTMAS CLUB A CORPORATION 
ACTION ADVERTISING PRODUCTS eeeees CHRYSLER CORPORATION (AIRTEMP DIVISION) 
AIR REDUCTION COMPANY, CITY NATIONAL BANK AND TRUST COMPANY OF CHICAGO.... 
ALLIANCE RUBBER note tS COLORADO INSURANCE GROUP 
COMMERCE CLEARING 
COMMERCIAL 


AMERICAN 


THE 
AMERICAN CREDIT INDEMNITY COMPANY OF NEW YORK CONTINENTAL ILLINOIS NATIONAL BANK AND TRUST COMPANY 
AMERICAN EQUITABLE CORPORATION OF CHICAGO 
AMERICAN EXPRESS COMPANY CUMMINS-CHICAGO CORPORATION 
AMERICAN EXPRESS FIELD WAREHOUSING CORPORATION CUNNEEN COMPANY, THE 
AMERICAN FLETCHER NATIONAL BANK AND TRUST COMPANY. . CURTIS 1000 INC. 
AMERICAN NATIONAL BANK AND TRUST COMPANY OF CHICAGO CURTIS LIGHTING, 
AMERICAN SIGN AND INDICATOR CORPORATION 


AMERICAN SECURITY & TRUST COMPANY DGE > SYS 
AMERICAN SURETY COMPANY DELBRIDGE CALCULATING SYSTEMS, 


DeLUXE CHECK PRINTERS, 

AMERICAN , DIEBOLD, INCORPORATED 

AMERICAN TRUST COMPANY, SAN FRANCISCO DOUGLAS-GUARDIAN WAREHOUSE CORPORATION 

DOWNEY COMPANY, THE C. L. 


DUPLEX PLAN, THE 
BANCO COMERCIAL ANTIOQUENO 


BANCO DE CREDITO DEL PERU 


EBASCO SERVICES INCORPORATED 
BANK BUILDING & EQUIPMENT CORPORATION OF AMERICA EDUCATIONAL THRIFT SERVICE, IN 


7, 189, 190, 191, 192 EXLINE, INC., WILLIAM 
BANK OF AMERICA N. T. & S. A., SAN FRANCISCO 


BANK OF BERMUDA, LIMITED, THE ee 
B OF CHINA : slats FEDERAL BILL COUNTER COMPANY, THE 


FEDERAL LIFE AND CASUALTY COMPANY................- Cover ll 
FEDERAL SIGN AND SIGNAL CORPORATION 203 


FINANCIAL SALES P ONS, 
BANK OF N. T. BUTTERFIELD & SON, LIMITED, THE vane iaoee ROMOTIONS 
BANKERS SECURITY LIFE INSURANCE SOCIETY 


FIRST NATIONAL 
BANKERS TRUST COMPANY 
BANKIT CONTAINERS FIRST NATIONAL BANK OF ARIZONA 


FIRST NATIONAL BANK OF CHICAGO, THE 
BANTHRICO INTERNATIONAL FIRST NATIONAL BANK IN DALLAS 
BRANDT AUTOMATIC CASHIER COMPANY FIRST NATIONAL BANK OF MINNEAPOLIS................--+> 
BURROUGHS CORPORATION FIRST NATIONAL BANK OF PHILADELPHIA, THE 

FIRST NATIONAL BANK IN ST. LOUIS 
CANADIAN BANK OF COMMERCE, THE FIRST NATIONAL CITY BANK OF NEW YORK. THE.......... 92, 93 
CELOTEX CORPORATION, THE FIRST WISCONSIN NATIONAL BANK OF MILWAUKEE.........- as 


CHASE MANHATTAN. BANK, 
CHECKMASTER, INC. 
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GEORGIA RAILROAD BANK AND TRUST COMPANY, AUGUSTA.... 104 
GUAKANTY TRUST COMPANY OF NEW YORK.. 149 
GULF ULL CORPORATION,.......- 128 


HAMMERMILL PAPER COMPANY 

HARRiS TRUST AND SAVINGS BANK.... 
HARTEX CORPORATION 
HARTFORD FIR& INSURANCE COMPANY 
HARLFUnD ACCADENT & INDEMNITY COMPANY 
HAKT®ORD LivES'’OCK INSURANCE COMPANY 
HERKANG-HALL-MARVIN SAFE COMPANY 
HOLLAND FURNACE COMPANY 

HOLLAND PEN COMPANY : 

HOME »NSURANCE COMPANY, THE. . 

HYGIEN.C DENTAL MANUFACTURING 


INSERTING AND MAILING MACHINE COMPANY 
INSUKANCE COMPANY OF NORTH AMERICA COMPANIES 
INTERNATIONAL BUSINESS MACHINES CORPORATION 


KENNEDY SINCLAIRE, INC, 
KUHLHAAS COMPANY, THE 
KUrCH COMPANY, WALTER E 


LaMONTE & SON, GEORGE... 
LAWRENCE WAREHOUSE COMPANY 
LeFEBURE CORPORATION 
LLOYD-THOMAS COMPANY, THE 


MACMILLAN COMPANY, THE . 

MANUFACTURERS NATIONAL BANK OF 

MARQUETTE CEMENT MANUFACTURING COMPANY 
MAKRWELL BANK DiSPLAYS ... 

McGRAW-HiLL PUBLISHING COMPANY, sNCORPOKATED 
MELLON NATIONAL BANK AND TRUST COMPANY 
MEPAL PRODUCTS ENGINEERING, INC 
MITSUBISHi BANK, LTD., THE..... 

MOBiLE-HOME AGENCY, INC. .. 
MOBiALE-HOMES MANUFACTURING COMPANY 
MUSLER SAFE COMPANY, THE.. 

MULLINS MANUFACTURiNG CORPORATION 

MURPHY PRODUCTS COMPANY ........-+ 


NATIONAL AUTOMOBILE DEALERS USED CAR GUIDE CO. 
NATIONAL BANK OF DETROIT oe 
NATIONAL BROADCASTi1NG CORPORATI 
NATIONAL CASH REGISTER COMPANY, THE 
NATIONAL CITY BANK OF CLEVELAND, THE 
NATIONAL FINANCE ADJUSTERS .... 

NATIONAL SHAWMUT BANK OF BOSTON, THE 
NATIONAL SURETY CORPORATION 

NATIONAL THRIFT PLANS, INCORPORATED 
NEW YORK HANSEATIC CORPORATION 
NORTHERN TRUST COMPANY, THE 

NYCE POSTER DISPLAYS ..... 


OLD REPUBLIC CREDIT LIFE INSURANCE COMPANY 


PAPER-MATE EASTERN, INC. ee ee 
PEOPLES FIRST NATIONAL BANK & TRUST COMPANY....... 
PHILADELPHIA NATIONAL BANK, THE ° 
PHILCO CORPORATION ... 

PITTSBURGH PLATE GLASS COMPANY 

POLK & CO., R. L.... 

PURITAN AGENCY, INC, ... 

PURSE COMPANY, THE ... 


QUALITY PRODUCTS COMPANY, INC. 


RALSTON PURINA COMPANY 

RAMBUSCH DECORATING COMPANY ee 

RAND McNALLY & COMPANY +++++107, 204 

RECORDAK CORPORATION (SUBSIDIARY OF EASTMAN KODAK 
COMPANY) ... 

REMINGTON RAND, 

REPUBLIC NATIONAL BANK OF DALLAS . 

RIGGS NATIONAL BANK OF WASHINGTON, D. C., 

RONALD PRESS COMPANY, THE 

ROYAL BANK OF CANADA, THE 


SAFEWAY STORES, INC. 

SALOMON BROS. & HUTZLER 

SCHOOL THRIFT, INC. 

SCUDDER STEVENS & CLARK FUND, INC . 
SECURITY-FIRST NATIONAL BANK OF LOS ANGELES 
SMITH-CORONA, INC, 

SHAW-WALKER 

SOCIETY FOR SAVINGS, CLEVELAND 

STANLEY WORKS, THE (MAGIC DOOR DIVISION) 
SWISS BANK CORPORATION 


TEXAS COMPANY, THE 

TEXAS EASTERN TRANSMISSION CORPORATION 

TEXAS NATIONAL BANK OF HOUSTON 

TOM THRIFT ENTERPRISES, INC 

THRIFTICHECK SERVICE CORPORATION 

THRIFTIMATIC 

TIMELY EVENTS e ‘ 

TODD COMPANY, INC. - 193 
TRANS WORLD AIRLINES, INC Facing Convention Cover 


UNDERWOOD CORPORATION 

UNION PACIFIC RAILROAD 

UNITED AIR LINES, INC. 

UNITED STATES BRONZE SIGN COMPANY, INC....~. 
UNITED STATES FIDELITY & GUARANTY COMPA 
UNITED STATES STEEL HOMES, INC 

UNITED STATES TREASURY 

UNIVERSAL MATCH CORPORATION 


VALLEY NATIONAL BANK, PHOENIX 
VISISHELF FILE, INC. 


WATSON MANUFACTURING COMPANY, INC. 
WESTERN UNION TELEGRAPH COMPANY, THE... 
WOODBURY AND COMPANY, INC. 


YOUNGSTOWN KITCHENS 


September 1955 


NEW filing System 


FOR MAXIMUM SPACE SAVING! 
“‘OPEN-TYPE”’ 

SERIES 

SAVES SPACE! 

SAVES TIME! 

SAVES MONEY! 


with 
‘STWICE AS MANY RECORDS IN THE SAME SPACE’’ 


or 

Your Same Amount 

of Records in HALF 
the Space! 


Typical Visi-Shelf instal- 
lation shows space- 
saving advantages! 


Open-type units provide ready 
record accessibility for faster, 
easier filing! 


THESE SAVINGS CAN BE YOURS 


Floor Plan of an Actual Filing Area Before 


Installation of the Visi-Shelf Filing System 
74'7"" 


This area was occupied by 196 four drawer letter filing cabinets with 
a filing capacity of 784 drawers or 20,776 filing inches. 


Floor Plan after Installation of the Visi-Shelf Filing System 


More Thon Holl the Filing Areo Recovered for Other Use! Sern 35/2" —__—_> 
90 Visi-Shelf Filing Units, occupying less than half the original filing 
area, hold all of the records previously filed in the entire filing area! 
These units, with a filing capacity of 25,380 filing. inches offer 4,604 
more filing inches —an increase of 25% in filing capacity. 


Don't Delay! 


Send for full details of Visi-Shelf File, Inc. B-9 


this remarkable new i 105 Reade Street 
Filing System! i New York 13, N. Y. 
4 


Please send free catalog describ- 
ing the new Visi-Shelf Filing System. 


VISI-SHELF 


FILE INC. 


105 READE STREET 
NEW YORK 13. N. Y. 
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Trends in Advertising 


(CONTINUED FROM PAGE 63) 


banks stress packaged savings 
| plans, rate of return and mutuality. 


AMORTIZATION | 


Tables 


Both types of banks feature con- 
venience of location, friendly, per- 


|sonal attention, interest on deposits 
| without having to make an invest- 


|ment, safety through sound man- 
| agement, and deposit insurance, and 


the fact that banks have a greater 
number of savers and greater vol- 


| ume of savings than any other type 
of thrift institution. 


Now covers 


expanded from 20 


Calculations by 


DONALD S. WARREN, M.A. 
“Fellow” Society of Actuaries. 


Yes, this New Edition has been ex- 
panded to 30 years, thus affording 
its use on maximum time period 
loans permitted under the amended 
F.H.A. Act as of Oct. 1, 1954. 


You should have the new Edition, because: 
@ It gives the monthly payment required 
when the length of time is specified. @ It 
gives the time required to amortize a loan 
when the monthly payment is specified. 
@ It gives calculations at interest rates 
of 4, 44%, 5, 5%, 6, 6%, 7 and 8% — 
for periods up to 30 years. @ It gives 
abridged time range from % year to 30 
years by intervals of % year, and un- 
abridged time range from 1 month to 
360 months. 

You'll appreciate, it’s improved format, 
retaining the favorably accepted page size 
3% x 5’, but with loose leaf metal rings 
and stiff simulated leather binder, in con- 
venient pocket size. Yes, all this and yet NO 
INCREASE IN PRICE! 


We will gladly forward a copy of the 
NEW DELBRIDGE AMORTIZATION 
TABLES for your inspections Then, if 
you are convinced of its adaptability to 
your needs, after 10 days use, we will 
invoice you for just $7.50. 


DELBRIDGE 


Calculating Systems, Inc. 
2502 SUTTON AVENUE « ST. LOUIS 17, MO. 
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Among 242 savings ads in the 


group that were studied, only 46 


“play up” the rate of return to the 
depositor, but, in a number of cases, 


|Savings banks advertise their ‘“an- 


ticipated dividend rate a year,” with 
the proviso that “present rate of 
earnings is maintained.” This is a 
departure from the practice of ad- 
vertising only “the rate of the 
dividend last paid.” 

Another 23 ads in this savings 
group feature coupons for readers 
to use in opening new accounts. 
(Several of these banks, checked 
by the author, reported excellent 
results.) 


Institutional Ads 


About 13% of the banks that 
advertise build their promotional 
campaigns around institutional ad- 
vertising to educate the public about 
banking, emphasizing the important 
role of the independent American 
banking system. In addition to the 
newspaper ads on this subject, some 
of the larger banks are advertising 
in national magazines. The copy is 
effectively worded to benefit not 
only the sponsor but also all banks 
throughout the nation. 

Only 12% of the ads examined 
were “all-type.” The other 88% 
were illustrated as follows: 


Conventional drawings 

Photographs 

Combination of photo and drawing 47 
Cartoons 


The conventional layout consist- 
ing of dominant illustration, head- 
line, copy block and signature— 
which has been used successfully 
for many years by business organi- 
zations outside the financial field— 
is still the one most used by banks 
today. Of the 1,342 ads examined, 
1,179 fell into this classification; 


only 163 could be classified as un- 
usual or decidedly different. 

A lot has been said about the 
advantages of short vs. long copy. 
There are good arguments for both, 
depending upon the particular sery- 
ice being advertised and the ability 
of the copywriter to capture and 
hold the reader’s interest. The copy 
length of the 1,342 advertisements 
studied was: 

Medium 580 
522 
240 


A general rule regarding copy 
length which might be applied to 
many ads is capsulized in this quo- 
tation (author unknown): “A good 
ad, like a lady’s swim suit, should 
be short enough to be interesting 
but long enough to cover the 
subject.” 

Newspapers lead the list of media 
currently being used by banks, fol- 
lowed by direct mail, window and 
lobby displays, calendars, radio, 
specialties, outdoor billboards, 
theater (slides and shorts), bus and 
car cards, and television. Although 
last on the list when measured by 
the number of banks using it, tele- 
vision is growing as a medium for 
bank advertising. In an A. B. A. 
advertising. survey, 247 banks said 
they would use television in 1955, 
compared with 180 in 1954. 


A savings ad distributed by the A.B.A. 
Advertising Department 


SAVE 


where most people save: & 


AT THE)BANK 


MORE PEOPLE SAVE AT A BANK THAN ANYWHERE ELSE. WHY? 


“IT'S SAFE. Sound management, carefully restricted 
investments, close government supervision, physical 
safeguards — and deposit insurance up to $10,000 
for each depositor* — protect the savings I bank! 


“IT'S CONVENIENT — I can do all my banking at once.” 
“MY FUNDS EARN INTEREST — without my investing.” 
“MY BANKER makes me feel at home ... is so helpful.” 


Start saving with us: Experience the many benefits 
that make more than 69,000,000 Americans agree: 


“THERE'S NOTHING QUITE LIKE MONEY IN THE BANK!” 


*by the Federal Deposit Insurance Corporation 
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ENGINEERING 
IN| ACTION 


makes the difference 
im earning power 


Until recently a farm tractor at work was 
simply a combination of weight and power 
in motion—with pulling capacity and earn- 
ing power largely dependent upon the 
amount of weight carried on the drive wheels. 


Today, the work capacity of Allis-Chalmers 
tractors, and the return from a farmer’s in- 
vestment, is measured by a new concept 
. . . engineering in action! 


For example, the Allis-Chalmers WD-45 
Tractor does not depend upon its own 
weight alone for adequate traction to utilize 
the full power of its dynamic engine. By 
means of the exclusive hydraulic Traction 
Booster, it automatically transfers to the 
drive wheels as much of the implement’s 


weight as needed, to assure ground-gripping 
traction and reduce power-wasting slippage 
to a minimum. 


The Allis-Chalmers Traction Booster sys- 
tem of weight transference eliminates the 
need for costly, useless weight in the trac- 
tor. Implement weight becomes working 
weight, applied and removed as needed. The 
action is as automatic as that of an engine’s 
governor. 


More performance with less weight . . . at 
lower cost to the purchaser . . . that’s Allis- 
Chalmers engineering in action. 

Today, it makes an important difference 
in the return a farmer can expect from his 
tractor investment. 


FARM EQUIPMENT DIVISION, MILWAUKEE 1, WISCONSIN 


ALLIS-CHALMERS &) 
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DISCOVER A NEW HIGH IN AIR TRAVEL.. 


ALRLIMES 


TWA S aie fleet of 


SUPER- CONSTELLATIONS 


QUIETEST, MOST LUXURIOUS AIRLINERS IN THE SKIES TODAY! 


Created by Lockheed 
especially for TWA! 


Powered by newest 
Turbo-compound engines! 


Interiors by Henry Dreyfuss, 
world-famous designer! 


See for yourself why experienced air trav- 
elers are saying TWA’s new Super-G Con- 
stellations are the finest in the skies! 

As you stroll through four spacious 
cabins, you’ll see the widest, roomiest lounge 
chairs in any U.S. airliner; glare-free pic- 
ture windows; rich wood-paneled interiors 
...much, much more. Mealtime finds you 
lingering over each tempting course of a 
complete de luxe dinner. Between meals 
enjoy delicious snacks or tempting canapés 
from TWA’s galley. And all this is yours 


at no extra cost! 


Plan to enjoy this luxury on your next 
trip. Fly TWA’s Super-G Constellations non- 
stop coast to coast. and non-stop between 
major U.S. cities. For reservations, see your 
TWA travel agent or call TWA, Trans 
World Airlines. 


MEET FELLOW PASSENGERS in the fashionable = 2 
“Starlight Lounge.” Relax in deep-cushioned a 
sofas. On most flights you can order highballs, Fly the finest... FLY = 


or cocktails—even champagne on TWA “Am- 


sf TRANS WORLD AIRLINES 
bassadors. 


EUROPE ASIA 
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mean a BETTER INVESTMENT for mortgagor... for home buyer 


Quality of building materials as well as quality of construction are mighty impor- 
tant to today’s home buyer. No longer is he only interested in the price and the 
monthly payment. He also wants a house that’s easy and inexpensive to maintain 
... one that offers all the conveniences and money-saving advantages of modern 
aluminum windows. 


As a banker you can be a real help to your future mortgagee-customers by insist- 
ing that builders include “Quality-Approved” aluminum windows—the only 
moderate price windows that are completely rot-proof, rust-proof and never need 
painting...that remain up-to-date and beautiful for the life of the house... that 
actually enhance its resale value. 


“Quality-Approved” aluminum windows are available through many approved 
manufacturers in all sizes and styles (double-hung, casement, awning, sliding 
and projected). All are tested against rigid performance standards. All are 
APPROVED for quality of materials, for strength of sections, for sound construc- 
tion and for low air infiltration. 


And to further protect your customer insist that the builder include screens and 
storm sash by the window manufacturer. 


For additional information consult any of the manufacturers listed below or 
write to Dept. BA-59. ALUMINUM WINDOW MANUFACTURERS ASSOCIATION, 
75 West Street, New York 6, N. Y. 


Quality Approved 
AWMINUM WINDOW 


MEMBERS: Alcasco Products, Inc., Detroit, Mich. ¢ The Wm. Bayley Co., Springfield, Ohio ¢ Bourne Products, Inc., El Cajon, Calif. e Ceco Steel Products 
Corp. (Sterling Aluminum Window Division), Chicago, Ill. ¢ Cupples Products Corp., St. Louis, Mo. ¢ Duralite Window Corp., Knoxville, Tenn. © Fentron 
Industries, Inc., Seattle, Wash. ¢ Michael Flynn Mfg. Co., Philadelphia, Pa, ¢ General Bronze Corp., Garden City, N. Y. ¢ Metal Arts Mfg. Co., Inc., 
Atlanta, Ga. ¢ Reynolds Metals Co. (Parts Division), Louisville, Ky. ¢ The F. C. Russell Co. (Aluminum Division), Bristol, Pa. ¢ J. $. Thorn Co., 
Philadelphia, Pa. ¢ Universal Window Co., Berkeley, Calif. ¢ Ware Laboratories, Inc., Miami, Fla. ¢ Windalume Corp., Kenvil, N. J. 
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Convention 


is holding its annual convention in Chicago. The 
dates are September 25-28. 

To the hustling city at the tip of Lake Michigan are 
coming several thousand bankers and their wives for 
the sessions that will conclude a big Association year 
under the administration of President Homer J. Living- 
ston, president of The First National Bank of Chicago, 
and Vice-president Fred F. Florence, president of the 
Republic National Bank of Dallas, Texas. 

Carrying along an old tradition, BANKING devotes 
this special section of its Preconvention Outlook Issue 
to items and features related to the forthcoming meet- 
ing. The purpose is to provide background for the 
conventiongoer and information that will be useful 
to bankers unable to attend. 

A resumé of the convention program brings up to 
date our previously published report on speakers and 
topics. 


F's the 11th time the American Bankers Association 


Pictures of the bankers who have headed the Associ- 
ation’s divisions, councils, commissions and committees 
during the year are reminders that the A.B.A.’s work 
is done by many men in many cities. 

In ‘Keeping Up-to-Date” you'll find a terse report on 
what’s to be seen at this year’s Educational Displays, 
the exhibit of bank equipment and services in the Con- 
rad Hilton Hotel. There are 101 exhibiting companies. 

Continuing a feature started last year, we offer a 
list of delegates who had registered for the convention 
up to August 11, BANKING’s closing date. If you wonder 
whether this or that friend will be there, look him up 
in these pages. 

There’s a little story, too, about Chicago, suggesting 
some of the places a banker might be interested in 
visiting. 

Nobody skips a Dick Ericson cartoon. One with a 
convention flavor appears on page 74. 

Well, good reading! 


Dominating the photo is the “Colossus of Chicago,” the Merchandise Mart, world’s largest business building. On this 
site once stood the Midwest’s main trading post, Wolf’s Point 
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The Men Who Lead the A.B.A. 


But for the helpful contribution made each year by 
more than 800 bankers comprising the official family of 
the American Bankers Association it would be impossible 
for the A.B.A. to give its member banks the broad pro 
gram of service it provides. 

The leadership given by bankers as financiers and ag 
citizens has an enormous impact on the phenomenal ad- 
vances of our nation. On these pages are the top Asso- 
ciation leaders, whose gift to banking and the economic 
health of the nation is incalculable. 


— 


President Vice President 


Homer J. Livincston Frep F. FLORENCE 
President, The First National Bank of Chicago President, Republic National Bank of Dallas 
Chicago, Illinois Dallas, Texas 


Treasurer Executive Manager JosepH E. HucHes 
SHERMAN Drawpy Merte E. SELECMAN Chairman, Board of Regents, The Graduate 
President, Georgia Railroad Bank & Trust American Bankers Association School of Banking; President, The County 
Company, Augusta, Georgia New York, New York Trust Company, White Plains, New York 
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Ben S. SUMMERWILL 
President, State Bank Division 
Chairman, Iowa State Bank and Trust 
Company, Iowa City, Iowa 


Gisss Lyons 
Vice-president, National Bank Division 
President, First-Stamford National Bank 
& Trust Company, Stamford, Connecticut 


Jesse W. Tapp 
Chairman, Agricultural Commission 
Chairman of the Board, Bank of America 
Los Angeles, California 
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JoserpH R. Jones 
President, Savings and Mortgage Division 
Vice-President, Security-First National 
Bank, Los Angeles, California 


Bernarp J. Lunt 
President, American Institute of Banking 
Assistant Vice-president, Fort Worth 
National Bank, Fort Worth, Texas 


Wituiam W. Corte 
Chairman, Bank Management Commission 
Vice-president and Cashier, Security-First 
National Bank, Los Angeles, California 


Georce C. Barclay 
President, Trust Division 
Vice-president, City Bank Farmers Trust 
Company, New York, New York 


Rosert E. Lee Hitt 
President, State Association Section 
Executive Manager, Missouri Bankers 

Association, Columbia, Missouri 


E. C. SAMMONS 
Chairman, Commerce and Marine 
Commission; President, The United States 
National Bank, Portland, Oregon 
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J. C. WELMAN 
Chairman, Country Bank Operations 
Commission; President, Bank of Kennett 
Kennett. Missouri 


Puivie 
Chairman, Instalment Credit Commission 
President, The Bank of Asheville 
Asheville, North Carolina 


V. W. JoHNsSON 
Chairman, Research Council 
President, First National Bank 

Cedar Falls, Iowa 


Georce S. Moore 
Chairman, Credit Policy Commission 
Exec. Vice-president, The First National 
City Bank, New York, New York 


F. Ketty 
Chairman, Small Business Credit 
Commission; President, The Pennsylvania 
Company, Philadelphia, Pennsylvania 


A. 
Chairman, Advisory Committee on Special 
Activities; President, Central Trust 
Company, Cincinnati, Ohio 


Evans Woo ten, Jr. 
Chairman, Economic Policy Commission 
President, American Fletcher National 
Bank & Trust Company, Indianapolis, Ind. 


Haroip J. MARSHALL 
Chairman, Public Relations Council 
President, Manufacturers National Bank 
Troy, New York 


D. EMMeErt BRUMBAUGH 
Chairman, Federal Deposit Insurance 
Committee; President, First National Bank 
Claysburg, Pennsylvania 


; 
Co 
Natio 
Com 
Cl 
Seni 
Tr 
“ 


C. Epcar JOHNSON 
Chairman, Federal Fiscal Procedures 
Committee; Vice-president, The First 
National Bank of Chicago, Chicago, Illinois 


Rosert V. FLEMING 
Chairman, Government Borrowing 
Committee; President, The Riggs National 
Bank, Washington, D. C. 


H., Near 
Chairman, Savings Bonds Committee 
Senior Vice-president Wachovia Bank and 
Trust Company, Winston-Salem, N. C. 
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Georce R. Boyes 
Chairman, Committee on Federal 
Legislation; President, Merchants National 
Bank of Chicago, Chicago, Illinois 


Harry F. Harrincton 
Chairman, Insurance and Protective 
Committee; President, The Boatmen’s 
National Bank, St. Louis, Missouri 


Epwin P. NEILAN 
Chairman, Committee on Service for War 
Veterans; Exec. Vice-president, Equitable 
Security Trust Company, Wilmington, Del. 


Francis Marion Law 
Chairman, Foundation for Education in 
Economics; Consultation Chairman, First 
National Bank, Houston, Texas 


Guien C. MELLINGER 
Chairman, Organization Committee 
Vice-president, The Detroit Bank 

Detroit, Michigan 


SHERMAN HAZELTINE 
Chairman, Committee on State Legislation 
President, The Bank of Arizona 
Prescott, Arizona 
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Convention Speakers 


DD DBD. DODD DODO OO 


EITHER days, nor even weeks, 

but long months of careful 
planning are necessary to organize 
and arrange the innumerable be- 
hind-the-scenes and on-stage activ- 
ity of a national convention of the 
American Bankers Association. The 
program of speakers is only one 
aspect of the complex planning in 
connection with the 81st annual 
convention of the Association in 
Chicago on September 25-28. As 
these preparations draw to a close, 
it is estimated by President Homer 
J. Livingston that the A.B.A.’s 1955 
annual meeting will be attended by 
about 8,000 bankers and their wives 
from every section of the nation 
and from foreign lands. 

Since the publication of the con- 
vention program and pictures of 
speakers in August BANKING, an- 
nouncement has been made that C. 
Canby Balderston, vice-chairman 
and member of the Board of 
Governors, Federal Reserve Sys- 
tem, Washington, D. C., has been 
added to the speaker lineup at the 
meeting of the National Bank Divi- 
sion at 2 P.M., on September 26. 


General Sessions 


In addition to President Living- 
ston, who is president of the First 
National Bank of Chicago, the first 
general session of the convention 
to be held in The Conrad Hilton 
Grand Ballroom at 9:15 A. M. on 
Tuesday, September 27, will be ad- 
dressed by Solomon A. Smith, chair- 
man, Clearing House Committee, 
Chicago Clearing House, and presi- 
dent, The Northern Trust Company; 
the Honorable W. Randolph Bur- 
gess, Under Secretary of the Treas- 
ury for Monetary Affairs, Washing- 
ton; and Robert Cutler, chairman 
of the board, Old Colony Trust Com- 
pany, Boston. 

Those speaking at the second gen- 
eral session, in The Conrad Hilton 
Ballroom, on Wednesday, September 
28, at 9:15 A. M., will include 
Clarence B. Randall, chairman of 
the board, Inland Steel Company, 
Chicago, speaking on “A Creed for 
Free Enterprise’; and Alfred M. 
Gruenther, General, United States 
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C. Canby Balderston 


Army, and Supreme Commander, Al- 
lied Powers Europe, Paris, who will 
discuss “The Defense of Europe—A 
Progress Report.” 

Speakers at the Division meetings 
will be as follows: 


Division Meetings 

President Joseph R. Jones, vice- 
president, Security First-National 
Bank Los Angeles, will be the first 
speaker at the 10 A. M. session of 
the Savings and Mortgage Division 
in The Conrad Hilton’s Waldorf 
Room on Monday, September 26. He 
will talk on “Mortgage Credit and 
Savings in Today’s Economy.” Allyn 
Evans, president, Lionel Edie Com- 
pany, New York, also will speak at 
this session. He will discuss the 
general economic outlook. 

The meeting of the State Bank 
Division will be held at 10 A.M., on 
Monday, September 26, in The Grand 
Ballroom of The Hilton. Speakers 
will include the Division’s president, 
Ben S. Summerwill, chairman of the 
board, Iowa State Bank and Trust 
Co., Iowa City: the president of the 
National Association of Supervisors 
of State Banks; and A. L. M. Wig- 
gins, chairman of the board, At- 
lantic Coast Line Railroad, Harts- 
ville, S. C., whose topic will be 
“Banking on Democracy.” Mr. Wig- 
gins is a former A.B.A. president. 

Bankers attending the National 


Bank Division meeting are scheduled 
to hear three authorities in this 
field; namely, Gibbs Lyons, Division 
vice-president and president, First- 
Stamford (Conn.) National Bank & 
Trust Company; the Honorable Ray 
M. Gidney, Comptroller of the Cur- 
rency, Washington; and C. Canby 
Balderston, vice-chairman, Board of 
Governors, Federal Reserve System, 
Washington. This meeting will be 
held in the Hilton Ballroom at 
2 P.M., on Monday, September 26. 

Six outstanding trustmen will ap- 
pear on the Trust Division’s pro- 
gram at 2 P.M. on Monday, in the 
Hilton’s Waldorf Room. Merwin Q. 
Lytle, president, Corporate Fiduci- 
aries Association of Chicago and 
vice-president, Harris Trust and 
Savings Bank, Chicago, will greet 
the trustmen on behalf of his asso- 
ciation. The traditional presidential 
address will be given by George C. 
Barclay, vice-president, City Bank 
Farmers Trust Company, New York. 
Following will be a panel of four 
speakers who will give 10-minute 
talks on “Trust Business in 1955— 
A Report and a Prediction.” This 
panel will be composed of former 
presidents of the Division—John W. 
Remington, president, Lincoln Roch- 
ester Trust Company, Rochester, 
N. Y.; N. Baxter Maddox, vice-pres- 
ident and trust officer, The First 
National Bank of Atlanta, Ga.; 
Joseph W. White, vice - president, 
Mercantile Trust Company, 
Louis, Mo.; and H. M. Bardt, vice- 
president and senior trust officer, 
Bank of America N.T. & S.A., San 
Francisco. 


Agricultural Breakfast 


The Agricultural Breakfast, spon- 
sored annually at the convention by 
the A.B.A. Agricultural Commis- 
sion, will be held on Tuesday, Sep- 
tember 27, at 8 A.M. in Waldorf and 
Astoria Rooms of The Conrad Hil- 
ton. Speakers will be Jesse W. Tapp, 
chairman, A.B.A. Agricultural Com- 
mission and chairman of the board, 
Bank of America N.T. & S.A., Los 
Angeles, and Charles B. Shuman, 
president, American Farm Bureau 
Federation, Chicago. 
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SLIP ORIGINAL ON SENDING DRUM 
Letters, orders, diagrams, 
credit information. 


PRESS STARTING BUTTON 
Transmission starts imme- 
diately to one or more 
points. 


DELIVERED BRY IN LESS THAN 
THREE MINUTES without 
Special processing of any 
kind. Ready for immediate 
and permanent use. 
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Flash Facsimile Copies — be Minilis 


4INTRAFAX 


INTRA-OFFICE ... OR INTER-OFFICE 


Now... with pushbutton ease... you 
can flash facsimiles of anything on 
paper to your branches, departments, 
plants and warehouses—anywhere in 
your organization. 


Intrafax—Western Union’s latest facsimile 
marvel—transmits typed, written, printed or 
pictorial matter with equal ease... orders, 
letters, memos, diagrams, signatures, ad 
layouts, tickets, financial and credit infor- 
mation, even photos. 

Intrafax will reproduce a standard-size 
letter in less than three minutes. It will 
transmit material never before susceptible to 
telegraphic or telephonic handling. 

Intrafax is super-easy to use. Operation 
starts with the push of a button and the 
machine automatically reproduces, at the 
receiving point, a “picture” of everything 
transmitted. 

The new Intrafax is versatile, geared to 
your needs. It can be set up in any combina- 
tion of connections, between any number of 
points, in one building or between distant 
points. 

And there’s no need to tie up money to get 
these benefits, because Intrafax is leased, not 


‘ 


sold. Monthly rates are low, and include com- 
plete maintenance. No other communications 
method combines the speed, accuracy and sim- 
plicity of Intrafax. 

Get the facts on Intrafax today. Send the 
wire below for a new booklet suggesting many 
ways that Intrafax can save time and money in 
your business. 


Just hand this 
text to your 


\ 
FOR YOUR secretary 
COPY TODAY | 


TELEGRAM 


INTRAFAX, DEPT. KI-9 COLLECT 
WESTERN UNION 1ELEGRAPH CO. 
60 HUDSON STREET, NEW YORK, N. Y. 


Please send, without obligation, new booklet show- 
ing how Intrafax can be profitably used in our 
business. 
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All Roads Lead. to Chicago 


Suggestions for the Convention City Sight-seer 


lobby of a Chicago club, talk- 

ing about the country’s most 
talked about man. A crony joined 
them, and they politely explained 
that the subject of the conversation 
was Mr. D. Crockett. 

“Crockett?” queried the new- 
comer. “Crockett? Is he a member 
of the club?” 

That’s a true story, although 
hardly typical (thank goodness!) 
of this year’s big, breezy convention 
city where folks are as up to the 
minute as atoms for peace. Let’s 
assume the questioner was an out- 
lander, an Easterner. No Chicagoan. 
whatever his generation, could be so 
stuffy. 

Growing, pushing, sales-minded, 
alert Chicago knows what’s going 
on, you can be sure. In fact, she’s 
the center of much that goes on in 
this land, especially on the economic 


Tis elderly gentlemen sat in the 


front. While you’re there late this 
month move around the friendly 
town a bit. 


A Financial Capital 


Visit the banks—first, your cor- 
respondent bank, of course. All are 
ready to welcome you; several have 
planned breakfasts, luncheons, din- 
ners and guided tours of their homes 
—opportunities not only to get bet- 
ter acquainted with the Chicago 
bankers, but to meet other delegates. 

The banks are the heart of the 
world’s third largest financial cap- 
ital, Only New York and London out- 
rank Chicago, which is the hub of a 
vast area that contains about a third 
of the nation’s consumers, nearly 
40% of its wholesale and retail es- 
tablishments, half of the major in- 
dustrial areas, and two-fifths of the 
country’s. farm production (dollar 
value). In the past 15 years inter- 


Convention delegates can view the Powerama on Sunday, September 25 


bank balances in the Chicago Fed- 
eral Reserve District have gained 
almost 25%. 

The banks symbolize the 11,700 
Chicago plants that turn out a 
highly diversified industrial produc- 
tion valued at $12-billion a year; its 
9,000 wholesale and 50,000 retail 
businesses; its enormous warehous- 
ing and transportation facilities; the 
city’s building boom and public im- 
provements, including blighted area 
and slum clearance projects. The 
banks, in short, serve what the Chi- 
cago Association of Commerce and 
Industry proudly calls “America’s 
Number One business location and 
region of opportunity, the nation’s 
hub of transportation and center of 
industry.” 


Special for the Bankers 


One of the sights awaiting con- 
vention goers is the General Motors 
Powerama, an outdoor “world’s fair 
of power” on a 23-acre area south 
of Soldier Field. September 25, Con- 
vention Sunday in Chicago and the 
last day of the show, the bankers 
and their wives will be guests at 
Powerama by invitation of the Chi- 
cago Convention Committee. 

The schedule includes a midday 
performance of a stage show and 
opportunities to see a new light- 
weight passenger train, a “sun pow- 
ered” car, an M-48 tank, F-89 fighter 
plane, the world’s largest dump 
truck, and other dramatic contribu- 
tions of diesel and aircraft power to 
America’s big-scale method of op- 
eration. Harlow H. Curtice, presi- 
dent of General Motors, and other 
executives of the company will be 
there to welcome the delegates. 
Buses will provide transportation 
from the major Chicago hotels. 


Corn, Wheat, Soybeans .. . 


If you’ve never seen the 107-year- 
(CONTINUED ON PAGE 182) 
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(CONTINUED FROM PAGE 180) 
old Board of Trade in action, a visit 
to the world’s leading grain ex- 
change at Jackson and LaSalle 
streets makes an interesting excur- 
sion. From the visitors’ gallery, open 
Monday through Friday from 9:30 
A.M. to 1:15 P.M., you can see—and 
hear—the brokers as they buy and 
sell corn, soybeans, wheat, oats, rye, 
barley. Some 200,000,000 bushels 
of cash grain were channeled through 
this exchange last year; futures con- 
tracts traded had a value of more 
than $20-billion. 

Half a dozen of the Big Loop 
banks have memberships in the 
Board of Trade. They do not trade. 


Securities, Too 

Another stop on a tour of Finan- 
cial Chicago is the Midwest Stock 
Exchange. This, the largest secur- 
ity market outside New York City, 
was formed in 1949 by a consolida- 
tion of the exchanges of Cleveland, 
Minneapolis-St. Paul, St. Louis, and 
the old Chicago Stock Exchange. 

Located at 120 South LaSalle 
Street, the Midwest enjoyed a 107% 
increase in share volume business 
during the last five years, compared 
with an average annual gain of 63% 
for all exchanges. In dollar volume 
Midwest for that period was up 
151% against a 96% nationally. 

The Exchange has fully listed 105 
new issues. It maintains a continu- 
ous market in approximately 400 
issues, half of which are also listed 
on the New York Stock Exchange. 


The Board of Trade in action 


From the visitors’ gallery you 
can watch the market in action. 
Press a button and a “quiet” loud 
speaker will explain the exchange’s 
operation. Hours are 9 A.M. to 2:30 
P.M., Monday through Friday. 


The World's Biggest 
Business Building 


It’s the Merchandise Mart, along 
the Chicago River, which also has 
the distinction of being the planet’s 
largest wholesale buying center, 
where storekeepers inspect new 
goods and replenish their stocks. 
The building has 1,100 tenants, rep- 
resenting furniture, rugs, china, 
television and radio, house furnish- 
ings, clothing — well, you name it 
and the chances are somebody in 
the Mart sells it. 

Statistics on this giant building 
are impressive. It contains 20,000,- 
000 bricks and 54,000,000 tons of 
steel, 60 miles of plumbing, 380 
miles of wiring, 3,915,000 cubic feet 
of concrete, 6,500 windows, 35 miles 
of heating pipe, 40,000 lighting fix- 
tures ... had enough? 


Other Places to Visit 


The Chicago Mercantile Exchange, 
at 110 North Franklyn Street, is the 
country’s largest market for futures 
in butter, eggs, and other farm com- 
modities. Open Monday to Friday, 
9 A.M. to 1 P.M. 

Chicago Tribune Building, 435 
North Michigan Avenue, offers tours 
of the newspaper plant Mondays 
to Fridays. Advance notice required. 


Ford Motor Company, 12600 gs, 
Torrence Avenue, has guided trips 
on week days. Call the industria} 
relations department for an appoint. 
ment. 

Sears, Roebuck & Company, 925 
South Homan Avenue, will take you 
through its giant building at stated 
times. 

Marshall Field & Company, filling 
the block bounded by Washington, 
Square, Wabash, and Randolph 
streets, takes visitors through the 
store. A handsomely illustrated 
brochure about Chicago is a sou- 
venir. Advance reservations for the 
tour are required. 

Observation towers in Chicago are 
the Board of Trade Building, open 
weekdays and Sunday, 9 to 6; Trib- 
une Tower, weekdays and Sunday, 
9 to 5; and Wrigley Building, week- 
days only, 9:30 to 5. The city’s new- 
est skyscraper, the 41-story Pruden- 
tial Building nearing completion on 
the lakefront, won’t be quite ready 
for visitors at the time of the A.B.A. 
convention. 


National Trade Associations 


Here’s another suggestion: most 
of the bankers’ national trade asso- 
ciations have offices in Chicago, so 
why not drop in for a visit? 

The American Bankers Associa- 
tion-BANKING Chicago office is in 
the First National Bank Building, 33 
South Clark Street. Upstairs one 
flight is the headquarters of the Na- 
tional Association of Bank Auditors 
and Comptrollers; and in the same 


Trading floor of the Midwest Stock Exchange 
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building you’ll find the Investment 
Bankers Association of America. 
Financial Public Relations Associa- 
tion is at 231 South LaSalle and 
Mortgage Bankers Association of 
America at 111 West Washington 


Cooeo 


See For Yourself! 

Yes, this has been a rapid transit 
among a few Chicago sights — no 
mention of the hotels, the restau- 
rants, the many fine stores, the mu- 
seums, art collections, and other 
sights of the city. 


But any trip in print, however ex- 
tensive, can do no more than sug- 
gest Chicago. She speaks for her- 
self—and is waiting to tell you as 
much of the story as you will have 


time for. 
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CHICAGO & NORTH WESTERN 

CHICAGO, NORTH SHORE & MILWAUKEE 

CHICAGO, SOUTH SHORE & SOUTH BEND 
AND I. C. SUBURBAN=--CENTRAL STA. 

CHICAGO, SOUTH SHORE & SOUTH BEND 
AND I. C. SUBURBAN==VAN BUREN STA. 

+ CHICAGO, SOUTH SHORE & SOUTH BEND 

AND I, C. SUBURBAN=-RANDOLPH STA. 

DEARBORN STATION 

GRAND CENTRAL 

GREYHOUND BUS TERMINAL 

ILLINOIS CENTRAL=<CENTRAL STATION 


E CONORESS ST 


DEARBORN 


HARRISON ST. 


2 
MICHIGAN 


GE 
— 


LaSALLE ST. STATION 
NATIONAL TRAILWAYS BUS DEPOT 
UNION STATION 
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DOWNTOWN 
CHICAGO 


ONE 


AMBASSADOR EAST 
aMBASSADOR WEST 
EDGEWATER BEACH 
NORTH PARK: 
PLAZA 

SHERIDAN PLAZA 


WAY STREETS 


PALMER HOUSE 
PEARSON 


PLANTERS 

ST. CLAIR 
SHERATON-BLACESTONE 
SHERMAN 


SENECA 
SOUTH SIDE HOTELS-- 


WORTH SIDE HOTELS-- 


POINTS OF INTEREST 


ADLER PLANETARIUM 

AMERICAN FURNITURE MART 

ART INSTITUTE 

BAND SHELL 

BOARD OF TRADE 
(Observation Tower) 

BUCKINGHAM FOUNTAIN 
CHICAGO COLISEUM 
CHICAGO NATURAL HISTORY 

SEUM 


CHICAGO PUBLIC LIBRARY 
CITY HALL AND COUNTY BLDG. 
JOHN CRERAR LIBRARY 
MEDINAH TEMPLE 
MERCHANDISE MART 

MERRILL C, MEIGS AIRPORT 
MICHIGAN AVENUE BRIDGE 
MIDWEST STOCK EXCHANGE 
MONROE STREET PARKING LOT 
NAVY PIER 


Waldron_Drive 


- NEWBERRY LIBRARY 
NORTHWESTERN UNIVERSITY-- 
Chicago Campus 
OPERA HOUSE 
ORCHESTRA HALL 
SHEDD AQUARIUM 
SITE OF ORIGINAL 
FORT DEARBORN 
SOLDIER FIELD 
SOLDIER FIELD PARKING LOT 
TRIBUNE TOWER 
(Observation Tower) 
UNDERGROUND MICHIGAN AVE. 
GARAGE 
U. 8. COURTHOUSE 
U. POST OFFICE 
VISITORS BUREAU}--CHICAGO 
ASSOCIATION OF COMMERCE 
AND INDUSTRY 
WATER TOWER 
WRIGLEY BLDG. 
(Observation Tower) 


MUNICIPAL PARKING GARAGES 


({) SOUTH SIDE HOTELS 


CHICAGO ASSOCIATION OF COMMERCE & INDUSTRY 
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SCHOOL THRIFT INC. 
SCHOOL SAVINGS PROGRAMS 


PAY OFF! 


Say Bankers Coast to Coast 


i b have given 
ioned virtue of f . + service to 
School Thrift service ha ity for 25 
proved an efficient ve- pleased 
hicle for our promotion 4 
of school savings.” 


viewpoints.” 


COMPLETE SYSTEMS 


@ Banking and School Forms 


Visit OUR BOOTH NO. 


Niw celebrating its 26th year of 
service to the Youth of America 
School Thrift has proven itself an 
efficient vehicle for the promotion 
of School Savings throughout the 
country. 


School Savings programs through 
School Thrift are simple—effective 
... inexpensive. It is the system that 
has ELIMINATED teacher detail... 
the system that has proven itself 
over again in dollars and sense to 
the schools . . . parents, children 
and participating banks. 


e@ Continuous Promotional Material 
@ Personalized Installation 

@ Annual Service Visits 

e Annual School Assembly programs 


Write DEPT. B-9 today! 


Learn how your Bank, too, 
can benefit from 


SCHOOL SAVINGS through 


SCHOOL THRIFT 


OR POR AT ED 
326 South Broadway, Yonkers, New York 
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DIRECTORY OF EQUIPMENT, SERVICES, SUPPLIES 


pooTH 
NUMBERS 


ACCOUNTING SYSTEMS & 
EQUIPMENT 


113 John W. Gross Company 

97-30 International Business Machines 
Corporation 

47, 48 Monroe Calculating Machine Com- 


84-89 


59, 60 
15, 16 
90 


COMPANY 


pany, Inc. 
The National Cash Register Com- 
pany 
Recordak Corporation 
The Shaw-Walker Company 
Strayer Coin Bag Company, Inc. 


ADDING MACHINES 


47,48 Monroe Calculating Machine Com- 
pany, Inc. 
84-89 The National Cash Register Com- 
pany 


ADDRESSING EQUIPMENT 


5-7 Addressograph - Multigraph 
ration 
187 Master Addresser Company 


ADVERTISING POSTERS 


135,136 A.B.A. Advertising Department 
102 American Express Company 

Fin-Ad Display Service 
Financial Selling Aids, Inc. 
Marwell Bank Displays 
Nyce Poster Disnvlays 
Timely Events, Inc. 


ADVERTISING SERVICE 


135,136 A.B.A. Advertising Department 
10 Bankers’ Ad Service 
The Financial Press 
Kennedy Sinclaire, Inc. 
Norm Advertising, Inc. 
Universal Match Corporation 


ADVERTISING SPECIALTIES 


25 Crafters, Incorporated 


AIR-CONDITIONING & HEATING 


94-97 Chrysler Corporation—Airtemp Di- 


Corpo- 


vision 
121-123 York Corporation 


ALARM EQUIPMENT & SYSTEMS 


62, 79 Diebold, Incorporated 
80 Duplex Electric Company 


APPRAISAL GUIDES (Including Cars, 


Trucks and Tractors) 


11,12 National Automobile Dealers Used 
Car Guide Company 
83 National Market Reports, Inc. 


APPRAISAL SERVICE 


132 The Lloyd-Thomas Company 
83 National Market Reports, Inc. 


AUTO PUNCH EQUIPMENT 


41, 48 Monroe Calculating Machine Com- 
pany, Inc. 


BANK- BY-MAIL PLANS & SUPPLIES 


The Duplex Plan, Inc. 
a0 Strayer Coin Bag Company, Inc. 
24 Universal Match Corporation 


BANK COMMUNITY CREDIT PLAN 


5-7 Addressograph - Multigraph Corpo- 
ration 


BANK DESIGNERS— 
_CONTRACTORS 


Bank Building and Equipment 
Corporation of America 

The Cunneen Company 

F-M Design and Construction Com- 


pany 
1,16 The Shaw-Walker Company 


BANK HOLIDAY 
ANNOUNCEMENTS 


Walter E. Kutch Company 
Nyce Poster Displays 


BANK METAL MAINTENANCE 


Kensol Corporation 
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BANK STATEMENTS 


5-7 -Multigraph Corpora- 
tion 


BANKING EDUCATION 


139, 140 American Institute of Banking—Ed- 
ucational Section of A.B.A. 


BOOKKEEPING MACHINE DESKS 


114 LeFebure Corporation 


BOOKKEEPING MACHINES 


84-89 The National Cash Register Com- 


COMPANY 


pany 
90 Strayer Coin Bag Company, Inc. 


BUSES 


114 LeFebure Corporation 


CALCULATORS 


67-70 Burroughs Corporation 
47, 48 Monroe Calculating Machine Com- 
pany, Inc. 


CALENDARS 


103 Abbott Coin Counter Company 
78 Walter E. Kutch Company 
128 Universal Specialty Company 


CARBON INTERLEAVED FORMS 


113 John W. Gross Company 


CHECK CANCELERS 


76, 77 Cummins-Chicago Corporation 


CHECKS & CHECK SUPPLIES 

73, 74 CheckMaster, Inc. 

131 Columbia River Paper Company 
1 De Luxe Check Printers, Inc. 

72 George LaMonte & Son 

51, 52 ThriftiCheck Service Corporation 
54, 55 The Todd Company, Inc. 


CHECK CERTIFIERS 


103 Abbott Coin Counter Company 


CH ECK ENDORSERS 


The American Perforator Company 
76, 77 Cummins-Chicago Corporation 
115 Simplex Time Recorder Company 


CHECK IMPRINTERS 


73, 74 CheckMaster, Inc. 
51, 52 ThriftiCheck Service Corporation 
d4, 55 The Todd Company, Inc. 


CHECK PERSONALIZING 

5-7 Corpora- 
tion 

1 DeLuxe Check Printers, Inc. 


CHECK PROTECTORS 


The Hedman Company 


CH ECK SIGNERS 


76, 77 Cummins-Chicago Corporation 

50 The Hedman Company 

47, 48 Monroe Calculating Machine Com- 
pany, Inc. 

115 Simplex Time Recorder Company 


CHECK WRITERS 


The Hedman Company 
48 Monroe Machine Com- 
pany, Inc 


COIN ASSORTING, 
COUNTING & PACKAGING 


3 Standard-Johnson Company, Inc. 


COIN BAGS 


A. Rifkin & Co. 
Strayer Coin Bag Company 


BANKS 


Banthrico International 

A. N. Brooks, Ltd. 

M. A. Gerett Corporation 

Plasto Manufacturing Company 

ThriftiCheck Service Corporation 

Tom Thrift Enterprises, Incorpo- 
rated 

Universal Match Corporation 

Universal Specialty Company 


BOOTH 
NUMBERS 


COIN CABINETS 


103 Abbott Coin 
Inc. 


COIN FOLDERS 


Banthrico International 


COIN HANDLING EQUIPMENT 


& SUPPLIES 
103 Coin 


ne. 

112 Brandt Automatic Cashier Company 

104 Coinometer Corporation 

= 108 Sattley Company, Inc. 
Standard-Johnson Company, Inc. 

30 Strayer Coin Bag Company, Inc. 


COIN WRAPPERS 
Standard-Johnson Company, Inc. 
DEPARTMENT 
SUPPLIES 


128 Universal Specialty Company 


COMMUNICATING SYSTEMS 


338A The Western Union Telegraph Com- 
pany 


COUPONS 


113 John W. 


COUPON PAYMENT SYSTEMS 


76, 77 Cummins-Chicago Corporation 


CURRENCY SORTING AND 
COUNTING MACHINES 


126,127 The Federal Bill Counter Company 


DEPOSIT STAMP 


The Cincinnati Time Recorder 
Company 


DI RECTORIES 


Mobile Homes Manufacturers Asso- 
ciation 
61 R. L. Polk & Co. 
53 Rand McNally & Company 


DISPENSERS (Literature & Blank 
Slips) 


14 Hermes Engravers, Inc. 


DISPLAYS 


Fin-Ad Display Service 
Hermes Engravers, Inc. 
Marwell Bank Displays 
Plasto Manufacturing Company 


COMPANY 


Counter Company, 


Counter Company, 


Gross Company 


The Stanley Works, Magic Door 
Division 


DRIVE-IN BANKING EQUIPMENT 


Bankit Container Company—Transo 
Envelope Company 

Diebold, Incorporated 

Herring-Hall- Marvin Safe Company 

The Mosler Safe Company 

Strayer Coin Bag Company, Inc. 

Universal Specialty Company 


DRIVE-IN WINDOWS 

62, 79 Diebold, Incorporated 

8 Duplex Electric Company 
36-39 The Mosler Safe Company 


DUPLICATING EQUIPMENT 
137 Master Addresser Company 
59, 60 Recordak Corporation 

149 REX-O-graph, Inc. 


EDUCATIONAL EXHIBIT.” 


23 Mobile Homes Manufacturers Asso- 
ciation 
144-146 Youngstown Sheet & Tube Company 


EDUCATIONAL PLANS 


117 The National Thrift Committee, Inc. 


ENVELOPES (Christmas) 


Bankers Engraving Company 
40 Bankit Container Company — 
Transo Envelope Company 
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FATIGUE MATS 


124 The Hygienic Dental Manufactur- 
ing Company 


FIELD WAREHOUSING 


102 American Express Company 


FILING EQUIPMENT 


62, 79 Diebold, Incorporated 

30 Evans Specialty Company, Inc. 
LeFebure Corporation 
Record Files, Inc. 
Recordak Corporation 
The Shaw-Walker Company 
Strayer Coin Bag Company, Inc. 


FOOT COMFORT CUSHIONS 


103 Abbott Coin Counter Company 


FURNITURE 

15, 16 The Shaw-Walker Company 

FURNITURE (Executive & Clerical 
Chairs) 


118 Domore Chair Company, Inc. 


GOOD-WILL GIFT ITEMS 


Tom Thrift Enterprises, 
rated 


INSERTING AND MAILING 
MACHINES 


71 Inserting 
Company 


INSTALMENT LOAN SYSTEMS 


113 John W. Gross Company 


INSTALMENT PAYMENT SYSTEMS 


76, 77 Cummins-Chicago Corporation 


INSULATED EQUIPMENT 


15, 16 The Shaw-Walker Company 


INSURANCE (Credit) 


100 American Credit and 
o- Company of New York 
1 


Federal Life & Casualty Company 
INSURANCE (Mobile Home) 
Puritan Agency, Inc. 


INSURED MORTGAGE PLANS 


148 Federal Life & Casualty Company 


LENS TISSUE 
ADVERTISING BOOKS 


58 Tom Thrift Enterprises, 
rated 


LETTERHEADS 


Woodbury and Company, 
rated 


LIGHTING (Architectural) 


109 Curtis Lighting, Inc. 


MAGAZINES 


141, 142 BANKING, Journal of the Ameri- 
can Bankers Association 
ety 134 The Family Dollar Magazine 
47 The Financial Press 


Incorpo- 


and Mailing Machine 


Indemnity 


Incorpo- 


Incorpo- 


MAILING MACHINES 


71 Inserting and Mailing Machine 
Company 


MERCHANDISE INCENTIVES 


101 Belnap & Thompson, Inc. 


METAL PRESERVATIVES 


Kensol Corporation 


MICROFILM EQUIPMENT 


62, 79 Diebold, Incorporated 

59, 60 Recordak Corporation 

90 Strayer Coin Bag Company, In- 
corporated 


MOBILE HOME PARKS 


23 Mobile Homes Manufacturers Asso- 
ciation 


NAM EPLATES 


Bank Products Company 

Hermes Engravers, Inc. 

Walter E. Kutch Company 

Tom Thrift Enterprises, 
rated 


Incorpo- 


BOOTH 
NUMBERS 


NEW BUSINESS PROMOTIONS 
i. 136 A.B.A. Advertising Department 
Bankit Container Company—Transo 

Envelope Company 

101 Belnap & Thompson, Inc. 

56 Christmas Club A Corporation 

21 The Duplex Plan, Inc. 

133,134 The Family Dollar Magazine 

147 The Financial Press 

57 Kennedy Sinclaire, Inc. 

51,52 ThriftiCheck Service Corporation 

105, 106 United States Steel Corporation 

24 Universal Match Corporation 

128 Universal Specialty Company 


NEWSPICTURE SERVICE 


138 Timely Events, Inc. 


NIGHT DEPOSITORY 


62, 79 Diebold, Incorporated 

91-93 Herring-Hall-Marvin Safe Company 
36-39 The Mosler Safe Company 

90 Strayer Coin Bag Company, Inc. 


NIGHT DEPOSITORY BAGS 


66 A. Rifkin & Company 


OPERATION SNOWFLAKE 


105-106 United States Steel Corporation 


PENS 


98 Holland Pen Company 

33 Paper-Mate, Inc. — 
Eastern, Inc. 

128 Universal Specialty Company 


PERFORATORS 


26 The American Perforator Company 
76, 77 Cummins-Chicago Corporation 


PHOTOCOPIERS 


103 Abbott Coin Counter Company 


PICTORIAL NEWS SERVICE 


116 Fin-Ad Display Service 


PLAQUES 


Hermes Engravers, Inc. 
78 Walter E. Kutch Company 


POSTING SYSTEMS, EQUIPMENT 


62,79 Diebold, Incorporated 
114 LeFebure Corporation 
84-89 The National Cash Register Com- 


15, 16 


COMPANY 


Paper-Mate 


pany 
The Shaw-Walker Company 


PUBLIC RELATIONS AIDS 


133,134 A.B.A. Public Relations Council 


PUNCH CARD EQUIPMENT 


27-30 International Business Machines 
Corporation 


90 Strayer Coin Bag Company, Inc. 


PUNCH CARD RECONDITIONERS 


76,77 Cummins-Chicago Corporation 


RECORDERS (Time) 


22 The Cincinnati 
Company 


REFERENCE MATERIAL 


11,12 National Automobile Dealers Used 
Car Guide Company 


REMEMBRANCE ADVERTISING 


Bankers’ Ad Service 

The Duplex Plan, Inc. 

Holland Pen Company 

Walter E. Kutch Company 

Paper-Mate, Inc. — Paper-Mate 
Eastern, Inc. 

Universal Match Corporation 

Universal Specialty Company 


SAFE DEPOSIT EQUIPMENT 


91-93 Herring-Hall-Marvin Safe Company 
36-39 The Mosler Safe Company 

115 Simplex Time Recorder Company 
90 Strayer Coin Bag Company, Inc. 


SAFETY CHECK PAPER 


131 Columbia River Paper Company 


SAFETY PAPER MANUFACTURERS 


72 George LaMonte & Son 


SAVINGS DEPARTMENT SUPPLIES 


128 Universal Specialty Company 


SAVINGS PLANS 


Christmas Club A Corporation 

The Duplex Plan, Inc. 

The National Thrift Committee, Inc. 
National Thrift Plans, Inc. 

Rand McNally & Company 

School Thrift, Incorporated 


Time Recorder 


BOOTH 
NUMBERS 


SERVICE AWARDS 


Crafters, Incorporated 


COMPANY 


Abbott Coin Counter Compa 

Banthrico International 

Financial Displays 

Hermes Engravers, Inc. 

Walter E. Kutch Company 

Plasto Manufacturing Company 

Winters Stamp Manufacturing 
Company 


SIGNS (Electrical) 


31,32 American Sign and Indicator Cor. 
poration 

120 Federal Sign & Signal Corporation 

42,43 Financial Displays 

15,16 The Shaw-Walker Company 


SILK SCREEN WORK 


58 Tom Thrift Enterprises, 
rated 


SKIP TRACING, REPOSSESSING, 
INVESTIGATION 


13 National Finance Adjusters, Inc. 


SORTING EQUIPMENT 


Abbott Coin Counter Company 
Evans Specialty Company, Inc. 
John W. Gross Company 
LeFebure Corporation 

The Shaw-Walker Company 
Underwood Corporation 


SPECIAL CHECKING PLANS 


73,74 CheckMaster, Inc. 
1 DeLuxe Check Printers, Inc. 
51,52 ThriftiCheck Service Corporation 


TELEVISION (Closed Circuit for 
Banks) 


129 Radio Corporation of America 


TELLER COUNTER EQUIPMENT 


114 LeFebure Corporation 


TELLER MACHINES 


84-89 The National Cash Register Com- 
pany 


TELLER TRUCKS 


103 Abbott Coin Counter Company 


TEXTBOOKS 


139,140 American Institute of Banking — 
Educational Section of A.B.A. 


TIME SYSTEMS 


22 The Cincinnati Time Recorder Com- 
an 
27-30 


Incorpo- 


pany 
International Business Machines 


Corporation 
57 Kennedy Sinclaire, Inc. 
115 Simplex Time Recorder Company 


TRAVEL CHEQUES 


102 American Express Company 


TRAVEL SERVICE 


119 Trans World Airlines, Inc. 


TRUST DEPARTMENT PROMOTION 


Kennedy Sinclaire, Inc. 


TYPEWRITERS 


27-30 International 
Corporation 
110 Underwood Corporation 


VALIDATE-PROOF-RECEIPT STAMP 
The Cincinnati Time Recorder Com- 
pany 


VALIDATING MACHINES 


76, 77. Cummins-Chicago Corporation 


VALUATIONS 


132 The Lloyd-Thomas Company 


VAULTS & VAULT EQUIPMENT 


103 Abbott Coin Counter Company 

62, 79 Diebold, Incorporated 

91-93 Herring-Hall- Marvin Safe Company 
36-39 The Mosler Safe Company 

90 Strayer Coin Bag Company, Inc. 


WINDOW DISPLAYS 


188 Timely Events, Inc. 


WORLD LANGUAGE 
DICTIONARY 


150 Encyclopaedia Britannica 


YOUNGSTOWN KITCHENS 


81, 82 Mullins Manufacturing Corporation 
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ALEPING UP-TO-DATE 


ACH year, the American Bank- 
i} ers Association, through spon- 

sorship by its official 
publication, BANKING, makes it pos- 
sible for bankers to “catch up” with 
the world around them through the 
educational displays of bank equip- 
ment, services, and supplies held 
in connection with the annual con- 
vention. Here is a directory of the 
exposition—a brief preview of, and 
guide to, the past year’s progress. 


ABBOTT COIN COUNTER 
COMPANY (Booth 103) 


Showing the new E-Z Dry Sealing 
Bill Strap which is nonmoistening, 
and the Abbott line of perpetual 
calendars, legal holidays and name 
signs, key cabinets, sorters, vault 
trucks and buses, and a variety of 
other products for the bank. 


ADDRESSOGRAPH-MULTIGRAPH 
CORPORATION (Booths 5-6-7) 


Featuring two new developments: 
a line of credit identification plates 
for banks sponsoring community 
credit plans, and the Model 1937 
Addressograph machine which pro- 
duces completely addressed, dated, 
perforated and printed statements, 
ledger cards, or personalized deposit 
slips or checks from blank paper. 


AMERICAN BANKERS ASSOCIA- 
TION ADVERTISING DEPART- 
MENT (Booths 135-136) 


Showing samples of the latest 
advertising material produced for 
use in local bank communities, in- 
cluding newspaper ads; lobby and 
window display posters; direct mail 
folders, blotters, and booklets; and 
other material designed to help you 
sell your bank’s services. 


BANKING, JOURNAL OF THE 
AMERICAN BANKERS ASSO- 
CIATION (Booths 141-142) 


BANKING will have a Dow Jones 
News ticker operating during the 
three days of the convention. Cur- 
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rent issues of BANKING, Index to 
Banking, Banking’s Newsletter, 
Present Day Banking, and other 
publications will be here for your 
inspection. 


AMERICAN BANKERS ASSOCIA- 
TION PUBLIC RELATIONS 
COUNCIL (Booths 133-134) 


Showing samples of various aids 
available for member bank informa- 
tion, use, or adaptation in local 
programs to win friends and cus- 
tomers. Included is an exhibit on 
The Family Dollar, the new A.B.A. 
quarterly magazine, a business de- 
velopment and educational medium 
designed for public distribution 
through member banks. 


AMERICAN INSTITUTE OF 
BANKING (Booths 139-140) 
Displaying its complete up-to- 

date textbooks which represent the 
working tools of the A.I.B. program 
of education for bank staff mem- 
bers. As the educational section of 
the A.B.A., the A.I.B. offers a com- 
prehensive curriculum. 

A staff officer of the Institute will 
be on hand to explain how the 
A.B. can serve the educational 
needs of every bank. 


AMERICAN CREDIT INDEMNITY 
COMPANY OF NEW YORK 
(Booth 100) 

Presenting by means of an ani- 
mated sign, the basic story of credit 


The Recordak Reliant Microfilmer 


insurance, which guarantees’ to 
manufacturers, wholesalers, and ad- 
vertising agencies the value of their 
working capital invested in accounts 
receivable. 


AMERICAN EXPRESS COMPANY 

(Booth 102) 

Highlighting American Express 
Travelers Cheque Service and such 
extra services as the Travelers Mail 
Service, Uniformed Interpreters, 
and Travel Information. Also show- 
ing the new film, The World’s Num- 
ber One Money, which is available 
for viewing by bank personnel. 


AMERICAN PERFORATOR CO. 

(Booth 26) 

Displaying this company’s line of 
perforating equipment, including 
the portable electric model, and a 
new endorsing machine with auto- 
matic inking, stacking, and actuat- 
ing features. Check signing is also 
possible with this new model. 


AMERICAN SIGN AND INDI- 
CATOR CORPORATION 
(Booths 31-32) 

Displaying the Double TT (Time 
and Temperature) units, with a 
special showing of the electronic 
control equipment used. Double TT 
Senior with 30-inch numeral screen, 
and Double TT Junior for branch 
banks and smaller institutions will 
be on view. 


BANK BUILDING AND EQUIP- 
MENT CORPORATION OF 
AMERICA (Booth 45) 
Presenting looseleaf charts which 

lead the bank executive through the 
four basic stages of project plan- 
ning: function; architecture; cost 
factors; and construction. The re- 
sult of this process is illustrated 
with full-color photographs of re- 
cent bank building developments. 


BANK PRODUCTS COMPANY 
(Booth 41) 


Showing a new line of perpetual 
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calendars with and without pen sets, 
together with holiday and advertis- 
ing standards. A new Federal De- 
posit Insurance sign, interchange- 
able letter name plates, “next 
window” signs, and other items will 
be displayed. 


BANKERS’ AD SERVICE 

(Booth 10) 

Displaying its copyrighted Per- 
sonal Telephone Index Booklet, to 
provide a lasting medium for bank 
advertising. Illustrations showing 
the booklet’s individualized design 
and application will be a feature. 


BANKERS ENGRAVING COM- 
PANY (Booth 46) 


Featuring a line of Christmas 
money containers in a variety of 
colors and engravings, together 
with a new match cover in Christ- 
mas design, the company’s line of 
Christmas cards, and a leatherette, 
gold-engraved memo pad. 


BANKIT CONTAINER COMPANY- 
TRANSO ENVELOPE COMPANY 
(Booth 40) 


Showing the line of Bankit Con- 
tainers for use by drive-in banks, 
together with numerous other en- 
velopes for many banking purposes, 
including a new bank-by-mail en- 
velope. 


BANTHRICO INTERNATIONAL 
(Booth 99) 


Announcing its all-metal Date- 
Changer Bank, a new coin bank of 
modern design and color with sim- 
ple device which automatically 
changes the daily date each time a 
coin is inserted. Every 30 days the 
month change occurs. simultane- 
ously with the date change upon 
the insertion of specified coins. An 
auxiliary “bonus” slot takes all 
other coins and currency. 


BELNAP & THOMPSON, INC. 
(Booth 101) 


Featuring a “Formula for New 
Bank Business,” which details how 
a leading bank’s employees sold 40,- 
000 new accounts in three months 
through the application of an in- 
centive program. 


BRANDT AUTOMATIC CASHIER 
COMPANY (Booth 112) 


Displaying the complete line of 
Brandt Coin Handling Machines. 
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The Brandt Automatic Cashiers, 
Brandt Coin Sorter and Counter, 
and Brandt Coin Counter and Pack- 
ager, together with auxiliary equip- 
ment and wrappers will be shown. 


A. N. BROOKS, LTD. (Booth 143) 


Showing new models of the old- 
fashioned piggy bank, the Piglet, 
and the Cocker Spaniel and Boxer 
Banks, the latter a new addition to 
the line of Brooks creations. 


BURROUGHS CORPORATION 
(Booths 67-68-69-70) 


Exhibiting several of the new 
multi-operation Sensimatic account- 
ing machines for posting customer 
checking accounts, including the 
Post-to-Check machine and the au- 
tomatic fee-posting machine. 

Also showing a new method of 
automatically computing service 
charges and the 2-teller window 
posting machine that provides for 
posting of ledger and passbooks, or 
passbooks only. 

A new mortgage posting machine 
that provides ledger posting, pay- 
ment notices, and interest computa- 
tions in one continuous operation, 
and the applications for the Micro- 
Twin microfilming equipment will 
be explained. Commercial tellers 
machines, the full keyboard adding 
machine paired with its partner, the 
Ten Key adding machine, and the 
duplex calculators will be shown. 


CHECKMASTER, INC. 

(Booths 73-74) 

Featuring new personalized check 
techniques. The CheckMaster Handi- 
Printer, an automatic portable im- 
printer for high speed personalizing 


Burroughs Ten Key Adding Machine, 
which is offered in four colors 


of pocket checks will be demon. 
strated. Also for the special check. 
ing market the CheckMaster “Free 
Checkbook” plan will be shown 
along with Chexcel, companion “Sel] 
the Book” program. 

New IBM special checking plan 
for mechanized checking service 
will also be shown. 


CHRISTMAS CLUB A CORPORA. 
TION (Booth 56) 


Offering practically every method 
for operation and advertising of 
Christmas, Vacation, School and 
other savings clubs. 


CHRYSLER CORPORATION.-AIR- 
TEMP DIVISION (Booths 94-95. 
96-97) 


Displaying the recently introduced 
“waterless air conditioning” for the 
bank, commercial or professional 
office, and home, together with the 
large water-cooled commercial air 
conditioners for larger installations. 

Bankers will be able to examine 
these units for use in their own 
buildings and for counselling with 
customers about their needs. 


THE CINCINNATI TIME RE- 
CORDER COMPANY (Booth 22) 
Showing the new _ Cincinnati 

“VPR” Bank Stamp. This combina- 

tion stamp is designed for use with 

any standard multi-copy deposit 
ticket to speed up teller lines. Also 
on display will be the Cincinnati 
line of time recording instruments 
for employee payroll records, safe 
deposit Access Control, Security 
Control, and Master Time Control 
Systems. 


COINOMETER CORPORATION 
(Booth 104) 


Showing the new all-electric coin 
changing machines with 100-button 
keyboards which can be operated by 
remote or immediate control. Also 
on display, the standard Coinometer 
machines for all coin changing op- 
erations. 


COLUMBIA RIVER PAPER COM- 

PANY (Booth 131) 

Presenting the first national show- 
ing of Timberline Safety Check 
Paper and full color proofs of spe 
cial bank, corporation, and indi- 
vidual watermarks. 

(CONTINUED ON PAGE 193) 
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(CONTINUED FROM PAGE 188) 


CRAFTERS, INC. (Booth 25) 


Showing how reproductions of 
pank buildings or trade marks may 
be worked in metal for use in key 
rings or other advertising media. 
Also showing samples of various 
items made for banks and industrial 
and commercial organizations. 


CUMMINS-CHICAGO CORPORA- 
TION (Booths 76-77) 


Presenting the first production 
model of the Carditioner, developed 
in cooperation with the Continental 
Illinois National Bank and Trust 
Company for reconditioning dam- 
aged punch cards to make them 
usable again in sorting and tabu- 
lating machines. Also check han- 
dling and installment paying equip- 
ment. 


THE CUNNEEN COMPANY 

(Booth 65) 

Displaying a panorama of cur- 
rent bank design, building and re- 
modeling projects, together with 
full-color slides of completed work. 

The Cunneen method of total 
project responsibility, either for a 
small interior or a multi-million dol- 
lar expansion program, will be ex- 
plained. 


CURTIS LIGHTING, INC. 
(Booth 109) 


Featuring Eye-Comfort Alzak 
processed aluminum low brightness 
troffers installed in a ceiling display 
to show how glare can be controlled 
while maintaining high-efficiency 
lighting. The complete line of Cur- 
tis accent or spotlighting equipment 
will also be shown. 


DE LUXE CHECK PRINTERS, INC. 

(Booth 1) 

Emphasizing the importance of 
printed checks for both individuals 
and companies to help speed up 
bank operations. A printed sorting 
symbol on checks, a De Luxe devel- 
opment, aids in making initial sorts. 
The company’s merchandising pro- 
gram continues to foster the sale of 
printed checks by banks. 


DIEBOLD, INC. (Booths 62, 79) 
Featuring the new Diebold Basic 
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Millions of customers— 
thousands of banks 


register approval of Todd 


GisT 
RE CHECK 


Personal Money Orders 


Todd Register Checks are breaking records all over the 
country. This insured remittance service is bringing 
hundreds of thousands of new customers into banks 
everywhere. North, east, south, west— profits, sales, 
good will are mounting. 

Register Checks are as popular with bank officers 
and personnel as they are with bank customers. A 
Register Check can be issued in less than 15 seconds. 
No officer signature is required. Snap-apart, triplicate 
forms eliminate detail work and record-keeping for 
busy bank employees. 

Get the time-saving, money-making facts by mail- 
ing the coupon. 


THE TODD COMPANY, inac., 
Dept. B, Rochester 3, N. Y. 


Please give us full information regarding your Register 
Check Insured Personal Money Orders. No obligation, 


of course. 


NEW YORK 
PRINCIPAL CITIES 
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THE 
LLOYD-THOMAS 


Recognized Appraisal 
Authorities 


Welcomes You 
TO THE 


8lsr 


ANNUAL ABA 
CONVENTION 


An attractive souvenir 


awaits your call at 


BOOTH 132 


BANK SIGNS 


of Distinction 


Bronze * Aluminum * Wood 
Formica * Plastic 


CUSTOM MADE 
* Legal Holiday Plaques 
* Desk Name Plates 


Next Window Please Signs and others. 
LAMINATING AND ENGRAVING 


WALTER E. KUTCH CO. 


18229 W. McNichols Road Detroit 19, Mich. 


Vault Entrance in a reproduction 
and with color photos of installa- 
tions. Also showing hold-up and 
burglar alarm protection equipment 
and an after-hour depository. 

For the operations and systems 
division of banking, this company 
will show its post-to-check and bank 
charge planning systems and the 
Duplex Microfilm Camera and acces- 
sories. A fire resistant ledger tray 
and nylon-equipped storage files will 
be shown, also. 


DOMORE CHAIR COMPANY, 
INC. (Booth 118) 


Presenting new modern executive 
chair stylings designed by Raymond 
Loewy Associates, with special seat 
and back rest features which con- 
form to body contours and basic 
principles of correct chair design. 
Posture-4-Program will be com- 
pletely explained. 


DUPLEX ELECTRIC COMPANY 

(Booth 80) 

Showing for the first time a new 
idea for facilitating drive-in and 
walk-up banking, developed by the 
Duplex Electric Co., subsidiary of 
Mosler. Also showing new develop- 
ments in alarm equipment. 


DUPLEX PLAN, INC. (Booth 21) 

Displaying a new bank-by-mail kit 
which combines an _ endorsement 
stamp, address stamp, ink pad, a 
plastic desk set to hold all parts, 
and bank-by-mail envelopes. 


ENCYCLOPAEDIA BRITANNICA 
(Booth 150) 


Showing the new World Language 


| Dictionary which gives word mean- 


ings in seven different languages on 
the same page and the same line. 
The 1955 Britannica and sample re- 
search reports will also be available. 


| EVANS SPECIALTY CO. 


(Booth 130) 

Displaying a wide range of sort- 
ing, utility, and wall racks for sim- 
plifying paper handling and refer- 
ence filing; also, visible desk files 
and work organizers. 


THE FEDERAL BILL COUNTER 
COMPANY (Booths 126-127) 
Showing models of recently devel- 

eped mixed currency sorting and 


counting machines and latest models 
of currency sorting machines. This 
equipment will be in actua! opera. 
tion. Another feature will be a go. 
lection of old bank notes from the 
Federal Reserve Bank of Chicago, 


FEDERAL LIFE AND CASUALTY 
COMPANY (Booth 148) 


Will display descriptive brochures 
and advertising material covering 
Federal’s Insured Credit plans and 
Insured Mortgage plans, which offer 
low-cost simplified ‘packages of pro- 
tection” especially designed for 
banks and other financial institu- 
tions. 


FEDERAL SIGN AND SIGNAL 
CORPORATION (Booth 120) 
Displaying a “Gallery of Famous 

Federal Signs” composed of photo 

blowups of the most interesting elec- 

tric outdoor advertising displays 
that have been prepared for banks 
over the past years. 


FIN-AD DISPLAY SERVICE 
(Booth 116) 


Showing for the first time double- 
faced, custom-built, hardwood dis- 
plays for bank interiors and win- 
dows and a series of ‘‘Day-Glo”’ post- 
ers which are highly visible at night 
as well as during the day. 

A pictorial news service and the 
Greenfield Plan for improving the 
consumer credit department will be 
explained. 


FINANCIAL DISPLAYS 

(Booths 42-43) 

Presenting for the first time a 
lobby stand which is available in 
aluminum or bronze which can be 
made up to hold one or two back-to- 
back messages. Numerous other 
display stands for windows, lobbies, 
and other bank areas will be shown. 


THE FINANCIAL PRESS 

(Booth 147) 

Demonstrating this organization's 
external house organs and customer- 
relations magazines for banks. Pro- 
fessionally prepared, these publica- 
tions nevertheless offer the banker 
the opportunity to include his own 
messages. How banks are using 
these publications to build business 
will be explained. 
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FINANCIAL SELLING AIDS, INC. (Booth 75) 


Presenting display service for banks in spectacular 
placklight. Service consists of 26 different cards in 
color, a solid walnut, limed oak, or mahogany frame, 
bi-weekly reminder service, complete maintenance, 
and liability insurance. Blacklight makes an effective 
day or night lobby or window display service. 


F- M DESIGN AND CONSTRUCTION COMPANY 
(Booth 4) 


Reviewing a series of before-and-after photographs 
of recently completed work in bank remodeling and 
new architectural conceptions of new buildings. Also 
brochures detailing the scope of this company’s work 
and services. 


M. A. GERETT CORPORATION (Booths 18-19) 


Showing a new “book” bank, companion piece to this 
company’s calendar banks, with samples from a num- 
ber of banks to iilustrate bank name tie-in. 


JOHN W. GROSS CO. (Booth 113) 


Presenting complete details of the new Loan-A-Matic 
instalment loan system which includes all necessary 
forms and equipment for processing loans from ap- 
plication to final payment and for all accounting and 
recordkeeping. 

Also, common-use forms for other departments of 
the bank will be on display. 


THE HEDMAN COMPANY (Booth 50) 


The first public showing of the new Royal Companion 
Check Signing and Dating Machine. When set up in 
combination with the Premier Electric Check Protector, 
checks can be imprinted, dated, and signed in a single 
operation, after which they are automatically ejected 
into a check box where they are stacked in order. 
Single as well as multiple copy checks can be handled. 


HERMES ENGRAVERS, INC. (Booth 14) 


Showing a modern line of Edgelite bank signs and 
name plates made of engraved plexiglas and formica. 
Also on display will be reprint holders and dispensers 
for advertising material, deposit slips, financial state- 
ments, etc. 


HERRING-HALL-MARVIN SAFE COMPANY 

(Booths 91-92-93) 

Exhibiting a sound movie showing installations of 
the Five-Star Bank Vault Entrance, drive-in windows, 
night depositories, and counterwork, together with 
actual drive-in window and night depository equipment. 


HOLLAND PEN COMPANY (Booth 98) 

Showing a comprehensive line of ball point pens for 
bank use: desk and counter pens in various sizes and 
styles, with bases and holders, as well as executive 
and personal pens. 


HYGIENIC DENTAL MANUFACTURING CO. 
(Booth 124) 


Showing a full-sized mock-up of a teller’s cage in 
cut-away to show use of this company’s foot comfort 
cushions which are available in a variety of colors. 


(CONTINUED ON PAGE 197) 
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The N.A.D.A. Official Used Car 
Guide is based or fact—not on 
opinion... auto dealers in your own 
region report actual sales trans- 
actions to provide you with reliable 
price information. 


Complete . Localized . Current 


e Lists average loan, subscribe for all your 
“as is”, and retail key employees, only 
values for all 
models. 

¢ Accurate — concise 
— easy to read. 

¢ Published every 30 
days in six regional 
editions. 


(quantity prices 
on request) 


NATIONAL AUTOMOBILE DEALERS 
Usep Car Guipe Co. 


1800 H Street, N.W. Washington 6, D. C. 
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SEE US AT THE AMERICAN BANKERS 
ASSOCIATION CONVENTION 81-32 


Youngstown Kitchens 
leads the industry! 


Public acceptance— Youngstown Kitchens is 
the most widely known name in the kitchen 
business. 


Durability — units are all-steel . . . won't 
warp, rot, swell or absorb odors. They give 
satisfaction for the life of the home—add to 
its resale value, too. 


Flexibility —Youngstown Kitchens offers the 
industry’s widest selection of units—ready 
for immediate delivery to both builders and 
dealers. 


Color—Youngstown Kitchens’ exclusive colors 
—Star White, Dawn Yellow, Meridian Blue, 
and Sunset Copper—are offered at no extra 
cost. 


Aggressive merchandising — Youngstown 
Kitchens’ leadership is maintained by the 
industry's heaviest and most effective adver- 
tising and merchandising campaigns. 


Learn how Youngstown Kitchens 
is making news in the 
modernization-loan field! 


The booming kitchen business is assuming an increas- 
ingly important part in the modernization-loan busi- 
ness, and Youngstown Kitchens leads the field. A big 
name, today . . . it will become still bigger in years to 
come! 


Many banks have found that a Youngstown Kitchens dis- 
play in the lobby is an excellent business builder. For 
details, contact your local distributor; or write: Director 
of Marketing, Youngstown Kitchens, Dept. BA-955, 
Warren, Ohio. 


Cabinets of steel for lasting appeal 


MULLINS MANUFACTURING CORPORATION ¢ WARREN, OHIO 
World’s Largest Makers of Steel Kitchens 
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(CONTINUED FROM PAGE 195) 


INSERTING AND MAILING 
MACHINE CO. (Booth 71) 


Demonstrating inserting and mail- 
ing machines in operation for use 
in mailing checks, proxies, reports, 
advertising, billings, and many 
other uses. 


INTERNATIONAL BUSINESS MA- 
CHINES CORPORATION 
(Booths 27-28-29-30) 


Invites discussion of develop- 
ments in IBM punched card and 
data processing equipment and 
mortgage loan and consumer credit 
accounting demonstration where 
listing, sorting, proving, and en- 
dorsing are handled in a single 
operation. 

Automatic time stamps, safe de- 
posit access control, attendance 
time recording for payroll records, 
electronic time systems, and electric 
typewriters also featured. 


KENNEDY SINCLAIRE, INC. 

(Booth 57) 

Showing this advertising agency’s 
nw trust business development 
services, which include _ these 
monthly services: Tax Talks, Money 
Matters, Tax Matters, Recent De- 
cisions, and a bi-monthly publica- 
tion, Tax Trends. 


KENSOL CORPORATION 
(Booth 49) 


Presenting its line of petroleum 
metal preservatives for banking in- 
stitutions. The new Kensol KI In- 
stant Oxidizer which will darken 
bronze to an antique finish will be 
shown for the first time. 


WALTER E. KUTCH COMPANY 
(Booth 78) 


Offering a new walnut-formica 
engraved name plate, available with 
permanent or changeable insert. 
Legal holiday plaques of similar 
material, also aluminum-formica 
“Next Window Please” signs. 


GEORGE LaMONTE & SON 
(Booth 72) 
Featuring colored photographic 


slides of production operations in 
the LaMonte plant. 


leFEBURE CORPORATION 
(Booth 114) 
Presenting 


the  Post-to-Check 


September 1955 


MODEL 250 
BRANDT AUTOMATIC CASHIER 


Delivery chute type. Coins de- 
livered direct to customer upon 
depression of a single key. 


MODEL 150 
BRANDT AUTOMATIC CASHIER 


Trap door type. Coins delivered 
to customer by operator follow- 
ing depression of a single key 


MODEL SL — BRANDT 
COIN SORTER AND COUNTER 


Motor driven. Sorts and counts 
mixed coins, pennies to half 
dollars, inclusive. Features new 
“quick take-apart'' construction 
permitting quick, easy access to 
many of the working parts. 


MODEL CHM — BRANDT 
COIN COUNTER AND PACKAGER 


Motor driven. Handles all coins 
from pennies to silver dollars, 
inclusive. Mechanical improve- 
ments make for speedier pack- 
ome of coins with less effort. 
Hand operated machine is also 
available. 


your 
coin handling 
operations 


BRANDT MACHINES 


PAY, SORT, COUNT and PACKAGE coins 
mechanically with reliable BRANDT ma- 
chines so that ABSOLUTE ACCURACY may 
be assured and in order that this work 
may be done with GREAT SPEED. 


ABSOLUTE ACCURACY and GREAT SPEED 
in performing such tasks mean reduced 
costs to you. Customers will appreciate the 
improved service you can give them with 
BRANDT machines. 


BRANDTS are durably constructed and have 
established an enviable record because 
of the long period of outstanding service 
they render. 


BRANDT 


AUTOMATIC CASHIER CO. 


WATERTOWN 7 WISCONSIN 
Established 1890 


**Brandt’’ and ‘‘Cashier’’ registered United States Patent Office and Canadian Trade Marks Office 
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See This “Sellsational” 
New Business Builder 
For Commercial Banks 


SMART and DISTINCTIVE 


The Tom Thrift Check Book Bank 
looks like a standard, pocket-sized 
checkbook. The maroon-pebbled case 
of sturdily molded plastic resembles 
real leather. The top is slotted for 
coins of all sizes. Key comes with it. 


POWERFUL NOVELTY APPEAL 


The Tom Thrift Check Book Bank 
captivates attention. It is a powerful 
inducement for opening new regular or 
special checking accounts. Costs only 
$1.00 in quantities of 200 or more. 
Price includes your bank’s name or 
emblem handsomely silk-screened on 
cover. Display materials gratis. 


THE TOM THRIFT 
CHECK BOOK BANK 


ON DISPLAY FOR THE 
FIRST TIME e BOOTH 58 


A.B.A. Convention, Chicago 


—or, write us now for descriptive 
material and other information 


TOM THRIFT 
ENTERPRISES, INC. 


112 Main St. New Canaan, Conn. 


Manufacturers of the 


ever popular TOM 
THRIFT COIN BANK 


GIVE THE CUSTOMER WHAT HE WANTS 


Obviously, a person opening an 
account in a bank must be provided 
with a checkbook. In the old days 
such checkbooks were of the 
“over-the-counter” variety, bearing 
no imprint of the customer's name. 
Later, imprinted checks were 
provided, on request and at modest 
cost, with a limited selection of 
styles to choose from. Today, most 
banks provide whatever style the 
customer wants—and charge him 
accordingly. 


The easiest way to give the customer 
exactly what he wants is to allow 
him to make his selection from the 
DeLuxe Catalog. The checks 
displayed therein are high in quality, 
modest in cost, and varied in style 
and color. Almost any customer can 
find the check he wants in a matter 
of a few minutes, and can get 
delivery in a few days. The bank can 
place the order for him with a 


minimum amount of effort and— 
not to be overlooked—can recover 
its entire cost. 


Catalog checks from DeLuxe, even 
though they vary greatly in design 
and binding to fit the needs of all 
customers, are standardized with 
respect to format so they present no 
processing problems to those who 
handle them in banks. Yet, the 
individuality of the bank title is 
preserved because it is printed from 
high quality title plates that make it 
look just about as attractive as the 
finest lithography. 


Whereas catalog checks used to 
represent the “‘occasional’’ order, 
they now represent the bulk of the 
check usage in many banks. 
Customers buy them at low cost and 
banks usually get full recovery, so it 
is easy to give the customer exactly 
what he wants if you keep a DeLuxe 
Catalog within easy reach. 


Manufacturing Plants at: CLIFTON, PAOLI, CLEVELAND, 


E LUXE 


CHECK PRINTERS 


INDIANAPOLIS, CHICAGO, KANSAS CITY, ST. PAUL 


Plan in action. A 23-minute film, in 
color and sound, will show the vari. 
ous operations in complete detail, 
Showings will be scheduled to per. 
mit everyone attending to see the 
film, the forms, trays, and pockets 
used, and to ask questions. Infor. 
mation on existing Post-to-Check 
installations will be available. 

The latest LeFebure posting 
trays, sorters, teller units, and fire 
tested machine posting desks will 
be on display. 


THE LLOYD-THOMAS COMPANY 
(Booth 132) 


Providing complete information 
on appraisal service as applied to 
commercial, industrial, residential, 
and institutional properties; estate 
administration; taxation and f- 
nance; reorganization, merger, con- 
solidations; bankruptcy, _liquida- 
tion; condemnation and litigation. 


MARWELL BANK DISPLAYS 
(Booth 125) 


Showing a series of three-dimen- 
sional display pieces for bank win- 
dows and lobbies, including paper 
sculpture figures, 3-D depth designs 
and introducing new 3-D miniature 
figures for check-writing desks and 
counters. All in full color and di- 
mension. 


MASTER ADDRESSER COMPANY 
(Booth 137) 


Introducing the new Model 90 
Master Addresser. This machine 
uses a paper master slip prepared 
in the office typewriter to print 
names and addresses. Will address 

(CONTINUED ON PAGE 200) 
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1S YOUR OPERATING 
‘STAFF TAKING A 
LICKING TOO? 


Machine sorting and counting 
of currency can cut costs over 60% 
and return investment within 1 year! 


SEE MACHINES 
Solving Your Problem 
at A. B. A. CONVENTION 
CHICAGO, Sept. 25-28 BOOTHS 126 & 127 
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Grae for the services rendered by 
TuriFTICHECK to its client banks is based on a 
fair fee for each book of checks sold. A modest 
portion of the income on a new account is credited 
to TarirtiCueck — the bank retains the balance. 
The TurirtiCueck fee on reorders is much less, 
but it covers the cost of providing imprinting 
equipment, checks, checkbooks, operating sup- 
plies, advertising and many other materials. 
TurirtiCHeEck client banks make no investment, 
pay no royalties. 


THRiFTICHECK is a complete, dignified, successful 
plan of low-cost, no-minimum-balance checking. 


Its popularity is proven by millions of Turirti- 


CHECK customérs in more than 700 communities 
across the nation. 


Exclusive THriFTiCHeEck rights are granted to but one 
bank in an area. Client banks are relieved of all detail 
connected with starting a new installation, which is han- 
dled under the supervision of one or more THrirT1CHECK 
representatives. Smooth functioning is assured whether a 
no-minimum-balance plan is being installed for the first 
time, or a changeover is being made from an existing plan. 
Write for full details. 


THRIFTICHECK SERVICE CORPORATION 


100 Park Avenue « New York 17, New York 


(CONTINUED FROM PAGE 198) 


statements monthly over a period 
of two to four years and will algo 
imprint customer signatures on 
ledger cards for ready reference, 
The Master Portable Duplicator wil] 
also be displayed for the first time. 


MOBILE HOMES MANUFACTUR. 
ERS ASSOCIATION (Booth 23) 


Presenting the facts on the de- 
velopment of the mobile homes in- 
dustry, the newest figures on mobile 
home parks, details about their 
construction and operation, and 
their possibilities as an investment 
opportunity. 
MONROE CALCULATING MA- 

CHINE CO., INC. (Booths 47-48) 


Presenting Monroe’s full line of 
automatic calculating machines 
with color key features for better 
operating control. Also showing 
Monroe Auto-Punch Accounting 
Machines in a variety of models 
from single register to multi-regis- 
ter nine- to 14-column capacity. Ma- 
chines with automatic coding and 
error correcting features with list- 
ing and totaling capacities from 10 
to 14 columns will be demonstrated. 


MOSLER SAFE COMPANY 
(Booths 36-37-38-39) 


Displaying the latest Mosler auto- 
matic drive-in windows, walk-up 
windows, and night depositories, to- 
gether with a new teller’s counter in 
a versatile new color to harmonize 
with any bank interior. 


MULLINS MANUFACTURING 
CORPORATION—YOUNGS- 
TOWN KITCHENS (Booths 
81-82) 

Displaying two complete kitchens 
in room settings which will feature 
the latest types of kitchen equip- 
ment, finished in four new colors. 

Included will be Youngstown’s 
new work-level, built-in dishwasher; 
faucets with regulated water tem- 
perature and flow; built-in oven and 
range cabinets; food waste dis- 
posers; cabinets with rotating 
shelves. 


NATIONAL AUTOMOBILE DEAL- 
ERS USED CAR GUIDE CO. 
(Booths 11-12) 

Explaining the methods used in 
(CONTINUED ON PAGE 202) 
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The All-Purpose 


Burroughs 
Sensimatic 


Bank Accounting Machine 


FOUR specialized machines in ONE 


COMMERCIAL 
BOOKKEEPING 


Here’s a modern bank account- 
ing machine so versatile and fast 
that it’s the equivalent of four 
machines in one. It can shift 
from one job to another with 
just a turn of the job-selector 
knob. And it’s so easy to learn 
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SAVINGS 
ACCOUNTING 


LOAN 


that even an inexperienced oper- 
ator quickly becomes expert. 


A Burroughs Sensimatic makes 
the most of every working hour. 
In fact, only the hours in a day 
and the volume of work limit the 
number of jobs a Sensimatic can 
do. Here’s new efficiency for 
every accounting operation, be- 
cause its “mechanical brain” ac- 
tually knows all your major ac- 
counting procedures. 


Your nearest Burroughs branch 
is listed in the yellow pages of 


ACCOUNTING 


GENERAL LEDGER 
ACCOUNTING 


the telephone book. Call today 
or write direct to Burroughs 
Corporation, Detroit 32, Mich. 


“Burroughs” and “Sensimatic”’ are trade-marks 


Ask for our 
new booklet, 
“Record Mak- 
ing Versatility,” 
which describes 
what the All- 
Purpose Sensi- 
matic Bank 
Accounting 
Machine can 
accomplish for 
your bank. 


WHEREVER THERE’S BUSINESS THERE’S 
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(CONTINUED FROM PAGE 200) 
compiling the NADA Official Used 
Car Guide for determining loan and 
sales values of automobiles. 


THE NATIONAL CASH REGISTER 
COMPANY (Booths 84-85-86- 
87-88-89) 

Demonstrating a complete line of 
accounting and adding machines, 
including new machines for “post- 
to-check” systems, for central proof, 
for loans and discounts, and for 
commercial posting; the combina- 
tion savings and loan machine; and 
the “Christmas Club” machine. The 
adding machine section will feature 
“Live Keyboard” models. 


NATIONAL FINANCE ADJUST- 
ERS, INC. (Booth 13) 
Explaining the services of some 

240 independent adjusters serving 

banks on the repossession, adjust- 

ment, and collection of automotive 
finance paper. 


NATIONAL MARKET REPORTS, 

INC. (Booth 83) 

Presenting the Red Book and Blue 
Book automobile and truck ap- 
praisal guides, as well as the Na- 
tional Tractor and Farm Implement 
Appraisal Guide, to help bankers 
learn current loan and sales values. 


NATIONAL THRIFT COMMITTEE, 

INC. (Booth 117) 

Explaining the plans for mark- 
ing the 250th anniversary of the 
birth of Benjamin Franklin, which 
will cover an entire year’s program 
for 1956. Messages on thrift and 
programs for schools will be fea- 
tured. How some 400 international, 
national, and local civic groups will 
participate will be told. 


NATIONAL THRIFT PLANS, INC. 

(Booth 35) 

Presenting the business building 
promotion materials which make up 
the Savemaster campaigns for at- 
tracting and increasing savings ac- 
counts. 


NORM ADVERTISING, INC. 

(Booth 20) 

Offering fresh ideas for bank ad- 
vertising and public relations. Dis- 
plays of actual advertisements 
prepared by this agency and special 
articles for bankers on public and 
employee relations and promotion 
will be featured. 
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NYCE POSTER DISPLAYS 

(Booth 9) 

Showing a bank holiday poster 
service done in 3-color oil and with 
a pictorial of each holiday. Also 
posters showing closed and “oppor- 
tunity hours.” A sight-high stand- 
ard for displaying the posters in 
bank door or window will be shown. 


PAPER-MATE, INC.—PAPER- 

MATE EASTERN, INC. 

(Booth 33) 

Featuring a display of “banker- 
approved” pens, including the new- 
est Tu-Tone model and the DeLuxe 
and Capri Paper Mates. 


PLASTO MANUFACTURING 
COMPANY (Booth 111) 
Featuring the nonbreakable “Pup 

Bank” in rust, black, and blond 

colors, with a “dog-house”’ display 

unit. Also on view for the first 
time, a Santa Claus bank. 


R. L. POLK & CO. (Booth 61) 

Inviting delegates to examine and 
use the latest issue of Polk’s Bank 
Directory, September 1955 Edition, 
cn display at the booth. 


PURITAN AGENCY, INC. 
(Booth 34) 


Presenting its specialized Mobile- 
home insurance service for banks 
dealing in this type of collateral. 
Any bank which is a licensed insur- 
ance agency can participate in Puri- 
tan’s plan covering every phase of 
Mobilehome insurance. 


RADIO CORPORATION OF 
AMERICA (Booth 129) 


Presenting the RCA TV “Eye” for 
closed circuit television, which 
makes it possible to secure imme- 
diate verification of signatures and 
balances or to transmit ledgers, rec- 
ords, and other information from 
various points in the bank to tellers’ 
locations or other departments. 


RAND McNALLY & COMPANY 
(Booth 53) 


Demonstrating the Clubtroller, a 
method of posting Christmas Club 
payments and complete service of 
Christmas Club supplies, including 
coupon books, ledger cards and 
sheets, checks and advertising ma- 
terial. Also showing the newly re- 


vised International Bank Directory. 

The A.B.A. “Key Book” of transit 
numbers and check routing symbols 
and the convention issue of Bankers 
Monthly will be available. 


RECORD FILES, INC. (Booth 17) 

Showing the Nylo-Glide Steel Ree. 
ord File in a wide range of sizes for 
the storage of checks, deposit tick- 
ets, ledger sheets, tabulating cards, 
etc. The new interlocking shelf unit 
for storing tab card boxes will also 
be on display. 


RECORDAK CORPORATION 
(Booths 59-60) 


Showing the Recordak Reliant Mi- 
crofilmer, which can _ photograph 
more than 400 checks or 140 letters 
per minute. The automatic feeder 
all but ends possibility of “missed” 
pictures. If two documents are fed 
together, they are halted and the 
cperator can separate them. 


REX-O-GRAPH, INC. (Booth 149) 


Unveiling its new systems ma- 
chine which incorporates new fea- 
tures for handling coupon work in 
the instalment loan department, in 
preparing new accounts and ac- 
counts closed lists, for reports to 
committees and directors, for divi- 
dend notices, etc. 


A. RIFKIN & CO. (Booth 66) 


Introducing the new Yale-made 
Arcolock De Luxe Currency Bag es- 
pecially developed for use in night 
depositories and using the Rifkin 
Safety Sac’s nylon draw strings. 


THE SATTLEY COMPANY, INC. 
(Booths 107-108) 


Presenting the new automatic coin 
wrapping machine developed by this 
company and many other models for 
every banking need. 


SCHOOL THRIFT, INCORPO- 
RATED (Booth 64) 


Displaying a wide selection of 
plans and programs for bank spon- 
sorship in local communities. How 
plan selected is tailored to commun- 
ity needs and the on-the-premises 
installation in schools and bank by 
School Thrift’s trained personnel 
will be explained. 

(CONTINUED ON PAGE 204) 
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Illuminated Tower and Revolving Airplane 
Beacon for Republic National Bank of Dallas 


Revolving Sign and ‘‘Weather Eye’’ 
Forecaster for Texas National Bank 
of Houston 


Time and Temperature Public 
Service Sign for Mutual National 
Bank of Chicago : ; “Weather Ball” Public Service Dis- 
aos play for Northwestern National 
Bank of Minneapolis 
Clock-Sign for South Holland 
(Illinois) Trust & Savings 


CUSTOM-DESIGNED SIGNS Sank 


TO FIT YOUR BANK’S INDIVIDUAL REQUIREMENTS 


Designing, engineering, and manufacturing outstanding signs has been a 
specialty with Federal for over half a century. Large or small, any fine bank sign 
should be created to satisfy the 50 detailed requirements which appear on our 
Federal Checklist used in our surveys of bank sign needs. Such items as pedes- 
trian and vehicular traffic patterns, light sources, building design, relation to 
overall bank promotion, and scores of other considerations go into the makeup 
of every Federal sign. Fine quality bank signs are never mass produced; they 
must be as individualistic as the bank itself. Your bank needs this creative 
thinking for its advertising program. Join with the banks whose Federal signs 
are shown on this page... banks which have profited from our experience as 
the nation’s leading electric outdoor sign manufacturer. 


A THREE-WAY INVITATION 
TO SERVE YOUR SPECIAL NEEDS 


1, While attending the American Bankers Association 
convention, visit our Plant and see why a Federal sign is 
best for you. 


2. A survey of your bank sign requirements can be made 
at no obligation. 


8. Ask for our new case-history report “Light on the 

Subject of Federal Signs.” 
FEDERAL SIGN AND SIGNAL CORPORATION 
8700 South State Street Chicago 19° Vincennes 6-5300 


AMERICA’S PIONEER MANUFACTURER OF ELECTRIC OUTDOOR ADVERTISING SIGNS 
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Rand 
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DIRECTORY 
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included 
as well as American 


‘Accurately tabulated 


e Completely re-set in easy- 
to-read type 


e Designed especially for 
faster reference work 


e Telephone numbers 


e Complete foreign 


listings 


& designed for easy 


comparison. of statements 


| 
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THE SHAW-WALKER COMPANY 
(Booths 15-16) 


Featuring ways and means of sav- 
ing money when remodeling or open- 
ing new branches. Also, Time-Engi- 
neered Equipment and Systems for 
more efficient and economical opera- 
tion. 


SIMPLEX TIME RECORDER 
COMPANY (Booth 115) 


Presenting its line of special vali- 
dating stamps which have automa- 
tic date change and slug dyes; also 
safety deposit stamps designed to 
eliminate passbooks. 


STANDARD-JOHNSON COM- 
PANY, INC. (Booth 3) 
Displaying the new automatic to- 

talizer for use with the Model F coin 

sorting and counting machine, 
which is a separate unit from the 

Model F and can be placed so that 

customer can see exact count of 

coins passing through machine in 
any deposit. 


THE STANLEY WORKS—MAGIC 
DOOR DIVISION (Booth 44) 


Presenting automatic door opera- 
tors and controls by the Magic Door 
Division and a new product for both 
manual and automatic doors, Stan- 
Guards. Stan-Guards close off the 
dangerous opening between door 
frame and door heel to prevent 
pinched fingers. 


STRAYER COIN BAG COMPANY, 
INC. (Booth 90) 


Showing Strayer Steel Storage 
Files with or without nylon rollers, 
sorting equipment, coin wrappers, 
currency straps, coin trays, portable 
cash chests and trucks, mail and 
coin bags. 


TOM THRIFT ENTERPRISES, INC. 

(Booth 58) 

Specializing in promotional adver- 
tising plans, and introducing its new 
checkbook bank. Designed to pro- 
mote checking account services, 4 
choice of three campaigns will be 
offered. On display with the crystal 
clear coin bank, books of lens tis- 
sues, and other promotional media, 
as well as gift items. 

(CONTINUED ON PAGE 206) 
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OFFICE AUTOMATION 
AT WORK 


ew Underwood Rapid-Sort 
reduces sorting time 83% 


High speed electronic media sorter segregates original media directly . . . is operated from a standard 
typewriter keyboard . . . handles wide variety of forms of various weights and sizes. 


In a recent test run, the new Underwood Rapid-Sort 
completed a job in one day that would have taken six 
days with manual sorting—a saving in time alone of 
83%, plus important savings in labor. 


The new Underwood Rapid-Sort is extremely flexible 
and easy to operate. It can sort directly such original 
media as: checks, deposit slips, money orders, cashier 
tickets and receipts, credit memos, and coupons. It 
will handle original forms measuring 534” to 8” long 


ACCOUNTING MACHINE DIVISION 


UNDERWOOD CORPORATION 


One Park Avenue, New York 16, N. Y. 


September 1955 


and 2%” to 4%” wide. It will feed various weights 
of paper stock ranging from 15 to 90 pounds. 


Anyone can learn to operate the Underwood Rapid-Sort 
in a matter of minutes. The operator sits in a convenient 
position next to hopper, glances at medium, and de- 
presses key. A standard typewriter keyboard is used 
to index alphabetic or numeric code. A 10-key, touch 
operated, numerical keyboard is also available for 
strictly numerical sorting. 


See an actual demonstration of the new Underwood 
Rapid-Sort at the ABA Convention at the Conrad 
Hilton Hotel in Chicago, Sept. 25th to the 28th or 
write Underwood Corporation, One Park Avenut 


New York 16, N. Y. for complete details 
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STANLEY 
Mog” American Bankers Association Convention 
Conrad Hilton Hotel 


ARCHITECT: 


Smith, Hinchman, and 


Grylls, Inc. 
800 Marquette Building 


Detroit, Michigan 
CONTRACTOR: 


Practical Home Builders 


Detroit, Michigan 


The two vestibules 


at the new 
City Bank branch 
each utilize four 


automatic opening 


and closing 


Stanley Magic Doors 


to keep summer 
heat and winter 


cold out — comfort 


and conditioned 
Gir in. 


KEEP CUSTOMERS 


COMING IN 


DRIVE-IN BRANCH, 7 MILE ROAD AND EVERGREEN 
Customers step on it — Yes, the customers step on it (in more ways than 
one) when entering any one of the doors of the City Bank of Detroit where 
a Stanley Magic Carpet Control is installed. Automatically the door swings 
open . . . inviting customers in . . . through the friendliest door they’ve ever 
seen. Then, on the way out, this Magic Door Control again provides the 
same impressive service. 


Today, progressive businessmen are keeping a step ahead of competition by 
installing a Stanley Magic Carpet* or Magic Eyet (photo-electric) Control at 
their building entrance doors. It’s the easy low-cost way to modernize. When 
your design specifies automatic opening and closing doors, call the nearby 
Stanley representative. He‘ll be glad to explain how your clients can extend 
the automatic courtesy provided by Stanley Magic Door Controls to their 
customers. Write for his name and for complete information. 

*Patented U.S.A. and Canada tU.S. Pat. No. 2,173,455 


YOU are invited to see 


STANLEY Magic Door Controls in action at: 


BOOTH 44 


REPRESENTATIVES 


IN PRINCIPAL 
CITIES 


STANLEY TOOLS + STANLEY HARDWARE + STANLEY ELECTRIC TOOLS + STANLEY STEEL STRAPPING » STANLEY STEEL 
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CONTROLS Chicago, Illinois 


SEPTEMBER 25-28 


(CONTINUED FROM PAGE 204) 


THRIFTICHECK SERVICE Cor. 
PORATION (Booths 51-52) 


Demonstrating on - the - premises 
imprinting of customers’ names as 
part of the complete Thrifti-Check 
Plan. No preliminary investment 
for supplies, advertising materials 
or imprinting equipment. Imprint- 
ers can personalize conventional or 
tabulating style checks, for checking 
accounts or for the new Credi-Check 
System, the Revolving Loan Ac- 
count (Personal Line of Credit for 
Preferred Risks), a now idea in 
banking. 


TIMELY EVENTS, INC. 
(Booth 138) 


Showing “The Daily Picture 
Newspaper” for display in bank 
windows or corridors. The service 
includes a daily change of news 
features for large, attractive frames, 
lighted and unlighted. 


THE TODD COMPANY, INC. 
(Booths 54-55) 


Featuring a new concept of auto- 
matic check distribution. The com- 
pany will demonstrate new equip- 
ment for imprinting and encoding 
paper checks with invisible code 
markings. 


TRANS WORLD AIRLINES, INC. 
(Booth 119) 


Offering a special guest photog- 
raphy and reservation service. The 
photos are made in 60 seconds and 
are presented to guests free. 


UNDERWOOD CORPORATION 

(Booth 110) 

Exhibiting the Rapid-Sort, a new 
electronic media sorter that oper- 
ates from a standard typewriter 
keyboard and handles original bank 
forms in various weights and sizes, 
such as checks, cash slips, tax bills, 
job tickets, and the like. 


UNITED STATES STEEL CORPO- 
RATION (Booths 105-106) 
Presenting the “Make It A White 

Christmas—Give Her A Major Ap- 

pliance” promotion sponsored by 

USS and offered as a national theme 

to all appliance manufacturers. 

How banks can tie in with this pro- 

(CONTINUED ON PAGE 208) 
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STANLEY 
|! 
Magic 
K 
COM 
COMFORT IN... 
at the ultra-modern CITY BANK of DETROIT a 


‘Time for-Action!~ 


it’s time he called an IBM representative 
to inquire about how IBM computing facilities 
help stop overtime losses at interest time! 


For fast action to meet your requirements, 
call your local IBM representative 
or write: BANKING DEPARTMENT, 


International Business Machines Corp., DATA 
PROCESSING 
590 Madison Ave., New York 22, N.Y. ® 


WORLD’S LARGEST PRODUCER OF DATA PROCESSING MACHINES 


September 1955 207 


k 
it | 
Is 
t- q 4 | 
yr | 
ker garnh — 
k q 1 p | 
C- 4 
yr 
\ AA f 
re 
k \ thew 
\ \ 
\ ink 
5, \ 
p 
ja \ 
le 
he \ 
id \ fi | 
\ 
| 
ite 
p- 
by 
ne 
rs. 
NG 


(CONTINUED ¥KOM PAGE 206) 
motion to write more instalment 
credit business will be detailed. 


UNIVERSAL MATCH CORPORA- 
TION (Booth 24) 


Presenting a new exhibit using 
motion, light and sound and themed 
to the word, “UMBA,” which in- 
volves this company’s new plans for 
building bank business. Also show- 
ing the “Matchorama” match book 
which reproduces full color trans- 
parencies of bank buildings or 
interiors. 


UNIVERSAL SPECIALTY COM- 
PANY (Booth 128) 


Showing specialty goodwill, pro- 
motional, and supply items, includ- 
ing transparent plastic passbook 
cases, coin folders, deposit pouches, 
piggy banks, legal folders and docu- 
ments kits, a personal check per- 
forator, color cartoon booklets 
covering financial matters, calen- 
dars, blotters, and many other gift 
novelty and service products. 

Also first showing of new all- 
metal mechanical Strato-Bank. 


There are many advantages in forming companies 


ThriftiMatic Imprinter Model 300-A 


THE WESTERN UNION TELE- 
GRAPH COMPANY (Booth 33A) 


Displaying the new letter-size 
Intrafax Communicating System, 
leased to banks and bank customers 
for intracompany correspondence in 
facsimile picture form. Also exhib- 
iting the new Ticketfax unit which 
delivers a ticket in seven seconds. 


WINTERS STAMP MANUFACTUR- 
ING COMPANY (Booth 63) 
Showing a variety of desk name 

signs, check desk calendars with 

matching pen sets, folder racks for 


bank literature, savings club due 
signs, directional signs, and many 
other bank display materials, in q 
range of finishes. 


WOODBURY AND COMPANY, 
INC. (Booth 2) 


Specializing in photogravure let- 
terheads employing an engraving 
technique which puts both illustra- 
tion and lettering on a single plate. 


YORK CORPORATION 
(Booths 121-122-123) 


Exhibiting the new Turbomatic 
Compressor as well as a number of 
air conditioning units for multi- 
story, multi-room building applica- 
tions in banks and other large 
installations. 


YOUNGSTOWN SHEET AND 
TUBE COMPANY 
(Booths 144-145-146) 
Presenting a working model of 
the Youngstown Seamless Pipe Mill, 
showing each operation in the man- 
ufacture of seamless tubing and 
actually producing miniature pipe. 


and establishing trusts in Bermuda. 


We shall be glad to give you or your attorneys de- 


tailed information. 


THE BANK OF BERMUDA 


LIMITED 


BERMUDA 


BANKING 
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EASY LARGE CAPACITY 
ACCESS TO COINS 


Strong but simple key-lockplate 
is removed in a second .. . is 
replaced just as easily. 


Takes @ full year’s savings in 
dimes or $40.00 in quarters. 
Holds approximately $75.00 in 
assorted coins and currency. 


(HECK THESE BETTER FEATURES! 


Available with 10c or 25¢ date-changing slots. 
May be ordered in either or both sizes. 


Auxiliary, non-recording ‘‘Bonus” slot to left of 
date-changing slot takes all coins and currency. 


Rugged, die-cast METAL construction. Entire date- 
changing mechanism is sheathed in metal. . . 
no coins ever touch it! 


large windows show month and date ai-a- 
glance. 


Ample imprint area. YOUR IMPRINT is placed 
on underside of the thick styrene faceplate for 
permanent protection. 


" Two glorious color combinations — Mottled ivory 
and ..+ Marble -black and gold. Shipped 
assorted. 


ALL THIS FOR SO LITTLE! 
Prices Include Imprinting 
NTITY 150 300 500 1000-up 
ACH $1.30 $1.25 $1.20 $1.15 


f.0.b. factory. Prices subject to change without notice. 


less than 150 banks are ordered 150-lot price applies, but 
itional price of $8.25 is made to care for imprinting. If black and 
mle copy of special lettering, building, illustration, etc., is, sub- 
fed for imprint reproduction, a charge of $8.25 is made on first 
ter. Special artwork charged for at actual cost. 


One key provided for each 10 banks — Additional keys 3¢ each 


ORDER TODAY — 
DON’T DELAY! 


ALL METAL 


TRUST BANTHRICO TO TAKE A PROVED 
BUSINESS-GETTER . . . AND MAKE IT BETTER! 


NOW! Set the sights on your most effective systematic 
savings promotion! You'll score a direct hit with this 
new ALL METAL, automatic DATE-CHANGER 
BANK! Here’s the one and only “date bank” that is 
both mechanically perfect and incomparably attractive. 
It’s Banthrico’s latest and greatest thrift device ...a 
masterpiece that only over 40 years of experience could 
produce. Set the date for YOUR promotion with’ the 
DATE-CHANGER BANK NOW! Then get ready for 
the biggest, steadiest increase in savings activity in your 
history! Check the low, low prices for this outstanding 
coin bank and you will quickly agree that the DATE- 
CHANGER BANK is the BEST . . . for the LEAST! 


FREE! These SURE-FIRE Account-Attracting Promotional Aids! 


@ Counter Displays @ Ad Mats @ Statement enclosures* 
e “How about a Date” tags e@ Colorful display boxes 
Each of these eye-catching promotion materials carries the cute 


personality of “Carrie Coin”. Practically all are FREE to you with 
your order for DATE-CHANGERS. 


*Enclosures sold at actual cost; $9.00 per thousand with orders. 


RICO INTERNATIONAL - 17 N. DESPLAINES ST, CHICAGO 6, ILLINOIS 
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DOUBLE TT is WINNING 


Community Good Will for Financial Institutiog 


_COAST to COAS 


onrad Hilton 


Commercial National Bank, Little Rock; © 


Crossiand, G. E., and wife, Executive Vice President, The 
Elwood, Richard B., Vice President. Wor 


See Double TT in action 
at ABA Convention 
Booths 31 and 32 


Electronically Reporting BOTH Time AND Temperature 
Alternately Every Five Seconds in Giant Lighted Numerals 
24 Hours a Day . . . 17,280 Times a Day 


From Coast to Coast... in scores of American cities . . . 
DOUBLE TT is rendering a true and appreciated public 
service, winning community good will @nd scoring remark- 
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Holden s., President, American Bank and Trust Com- 


able advertising success. 


pany, 


There’s nothing else like DOUBLE TT. it is the only time 
and temperature reporter in its field. DOUBLE TT is to- 
U. S$, Patent day’s completely NEW WAY for financial institutions to 


No. 2,673,976 ah 1 establish symbolized identification. 


Other Patents 
Pending : Learn—NOW-—how the DOUBLE TT can benefit your insti- 


tution. Without cost or objigation, the names of present 
DOUBLE TT sponsors and their frank, unedited appraisals 
of DOUBLE TT will be sent you. Write today. 


Ask about the Brand-New DOUBLE TT, JUNIOR, 


Especially designed for smaller financial institution budgets. 


AMERICAN SIGN AND INDICATOR CORPORATION 


Originators and Exclusive Manufacturers of DOUBLE TT . 
die the ONLY Time and Temperature Display Contractually GUARANTEED ACCURATE 
im to the Minute in Time, to the Degree in Temperature 
omenanen DOUBLE TT IS LOCALLY SERVICED AND MAINTAINED THROUGHOUT THE U.S.A. 
Home Office, East 808 Sprague, Spokane 3, Washington 
Chicago Sales Office, 141 Jackson Boulevard, Chicago 4, Illinois 
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Vice President 


Meike, Etmer F., and wife, 


nc., 


“ucuennan, 


Chicago 


pany, Chicago 


itt 
i! 


Feel right at home 


As we visit your cities and enjoy your hospitality 


and friendliness, we always hope for the chance to 
do something for you. We’re happy that we’ll have 
that chance this month when you visit Chicago for 
the 81st annual meeting of the A.B.A. 


As an old Chicago institution, we may be a little 
biased but we think our city is one of America’s 


most fascinating places. So we’re sure you'll enjoy 
your stay. And we’re sure you'll profit from the 
stimulating convention program. 

Please drop in at The First National Bank and 
let us welcome you to Chicago. And feel free to 
use any of our facilities — such as telephones or 


secretarial service — during your stay. 


The First National Bank of Chicago 


Dearborn, Monroe and Clark Streets 


Building with Chicago since 1863 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


September 1955 
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PEED AND SERVICE 
IN COLLECTING CHECKS AND DRAFTS 
You Benefit By: 
Quick Conversion of It 


i it Service 

alized Clearing and Transit 
Tae k Collection Processing VV Early Return of Unpai 

Reduced Credit Risks 


ems to Cash 


tems 


Finkle, Gladys W., Vice President and Trust Officer 


Round-the-clock Check © 
Special Saturday Operation = 
Simplified Cash Letter Preparation 
Accelerated Availability Schedule 


vice to Branch Offices 


J Direct Routing Ser | 
n Non-Cash Collection Service 


J Domestic and Foreig 
Maximum Use of Air Transportation asics an 
TRUST 


| 


94 BANKING OFFICES SERVING NORTHERN CALIFORNIA BA NKI me 
HEAD OFFICE: SAN FRANCISCO 
Since 1854 


Schaefer, Louis, Cashier 


=e 


Statement of Condition 
June 30, 1955 


RESOURCES LIABILITIES 


Cash on Hand and in Banks $ 247,222,295.03 Deposits $1,358,009,894.33 
U. S. Government Obligations 417,432,656.35 Acceptances Outstanding 947,976.74 
State, County, and Municipal Bonds 68,322,402.65 Reserve for Uncerned Discount 9,971,350.95 


Other Bonds and Securities 25,288, 166.68 R 
Stock in Federal Reserve Bank 2,400,000.00 mentiipcbereaieiaes 8,735,577.07 


Loans and Discounts 693,416,969.61 Other Liabilities 1,809,608.47 

Bank Premises and Equipment 12,662,145.18 Capital Funds: 

Other Real Estate 1.00 Capital Stock 27,812,500.00 

Customers’ Liability under Acceptances 938,989.98 

Accrued Interest Receivable and 52,187,500.00 
Other Assets 9,676,679.72 Undivided Profits 17,885,898.64 


Total Resources $1,477,360,306.20 Total Liabilities $1,477,360,306.20 


of the Board 


United States Government and other securities carried at $162,298,038.73 are pledged to secure U. S. Government 
Deposits, other public funds, trust deposits, and for other purposes as required or permitted by law. 


Member Federal Deposit Insurance Corporation 


September 1955 


| 
| 221 


JO 


‘yueg 

esuvyoxg uolyy ‘ajIm pue “vp “Ww 

esnoy ‘pueg yynog ‘Auvdulop 

-Ossy ‘pivog 94} jO pus 

901A ‘OJIM “gQ peasy ‘UBWIMON 
JO 

esnoy WOK ‘yueg 

PBIUOD 

‘yuegq UOTUQ pues “gq ‘MeNOW 

Ayunop uosqipn ‘ajImM pue “M ‘seYyg 

esnoy 

‘yuvg ‘ajIm pue “yg ‘suajseW 
esnoy ‘uosIpey ‘Auvd 

Pel 
ysnay, pue yueg [euoMeN 

UO}[IH ‘snquinjog ‘Auedulog 

pus UOIU UIMI]T “4UepIselg “yg 

‘puoulyory jo yueg 

a[Vgey 

‘Auevdulog ysniy, “Quepiseig “9 ‘ueSuequesy 

Wog ysnay, yueg jeuoly 

PBIUOHD jo yuvg 

‘uvutung ‘Auvdulog ysniy, pue yueg 

‘100YO ‘ojIm pue yjassny ‘aequng 

‘Auvd 

YUV_ “episoig “g “PF ‘Aqsoag 
‘uosIepuy ‘AuvduloD Suryueg uosispuy 

esnoy 

esnoy 


jo 

uoz[TH 


VNVIGNI 


pivog jo 

UBULIIBYO PUB ‘ajIM pus 


ANVG SONIAVS GNV LSNYL 


quapiseig ‘Aemeg ‘uossepuy 


JLVLS JLLAWIIM FHL 


OSVOIHD 40 ANVG ALVLS SNIAY! LSAM 


043919 40 TWNOILVN 


‘aJIM puB “yy ‘UOJUBIS 

JUIPISAId BIA JOTUIg “4p “H 
jsousg 

pivog ay} jo YO ‘ajIM pus “y Jsou4g 
JOTUag ‘ajIM puB “g ‘esog 


OSVOIHD 40 TWNOILVWN NMOLdN 


pus “g ‘soAON 
OIVIIHD 40 ANVG IWNOILVYN 


ANVE TWNOILWN ALISHZAINN 


‘ajIm pue “g *y ‘ayeed 
MuVd ‘INVG SONIAVS GNV Nvaunans 


queptsoig ‘ajIM pus “4 auesng ‘ssoa 
JUaPISAIg IIA puB “pA 
‘aJIM puv “y eB40ey 


NOLSNWAS ‘ANWdWOO LSNUL ANVG 


nay, Jue 
“4SISSyY PUB BOTA ‘AaJIM PUB “AA 
BOTA ‘JIM ‘9001.0 

A141 


3LVLS GUVGNVLS 


“4 ‘Saequuer 

JUBISISSY “M 834009 

pues 301A “W Auoyjuy ‘eyeug 

YSBO JUBISISSY “gq M 
901A JUBISISSY “gy 
JIA JUBYSISSY “H 


LSNUL ANVG AGIS HLNOS 


pus “AA ‘3313S 

puB “y ‘youoy 

“W 884005 ‘uosiyounNW 


OSVIIHD 40 ANVG IWNOILWN 3HOHS HLNOS 


0} JUBISISSY ‘OJIM pus “Y ‘HID 
quepIselg 901A “ap sinoy 

quepiseilg “yw ‘je}neg 


40 ANVG IWNOILVN HLNOS 


quepiseig “9 
‘AJIM PUB yuequeH 
909} 


ANVG SINIAVS ODVOIHD HLNOS 


quepIselg 901A “A ‘ejnoH 

JUBISISSY pus “M ‘yyo00g 


ANVG ALVLS 


BIA ‘ajIM pues ‘pyBuog 
quepiseig ‘8j001.0 

quapiseld 901A “H 

* pus “y ‘snuisy 


>ANVG SINIAVS LSNYL NYVWTINd 


901A “| ‘uajows 

quapIseid JUBISISSY ‘SBUIOYL 
JuBysissy ‘ydesor ‘eyang 

qUuapIseld 901A ‘UIAABWW 

soyrpny “dq uYyor 

quepiseig “4 jonwes 


OSVOIHD 40 ANVG IWNOILWN S31d03d 


222 BANKING 


esnoy ‘spidey yooy ‘yurg 

asnoy ‘seuloW seq 

‘Kuedulog ysnay, sioyueg “yy J4eqoy ‘ejddod 
esnoy 
‘seuloyw seq ‘Auvduiog ysnay, P [euory 

esnoy 

seq ‘Auvduiog ysniy, 3309S ‘uoespid 

‘enbnesosy 

‘yueg 

qsnay, pue uvoy ‘ajIm “yw ‘0330 

‘uojduvy ‘yueg 

901A “H pjouwH ‘sNejOoIN 

‘yueg 931g ‘ajIM pus “yw ‘UOSION 

saq-eMO] 201A “QO ‘UOS|ON 

Ayunog AinqpooM ‘yuepiseig pue ‘Assay ‘YOO}UIIDQOW 

‘aspog Woy ‘yue_ 

JUBIsSISSy ‘OJIM PUB “PF 

‘yuvg ‘jUepIselg ‘ajImM pue “fF 
‘yueg 

asnoy seq 

‘Auvduiog ysnaijy, sioyueg “q sn4kQ 

pus jsniy, sejdoeg pus “g 
uOsILIOW 

‘yuegq so[doeg “juepiselg ‘ajIM ‘Pf ‘Buly 
PBIU0D MON 

‘yuvg ‘ajIm “y ‘pf ‘Apauuey 
esnoy 

‘19048949 

‘yueg 


JO 


asnoyH 
‘seuroy, seq ‘Auvdulop ysniy, pue yueg 

PBIUOD 

asnoy sog ‘Auvduiog 

qsniy, sioyueg ‘pavog ey} jo “M 
PBIU0D 

uopuoyT MON ‘pavog jo pus “y ‘sakeH 
PBIUOD soq 

‘ 


jo yueg pus ‘uueweseH | 


19d 

‘yuvg ‘ajIM pues ‘4aBnayzsouy 

PBIUOD seq ‘YUB_ 

‘sauloyy seg ‘Auvdulog ysniy, y 

‘pavog 943 JO UBULITVYO pus “yy ‘UIMpooy 

PBIUOD seq 

jo 901A pus ‘Aojpury ‘yourg 

esnoy ‘Auedurog ysn1iy, 

yueg ‘ajIm pus ‘ydjey ‘uangjseg 

ysniy, P YUV_ 901A “4 ‘11040 

jo yueg ‘JUepIseIg pus “y ABy ‘Suiumog 

‘ajImM ‘paoyng ‘Ang og 

esuvyoxg ‘prwog jo pus ‘uyor 
esnoyH 

‘UO 


jo yUvg “JUSPIseid pus “Pp jy ‘yang 

PBIUOD seq 

jo yueg 23819 ‘oJIM ‘pjouBH 
‘uojduvy ‘yueg 

‘pavog JO UBULITeYO pus “AM 

-(OUN ssulavg “uepiselg sessny 
PBIUOD ‘oI 

‘uopuoyT Mon 

MON ‘ajIM pus “fF pyeuog 

PeIUOD seq ‘yueg 

esnoy 

esnoy 

‘Auvdurop 

qsniy, pue yueg seldoeg “uepiseig ‘ajIM pue ‘sequy 
‘enbnqng 

jo yueg “UepPIseIq ‘swepYy 


‘pavog ey} jo pue ‘suBAQ ‘UdIJOOM 
‘sIjodvuvipuy 
‘qUepIseIq 901A JUBISISSY ‘OJIM “gq ‘UOSUINIIM 
esnoy 
esnoy 
‘Auvduiog jsnijy, pue yueg 
{J yuBysissy “g ‘dueyL 
asnoy ‘yueg [euor 
‘yueg 
“4QuepIseig ‘ajIm pue “g sung 
901A ‘OJIM puB “up ‘}}00g 


September 1955 


CING 


223 


‘Auvdulog ysnay, pue yueg Aj! 

‘a[rastnoy ‘Auvdulop ysnay, 

‘puLlYysy ‘yueg 

asnoy *‘yeonped 

‘yueg yeonpeg oy], pue “QO 

PBIUOD Jo 901A “gq PAOIT ‘HABID 
‘Auvd 

‘Auvdurop ysnay, 

puvl 

-BN O1OQSU2MO OUT, pue ‘sou, 


VEN 


esnoy e3pog ‘yueg 

‘quepIisoig ‘dJIM pue “y ‘SuNoA 
‘yueg 

J, ‘ajImM pues “y ssoy ‘ploysuim 

eyy, pus “vp “AA UIMpy 
esnoy ‘AVON 4400g 

‘yueg pue “q sower ‘duomjuy UeA 
esnoy ‘eyedoy, ‘yueg 

esnoy ‘yueg 

‘[jessny ‘yueg 

PBIUOH 

‘Byedoy, ‘yurg 

esnoy 

‘AUD ‘yueg 

esnoH 

uOsIILOW Sesuvy ‘yueg 

PBIUOD ‘yuRg 

esnoy 

‘q¥ueg UOIUQ “jUepIselg ‘ajIM “Q yuB4y ‘B849q0 

JUBISISSY ‘OJIM puB “g UYOR 


— 


esnoy 

esnoy 

‘quOpIseig 901A pue ‘wp 

‘uosuryojny 

Jo 

esnoy ‘snquinjog jo yueg 

‘uosuolg jo oy, ‘JUepIselg ‘ajIM “y ‘sun» 
asnoy 

BOTA ‘ojim pus ty ‘sower 
asnoy ‘ssurdg 

-u0g jo OUT, ‘UePIselg ‘UNH 
esnoy 

asnoy 

‘yuvg 901A “M ueg 

uOsIIIOW svsuvy ‘yueg 

SBsUBy 

esnoy 

TH 

JUBISISSY PUB ‘ajIM puB “g 
‘Byedoy, 

‘suosivg jo 

esnoy ‘opei0og 

‘yueg 

‘yueg 

asnoy 


jeuoneN 


Ayunog 


uoyIH ‘eyedoy, 

‘Byedoy, 

svsuvy ‘ajIm pue “y ‘uBWIMOg 

‘yuvg 

‘JUSPIselg pus “y sowerp ‘sasky 
asnoy 


sesuvy 


SVSNV> 


esnoy ‘AO xnoIg 

‘yueg 901A “W ‘Y90]904UM 

pus yueg sejdoeg ‘juepIselg pus “PF ‘YOIOM 

yuvg sojdoeg “juepiselg ‘ajIm pues “gQ yuB4y ‘YOIOM 
‘uoply ‘yueg 

‘yoRequeplem 
PBIUOD 

PBIUOD 

‘yueg BAVUOC ‘JUIPISeIg BOTA PUB “AA 
jo yueg 

aeig ‘ajIm pus “yw AOY ‘jooms 

‘Aueduiop ysniy, pue BMOT 

‘pavog oy} jO pue “g 

“AVG souly ‘ajImM “M ‘paoyeis 
esnoy seq ‘Auvdulop ysniy, 

enSveT uorug BVMOT 

esnoy 


\ 
\ 
\ 
\ 
h 
i, 
/ 
224 BANKING | 


TOUGH 
PROBLEMS IN 
. FOREIGN TRADE? 


Conrad Hilton 


Bank of Louisville; 


= 


< 
~ 


SSS 


~ 


Ss 


Bank, Wichita; Palmer House 


The Philadelphia National will help you crack them— 
with the largest, most active Foreign Department 
in the Delaware Valley. 


Banks without foreign departments can profit in 
financing foreign trade originating in their banking areas, 
Cooperating with The Philadelphia National—you 
provide the credit judgment; we provide the mechanics 
and “know how” in handling the documents. Your 
customer benefits and both your institution and 

ours are adequately compensated. 


Let us explain how we can “get together” on 
handling such transactions. 


ier, Citizens State Bank, Ellsworth; Conrad Hilton 


THE P HILADELPHIA NATIONAL BANK organized 1803 


PHILADELPHIA 1, PA. 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


ING September 1955 
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bank of Livonia; Uongress 


Vonrad fiiton 


“Have a good trip, 
and if you need any help in Detroit 
just call on National Bank.” 


NATIONAL BANK 


OF DETROIT 
More Friends Because We Help More People 


Member Federal Deposit Insurance Corporation 


September 1955 
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First National Bank, 


President, 


FaVDICK 


Palmer House 


445515001 LPeASUICT, 


Sedalia; Conrad Hilton 


Sauer, Frank N., and wile, 


House 


Palmer 


Billings; 


tor Company, 


James P. Hickok 


Executive 
Vice-President 


Wm. A. McDonnell 
President 


Carroll F. Burton 
Vice-President 


Meredith C. Jones 


_ Senior 
Vice-President 


Frank Fuchs 
Vice-President 


Meet the ABA delegation from 
First National Bank in St. Louis 


John F. Hallett 
Vice-President 


W. R. Mesenbrink 
Vice-President 


FIRST 

IN ST. LOUIS 
for 
correspondent 
banking 


services 


Leonard J. Schrewe 
Vice-President 


September 1955 


C. A. Hemminger 


Director, Advertising 
and Public Relations 


Wm. Moeller 
Vice-President 


Harry L. Smith 
Vice-President 


Your 
Best 
Midwest 
Contact 


Here we are! The officers from First 
National who will attend the 81st 
annual American Bankers’ Associ- 
ation Convention in Chicago, 
September 25-28. We’re looking 
forward to seeing you there! 


We'll meet old friends . . . make 
new ones... talk over problems 
and exchange ideas. That’s why 
ABA conventions are so valuable 
to everyone. 


Let’s get together in Chicago! 


If you’d like to know more about 
our correspondent services, write for 
free booklet, ‘‘Sincerely Yours.” 
Address requests to 

First National Bank in St. Louis, 
St. Louis 2, Missouri. 


a 
| 


THE FIRST 


NATIONAL BANK 
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How has 

Christmas Club a Corporation 
maintained its leadership 

for nearly half a century? 


That question was posed by a banker friend the other day, and in formulating the reply I began to 
list the things we do to co-ordinate Christmas Club with the problems and objectives of those we serve. 
After completing the list it occurred to me that here was the reason we are serving a larger number of 
institutions each year, and I thought we would print the list in this advertisement so that you could know 


our thinking and our basic philosophy. 


1. Christmas Club a Corporation never attempts to limit 
you to any one system; it provides them all, from simple 
ledger cards to modern, low-cost tabulating card meth- 
ods. It knows from long experience that each financial 
institution has different requirements, and tailors its 
recommendations to the institution’s size, personnel, 


location, area population and membership potential. 


2. Christmas Club a Corporation produces the finest line 
of effective advertising materials; provides them at low 


prices made possible by mass production. 


3. Christmas Club a Corporation conducts yearly 
surveys to find how people use their Christmas Savings 


and how they use the other services you offer. 


4. Christmas Club a Corporation then devotes a substan- 
tial portion of its income to advertising and promoting 
the Christmas Idea and Plan to keep the public coming 
to your door. Many thousands of the dollars thus spent 


each year are directed to educating the public to use all 


the services you offer. 


5. Christmas Club a Corporation sponsors cash award 


programs to encourage thrift. 


6. Christmas Club a Corporation, without charge to the 
institutions it serves, provides lobby cards, car cards 
(with space for your imprint) and radio spot copy, and 
lends its customers T.V. (16 mm.) or motion picture 


(35 mm.) film for local use during the Christmas season. 


7. Christmas Club a Corporation finances this public re- 
lations program by ploughing back a substantial portion 
of its profits each year. Customers are never penalized 


for this extra promotional effort. 


8. Christmas Club a Corporation provides other clubs 
— Vacation, School Savings, Thrift—and promotes spe- 


cific programs to make them successful. 


The program outlined above has just one fundamental purpose: To co-ordinate Christmas Club with 
your over-all picture in such a way that new business is created for all departments and the public is given 
an increasing awareness of how our American banking system can help them to achieve a richer life and 


a self-obtained security. 


We sincerely believe that the experienced service of Christmas Club a Corporation will help you in- 
crease your profits and will help to increase the permanent wealth of your community. We have proved 
it in thousands of institutions, both large and small. The organization that founded the Christmas Club 
plan and which has developed it for 45 years has naturally accumulated a “know-how” that can build 


business for you. 


raimer House 


Without obligation of any kind we invite you to ask to see the Christmas Club man. There’s one nearby 
to help you set up a new club or make an old one more productive. 


Christmas Club 


A CORPORATION 


Vinanha,; 


PAYMENT 


230 PARK AVENUE, NEW YORK 17 DUE THIS WEEK 
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pany, SNeraron Hiacasrone 
Coleman, Leslie, Vice President, The Chase Manhattan Bank, 
Palmer House 


New York; 


require 
esponden 


corr 
always at 


pany, New York; Palmer House 


bank, WwWew york; Conrad Hiiton 
Brittain, Alfred, Vice President, The New York Trust Com- 


1. Dependable, accelerated 
Transit Service 


» Sound, authoritative 
Investment Advice 


Cooperative Excess Loan Policy 


Andel, Edward M., Vice President, Bankers Trust Company, 


> 


» Complete Currency Service 


on 


» Practical, experienced Advice 
on Bank Operations 


an 


» Full-scale Personal Services 


New York; Palmer House 


Ciavion, 


» World-wide Collections 


Shawmut. 


SHAWMUT CAN GIVE YOU: 


9. 


10. 


12. 


Full, up-to-the-minute Credit 
Information, Analysis and 
Interpretation 


Active Foreign Department 
Service with global connections 


Strong and experienced 
Trust Service 


Consultation and practical 
advice on advertising and 
promotion 


Architectural advice on 
building or remodeling 


On every count you'll be happier doing business with Shawmut. We 
value your patronage and work for it. We want you as a Correspondent. 
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Ross, Francis G., and wife, Vice President, The Chase Man- 


New 


Partenheimer, Albert J., The United States Investor, 


Morey, Robert w., Vice President, Guaranty Tr y 
ust 
of New York; Conrad Hilton 


Bank, New York; Ambassador 


hattan 


York; Conrad Hilton 


The word comes from many, many bankers: 
having a Custodian Account at Bankers 
Trust is like having an operating unit in New 
York, close to the nation’s leading securities 
markets. 

Yes, as a bank for bankers, in the heart of 
New York’s financial center, we are ideally 
situated to give you fast, detailed, personal- 
ized Custodian Service. 


In our care, your securities and those of your 


BANKERS TRUST COMPANY ) i! 


‘It’s like having a duplicate staff” 


customers are handled and safeguarded with 
the ultimate in security. Our services include 
supervising purchase, sale, receipt and deliv- 
ery; collecting income, supplying advices on 
all transactions. You retain complete control. 


Why not use this “corner on convenience,” 
as do hundreds of banks, corporations, insur- 
ance companies and other institutions. Just 
call or write the Custodian Department for 
complete details. No obligation, of course. 


Member 


Insurance 


16 WALL STREET, NEW YORK 15, N.Y. i Carnation 


September 1955 
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Bank Company, Sylva 


otiety Savings 


TRE oF 
Founded 1849 


Conrad Hilton 


vi 


Company, Cincinnati; 


TRUSTEES STATEMENT OF CONDITION 


Construction Company June 30, 95 5 


Robert F. Black 
President, The White Motor Company 


Albert, 


Charles B. Bolton 


Savings 


DY 


Frederick C. Crawford 
Chai f the Board, Th Products, Inc. ; 
Other Loans and Discounts. .... 62,683,327.50 


Ernest C. Dempsey : 
Attorney, Squire, Sanders & Dempsey a 2,037,036.26 


Mervin B. France Interest Accrued and Other Assets. . 2,057,086.73 
resident 


President, Payne-Bingham Company R E ~ oO U R C E _ 
Frank M. Cobb 
Director, 
Thumineting Company Cash on Hand and Due from Banks. . . . . $ 23,165,215.72 
Fisher Brothers Company United States Government Obligations. . . . 123,423,155.38 
© (Including $18,900,000.00 as Lawful Reserve) 
2 Th Coughli 
Other Investments ........ 31,930,195.82 
5 First Mortgage Loans on Real Estate 128,973,904.89 


Frank C. Lewman- 


Director 
The Richman Brothers Company 


James L. Myers 


Chai f the Board and President, 
L I A B I L I I E S 


Laurence H. Norton 
Director, The Columbia Transportation Company Surplus. $ 20,000,000.00 


Drake T. Perry Reserve for Contingencies .. . 482,297.80 


Secretary, The Harshaw Chemical Company 
Ralph S. Schmitt Reserve for Taxes and Expenses . 1,608,698.33 


Vice President and Secretary, 


The Cleveland Twist Drill Company Savings Deposits ....... 311,341,884.54 
H S. Sh i 

ge Other Deposits . 33,949,632.55 

Deferred Credits and Other Liabilities 6,887 ,409.08 

Clarence M. Taylor a 

Trustee, The Cleveland Clinic Foundation Total ee $ 374,269,922.30 


John S. Wilbur 
Vice President, The Cleveland-Cliffs Iron Company 


United States Government Obligations carried at $13,735,000.00 are pledged to 


Arthur P. Williamson 
secure Public and Other Deposits as required or permitted by law. 


President, The Dill Manufacturing Company 


NOW AT 9 CONVENIENT LOCATIONS 
THROUGHOUT GREATER CLEVELAND 


State of Ohio, Columbus; Conrad Hilton 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


Society Savings 
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National Bank & Trust Company, Tulsa; Conrad Hilton 


National bank, Pauls 


Valley; Conrad Hilton 


Insurance Company, Cincinnati; Sheraton Bla 


ckstone 


Which Banker Reads 


The cleaning woman knows a lot about the bank, 
having worked there for twenty-five years. But she 
doesn’t know why Mr. Brown’s desk has suddenly 
become so clear, while Mr. Smith’s is still piled 
high with books and reports. 

The difference is Monetary Indicators, a folder 
produced weekly by Mellon Bank for our own 
officers and as a service for some of our correspond- 
ent banks and other business customers. 

Some months ago, Mr. Brown wrote Mellon Bank 
for this weekly publication and, since then, he has 
relieved himself of hours of study and research in 
keeping abreast of the money market. Now, he gets 
all the facts quickly and easily—and has more time 
for his other work and for calling on customers. 


MONETARY INDICATORS ? 


Compiled under the direction of James N. Land, 
Mellon Bank Senior Vice President, Monetary 
Indicators includes timely data and information 
culled from 22 sources. Some of it comes by wire 
from the Federal Reserve Board and from other 
government bureaus. All of it goes into Mone- 
tary Indicators to provide a quick, easy way to 
get the pertinent facts about the money market 
every week. 

We'll be glad to send a sample copy so you can 
decide if its data can be useful to you. If so, we'll 
put you on the mailing list. There’s no charge, of 
course. It’s all part of our belief that correspondent 
bank relationships should—and can—go beyond 
the rendering of routine services. 


MELLON NATIONAL BANK AND TRUST COMPANY 


PITTSBURGH 


CAPITAL $60,100,000 


SURPLUS $160,000,000 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


September 1955 
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American National Bank of Am 


Cowart, Earl L., and wife, Vice Pre 


or 


4yational bank 


* 
Palmer House 


Memphis; 


DAMA, MemMmpnis; Congress 


International Banking 
gervices 


KNOWN and RECOGNIZED 
THROUGHOUT 
THE WORLD! 


From Buenos Aires to New Delhi— from Tokyo to Rome, the 
Foreign Department at Republic maintains direct connections with 
principal banks throughout the world. 

Up-to-the-minute knowledge of foreign markets and currency 
exchange can save you both time and money in export, import and 
foreign exchange financing. 

You will find this knowledge, plus the “know-how” for handling 
all types of necessary documents in The Foreign Department at 
Republic. 

We are here to serve you. 


NATIONAL BANK of Dallas 


Member F.D.1.C. 


CAPITAL AND SURPLUS $60,000,000 * LARGEST IN THE SOUTH 


Financial Center of the Southwest 


September 1955 
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BANKING 


while the city J 
SLEEPS. 


WISCONSIN 


First Wisconsin 
National Banmnlkk o: 


MEMBER oF THe FEDERAL S1T INSURANCE CORPORATION 


September 1955 


4 
Our fl work rol nad the ciock ‘ 
QF YOUR WISCONSIN CHECKS” 
Yes, our-busy Transit Department works — 
’round the clock! In addition, thanks 
to hundreds of correspondent contacts, we ff pased 
collection service in every sectionofthe 
state. These facts alone are good reasons sy 
why out-of-state banks and business 
corporations find it helpful to maintain 
accounts atthe First Wisconsin. 
54-30 
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BANKING 


TM 


NEW YORK 


Give wings to your customers 
who do business with Canada 


A Pittsburgh mining machinery manufacturer needs 
. . . & . . “ae . 
quick information on winter transportation facilities 
to a remote part of Canada’s Northwest Territories. 


A Baltimore shipper seeks wharfage facilities in 
Vancouver. A San Francisco produce broker needs 
broader representation in Alberta for the sale of 
vegetables and citrus fruits. 

Such problems are solved through close relation- 
ships between United States commercial and indus- 
trial firms and their own banks on one hand, and 
Canadian banks and their connections on the other. 

The Canadian Bank of Commerce, with over 680 
branches from Coast to Coast, is equipped to pro- 


vide complete banking and fact-finding facilities 
almost everywhere north of the border. 


You are invited to communicate with us directly, 
or through one of our agencies or branches in the 
U.S., whenever there may be an opportunity for us 
to assist you in cooperating with customers of 
yours, planning or engaged in Canadian business 
anywhere from Newfoundland to the Pacific. 


For further information on our facilities—just 
write to one of our Regional Business Development 
Departments located at Vancouver, Calgary, Winni- 
peg, Toronto, Montreal and Halifax or the Business 
Development Division, Head Office, Toronto. 


THE CANADIAN BANK OF COMMERCE 


HEAD OFFICE—TORONTO 


SAN FRANCISCO ° 


LOS ANGELES ° 


SEATTLE 


AND MORE THAN 680 CANADIAN BRANCHES 


September 1955 
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BANKING 


IMPORTANT NEWS FOR TRUST MEN 


Kennedy Sinclaire’s 


fifth Pension and 


Profit-Sharing Seminar 


Will be held at the 


Downtown Athletic Club +- New York City 


October 17, 18 and 19, 1955 


Our staff of instructors will include actuaries, bankers and 
lawyers, specializing in retirement programs and with broad and 
successful experience in the formulation, sale, installation and man- 


agement of profit-sharing, pension and thrift plans, 


Attendance at this Pension and Profit-Sharing Seminar is 
limited in number and restricted to representatives of banks and trust 
companies. For further information please address our Pension and 


Profit-Sharing Department. 


KENNEDY SINCLAIRE, 


140 Cedar Street, New York 6, N. Y. 


September 1955 
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CREATIVE BANKING AT THE HARRIS 


Harris Bank welcomes 
American Bankers Association 


to the new city of Chicago! 


We at the Harris are doubly eager to 
welcome fellow bankers to our home 
town for the American Bankers As- 
sociation convention, September 25 
to 28. 


Here’s why: 


First, because we have an exciting 
new Chicago to show visitors. A new 
Chicago—bustling, building, plan- 
ning around the clock. A new Chi- 
cago—already a giant in manufac- 
turing and finances, but now growing 
bigger and more prosperous literally 
by the minute. A new Chicago—al- 
ready the Queen of the Lakes, but 
soon to be one of the world’s great- 
est seaports besides. A new Chicago 
—with a friendly aggressive civic 


spirit you’ll feel the minute you set 
foot in town! 


And second, because you will see how 
Creative Banking, developed at the 
Harris, is serving this exhilarating 
Midwestern expansion. Creative 
Banking has been defined as ‘‘the 
vision to see, the background to un- 
derstand, and the will to act’’. It is 
a vigorous banking philosophy that 
matches the vital, forward-moving 
Midwest itself. 

We welcome the opportunity to 
tell you more about both our city 
and our way of doing business at the 
Harris. Sit down and talk it over 
with one of our officers when you’re 
in Chicago. 


HARRIS Trust 
and Savings BAN K 


CHICAGO 90 


Member Federal Reserve System ... Member Federal Deposit Insurance Corporation 


115 W. MONROE STREET 


September 1955 
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